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The Nashville Story: 


How One City Is Going All Out to Make 
P-H-C Month Pay Off Big .... page 103 


No one can miss 
this dramatic 

street sign over 
Nashville’s busy 
Fourth Ave., North. 
Note DE poster 

on bus. 





Easy to ship, 
store, 
and handle! 
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GRINNELL packaged 


Pir 
( )) HANGERS 


Get these extra advantages, 
AT NO EXTRA COST... 


Simplified storage and 


shipping . : . : : ‘ 
Now, a wide selection of Grinnell Pipe Hangers comes to you in new, 


Faster, cleaner handling convenient, easy-to-handle packages that require a minimum of shelf 
Quick identification space. Available in master containers — each of which holds from two 
by labels to twelve smaller, individual cartons — Grinnell Hangers stay in perfect 

e ™ : : > ‘ ) r 2 ; 2 a V, re > r ie) ‘ > iz > 
Greater accuracy in condition on the jc b, free from dirt and damage, ready for immediate 
filling orders use. Labels quickly identify contents . . . assure right quantity of the 


} : right hanger . .. make order filling simpler, more accurate. 
Convenient handling 5 5 5 E 


on the job Order Grinnell Packaged Pipe Hangers. Take advantage, too, of 
& E 5 § 
— Grinnell’s expert knowledge 
Contact your nearby Grinnell : ee 
snvaheniss. at sue see tesal gained during more than 100 years GRINNELL 
dinteditor. of service in the piping field. 
AMERICA’S +1 SUPPLIER OF 
PIPE HANGERS AND SUPPORTS 


Grinnell Company, Inc., Providence, Rhode Island ° Coast-to-Coast Network of Branch Warehouses and Distributors 


pipe and tube fittings ° welding fittings °* engineered pipe hangers and supports ° Thermolier unit heaters e valves 
Grinnell-Saunders diaphragm valves * pipe °* prefabricated piping * plumbing and heating specialties * water works supplies 


industrial supplies ° Grinnell automatic sprinkler fire protection systems ° Amco air conditioning systems 





THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


FAULKNER, Sencseu RY 
& STENHOL 


architects 
MAURICE 8S. MAY 
associate architect 
WILBERDING CO., INC. 
mechanical engineer 
CHAS. H. TOMPKINS 
general contractor 
NORAIR ENGINEERING CORP. 
plumbing contractor 
THOS. SOMERVILLE Co. 
plumbing wholesaler 


iMatelinita Hospital & Nurses’ Home 
WASHINGTON, D.C. 


RECIPIENT OF HIGH PRAISE 


e By adopting a cross-shaped building plan and by — tion of each day. A solarium is provided on each floor 





placing the bank of elevators in the center of the and the entire building is air-conditioned. The nurses’ 
cross, this new 6-million-dollar hospital is a creation home houses 150 students. A lecture hall adjoining 
for exceptionally high efficiency. Passengers are it accommodates 250 persons. A smaller hall seating 
delivered close to nurses’ stations and near all patient 125 is situated in the hospital and conference rooms 
rooms and services. Since corridors pass around the are located on all floors. Everywhere are evidences 
elevators, all traffic through the floor lobbies is elim- of the high standards prevailing during all the many 
inated. By placing the building at an angle within planning and equipment decisions, including the adop- 
the 12 acres of beautifully landscaped grounds, each tion of SLOAN Flush vaLves for installation throughout 


patient’s room is given direct sunlight during a por- the buildings. 


ar, -ADERS 
- 7 f at Ay), 
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a SLOAM / ALE, , VALVES Ry a 
\ FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY = . 
SLOAN VALVE COMPANY * CHICAGO « ILLINOIS a. “ 
Another achievement in efficiency, endurance and econ = 4 
omy is the sLoaNn Act-O-Matic sHOWER HEAD. which is , 
automatically self-cleaning each time it is used! No clog * + 
ging. No dripping. Architects specify, and Wholesalers ae ~ 
and Master Plumbers recommend the Act-O-Matic—the J 
better shower head for better bathing. VA, Q 
Vy -o™ 
Write for completely descriptive folder ALVE © 
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Modern production methods— 
Automatic quality control in 
casting, machining, and finishing— 
Modern packaging—are Hammond 
progressive manufacturing practices 
that give you the best valve for 
your money that can be made today. 


Standardize on Hammond Valves— 
as do thousands of plumbing 
and heating contractors who enjoy 
a reputation for high quality 
installation and service work. 


Hammond Valves are carried in 
stock by all leading plumbing and 
heating wholesalers. 

For complete information on the 


Hammond line, write Hammond Brass 
Works, Hammond, Indiana. 


HAMMOND 2r777-Ko7z. BRONZE VALVES 


1957 
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THERE'S A NEW TREND IN PLUMBING FIXTURES! 





THE CONRAD THE CLAYTON THE CALDWELL 
with 31” rim height 


3 new U/R lavatories offer 
9-WAY VERSATILITY 


for school and industrial installations 


Yes, the three new Universal-Rundle lavatories give you 3 styles, 
3 mounting methods and 3 leg heights with which to meet specifi- 
cations and requirements. These 20” x 18” lavatories, with 4” or 
8” centers, are furnished with or without China legs, or Luxury 


Trim legs and towel bars. 
THE CALDWELL 
The 3 styles—There’s the flat top Conrad, the 6-inch back with 27” rim height 


Clayton and the Caldwell with 4” back. 


The 3 mounting methods—The lavatories are designed to 
be mounted with one-piece hangers, concealed or exposed arm 
carriers or on China legs, 


The 3 heights—The China leg is available to mount rim of 
lavatory 31”, 27”, or 24” high. 


These beautifully designed lavatories have the famous U/R super 
hard surfaces to withstand long usage, and the concealed over- 
flow and anti-splash rim features. They’re available in white and 
6 U/R decorator colors. 


You are invited to consult your 


wholesaler or write for the new 


1OO Years of Progress 
INSTITUTE f 


é ' wets emcee 4% | U/R Catalog. Universal-Rundle 
Pensa gpeevesenas PN SSF Corporation, 482 River Road, 
New Castle, Pa. 


THE CALDWELL 
with 24” rim height 


THE WORLD'S FINEST BATHROOM FIXTURES BY 


Universal y, Rundle 


Plants in Camden, New Jersey; Milwaukee, Wisconsin; New Castle, Pa.; Redlands, California; Hondo, Texas 
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PROVED COST SAVERS 





%” & Vo" nom. Copper Compression Inlet 
x %" & Ya" O.D. Flexible Riser 


¥%”" & Yo" nom. Copper Sweat Inlet 
x ¥%" & Yo" O.D. Flexible Riser 


ALL CHROME GUARANTEED NOT TO PEEL 
OR DISCOLOR UNDER NORMAL SWEATING 


SPEEDWAY ALL-COPPER INSTALLATION 
TO LAVATORY, CLOSET AND SINK 


Proved by Test and Installation: « NO nipples « NO frozen-in pipe stubs « NO 


Bae ree aD RODE aoe Wo tuning ough walt troche 
T0 STUB-OUT WITH COPPER e NO possibility of electrolysis 
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Angle — Straight Angle ao Straight Angle i Angle Straight 
Valve le Valve Fitting Fitting Valve Fitting Fitting 


ALL MATERIAL TRADEMARKED FOR PURCHASERS’ PROTECTION 


Ask for... and Get SpeeowAY SUPPLIES by Brass 8 Craft 


Write Dept. D, Brass-Craft Mfg. Co., Detroit 1, Mich., for free installation instructions 
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Unlike old-fashioned cartons, there's no need 
to tear Wolverine Roll-O-Tube” apart to get 
at the tube. Instead, just unzip the gummed 
tape around its outer edge and there's your 
tube ready to use. The Roll-O-Tube carton 
remains intact—serves as the perfect storage 
spot for unused tube—protects it from dam- 


age and dirt until needed again. 
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This, however, is only ONE way in which Wolverine 
Roll-O-Tube helps make your work easier and 
faster. As a real time saver try using Roll-O-Tube 
as a reel. Just fasten the tube at one end and 
roll the carton back or forward. You'll get a 
straight, kink-free line with less trouble than ever 
before. Roll-O-Tube is also easy to handle—you 
can roll it like a hoop or carry it by its convenient 


CALUMET @ HECLA, INC. 


CALUMET DIVISION 


BUY 
FROM 
YOUR 


OF CANADA LIMITED 


WHOLESALER 


CANADA VULCANIZER AND 


center hole. In addition to these work-saving 
features Roll-O-Tube contains top quality Wolv- 
erine copper tube—rigidly quality controlled 
through every step of the manufacturing process 
to insure complete satisfaction for you and your 
customers. Next time you visit your wholesaler 
ask for Wolverine Roll-O-Tube. Like countless 
other installation men you'll say “‘It’s the greatest’. 





WOLVERINE TUBE DIVISION anni 
FOREST INDUSTRIES DIVISION 
GOODMAN LUMBER COMPANY Division of Calumet & Hecia, Inc. 
CALUMET & HECLA 
1403 CENTRAL AVE., DETROIT 9, MICH. 


EQUIPMENT COMPANY LIMITED 


PLANTS IN DETROIT, MICHIGAN, AND DECATUR, ALABAMA. SALES OFFICES IN PRINCIPAL CITIES 


EXPORT DEPARTMENT, 13 EAST 40TH STREET, NEW YORK 16, NEW YORK 
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DOLE NO. 100 WATER MIXER 


A new water mixing valve utilizing 
the famous Dole Power Element. It 
is noncorrosive and trouble free. 
Made of a brass forging. Despite 
its high quality, it is low in cost. 


DOLE FLOW CONTROL VALVE Designed for installation on tank- 


A simple, inexpensive valve that less or storage-type heaters. 


will provide a constant rate of flow 
despite variations in normal line 
pressure. Prevents wasting water 
and yet provides adequate flow. 
Ideal for drinking fountains, shower 
heads, tankless water heaters, flush 
tanks and other applications. 


DOLE RELIEF VALVES 


Here is a newly developed line of 
relief valves, high in quality and 
yet low in cost. Dole Relief Valves 
provide an economical answer for 
the protection of the hot water 
tanks you install. 


DOLE FLUSH TANK FILLER 


DOLE 20 SR. AIR VENT For all urinal flush tanks—saves 


This high-quality hot water air water, eliminates service. Main- 
valve will provide automatic air tains constant fill rate regardless 
eliminator, a manual shutoff and , of variations in line pressure. Will 
@ manual air vent. A selector dial not wire draw or lime—prevents 
permits various settings and pro- back siphonage. 

vides for faster venting. One of a 

complete line of Dole Air Valves. 


For information, call your jobber or write: Con tr o/ wit h 


THE DOLE VALVE COMPANY 
Plumbing and Heating Division 
1933 Carroll Avenue, Chicago 12, Illinois 


(TRADE MARK) 





For Easy Accurate Pipe Cutting 
with your power drive... 


Now [ae tl Leal E> 
SN 


No. 202 
Wide-Roll Cutter 


@ Built-in wide rolls have double the bearing 
surface on pipe—set and hold at perfect right 
angle with revolving pipe. 


@ Assure accurate start for straight cut ... and 
perfect tracking of cutting wheel. 





| (WN See how it works —close-up view 
lit | as cut begins 


aa 


, 
a | 
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at —_Z Patents 
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Nw RIFEID 
No. 202 
Wide-Roll Cutter, 14” to 2” 


Straight Clean Cuts Every Time 


New RIGID Wide-Roll Cutter is foolproof 
—you always get straight clean cuts, by hand 
or power—thin-blade cutter wheel assures least 
burr .. . No bother with special rolls . . . Bigger 
handle for easier cutting . . . New long shank 
protects threads on cutter screw from wear on 
power drive support bar... Rugged warp-proof 
body . . . For extra fast easy accurate pipe 
cutting, see, try, buy it at your Supply House. 
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535 RIBEID 


Pipe and Bolt 
Threading Machine 


with 1 Universal Die Head 


and 2 Sets of Pipe Dies 4" to 2” 


Your best bargain in fast easy threading ... by power 


Complete machine, including Speed Chuck guaran- 
teed to grip tight any pipe or conduit, forward, 
reverse ... 1 universal quick-opening die head that 
adjusts to size right in machine, with 2 sets of dies, 
one for 4" and *4”, one for 1’’, 1!4"’, 14%’, and 2”. 
A full range of pipe and bolt dies to fit the same 
universal head are available. Roll type cut-off with 
self-centering full-floating cutter wheel ... Five- 


Flute cone reamer, %"’ to 2’’... Above 3 tools operate 
independently, swing up out of way when not in use, 
so pipe can be chucked from front . . . Powerful 
115/120 volt universal motor. . . All 500 and 500A 
die heads and accessories fit this 535 machine. . 


See all the other RITZAQ0D efficiency features of 
this remarkable 535 at your Supply House! 


You can’t afford to thread, cut and ream pipe by hand! 








DoMESTIC ENGINEERING, APRIL 1957 





Pipe Tools 








OURSELVES 
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Your Sun Joins the Army 

The Army is going into the fur- 
nace business, but not in a very 
competitive field—yet. 

It’s building a giant solar furnace 
capable of concentrating the sun’s 
rays to produce temperatures as 
hot as those of an atomic explosion. 

The furnace, at a research center 
in Natick, Mass., 
rays with a huge flat mirror about 
40 feet long and 36 feet wide. The 
mirror will reflect the rays 96 feet 


will collect sun 


to a concentrating apparatus con- 
sisting of 180 curved mirrors, each 
23% inches in diameter. 


Big Brother Award 
Albert J. Nesbitt, president of 
John J. Nesbitt, Inc., has been given 
the annual Big Brother Award 
from the city of Philadelphia. 
Nesbitt has been president of the 
heating, ventilating and air condi- 
manufacturing 
firm since 1941. He has worked on 
behalf of the Boy Scouts, Children’s 
Heart Hospital, United Community 
Fund, YMCA, USO, 


other activities. 


tioning equipment 


and many 

In addition, Nesbitt is a leader in 
the field of schoolhouse heating and 
ventilating, as was his father, John, 
who founded the company. 


The Great Indoors 

“It’s such a wonderful climate, I 
wish I lived there.” 

That’s a familiar remark about 
California, Yet a survey of the “av- 
Southern California wom- 
an shows that she spends only one 


erage 


hour of each working day enjoying 
the balmy weather outdoors. 

The Institute of Heating and Air 
Conditioning says this should prove 
to our customers that the 
important climate is the one indoors 

-whether you live in sunny Cali- 
fornia or Frozen Bottom, Alaska. 

It’s just as well, too, because 


most 


even California weather gets out of 
hand occasionally while man-made 
weather does just what we want at 
the click of a thermostat. 


Pure as the Air 

We have pure food laws today, 
and we're likely to have pure air 
laws tomorrow. 

That predication comes from Leo 
Hungerford, past president of the 
Institute of Heating and Air Con- 
ditioning, Los Angeles. Hungerford 
said the air we breathe is filled with 
“a deadly cavalry of germs that can 
be defeated only if we destroy its 


mounts—billions of almost invisible 
dust particles.” 

Hungerford sees an answer in 
scientific filtering of indoor air—a 
boon already available to home- 
owners. 

“Thirty years of university re- 
search helped make such 
filters standard equipment on many 


have 


forced-air heating and air circulat- 
ing systems,” he said, adding that 
even thorough 


more electronic 


filters are now being developed. 


Christmas in July 

Children at the Deaf Smith 
County Hospital in Hereford, Tex., 
will have Christmas all over again 
this summer. 

Instead of giving Christmas gifts 
to their customers this season, 
Clowe and Cowan, Inc., represent- 
atives of The Trane Company, do- 
nated equipment for an air con- 
ditioning system to the hospital. 

Special Yule cards informed the 
firm’s customers of the permanent 
Christmas gift. END 














dealer. 


to the credit side. 








Have you seen this air conditioner? If it's 
shipped to you, you'll win $1000 


Last Sept. 4 wAs A LUCKy DAy for some air conditioning 


Fedders-Quigan Corp. turned out its millionth 
window air conditioner that day and determined to offer 
$1000 to the dealer who handled it. 

Fedders kept its decision secret until now, to coincide 
with air conditioning’s most promising sales season. The 
time lapse also allowed the special unit to work through 
distribution channels and into a dealer’s hands. 

So keep your eye peeled for a Model 68BJ 34-hp “Su- 
preme” unit with serial number 333-217. 
cumstances an air conditioner means profit for the mer- 
chandising contractor, but this milestone unit will add $1000 


Under any cir- 
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HOW TO STOP 


Your Water Heater 
Relief Valves From 
Popping Off... . 


and still give proper protection 


In a great number of cases re- 
cently, Cash-Acme engineers 
have gone into private homes 
with plumbing contractors to have 
a first hand look at the old com- 
plaint of relief valves that just 
keep flowing . . . won't close off 
... drip constantly . .. and so on. 
In each case, a pressure gauge 
was placed on the inlet of the 
water heater in order to deter- 
mine what pressure prevailed. IN 
PRACTICALLY ALL CASES 
the pressure was found to be 
FAR ABOVE the relief valve 
setting AND the safe working 
pressure of the water heater 
itself. NO WONDER THE RE- 
LIEF VALVES OPEN; that’s 
why they are put on in the first 


place. 


Yet, the answer is really an easy 
one ...a simple, quality water 
pressure reducing valve such as 
Cash-Acme’s Type E. We've 
checked areas from New Jersey 
to California . . . all those new 
suburban developments 
where incoming supply pressures 
sometimes reach 200 to 240 
pounds! A relief valve with a 200 
lb. setting is not the answer 
either, for 90% of the water 
heaters are rated at 127% lbs. 
maximum. 


Cash-Acme’s Type E Water 
Pressure Reducing Valve not 
only stops relief valves from 
opening too frequently, but will 
eliminate pipe noise, water ham- 
mer, and rapid wearing of 
fixtures, faucets, appliances, and 
valves. And remember . . . Cash- 
Acme quality MEANS DOL- 
LARS SAVED to you. See your 
jobber. INSIST on Cash-Acme’s 
Type E Regulators. 
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Cash-Acme’s Type E Water Regulator Can 


STOP 
PIPE 
NOISE.... 


and water hammer .. . faucet drip . . . rapid wearing 
of fixtures, faucets, appliances and valves . . . all 
caused by high water pressure. 


Use Cash-Acme’s Type E Pressure Reducing and Regulating Valve 

. it’s the simplest, most inexpensive way to automatically 
reduce incoming pressure (no matter how much it varies) to 
45 Ibs., the best pressure for your system. The all bronze body, 
monel body seat, tough diaphragm, seat washer and large in- 
built strainer found in the Type E Valve assure years of depend- 
able service. Available in %” to 2” pipe sizes, these famed 
valves are designed for up to 250 Ibs. inlet. Complete descrip- 
tive literature is available on request. . . 


WRITE TODAY TO — 
A. W. CASH VALVE 
MANUFACTURING CORP. 


6661 E. Wabash Avenue 


Decatur, Illinois 














TO SUCCESS 
City—We 


your January issue 


VITAL 


New Yor«K are very 
pleased with 
containing so references to 
Operation Home Improvement and 
the and 


heating and 


many 


plumbing 
effort, 
your obvious support of both. 


all-industry 
modernization 


This is just to say that we are 
very grateful to you for your con- 
tinuing cooperation, which we 


think is a vital element of our 
industry’s success. 
Don Moore 
Managing Director 
Operation Home Improvement 





THE PLASTIC PIPE QUESTION 

Berta, O.—I have read the arti- 
cles about plastic pipe in the Janu- 
ary and February issues of DE, and 
I think you are doing the industry 
an outstanding service by getting 
your teeth into this thing. There is 
simply too much at stake to allow 
your readers to assume anything 
about plastic pipe until they have 
checked the facts—in research such 
as you have turned up and by con- 
tacting reputable sales agents and 
manufacturers. 

I have one objection to the article 
“Plastic Pipe .. . Is It Practical for 


General Contractor Sued in Bid-Shopping Case; 
Plumbing-Heating Subcontractor Wins Court Test 


AN IDENTICAL SITUATION 

Jasper, INp.—Your December, 
1956, issue contained a bid-shop- 
ping article on the “It’s the Law!” 
page. 

This 
pened to me. The general contrac- 
tor told the school board, the ar- 
chitect and several other general 


identical situation hap- 


contractors, as well as myself, that 


I was to be his subcontractor for 


the plumbing, heating and venti- 
lating work. 
He failed to keep his word 
Will 
court citation for this case? 
JEROME J. SEGER 


you please send me the 


LAWYER WANTS FACTS ON CASE 

Sroux Crry, Ia.—One of my cli- 
ents, a local plumbing and heating 
contractor, has given me a copy of 
ycur December, 1956, issue, point- 
ing out to me the department called 
“It’s the Law!” on page 23. 

In one of the items, you discuss 
the 


case of a general contractor 


who urged a plumbing and heating 


contractor to submit a bid for 
plumbing, heating and ventilating 
work in a new school. After the 
general contractor awarded 
the contract, he told the p-h con- 
tractor he would accept his bid for 


was 


the subcontract. 

Later, the general contractor 
awarded the subcontract to a sec- 
ond plumbing and heating contrac- 


tor. The first p-h contractor sued 

















| 
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Panel Heating?”, and that is that it 
refers throughout to one particular 
type of plastic pipe (polyethylene) 
The variety of answers you have 
received regarding operating tem- 
peratures probably stem from this 
fact. You must take each type of 
plastic and let it stand or fall on its 
own merits. 
We are manufacturers represent- 
atives for a line of polyviny] chlor- 
ide pipe and would like to suggest 
that future articles on this subject 
provide more information on this 
relatively new material. 

A. C. GRANT 
International Sales 
Development Co. 


e Our thanks to Mr. Grant for his 
comments. The February article (page 
100) on the suitability of plastic pipe 
for panel heating reported only the 
first results of our study. DE editors 
fully anticipated that the article 
would have a sequel and that it 
would be based in part on com- 
mentary resulting from the first re- 
port. Mr. Grant and other interested 
readers can look forward to that se- 
quel in the June issue. 
(Letters continued on page 16) 


and won a verdict of $6,700 from 
the general contractor, which was 
the amount of profit the subcon- 
tract would have returned. 
Would you please send me the 

citation? I am handling virtually 
an identical case for my client. 

P. L. NyMANN 

Attorney at Law 


@ The court citation for this case, 
Stites v. Yelverton 289 Pac. (2d) 628, 
has been sent to Mr. Nymann. The 
bid-shopping problem covered by this 
case invoked a great deal of interest 
from other readers. 


A general contractor who awarded a school subcontract to a p-h contractor 
later changed his mind and gave the subcontract to a second p-h contractor. 


The first plumbing contractor sued, and was awarded $6,700. 


(See above.) 
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-»: Which would you choose? 


The U-BRAND fitting, of course! 


Your customers go for the added value they get in every 
U-Brand black fitting with its long-lasting U-Cote protection. 
money—order U-Brand This tough, pliable film is easy to clean or paint. Has great 
black fittings from durability. It won’t crack from rough handling 
or gripping. 
That’s why U-Brand’s U-Coted fittings stand up longer 
under the toughest conditions, minimize repairs and 
protection _ repainting . . . give greater customer satisfaction. 


For the most for your 


your Supply House today! 
Gives added 


». . 
on gas lines. ~ U-Cote keeps your U-Brand black fittings new looking 
in stock or in use. . . all at no extra cost. With U-Brand, 
you give your customers a superior product at regular prices. 


A single source for all your pipe fitting needs sj whe 


Galvanized and Black U-Cote Malleable Iron Pipe Fittings —Unions a uU rm i © rn Mi al i ea b I e 


_ PI = cll ‘ a 
mnvend Bushings — Cast Iron Drainage and Screwed Fittings Manufacturing Company 
Steel Nipples and Couplings —Insert Fittings for Plastic Pipe. 
Ashiand, Ohio 
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IS THE 


CHAMP CLAMP 


FOR 


PLASTIC 
PIPE 


A big boon to water systems 
using plastic pipe are the one 
and only AERO-SEAL 
HOSE CLAMPS, tested and 
proved in years of service. 
A precision worm gear tight- 
ens to a perfect leakproof 
seal that never comes loose. 
STAINLESS steel means ut- 
most corrosion resistance... 
long service life. Strong as 
an ox — no welds. Complete 
range of sizes. Why settle for 
less than AERO-SEALS? 
Ask your jobber. 


REGULAR WORM GEAR HOSE CLAMPS 


GHD 


BREEZE CORPORATIONS INC. 
700 LIBERTY AVENUE, UNION, NEW JERSEY 


(Continued from page 14) 
SERVICES TO SUBSCRIBERS 
Wysox, Pa.—We have read about 

the special services you offer to 
your subscribers and are interested 
in the following materials: window 
posters, floor displays and corre- 
spondence stickers on remodeling 
in plumbing and heating. 

We are also interested in infor- 
mation on stockroom control, 
showroom displays and layout and 
letterhead designs. 

Of all the magazines and books 
that we subscribe to and receive 
each month, we can truthfully say 
that Domestic ENGINEERING is by 
far the most advantageous in the 
information and assistance it ren- 
ders to our industry. 

R. G. HETTICH 
Stroud’s P & H Go 


@ The latest in DE’s series of services 
to subscribers is the “Better Your Liv- 
ing” poster (see feature beginning on 
page 98). Subscribers can get a free 
copy by writing the Modernization 
Editor, 1801 Prairie Ave., Chicago 16. 


CARBON MONOXIDE HAZARDS 

FrESNO, CAuLIrF.—You are to be 
complimented on the excellent 
article you published in your 
December issue describing Cincin- 
nati’s fight against improperly in- 
stalled heating appliances (begin- 
ning on page 98). The problem of 
carbon monoxide poisoning from 
defective heating must be con- 
stantly publicized and brought to 
the attention of the public in every 
conceivable manner. 

We are enclosing detailed re- 
ports of two recent carbon mon- 
oxide poisonings that occurred in 
Fresno County. This information 
has been widely publicized and 
will be used to convince the public 
that regulations are necessary to 
prevent further catastrophies. 

The valuable material that you 
have published will be presented 
to the health officer of the City and 
County of Fresno. 

JosePH A. REICH 
Director of Sanitation 


Imitated but unequaled 


KRapidagivi 
SETS THE PACE 
and YOU PROFIT 


"Way back in 1908, Rapidayton built the 
FIRST fully automatic electric water sys- 
tem. Since then, a notable list of ‘‘firsts’”’ 
has been developed—giving Rapidayton 
customers outstanding selling advan- 
tages. In other words, Rapidayton 
‘firsts’ have profited you. 


Over the past five years the leader- 
ship of Rapidayton in design and prod- 
uct development has been nothing short 
of sensational. Check the ‘‘firsts’’ listed 
below to see what a tremendous pace 
Rapidayton has set. Time after time, 
other manufacturers have imitated 
Rapidayton features and products—but 
have never been able to equal them. 


Every Rapidayton pump and water 
system was completely re-designed be- 
tween 1952 and 1955. 


Rapidayton developed the FIRST 
axial flow pump—the Super Champ— 
which is up to 20% more efficient than 
anything in its class. 


In 1953, Rapidayton developed the 
FIRST truly convertible water system 
(no extra pump parts to buy) ever to 
‘retail for less than one hundred dollars. 
This was the FIRST pump in the 
low-price class to use the efficient 
Quad-Volute design. The Rapidayton 
Convertible Champion was also the 
FIRST system to be equipped with the 
exclusive Quick-Connect flange (patent 
pending) which permits quicker, easier, 
fool-proof installations at a saving of up 
to $10 in time and materials. This is 
now the most imitated pump built. 


Rapidayton produced the FIRST and 
only packaged, convertible, multi-stage 
water system—the Twin Champion. This 
was also the FIRST packaged system to 
go beyond 100 feet; the Twin reaches 
150 feet. 


With the Dolphin, Rapidayton built the 
FIRST submersible pump with a ‘‘dou- 
ble life’’-—a pump providing the most 
realistic answer to the sand problem. 


Rapidayton also developed the FIRST 
stainless steel tank system. 


With additional Rapidayton ‘‘firsts,’’ 
copying continues. 


Of course you know that this wide- 
spread imitation of Rapidayton products 
by competitors is acknowledgment that 
the Rapidayton line is the pace-setter in 
the industry today. To get out ahead— 
and stay out ahead—join the leader. 
Sell the full Rapidayton line and be 
FIRST with the most. Rapidayton sets 
the pace—and you profit. 


To obtain a new full-line catalog, write 
Rapidayton Division, The Tait Manufac- 
turing Company, Dayton 1, Ohio. 
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Deluxe and in Demand 
why you make more profit 


with Kipiaagion 
CHAMPIONS 


The famous Rapidayton Champions—a compiete line of deluxe 
quality jet pumps and water systems to capture the heart of the 

BIG VOLUME market. A system for every need; wells 0 to 150 ft. 

And they're “deluxe and in demand,” a combination which means 
maximum profit. You profit because Rapidayton Champions give you 
more pump to sell—more quality “sellable” features than anything in 
their class. You profit because these deluxe “worth more” systems 
are priced just above the very lowest and also carry a generous trade 
discount. You profit because the many fully packaged and convertible 
systems are easy to stock, easy to install. And you profit because 
interchangeable parts (only a handful needed) keep inventory low 
and make service easy. Sell more pumps—and make more profit on 
each unit—with Rapidayton Champions. Write for details. 





Built-in “PROFIT” features 


Heavy-duty capacitor motors « One-piece solid brass impellers and other brass- 

built parts ¢ Galvanized ejectors, good in any water * Quad-Volute body, 
highly efficient, makes pump self priming * Pressure tanks heavy-coated hot-dip 
galvanized inside and out ¢ Exclusive Quick-Connect flange (patent pending) on 
convertible jets, saves up to $10 in time and materials ¢ Interchangeable parts 






Packaged 
for profit 


Rapidayton Champions 
are available in many 
packaged models, as- 
sembled, ready to 
install. 











' ——e~ 
, ee te 
_ The Convertible 
Shown is originatGpatipion Converts 
»w ible, widely imtteted but never 








equaled. A big system, deluxe 
quality-built. Converts from shallow 


{ to deep wells without extra pump 
v 
’ 
t 












parts. Quick-Connect flange. Packaged 
with 4-gal. stainless steel, 13- and 
30-gal. horizontal and 42-gal. vertical 
galvanized tanks (latter meet FHA re- 
quirements), 4% and ¥%2 h.p. capacitor ~ j j j 
t « motors. Reacbes 80 ft. Delivers ups The Tait Manufacturing Company, Dayton 1, Ohio 


By, 810,g.p.h.'See’ your wholesa rary Z i ‘ p Established 1908 as The Dayton Pump and Manufacturing Co. 
F 2 ; ‘ec ry r = a, 










ATTRACTIVE COMBINATION: A new wall-hung water closet 
combination for homes, including a bowl and concealed tank 
that can be installed in a 6-in. wall, has been announced by 
Ingersoll-Humphryes. It is available as a package. (See p. 67 


0 
MANGEBURG M/icluring (¢ 
: Sede 3 e5. iecieeiial 











Picture 





Paragraphs 


PIPE THIS: Tina Louise of Broadway’s “Li'l Abner” 
and “Will Success Spoil Rock Hunter?” relaxes at 
Orangeburg Mfg. Co.’s new sales and ad exhibit. 











EQUIPPED TO HANDLE an 8-lb load, this 
washer-dryer produced by Easy Laundry 
Appliances is shown to Sherry O’Neil, 
star of “Damn Yankees,” by A. Verlee. 





LOADED WITH APPEAL: Four standard-weight kitchen cabinets support 
a ‘57 Plymouth weighing almost two tons. Despite the heavy load, 
Republic Steel Corp. reports all doors and drawers operated perfectly 
during and after the test. The cabinets showed no signs of strain 
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SOLUTION. .4 


/ igh capacity reducing valve an 
WATER PRESSURE i: | : i high capacity reducing valve and 
REDUCING VALVES 


separate strainer combined. 
Sizes ¥2” to 2”. 


one-piece reducing valve and strainer 


Watts pressure reducing valves are vital ag™@ necessary 


for Efficient 
in safeguarding plumbing equipment and @ppliances Trouble-free 
Operation. 


from the damaging effects of high water paessure. 


All bronze construction. 


They insure economical and quiet operatio . Flexible, high temperature-resisting, corrosion- 
proof diaphragm. 


Disc holder removable for replacement of disc 
whether it be for domestic water supply systems without dismantling valve. 


Copper strainer easily removed for cleaning 


' : : 135 Series: Has renewable stainless steel seat. 
or large volume industrial, commercial reqaijrements. 223S$ Series: Has renewable nickel alloy seat rings in 


sizes 1%" to 2”. 


ra 


Regulator i es | — 
WAITS Company White for. . 


LAWRENCE, MASSACHUSETTS Pamphlet No. 2 


MANUFACTURERS OF 


Piumbing and Heating Safety Vaives and Controls 
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CS&B |fube-lee 


has all these features 


FASTER 
HOOK.up 


a sure sign 


The exclusive CS&B Tube Tee is a typical example of the cost savings, 
quality leadership and sales appeal that have become the hallmark of the 
Connecticut Stamping & Bending Co. ... Wherever you see this sign, you 
can be sure of a complete line of plumbers’ tubular brass goods engineered 
for ease of installation and dependable performance and produced by 


the most modern methods for both economy and uniformly high quality. 


CS2aBCo 


THE CONNECTICUT STAMPING & BENDING CO. © 


NEW BRITAIN, CONN., U.S.A. 
affiliate: TUBE BENDS INC. aircraft parts 
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LAWNDALE PLUMBING WARE... 
td im a clash by iielf 


No. | 


CHOICE of 
PLUMBERS AND 
CONTRACTORS 





the new 
LAWNDALE 
edotaleliite. 
Model 192-DL 
19'x32"'x7” 
el ae Male) (-; 
All other popular 





sizes available 





: : .. HIGHER 
Only Lawndale gives you all these outstanding {quality 


plus features backed by the exclusive 
— — LOWER 


LAWNDALE x 


UNQUALIFIED GUARANTEE < pREsTice 


FASTER 
DELIVERY 


in writing! 


Now you can offer your customers the custom-quality and prestige of nationally ad- 

vertised Lawndale Plumbing-Ware at no premium in price. In fact, you can now buy QUICKER 
Lawndale Plumbing-Ware more advantageously than ever before . . . get faster delivery “ 

that permits you to operate on less inventory and with less working capital . . . and be SERVICE 
completely protected against loss from damage before, during and even after installation 

with the exclusive Lawndale Unqualified Guarantee. No other plumbing-ware manu- 

facturer offers you so much for your money. 


get all the facts today from your nearest Lawndale jobber or write factory direct 


LAWNDALE ENAMELING COMPANY — 


1137 WEST 14TH STREET, CHICAGO 8, ILLINOIS 
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Val. SKIPPER 
ouiltells every shower tu the tudutley / 


1. Dollar for dollar comparison proves there is no greater shower value! 

2. Genuine, leakproof Terrazzo floor included in the Skipper’s low price! 

3. Walls are not only bonderized but also galvanized for rustproof protection! 
4. New FIAT poly-plastic baked on finish resists alkali . . . defies corrosion! 


5. Engineered construction makes a permanent installation in faster time! 
6. Tiling-in flange completely rustproof and cast integral with floor! 
7. Sturdy stiles formed with large radius accept standard dimension doors! 


FIAT FIRST IN SHOWERS—AMERICA'S LEADING MANUFACTURER OF QUALITY SHOWERS ... SINCE 1922 


FIAT METAL MANUFACTURING COMPANY 


9305 W. Belmont Ave., Franklin Park, Illinois 
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Customer Refuses Payment 

A recent case involved a prop- 
erty owner who refused to per- 
mit a p-h contractor to complete 
a $6,000 modernization contract 
that he felt unsatisfactory. The 
court required the contractor to 
be paid his investment in the re- 
modeling job, based on the value 
it had already added to the prop- 
erty. 

In cases of this sort, remember 
three points: You are entitled to 
be paid for your service and ma- 
terials unless (1) the work is 
worthless to the property owner; 
(2) the work is entirely different 
from that required, and (3) the 
work has been left unfinished. 

(Citation: Kirkland v. Arch- 
bold, 113 N.E. 2nd 496.) 


You're Something Special 

When you're called into a 
building to figure an installation 
or some repair work, you’re 
more than an ordinary visitor in 
the eyes of the law. You're 
something special called an “in- 
vitee.” 

The courts use this distinction 
to help decide whether or not a 
property owner is responsible 
should an accident occur. 

When a journeyman was seri- 
ously injured in a fall from a 
large city building while in- 
stalling a water pipe, one judge 
used the distinction to render 
his decision. Testimony at the 
trial demonstrated that railings 
throughout the building were 


faulty and that any unusual 
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T'S THE LAW! 


Legal Decisions of Interest to Contractors 


OOM a 





stress could cause them to break. 
Since a man’s life depended on 
the condition of these railings 
and since the man concerned 
here had been requested to come 
to the building, the owners were 
ordered to make a settlement to 
the journeyman. 

(Citation: New York Life Ins. 
Co. v. Seighman, 140 F. 2nd 930.) 


Get Contract Approved 

A contractor recently had a 
narrow escape because he han- 
dled city plumbing jobs which 
were accepted in the municipal- 
ity’s name by the mayor only. 

When a new administration 
came into office, it tried to re- 
cover all payments from the con- 
tractor for a four-year period, 
pointing out that state law re- 
quired that contracts be validated 
only by the city council. 

The court ruled in favor of the 
contractor because he was able 
to that the 
council had once accepted an oral 
proposal from to 


produce evidence 
him furnish 
material and service. 

But it was pointed out that if 
it had not been for this tenuous 
agreement, the contractor could 
have incurred a financial loss. 

(Citation: Marcum v, Sapping- 
ton, 261 S.W. 2nd 385.) 








‘ems 
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YOU BE THE JUDGE 


If you were a judge, how would you decide this case? 

A city ordinance required that all journeyman plumbers 
be examined for competency before being granted a license 
Several journeymen were fined for violating this rule. They 
appealed, saying the ordinance constituted a restraint of 


trade and would ultimately create a closed monopoly 


they win their appeal? 
* 


Did 


In making his decision, the judge said that the ordi- 
nance had been passed to protect the public from actively 
or passively dangerous installations and was therefore a 
matter of public health. He added that it would not restrain 
trade; rather trade would be limited to those who were 
qualified to practice it. The journeymen’s appeal was denied 
(Court citation available from Domestic Engineering.) 





water back out of the boiler, in the 
absence of either a return trap or 
a check valve. 

After making sure that the ra- 
diator valves and returns are oper- 
ating as they should, an improve- 
ment in circulation is likely to be 
observed. If the inadequate heat- 
ing then continues, an increase in 
steam pressure will be necessary. 

It is also possible, of course, that 
your pressure not registering 
properly. You might test the gauge 
pressure to make certain that the 
present reading is accurate. 

The resistance of the piping, fit- 
tings and radiator valve on the 
third floor riser is enough to cause 
a pressure loss of at least % lb and 
possibly more if the piping is not 
clean and smooth. 

There is no apparent scum prob- 
lem, since scum usually contains 


is 


Answers 


Radiator Get Warm? 


. — al 
e 
Questions and 
Why Doesn't Third Floor 


To the Editor: 


One of our customers has a two- 
pipe steam heating system in an 
apartment building that operates on 
1-lb gauge pressure at the boiler 
(see Fig. 1, detail A). None of the 
the third floor 


enough resistance to steam circula- 
tion to cause trouble on the heating 
cycle. 

Radiator vent valves must close 
automatically, thus preventing the 
entry of air into the radiator fol- 
lowing any shutdown of the steam 


enough oil to cause foaming and 
geysering of the water, something 
you did not mention. If you are in 
radiators doubt, you can wash out the boiler 


on pro- 


duces all the heat we would like 
them to put out, but there is one in 
particular that never gets warm be- 
yond the first section (marked “X” 
on sketch). 

When this radiator is discon- 
nected from the riser, steam comes 
out, but it seems pretty weak. We 
tried closing the valve to a radiator 
on the second floor, which is served 
by the same riser, expecting this to 
increase the steam volume to the 
third floor, but 
difference. 

We have not been able to find 
any obstruction in the riser, which 
is 1 in. to the second floor and 
then 34 in. to the third. The riser 
comes off a 2%4-in. header in the 
basement. The second-floor radia- 


we could see no 


tor gets very hot. 

Is there a possibility that scum in 
the boiler is preventing the proper 
generation of steam and its circu- 
lation? Or do you think more pres- 
sure is needed to reach the third 
floor? 

Pennsylvania J.L. 
To the Reader: 

When steam is cut off, the steam 
in the radiators condenses, thereby 
creating a partial vacuum that in 
turn draws into the radiator 
through every opening. This 
permeates the system and offers 


air 
air 


24 


supply. 

A return trap also must be in- 
stalled to deliver water back to the 
boiler. 
to loiter in the system instead of 
returning immediately to the boiler 
as it should, the need for a return 
trap is essential (see Fig. 1, detail 
B). 

There is always the possibility 
that steam pressure will force the 


If the condensate appears 


RADIATOR **x"' 
3RD FLOOR 


We recommend that 
four steps in this order: 
1. Test the gauge pressure. 
2. Get rid of the air in the system 
and keep it out. 


you 


3. Keep the condensate coming 


back to the boiler, 
4. Raise the steam pressure to % 
psi or higher if necessary. 


(Other Questions and Answers 


appear in this issue on page 94.) 


SUPPLY MAIN 

















—— 
=~ 








eer. 


2% IN. Main 





A 
' 
' 
' 
' 


' 
RETURN 
! 


eee | 
BASEMENT 





DETAIL A 


A.S.M.E. 
RELIEF 
VALVE \ 


BOILER & 
RETURN || 


— { 


AUTOMATIC 
WATER FEEDER 


BOILER 
WATER LINE 














DETAIL B 


Fig. 1: Detail “A” (left) shows a sketch 
sent in by a reader of a two-pipe 
steam heating hookup in which the 
third floor radiator “X” never gets 
warm. A recommended solution to 
the problem through the installation 
of a boiler return trap is shown in 
Detail “B” above. 
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NEW. as NEW. as NEW! NOW- A WALL-HUNG CLOSET FOR HOMES! 





WALL-HUNG CLOSET 
COMBINATION 


Here, from Ingersoll-Humphryes exclusively, is the Double-check all of these 


closet combination you have been asking for — the closet 
that adds new smartness, beauty, sanitation, luxury and PLUS FEATURES: 
convenience to bathrooms and powder rooms .. . that pro- : 
vides the newest “luxury look” by making small bathrooms 
and powder rooms look large! SPACE-SAVING—Eliminates traditional bulky, sweaty tank completely 
Hailed as “the most revolutionary fixture for residential from bathroom 
bathrooms in 30 years,” this new closet was developed in AMAZING VERSATILITY — Furnished with vertical or horizontal dis 
conjunction with the Research and Development Committee charge to meet every building requirement 
of the National Association of Home Builders and will be a ] ’ 
featured in the N.A.H.B.’s 1957 Research Home. This new 
closet was acclaimed for its unique design and functional 
beauty both at the N.A.H.B. show and at recent state 
plumbing contractor conventions. 
Be the first in your area to capitalize on this important 
new fixture! WRITE, WIRE OR ’PHONE US TODAY for 
complete information. 


~ 


~ 
(ith = winnitversar 7 


FINE PLUMBING = 


vin Tumes “ 
UPPUfAlOR C- 
flenplry 5 EASY INSTALLATION — Builds into nominal 6” plumbing wall with 


studs on 16” centers 
IMPROVED SANITATION — Easy to clean, to clean around and under 


1 to keep clean! 
INGERSOLL- HUMPHRYES DIVISION Guiat—e ushay inctitationsl type blowout! Instead, hushed reverse 


trap syphonic-action flushing! 

CONVENIENT — Easy access when installed with I-H baked enamel 
MANSFIELD OHIO panels (optional). Or you can build in storage cabinet with Dutch 
’ doors . . . or medicine cabinet or bookshelves, etc 
tow COst— No special wall or floor construction and no extra 


plumbing work. Ingenious design of concealed bowl support elim 
inates commercial-type chair carrier 


COMING SOON -.« NEW FIXTURE, PERFECT COMPANION FOR THIS CLOSET 


HORIZONTAL DISCHARGE VERTICAL DISCHARGE 





ENGINEERING 





Borg-Warner Corporation 
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"Superspun’ quality costs no more 


1) “I used to think all soil pipe was alike but today I 
specify machine cast Superspun. It started when my 
wholesaler showed me how I could save extra manhours with 


Supe rspun I saw a way to make a nice Saving on my costs 


Look at this section... round as a dollar. And no 
12) seams—inside or out. That’s because Superspun is cen- 
trifugally cast in sand-lined flasks assuring smooth walls like 
this. That wall thickness is always unitorm, too. Now... 


and still meet the toughest specifications. Let me show you... 


5) Look at these hubs and spigots... perfectly round, Did © This is a Superspun joint. Smooth and even. My men 


you ever add up the time wasted on grinding fittings 
that don’t fit? I found that Superspun saves all that time. pipe 
There’s not a lump or obstruction in these fittings. 


don’t have to use up time trying to caulk out-of-round 
And that Superspun hub shoulder is reinforced for 
extra strength, 


With labor costs rising, the contractor who wants to make a fair profit 
must trim installation time to the bone. Superspun Soil Pipe and Fit- 
tings are machine cast for perfect uniformity that saves time and work 
yet Superspun more than meets the most rigid soil pipe specifications. 


Ask your wholesaler... Then Specify Superspun. 
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.. saves time, work, and money’. 


© Here's how that pays off. In the first place my men 
handle Superspun a lot faster. It’s easier to handle; 


cuts easy and clean because it is seamless. So we shorten 
cutting time. There’s less waste with Superspun, 


@ With bidding as tough as it is today, every saving you 
make on installation tim« difference 


between. getting o1 
Superspun today. I know I will save labor costs and waste. 


mean the 
That's why 


may 


losing the job I specify 


LOOK FOR 
THE YELLOW 
HUB 


Every piece of Superspun pipe, and the fittings, too, are 
always uniform. Every piece of pipe is machine spun and 


4) 


individually water tested. Even the fittings are machine cast. 


I've really saved money with this dependable quality. 


Another thing—and it's important. \Vith Superspun 
can lay it and forget it. It’s tough enough to stand up 


8) you 
under just about anything that’s put through it or that may run 
over it, yet it’s flexible enough to give when ground settles.” 


UPERSPUN 


CAST IRON SOIL PIPE AND FITTINGS 


Manufactured by COMBUSTION ENGINEERING, INC., Chattanooga, Tenn. 
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Where valves need co] lives... 


HEAVY BONNET 


has unusually long thread 
bearing surfaces for spindle 
engagement, reducing thread 
load and increasing service 
life, Centering lip or ring fits 
snugly into body and acts as 
internal brace. Bonnet bronze 
exceeds standard specifica- 
tions. 


BACK SEATING 
PROTECTS THREADS 


Top of spindle head is ma- 
chined to provide a tight seal 
against back seating surface 
of the bonnet when valve is 
fully open; permits repacking 
under pressure. This location 
of back seating joint protects 
operating threads when valve 
is wide open. 


500 BRINELL ‘ EXTRA HEAVY 
PLUG AND SEAT RING | , : } BRONZE BODY 
A soe aged ms 2 liberally proportioned for extra 
meetegh wor eee . “A ting / strength to resist all pipe 
bs assure absolute tight- strains. In 150 tb. valve, bronze : 
“eae ond ane Her Wide, eee exceeds specifications of ASTM. 
cianae Low ciseg waneiie ed B-62. In 200 and 300 Ib. valves, © 
tremely close regulation of JENKINS FIG. 576-P vAgpecngree spartiostinn 
flow and vapor-tight closure. Piug Type Armor Seat : ; 
ug lype Ol See 


Bronze Globe Valve 


install this JENKINS...made to defeat valve-killers 


HERE are just five of the eighteen ways by which Jenkins Plug Type 
Valves have been engineered for maximum wear in valve-killing services. 


For any close-control steam service like drains, bypass lines, drips, 
blowoff, throttling, bleeders .. . ' 


Or souee abrasion, entrapped pipe chips, scale or rust tubercles are a saiak ie tates tb 
proDiem... 


You'll cut maintenance and replacement costs by specifying “Jenkins om 

Plug Type, with the 500 Brinell Stainless Steel Armor Seat”. In the 1868 

Jenkins Catalog are 150 Ib., 200 lb. and 300 Ib., Globe and Angle, 

screwed or flanged end valves in a full range of sizes. And, they are Jortene rey 


available quickly from local distributors’ stocks. 


WRITE us, or ask your Jenkins distributor for descriptive folder No. 
202-A. Jenkins Bros., 100 Park Avenue, New York IZ. Sold Through Plumbing-Heating and Industrial Distributors 
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UNUSUAL MOISTURE RESISTANCE is provided by unified insulation, including Mylar* poly- 
ester film—proved over 35 times as moisture resistant as ordinary paper insulation. These 
motors are also fully dripproof in horizontal or vertical use (with drip cover). 


*DuPont trade-mark 


Why G-E Pump Motors 
Mean Bigger Profits 


. « « Water Systems Month and every month 





EXTRA DEPENDABILITY is typified by G-E 
switch with positive snap-action—plus Tex 
tolitet wear pads, and long-life, knife-edge 
hinges. Life tests run up to 3!4 
ations, equal to 80 years use. 


million oper- 


National Water Systems Month— May, 


your selling job will be easier, your sales 
1957—-is a month during which leading 


volume greater, if you sell pumps equipped 


pump manufacturers combine in a nation- 
wide promotional campaign to help you 
sell more water systems equipment. You 
can take advantage of this help if you 
‘sell running water first!’’ 
The benefits to you are immediate 

increased sales, and better satisfied cus- 
tomers. And, this month and every month, 


with General Electric motors. 

The G-E motor’s reputation for quality 
and dependability will help you sell; its 
performance will keep your customers 
sold. Specify G-E motors on the water 
pumps you sell—then tell your customers 
“We carry only the best.”’ 


Progress /s Our Most Important Product 
LOCAL G-E SERVICE—The G-E Small-motor 
Service Station in your area can help you give 
cE N E b L E C T e | ~ your customers prompt, efficient, local service 
This means greater customer satisfaction at 


less cost to you. 1G.£. trade-mark 





FOR FREE ILLUSTRATED BULLETINS on the motor featured above, 
write to: Sect. 702-53, General Electric Co., Schenectady, N. Y. 














CONTRACTORS * WHOLESALERS « MANUFACTURERS 


CONTRACTOR ASSNS. 


May 7-10—MCAA—Annual meeting 
of the Mechanical Contractors Assn. of 
America; Hotel Fontainebleau, Miami 
Beach, Fla. 


June 10-13—NAPC—Diamond an- 
niversary convention and exposition of 
the National Assn. of Plumbing Con- 
tractors; Memorial Auditorium, Dallas, 
Tex. 


June 24-26—ASHAE—Semi-annual 
meeting of the American Society of 


CONTRACTOR ASSNS. 


Apr. 4-6— Missouri— Annual con- 
vention of the Missouri State Assn. of 
Master Plumbers; Colonial Hotel, 
Springfield. 


Apr. 10-11—Massachusetts—Annual 
convention of the Massachusetts State 
Assn. of Master Plumbers; Sheraton 
Kimball Hotel, Springfield. 


Apr. 11-13—Arkansas—Annual con- 
vention of the Arkansas Plumbing and 
Heating Contractors Assn.; Marion 
Hotel, Little Rock. 


Apr. 11-13—Indiana—Annual con- 

vention of the Indiana Assn. of Plumb- 
ing Contractors; Leland Hotel, Rich- 
mond. 
Apr. 11-13—New Jersey — Annual 
convention of the New Jersey Assn. of 
Plumbing Contractors; Chalfonte- 
Haddon Hall, Atlantic City. 


Apr. 12-13—Virginia—Annual con- 
vention of the Virginia Associated 
Plumbing and Heating Contractors; 
Chamberlin Hotel, Old Point Comfort. 


Apr. 14-16—Florida—Annual con- 
vention of the Associated Plumbing 
and Heating Contractors of Florida; 
DeLido Hotel, Miami Beach. 


.. . National 


Heating and Air Conditioning Engi- 
neers; Manoir Richelieu, Murray Bay, 
Que., Canada. 


Nov. 10-16—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Lauderdale Beach 
Hotel, Fort Lauderdale, Fla. 


Nov. 18-21—RACCA—Annual con- 
vention of the Refrigeration and Air 
Conditioning Contractors Assn.; Drake 
Hotel, Chicago. 


... State 


Apr. 22-23—South Dakota—Annual 
convention of the South Dakota Mas- 
ter Plumbers Assn.; Cataract Hotel, 
Sioux Falls. 


Apr. 24-27 — Pennsylvania—Annual 
convention and exposition of the 
Pennsylvania Assn. of Plumbing Con- 
tractors; Yorktowne Hotel, York. 


Apr. 25—New Hampshire—Annual 
convention of the New Hampshire 
Assn. of Plumbing Contractors; New 
Hampshire Highway Hotel, Concord. 


Apr. 25-27—New Mexico— Annual 
convention of the Associated Plumb- 
ing, Heating and Piping Contractors of 
New Mexico; Alvarado Hotel, Al- 
buquerque. 


Apr. 25-27—Nerth Carolina— An- 
nual convention of the North Carolina 
Assn. of Plumbing and Heating Con- 
tractors; Washington Duke Hotel, 
Durham. 


Apr. 25-27 — Tennessee — Annual 
convention of the Associated Plumb- 
ing, Heating and Mechanical Con- 
tractors of Tennessee; Andrew John- 
son Hotel, Knoxville. 


(Please turn to top of page 118) 


WHOLESALER ASSNS. 

Apr. 11-13—SWA—Annual conven- 
tion of the Southern Wholesalers 
Assn.; Palm Beach Biltmore Hotel, 
Palm Beach, Fla. 


Apr. 24-26—CSA—Spring conven- 
tion of the Central Supply Assn.; Pal- 
mer House, Chicago. 


May 6-7—NHACWA-—Spring con- 
vention of the National Heating and 
Air Conditioning Wholesalers Assn.; 
Broadmoor Hotel, Colorado Springs, 
Colo. 


Sept. 22-25—AI—Annual convention 
of the American Institute of Supply 
Assns. (formerly the American Insti- 
tute of Wholesale Plumbing & Heating 
Supply Assns.); Waldorf-Astoria Ho- 
tel, New York City. 


Nov. 16-18—ACRW—Annual meet- 
ing of the Air Conditioning and Re- 
frigeration Wholesalers; Sheraton Ho- 
tel, Chicago. 


Nov. 18-19—NHACWA—Fall con- 
vention of the National Heating and 
Air Conditioning Wholesalers Assn.: 
Morrison Hotel, Chicago. 


MANUFACTURER ASSNS. 

Apr. 8-10—GAMA—Annual meeting 
of the Gas Appliance Manufacturers 
Assn.; The Greenbrier, White Sulphur 
Springs, W. Va. 


Apr. 15-17—BRI—Annual meeting 
of the Building Research Institute; 
Drake Hotel, Chicago. 


Apr. 24—TSMA—Spring meeting of 
the Toilet Seat Manufacturers Assn.; 
Palmer House, Chicago. 


May 2—OHINE—Annual meeting of 
the Oil Heat Institute of New Eng- 
land; Hotel Statler, Boston. 


May 3-7—WAC—Western Air Con- 
ditioning conference and exposition; 
Shrine Exposition Hall, Los Angeles 


May 5-8—ARI—Annual meeting of 
the Air Conditioning and Refrigera- 
tion Institute; The Homestead, Hot 
Springs, Va. 


May 8-11—FCI—Spring meeting of 
the Fluid Controls Institute; The 
Greenbrier, White Sulphur Springs, 
W. Va. 


May 12-15—CBRA—Annual meet- 
ing of the Copper and Brass Research 
Assn.; The Homestead, Hot Springs, 
Va. 


May 12-15—LPGA— Annual con- 
vention and trade show of the Lique- 
fied Petroleum Gas Assn.; Conrad Hil- 
ton Hotel, Chicago. 


(Please turn to center of page 118) 
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New Eljer steel bath design 
cuts installation costs! 


3-point suspension, similar to Eljer 
cast iron baths, simplifies any instal- 
lation, wall-hung or free-standing. 


Here's more big news from Eljer! Now Eljer formed-steel 
baths (Westchester and Gateway models) have 3 bearing sur- 
faces, similar to Eljer cast iron baths. Thus any installation 

. . wall-hung or free-standing . . . can be made more easily, 
quickly. 

These 3 bearing surfaces make the bath free-standing for 
fast positioning . . . give added strength and support . . . make 
it easier to provide a level installation on uneven solid floors. 
In addition, there are wall clips to anchor bath to studding. 


Get the full story on how these baths save you time and 
effort—assure sturdy, permanent installations. Contact your 
wholesaler or write Eljer Division of The Murray Corporation 
of America, Three Gateway Center, Pittsburgh 22, Pennsylvania, 


New brass line, too! 


Smartly styled and completely renew- 
able quality fittings for quality fixtures 
—another of the “extras” you get 
when you sell Eljer! 


Easy to install on uneven solid floors! With only 
3 bearing surfaces, these new Eljer baths may be shimmed 
level on uneven solid floors in far less time than other 
designs. Unique wall clips give added rigidity. 


FLIER 


DIVISION OF THE CORPORATION OF AMERICA 


SK ELJER-the only name you need to know in plumbing fixtures 


DoMESTIcC ENGINEERING, APRIL 1957 





The 
cool 
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2. 


3. 


FOR CIRCULATING WATER 


0060 


jie } | 7] | = 
060000 090 


Ba G UNIVERSAL PUMPS... for larger installations 


circulating pump in a hot water heating or chilled water 
ing system is the connecting link between the mechanical 
equipment in the boiler room and the structure itself. Silent, 


E MOTOR 


Extra quiet. The Universal Pump motor is specially con- 
structed, tested and hand-picked for extra-quiet operation. 


Sleeve bearings. Motors are equipped with oil lubri- 
cated sleeve bearings—essential to silent operation and 
long life. 


Mounting. Universal motors, through 5 HP, are NEMA 
ring-type mounted and completely suspended in noise- 
dampening rubber. All motors are drip-proof. 


THE PUMP 


4. 


Coupler. Self-aligning, spring-type...another warranty 
of silent operation, plus excellent pump and motor pro- 
tection against the stresses of starting torque. 


Shaft. Big—oversized—affording large bearing surfaces. 
Made of special alloy steel, polished to mirror finish. 
Heat-treated integral thrust collar absorbs end-thrust... 
lengthens seal and motor bearing life. 


vibrationless operation is therefore the prime requirement in a 
pump for this type of service. The features noted above are 
the reasons why the B&G Universal Pump fully meets this need. 


6. 


7. 


Lubrication. Genuine oil circulating. No grease to chan- 
nel or harden. Oil level indicator permits visual check. 


Sleeve bearings. An essential for quiet, vibrationless 
operation and long life of both pump and motor. An 
outstanding Universal feature. 


Vertical split case—removable bearing frame. The en- 
tire bearing frame assembly with impeller is easily re- 
moved from volute. No pipe connections to break or 
motor to remove...all the advantages of split case 
design. All bearing frame assemblies are interchangeable. 


“Remite”’ mechanical seal. Positively prevents water 
leakage up to full design pressures. The seal is self- 
lubricating and features a floating seat of diamond-hard 
“Remite’’—a B&G development. 


. Hydraulically balanced impeller. Balancing chamber 


11. 


and thrust pressure relief holes in the impeller reduce 
thrust to a minimum. 


Solid volute. Support feet directly below volute absorb 
piping strains without distorting pump alignment. 
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BaG BOOSTER PUMPS 


The fact that over 2,000,000 B&G Boosters are in 
operation today is ample evidence that their quality 
has never been challenged. 

These pumps satisfy the most exacting require- 
ments of circulated water systems for heating and 
cooling. Above all they are quiet, 
prime essential of a circulating pump. B&G Boosters 
are dependable, perform faithfully for years without 
endless minor and major repairs. They are backed by 
a manufacturer equipped to give assistance in any 
problem of design or installation and whose distrib- 
utors maintain adequate stocks to serve your needs. 

For a complete description of the features which 
have made the B&G Booster the preferred pump, send 
for Bulletin IA-856. 


ain 
en Fit 


AFTER MAKING UP 
BGG ARTROL 6 


FIT TON A 
ABLE TUBE DOWN AS 


FAR AS POSSIBLE The 300 homes of this building project are heated 
with B&G Hydro-Flo forced hot water systems. 


BELL & GOSSETT 


c Oo M P A N Y 


Dept. ET-1, Morton Grove, Iilinols 
Canadian Licensee: §. A. Armstrong, Lid., 1400 O' Connor Drive, W. Toronte 





Typical B&G Hydro-Flo System 
with built-in domestic water heater. 
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For Mine-to-Market Dependability 


That Builds Your Reputation... 


Packaging that’s easy to stock and use. 


Dependable quality that starts with highest grade 
copper from Phelps Dodge’s own open-pit mines and is 
carefully controlled during fabrication. 


Color-coding of tube in straight lengths for quick identification 
in the stockroom and on the job. 


Mill depots strategically located to service distributors 
without delays. 


Tube properties that are unsurpassed, including precise 
uniformity of wall thickness. 


For the name of your nearest Phelps Dodge distributor, write Dept. B4, Phelps Dodge 
Copper Products Corporation, 300 Park Avenue, New York 22, N.Y. 


PHELPS DODGE (')°P 5° PRODUCTS 


CORPORATION 
NEW YORK, N.Y. «© LOS ANGELES, CALIF. 
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One of the buildings of the Sterling Radiator 
Company, Westfield, Mass, as it appeared 
during the flash flood of August 19, 1955 


oat 


This is how one of 
the boilers looked 
after the flood 


The northeastern flash floods of August, 1955, left little eaten eat 


worth salvaging in their wake. At the Sterling Radiator 
Company, Westfield, Mass., for example, one wing of 
the steel manufacturing building containing the boilers 
was torn open, and the welding and paint shops were 
completely destroyed. The only reclaimable equipment 
was the two H. B. Smith cast iron boilers. Even though 
forced from their foundations and up-ended by the 
flood, damage was so slight that they were quickly and 
easily repaired, and are now back in operation. 


Obviously, there are many attributes other than their 
amphibious qualities to recommend H. B. Smith cast 
iron boilers. Consider their prodigiously long life, rapid 
steaming and high capacity, low, maintenance, ease of 
convertibility from the use of one fuel to another, ready 
expansibility and economy of operation. These are a few 
of the reasons why an H. B. Smith cast iron boiler Se i — 
should be first choice for your building, whether or not ~ The H. 8. Smith No. 44 Mills 
a flood is to be listed among your operational hazards ~a ad 
during the next 50 to 60 years. 


CAST IRON BOILERS 


H.B. SMITH CO., INC., WESTFIELD, MASSACHUSETTS e@ Established 1853 
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TIPS FOR MANAGEMENT 


Tailor-Made” Financing Is Effective Sales Tool 


“TAILOR-MADE” FINANCING 
can’t be beat in 
reluctant according 
to Guarcello’s Plumbing & Heat- 
ing Co., Silver Creek, N.Y. 

“We've grown considerably in 


winning over 
customers, 


past years because we've fitted 
time payments to the size of each 
family’s ability to pay,” 
James J. DeJohn, who took over 
his father-in-law’s 
1940. 
DeJohn 
flexible policy toward financing 


says 
business in 


says the company’s 
is directly responsible for its 
record sales in a wide line of fix- 
tures and appliances. 

“If people could pay cash, they 
would,” DeJohn says, “but the 
majority can’t, and if a firm is 
interested in volume and profit, 
it must adjust to this fact of life 
by providing a way for financing 
the purchase.” 


Also Offers FHA Title | 


In addition to his own finan- 
cing plan, DeJohn can offer his 
customers an FHA Title I loan 
or a conventional bank loan 
through an arrangement with his 
bank. 

In regard to his “tailor-made” 
financing, DeJohn feels that such 
a plan can be successful only if 
carried out on a large-volume 
basis and by adding a nominal 
carrying charge to offset the 
added bookkeeping expense. 

To merchandise its financing 


“ 


plan, Guarcello’s advertises its 
special services extensively to 
familiarize local families with its 
policy of “pay as best you can.” 

“If you can spread the mes- 
sage that willing to 
grant individual terms, you'll be 


you are 


assured a high volume of new 
business. But this doesn’t mean 
you can be dangerously lenient 
in offering financing. Our policy 
simply is to grant good credit 
risks long periods of financing to 
attract and keep their business.” 


Know Your Credit Customer 


“A basic part of consumer fi- 


‘ 


nancing,” DeJohn explains, “is 
knowing whom you are dealing 
with. If you can establish that 
a company or individual has a 
good reputation, then financing is 
a logical business device. You 
may have to wait longer for your 
money, but at least you are 
making a profitable sale instead 
of losing it to some other pro- 
gressive businessman.” 

When customer re- 
quests financing at Guarcello’s, a 
check is made with the bank 
where the customer has had 
previous financing. Most banks, 
DeJohn says, will cooperate in 
reporting on the credit status of 
a potential customer. 

Guarcello’s also subscribes to 
a credit bureau in its area that 
lists the standings of individuals 
or companies. The cost is only 


a new 


$25 a year, and the bureau also 
submits special reports on re- 
quest. 

After credit 
lished, 


kind of financing arrangement 


has been estab- 
the customer selects the 


he prefers. 

Bills are submitted on the 
first of each month, so some re- 
turn will be received by the 
10th, when the firm’s own bills 
are due. The policy of 10 days 
keeps a satisfactory balance be- 
tween income and expenses, De- 
John says. 

As in any operation, DeJohn 
has experienced some reluctant 
debtors. He usually visits them 
personally to determine why 
payments haven’t been made. He 
frequently. finds that the past- 
due bill results from the custom- 
er’s overestimating his ability 
to pay. In these cases, DeJohn is 
quick to relax the monthly pay- 
ments further, carrying the bill 
a longer period but assuring a 
profitable sale. 


Most Effective Sales Tool 


“Financing holds 
many 


terror for 
businessmen,” DeJohn 
concludes, “especially when 
they’re working with low, long- 
term payments. But financing, if 
built on the solid foundation of 
careful selection, is 
among the most effective 
safe of selling tools. 
ments, as far as 


customer 
and 
Easy pay- 
we're con- 
cerned, also mean more profit- 


able and easier selling.” END 
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Fieat arm in lowest jon. Hole A is open during refill 
wntil tank is nearly — then fleat arm assumes position 


Operated without failure for Ya million = scimn'isSu'c sree re 


Fieat arm in 


cycles... equal to 17 YEARS OF — ieetene in 
CONTINUOUS SERVICE 


Here at last is a new float valve. New in principle pone dotted hed 
...new in operation. The HUSHFLO is a dia- 


phragm type valve that shuts off flow by quick = 4 oS 


hydraulic action—yet avoids water hammer. The 
pressure of the water supply does the closing 


and keeps it closed. Noisy turbulence of water charge tube 
dampens the 


located in dis- 


entering the tank has been reduced toa whisper —jaund of water 
...and the refill time has been cut in half. Slow _ flowing from -— 7 
action, sizzling and singing noises are a thing of a ee 

the past. Here is the valve the public has been 

crying for...a valve that obsoletes present day 

valves...a float valve that will sell on sight. 





Operates on any pressure 
Quiet... Fast Filling 
Closes Hydraulically 
Fits ALL Makes of Tanks 


Be the first to reap the profits from the sale of Romar Manufacturing Corporation 
HUSHELO hydraulic float valves. It’s the first a aw HUSHFLO Hydraulic Float Valve sounds 
real improvement in float valves since the overhead tank. HUSHFLO will [_] 1 am a dealer [~] Whotesal R 
be nationally advertised. Only once in a lifetime a money-making oppor- olesaler [_] Representative 
tunity like this comes along. We need experienced representatives, jobbers, CL) Somat gomens cefting 
dealers. Let’s talk it over. Mail the coupon today and we'll do the rest. Area covered 


a “1 














Sie cme ee eee race? ger ne a Pee 
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New, simplified design 


Gerber shower stall assembles 
in 3 minutes—for bigger profits 





It takes only 3 minutes for one man to assemble this Gerber shower 
stall with its new simplified design features. Stall comes complete with 
shower valves, full size ball joint shower head and arm, soap dish, 
strainer, and plastic curtain complete with pins. This quality Gerber 
shower stall is so sensibly priced so easy to install that you make 
extra profits on every installation. See your Gerber jobber or represen- 
tative for the full facts on how you can make bigger profits with 
Gerber shower stalls. 


Free Bulletin 

For full information 
on Gerber shower 
stalls, write for 


Bulletin No. D10 
Piumbing Fixtures 
Gerber Plumbing Fixtures Corp. © 232 N. Clark St., Chicago 1, Ill. 


Quality products, dependable service, from 5 modern plants... 
Kokomo, Ind.; Woodbridge, N. J.; Delphi, Ind.; Gadsden, Ala.; West Delphi, Ind 
Export Division: Gerber International Corp., 500 Green St., Woodbridge, N. J 


Assembly starts by fitting slotted back panel 
to base. Gerber’s Plymouth shower stall fea- 
tures a neutral pink Rostone ceramic base ... 
the Delphi features a textured finish porcelain 
enamel base made of structural steel. Both 
shower stalls are available with glass door 
ij desired. 


No bolts or screws are required anywhere— 
side panels have rounded corners, interlock 
with back panel. Precision manufacturing 
methods allow interchange of parts, including 
bases, in all Gerber shower stalls. Overall size 
is 32” x 32” x 75”. Color: white with black trim. 


Final step in cabinet assembly — installing the 
threshold — is made easy by using a hinged 
“jack” included with every Gerber shower 
stall. When jack is removed, all shower stall 
parts are locked rigidly in position. Gerber 
shower stalls are made of extra-heavy gauge 
rust-proof zinc-clad steel, bonderized for last- 
ing durability and beauty. 
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INCLUDING WASHINGTON REPORT 


Word was received from Washington, D.C., at press time 
of the following telegram sent to Wilbur Hokom, chairman 
of the All-Industry Plumbing and Heating Modernization 
Committee: 


"CONGRATULATIONS TO THE PLUMBING, HEATING AND COOL- 
ING INDUSTRY OF AMERICA AS IT SEEKS TO BRING THE 
IKE ENDORSES LATEST DEVELOPMENTS OF MODERNIZATION TO THE RESIDEN- 
P-H INDUSTRY PROGRAM TIAL PROPERTIES OF OUR PEOPLE. YOUR EFFORTS TO 
IMPROVE THE MECHANICAL FACILITIES IN HOUSING UNITS 
WILL HELP TO RAISE THE LIVING STANDARDS OF THE AMER- 
ICAN PEOPLE. TO THIS END, I WISH YOU ALL SUCCESS." 
(signed) DWIGHT D. EISENHOWER 


Thus, in addition to proclamations designating May as 
P-H-C Month by state governors and mayors of cities, our 
industry's all-out effort to encourage home improvements 





this year now has the highest possible endorsement. 
*+e% 


Meanwhile, there was plenty of activity last month in 
other phases of the industry's Big Push remodeling promo- 
tion. "The Nashville Story," for example, tells how con- 
tractors and wholesalers in one city are getting ready for 
May. It begins on page 103 and in it you'll find a complete 

WHAT'S DOING step-by-step outline of what the capital city of Tennessee 
ON THE has done and is doing to make the May promotion successful. 
REMODELING FRONT? There's a handy 14-point checklist of ideas on page 108 
that will serve as a guide for other local committees 
to follow for remodeling programs in their own communities. 

Other news about P-H-C Month is given in the progress 
report beginning on page 98. 

Don't miss these important articles! 

















**** 


A Water Supply Conference for dealers and distributors 
is scheduled for April 16-17 at the Hotel Nicollet in 
Minneapolis. The conference is under the joint sponsorship 
of the National Electrical Manufacturers Assn. and the 
Inter=-Industry Farm Electric Utilization Council. 
Rural plumbing and water supply problems will be dis- 
WATER SUPPLY cussed in a series of workshops during the two-day session. 
PROBLEMS TO BE Among the featured speakers are John Hosford, executive 
AIRED AT CONFERENCE secretary of the National Assn. of Domestic and Farm Pump 
Manufacturers, who will speak on proper selection and sizing 
of water systems, and Dr. Re M. Thomas, president of 
the Water Conditioning Foundation, who will discuss ways 
of improving and increasing the utility of available water 
through treatment. A representative of the National 
Assn. of Plumbing Contractors will speak on rural plumbing 
problems. (Continued on the next page) 
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Advance registration can be made through Russell 
Gingles, National Electrical Manufacturers Assn., 155 E. 
44th St., New York City 17. The registration fee is $3.00. 


*eEX 


Total construction contracts in February declined 3 per- 
cent below the same month last yeare The decline offset a 
NEW CONSTRUCTION small increase in January; so the first two months of 
KEEPS PACE 1957 show no change from 1956. 
WITH ‘56 TOTALS Residential contracts in February were down 7 percent 
on a dollar volume and 12 percent on a unit basis 
(68,632 new home starts). 

However, nonresidential building for the first two 
months is up 13 percent on dollar volume, offsetting most of 
the decline in residential construction. 

The figures are based on a 48-state study by the 
F. W. Dodge Co., released la%e last month. 











eK 


Two major industry manufacturers reported record sales 
and profits last year. Crane Coe sales increased 13 percent 
over 1955 and net earnings were 20 percent greater than 
during the previous year. Frank F. Elliott, chairman of 

SALES AND PROFIT the board, and Neele E. Stearns, president, anticipate 
RECORDS SET a "slight increase" in total sales for 1957. 
Minneapolis-Honeywell Regulator Co., Minneapolis, in- 
creased its sales approximately 18 percent and profits also 
were at an all-time high in 1956, according to board 
chairman Harold We Sweatt. 











*eEE 


The North Jersey Credit and Trade Club will hold its 
_ 33rd annual dinner dance April 27 at the Hotel Roosevelt 
NEW JERSEY GROUP in New York City, according to word from Louis Gilbert, 
TO HOLD DINNER DANCE president of the groupe The wholesaler association has been 
active in a number of projects designed to advance and 
increase the prestige of the plumbing and heating industry. 


KS 


Last month, two enabling acts that would give Indiana 
counties the power to grant themselves the sanitary protec- 
tion of plumbing codes passed the Indiana House of Repre- 
sentativese 

Passage of the bills through the House was the result of 
an extensive educational program on the part of the 
Legislative Committee of the Indiana Assn. of Plumbing 
Contractors and of effective personal contact with repre- 
sentatives. The bills got a healthy sendoff to the Senate, 
one passing 66 to 19, the other 56 to 27. 

But in the Senate, the bills lost 32 to 14. To find 
out why, DE is canvassing all the Indiana senators to 
get the reasons behind their voting. AS we go to press this 
month, replies are coming in; and they indicate the reason 
the IAPC itself feels is behind their failure--insuffi- 

A gop A cient personal contact for explanation of the bills 
to the senators. 

Joe Fritsch, executive secretary of the IAPC, says 
that their work with the senators didn't compare with what 
they were able to do with the representatives, largely 
because of the pressure of time and the fact that the Sen- 
ate is governed by rules that make its members "less 
approachable" than representatives are. 

When the bills come up again at the next session, this 
vital educational program, based on personal contact, will 
have been accomplished with the senators long before- 
hand, Fritsch sayse There's every reason to think, he adds, 
that the moral victory won in the House of Representatives 
this year will become an actual victory and Indiana law 
in 1959. 
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it costs no more to get 


these EXTRAS 


STRONGER — higher tensile strength, no 
sand holes. 


TAPER TAPPED — all pipe threads ta- 
pered to ensure leak-proof joints in every 
installation. 


PROTECTED — galvanized fittings zinc 


plated after fabrication for maximum pro- 
tection of all surfaces, including threads. 


CARTONED — for extra convenience in 
handling, eliminates damage and inven- 
tory loss. 


ALL CAPITOL FITTINGS MEET FEDERAL 
SPECIFICATIONS 






. 


SEAMLESS and FORGED STEEL CAPS 


Thread taper tapped to meet Federal 
Specifications. Sizes '/g” through 2” 


FORGED STEEL 
SOLID SQUARE 
HEAD PLUGS 


2504 UNIONS 





SEAMLESS AND 
FORGED STEEL 
HEX BUSHINGS 


a" 


/ 


WNNNLNE 
, 


Alt 


Your Capitol 


| in I 
wholesaler | - = 2 . 
also stocks | y = { | { 


WELL SUPPLIES CAPadapters REDUCING —_ INSULATING 
COUPLINGS NIPPLES 
and Forged Steel High Pressure Fittings COUPLINGS UNIONS 








PRODUCERS of QUALITY STEEL FITTINGS for more than 30 YEARS 


al 























TYPICAL OF WALWORTH QUALITY is the union body- 
to-bonnet connection which stiffens the body against 
internal pressure; makes taking the valve apart a 
simple operation and reduces the chances of distor- 
tion or leakage even though the valve is repeatedly 
taken apart and reassembled. With this type of con- 
struction there is no possibility of the bonnet com- 
ing off the valve while the handwheel is being turned. 


Here’s what makes 
Bronze Valves 


HEAVY BODY CONSTRUCTION is typical of all Wal- 
worth Bronze Valves. Extra-thick walls and rugged 
wrench hexes constitute a high safety factor and 
prevent distortion while the valve is being installed 
in the pipeline. Extra-deep pipe threads are accu- 
rately machined to eliminate leakage. Walworth 
Bronze Valves are also available with flanged, silver- 
brazed or soldered ends in certain sizes and types. 


MEET THE CHAMP! The chief engineer of a midwestern plant hod used a parade of 
valves in severe boiler blowdown service. Most didn’t last longer than 60 days. None 


survived 90 days. 


On the recommendation of a Walworth Representative the engineer installed the 
Walworth No. 225P Bronze Globe Valve shown here, stating that he would be entirely 
satisfied if it lasted a bare three months. Exactly 4 years and 362 days later the valve was 
taken out of service—not due to the wire drawing, steam cutting and galling which made 
the other valves short-lived—but because the highly turbulent steam finally wore a small 


hole in the body. 


This is the kind of valve satisfaction you get—when you specify and use Walworth Bronze 
Valves. They are the longest wearing, toughest bronze valves on the market. 


Walworth Subsidiaries: ALLOY STEEL PRODUCTS CO. * CONOFLOW CORPORATION * GROVE VALVE AND REGULATOR CO. 
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Walworth 
fhe real bargain! 


EXTRA-LARGE STEMS with extra-long, extra-deep 
threads prolong valve life, protect against wear and 
distortion and provide tight positive shutoff. The 
surface of the stem is machined to a glass-like finish 
for minimum handwheel effort and to preserve the 
packing which results in fewer inspections and less 
maintenance. The top of the stem is tapered and 
squared to hold the handwheel securely. 


TO REDUCE WIRE DRAWING to a minimum, certain 
types of bronze globe valves have stainless-steel plug- 
type seats and discs heat-treated to a nominal hard- 
ness of 500 Brinell, adding years to valve life even in 
severe services. These valves can be tightly closed on 
sand, grit or pipe scale without damage. Seats and 
discs are machined simultaneously, assuring per- 
fect mating. 


There is a Walworth Bronze Gate, Globe, Angle or Check Valve for 
every service. Walworth is continually developing new valve 


types and materials, including plastics, to keep pace with the 
growing variety and severity of services in modern industry. For 
full information, see your Walworth Distributor or write: 
Walworth, 60 East 42nd Street, New York 17, N. Y. 


V/A LV O F2?'T Fi 


M & H VALVE & FITTINGS CO. * SOUTHWEST FABRICATING AND WELDING CO., INC. * WALWORTH COMPANY OF CANADA, LTD. 
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Bronze Valves and Fittings 
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Go ahead...take it easy... let the proven performance 
of Harcraft fixtures assure you of customer satisfaction. 
Compare these beautiful, modern-design fittings from 
every angle... competitive price... quality engineering 
... lasting chrome finish. Investigation will prove that 
Harcraft’s many self-selling features will open the door 
to highest profits. So take a tip from Miss Harcraft 


... relax with 1957’s most progressive line. 


Harcraft srass 


Nationally represented. Warehoused for your convenience in principal cities. 


Division of Harvey Machine Co., Inc. 


Torrance, California 








turing Mr. Blazek’s initials and 
symbols of the trade, to lend a 
distinctly modern tone 

The result is a letterhead that 
tells a complete merchandising 
story. It’s also one that will serve 
Blazek another way: It will stand 
out as his among the many seen 
every day by his customers 


LOOK AT YOUR LETTERHEAD. . EVERYBODY ELSE DOES 


What's Your Letterhead 
Problem? 


Are you satisfied with your let- 
terhead, or do you feel that it 


How much product and service information can a = could be doing a better job of 


selling your products and serv- 


letterhead carry and remain readable and artistic? j..9 If you think there’s room 


for improvement, send us a sam- 


“Do you THINK we could carry rent appeal, the reference to ple of your present letterhead, 


as much information on a new, 
more modern-looking letterhead 
as we have on our old one and 
still have a letterhead that is 
both good looking and neat? 
Also, we'd like to add some sort 
of symbol or trade-mark that our 
customers can identify with us 
immediately. Are we expecting 
too much?” 


bathroom and kitchen moderni- 
zation also was conspicuously re- 
tained at the top of the logo. 
With some slight deletions, the 
the information 
dropped to the bottom of the 
page. This left space near the 
company name—where it belongs 
—for a stylized trade-mark fea- 


rest of was 





together with a statement of the 
sales message you'd like your let- 
terhead to convey, and our art 
department will suggest a new 
design for you. Or watch for 
future articles in Domestic ENGI- 
NEERING Ss Letterhead 
Clinic for that 


adapt to your own use 


Design 


ideas you may 


END 


The first possible ob- 
jection raised by Frank =| “kihent haat 
J. Blazek (Philadelphia) 
was met by rearranging 
the the 
page. The company name 
and address naturally 
was retained across the 
top. Because of its cur- 


FRAN K J. BLAZEK 
Plumbing and Heating Contractor 


information on 


5415 HORROCKS STREET 


PHILADELPHIA 24, PA 


Before > 





MODERN BATHROOMS AND KITCHENS INSTALLED 


FRANK J. BLAZEK 


After > Lo 
What's the best way to carry 

a great deal of information 

on a letterhead and keep it 

uncluttered looking? One 5415 HORROCKS ST 
way is to drop some of the PHILADELPHIA 24, PA 
information to the bottom of FE 5-0545 

the page, as was done here, 
leaving room near the name 
for an identifying symbol. 
The neat division of com- 
pany name and address 
from the product and service 
information results in # more 
readable letterhead. 


WATER HEATERS 
HOUSE HEATERS 
REFRIGERATORS 


RANGES HEATING—Steam—Hot Water—Vapor « Insulation 
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A triple function 
Aquastat plus relay 
ALL IN ONE 


a 
4 


Ma 
y 
; 
- 


st a ae 
The L8024 is easily installed from the front with the exclusive Honeywell mounting clamp. 
The hard-to-work-with set screw on the well is eliminated. 
46 
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New Honeywell Triple 
A quastat-Relay, L8024 gives you— 


e High limit control « Low limit control 
e Circulator control e Circulator relay 


ERE is the ultimate in Aquastats—the L8024 
A & B for both oil and gas fired boilers. 

Two temperature setting adjustments 
plus an adjustable differential all are housed 
in a single case and immersion well. Thus, 
setting is much easier and only one boiler 
tapping is required. The exclusive “built-in” 
relay turns on the circulator on call from 
the thermostat. 

Like all Honeywell Aquastats, the L8024 
gives fast-acting response, easy-to-read 
settings, compact design and ease of 
installation. Specify the L8024 A or B for all 
systems with tankless coils. 


For complete information on Honeywell’s 
complete line of Aquastats and Aquastat-relay 
combinations, call your local Honeywell office. 
Or write Honeywell, Dept. DE-4-34, 
Minneapolis 8, Minnesota. 


The Honeywell Round— 


world’s most popular thermostat 


Honeywell 


across the nation 
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Other Aquastats A vailable 
From a Line of Over 20 Models 


Get further savings—order your boilers al 
ready packaged with an Aquastat. Honeywell 
offers over 20 models for single functions or 
combinations of high limit, low limit and cir- 
culator control. 


L4006 and L4007 

These are single immer 
sion Aquastats for use 
as low limit, high limit 


or circulator control 


L4010 Dual function 
Aquastats for high and 
low limit control or cit 
culator and high limit 
control 


L4011 This is a sin 
gle immersion Aquastat 
which offers low limit 
and circulator control, 
for vertical mounting 


L4008 For remote 
control. Available for 
low limit, high limit and 
circulator control. 


L8048 Combination 
high limit and circulator 
relay for use on systems 
without tankless coils. 


L6010—L6011... Triple 
Aquastats for combina 
tion high limit, low limit 
and circulator control 





a big step forward in good housekeeping 
SAYCO’S SPIN-N-GRIN STAINLESS STEEL SINK 


IN THE WHOLE WIDE WORLD—there’s nothing like this one- 
and-only Valve-Action sink strainer-SPIN-N-GRIN . . . and now in 
SPARKLING STAINLESS STEEL.—stainless steel everywhere— 


one-piece body-basket-stopper. 


it is in BLACK and WHITE—! 
SPIN-N-GRIN will not leak one drop of water!! No other sink 
strainer made can make this statement. Each and every Spin-N- 
Grin, the first or the millionth goes thru this special super-extreme 


test. No “Call-Backs” Mr. Plumber. 








NO WRENCH NEEDED 


SAYCO’S advanced engineering in the SPIN-N-GRIN also in- 
cludes the Hand-Tite Locknut (Patented) for easy hand installa- 
tion. No wrenches required. 
Stephen A. Young, 
President 


es aves mone | 
MY OLD LEAKY SINK g , ae 


7 


THERE'S NO GUESS WORK W STRAINER COST MANY GING ee 
ABOUT THE OPERATION TIMES THE PRICE OFA ’ Teo \ 


OF MY SPIN-N-GRIN. WITH NEW SPIN-N-GRIN IN LOST | LIKE T ’ 
THE SLIGHTEST FLIP TOUCH “dane caer ei SPUi-N-ERIN SINK ’ 
IT WILL CLOSE AND STRAINER BECAUSE OF 


STAY CLOSED. EASY CHORES WITHOUT # 
TO OPEN TOO. THE LOSS OF A . THE EASY TO EMPTY 
DROP OF WATER. BASKET. AND IT KEEPS 


FOOD PARTICLES FROM 
CLOGGING THE 
DRAIN. 


PLUMBERS MAY ORDER DIRECT. 


The sale of all SAYCO valves are solely through the wholesaler. Because of the 
tremendous demand for Spin-N-Grin, your local jobber may not as yet have his 
Spin-N-Grins. You may order direct, minimum order six (6). Please furnish 
name of jobber through whom you will be invoiced. 

This is a temporary policy, subject to change without notice, until we can build 
jobbers stocks. In the whole wide world, there’s nothing like Spin-N-Grin. 




















Illusiration shows unique (pat- 
ent pending) construction that 
enables you to install Sayco 
Spin-N-Grin by hand. 


ATER Baw 
. 





Ra wo BACK-UP W : 
¢ 
WE LIVE INA BASEMENT *, 
j APARTMENT AND HAD LOTS OF * 


‘ . 1 TROUBLE WITH GASSES AND WATER’ 
DIME BACKING-UP THROUGH OUR OLD F 

Pies FASHIONED SINK STRAINER. WE 

INSTALLED A SPIN-N-GRIN 


y iF A MANUFACTURER 
HAS ENOUGH FAITH IN THE 
QUALITY OF HIS PRODUCT 
AND STOPPED THE BACK- 
UP COMPLETELY. 





wowowen 
_— ~ 
~*~ 
* 


s 


o u 
, 1 
\ / 
a 
1 TO GIVE ME A LIFETIME . 
‘ 
WHAT A RELIEF! 


7 x 
WY STAINLESS STEEL PRODUCTS 4 
} AREA FAVORITE OF MINE * GUARANTEE, (LL BUY IT 
BECAUSE THEY'RE SO EASY TO EVERY TIME. HOW COULD 
KEEP CLEAN. MY SPIN-N-GRIN § | GO WRONG ? 
SINK STRAINER JUST SPARKLES 
ALLTHE TIME AND ITS 4 
NO EFFORT TO KEEP IT 44 
_ LOOKING THAT WAY. “| 


7 SPIN-N-GRIN 
FITS ALL SINK INSTALLATIONS 
CAST-IRON, STEEL—STAINLESS STEEL 


4LL Sink Drain Installations 
Continuous Wastes 


trap Wa tes 


Fits 
@ High Line 
e@ Regular Tailpiece 











No air conditioning job | 
these Trane factory 


FOR YOUR LARGER JOBS. The TRANE CenTraVac is the industry’s 
first hermetic centrifugal . . . and still the best! Requires no special 
bases, no field alignment. Can be installed anywhere—from base- 
ment to penthouse. Automatically paces itself to supply just the 
amount of refrigeration needed. Capacities from 50 to 1500 tons. 


€ 


c 


AIR HANDLING PACKAGE. The TrANE Climate Changer solves your air 
handling problems faster—easier! Factory pre-assembled units are section- 
alized to simplify handling and installation. New fan assembly may be 
rotated in field to give complete flexibility of fan outlet location. Capacities 
from 600 to 29,000 cfm. 





oo tough, too large wit 
assembled units! 


Famous Trane Cold Generator and CenTraVac 


give you package equipment for 
any 700... units from 10 to 1500 tons 


There’s no air conditioning job too big or 
“‘too tough”’ for you to handle when you turn 
to TRANE! No matter what the tonnage is, 
TRANE has the refrigeration and air-handling 
equipment you need to do an outstanding job, 


with no complex installation problems. 


TRANE supplies you with factory pre-assembled 
units that reduce your labor costs on the job 
—and eliminate the time-consuming assembly 


of many component parts. You save time and 


COMPLETE REFRIGERATION PACKAGE! The 
TRANE Cold Generator will handle refrigeration 
jobs from 10 to 150 tons. Built with TRANE de- 
pendability through and through, it has 4-step 
compressor modulation for lower power consump- 
tion, higher efficiency. Complete factory 
pre-assembly includes automatic control panel .. . 
eliminating much complicated on-the-job wiring. 
Remember, when you bid . . . the TRANE Cold 
Generator is a complete refrigeration package. 10 


money, too, because TRANE equipment is de- 
pendable . . . cuts down on “trouble jobs” 
and costly call backs. 

So whether it’s a 1500-ton cooling system for 
a multi-room building—or a self-contained 
unit for a shop—you can bid on the job and 
make it pay when you turn to TRANE! Ask 
your nearby TRANE Sales Office about the 
complete TRANE lines for 1957—or write 


TTRANE, La Crosse, Wisconsin. 


For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS OF 
AIR CONDITIONING, HEATING, VENTILATING 
AND HEAT TRANSFER EQUIPMENT 


THE TRANE MPANY. LA CR tw ° “ 


INDIVIDUAL ROOM UNITS. UniTrane air conditioners give each occu- 
pant the climate he wants. Fan-Coil and Induction models provide for 
filtering all the air—not just primary air. Choose the floor model (fan- 
coil type—illustrated) ; ceiling models, or concealed types for a “built-in” 
look also available. 


sizes from 10 to 150 tons. 


TRANE COMPANY OF CANADA. LT TORON . AN 


TRANE RECIPROCATING COMPRESSORS stay young years longer! Ds 

xendable multi-step capacity control reduces starting and stopping 
Sekeed for easy installation, easy service, one man can disassemble 
and assemble in less than four hours. Capacities from 10 to 75 tons; 
duplex units to 150 tons. 








Predictions for Home Building Prospects | 
in °S7 Are Optimistic, Upturn Possible 


F. W. Dodge: Chances 


CHICAGO 
which 


Newspaper headlines, 
have gravitated between 
and the 
prospects for home building in 1957, 


pessimism optimism on 
once again are taking a more cheer- 
ful outlook. Typical headlines are: 
“Housing Upturn Possible in ’57” 
and “If You’re Waiting for Home 
Prices to Shrink—Don’t! Might as 
Well Buy Now, No Decline Coming.” 

The 
the general feeling in the building 
industry that—even i 


news articles also underline 


there is a 
slight dip in housing volume 
in 1957 


ume 


unit 
home building dollar vol- 


record- 


B-W Consolidates 
York. Hvydraline 


Products Divisions 
Borg-Warner Corp. 
has consolidated the operations of 
its Hydraline Preducts Div., De- 
troit, with those cf its York Div., 
York, Pa. 


Under terms of the consolidation, 


will continue at its 


CHICAGO 


York will expand its manufactur- 
ing program to include a new line 
of air conditioning products for 
residential and commercial appli- 
The equipment will be 
marketed through the present Hy- 


draline distribution system. 


cations. 


Hydraline currently produces 
forced-waier air conditioning sys- 
tems and recessed room heating, 
cooling and air filtering units. York 
is a major manufacturer of air con- 


ditioning and refrigeration. 





good for record volume 


breaking rate again this year. 

One the optimistic 
view is a survey just completed by 
F. W. first to 
cover construction contract figures 
in the entire 48 states. (Previously 
the F. W. Dodge statistical report 
covered only the 37 states east of 
the Rockies.) George Cline Smith, 


vice president and economist for F. 


reason for 


Dodge Corp.—its 


W. Dodge, was quoted as saying 
that there is a good possibility there 
will be an upturn in home con- 
struction this year, and a probabil- 
ity for next year, at any rate. Smith 
said this view is supported by such 
strong pressures as higher popula- 
tion and real income and the rapid 
rate of demolition of housing for 
highways and slum clearance. 

In a speech before the recent an- 

(Please turn to page 54, column 1) 


Bruner Corp. Sales 
Climb 20 Percent 


MILWAUKEE—The Bruner Corp 
has announced increased 


20 percent in 1956. The firm man- 


its sales 


ufactures water conditioning equip- 
that is 
through plumbing contractors. 


ment sold exclusively 

T. W. Bruner, president, stated 
that the company plans to intro- 
duce several model changes in its 
domestic water Softener line early 
“With the 


of these new models and other con- 


this year. introduction 


templated changes,” Bruner said, 
“we expect an even greater sales 
increase in 1957 than the 20 per- 
yearly recorded in 


cent average 


recent years.” 


William A. Landers (right), president 
of the National Assn. of Plumbing 
Contractors, and Dr. William H. Alex- 
ander, pastor of the First Christian 
Church of Oklahoma City, discuss the 
agenda of the association's upcom- 
ing convention in Dallas, Tex., June 
10-13. Dr. Alexander is keynote 
speaker for the NAPC convention. 


California ‘Cleans Up’ on Washer Sales 


Cuicaco—In a state-by-state 


breakdown of automatic washer 
the 


Manufacturers 


and dryer sales, American 


Home Laundry 
Assn. revealed that California won 
honors as the “cleanest state in the 


nation” with more washers sold 
than in any other state. 
figures for total home laundry ap- 
sales by distributors in 
that 410,114 


in California 


pliance 
1956 


were sold 


washers 
last 
year 


3 
reveal 
year, 

the 


state has won top honors in this 


the second consecutive 
category. 
New York, with 344,209 washers 


AHLMA | 


sold, and Pennsylvania, with 314,- 
145 units sold, again ranked second 
and third in total washer sales, as 
they did in 1955. The thinly popu- 
lated state of Wyoming took special 
honors for purchasing the fewest 
number of washers—5,652 units. 
Ohio the distinction of 
being the “dryest” state by leading 
all others in the purchase of auto- 


earned 


matic gas and electric clothes dry- 
ers. Sales by Ohio distributors to- 
taled 142,872 units. Pennsylvania 
ranked second and California third 
in this 
standings in 1955. 


category, similar to their 
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lf you pride yourself on installing 


only quality equipment, you'll want 
to use O-B bronze valves on every 
job. “Cheap” or poorly constructed 
valves can be costly to your repu- 
tation. 

There is an O-B bronze valve for 


every job, in low as well as stand- 
ard pressures. Ask your supplier 


about them, or write to: OHIO BRASS 
COMPANY, 380 North Main Street, 
Mansfield, Ohio. 





News... continued from page 52 


Home Building Outlook 
(Continued from center of page 52) 
nual savings and mortgage confer- 
ence of the American Bankers 
remarked, “I think we 
have to recognize that we're a big 


Assn., he 


Report to Cover 
Panel Heating. 
Cooling Research 


Wasuincton, D. C.—A report on 
panel cooling and heating research 
will be a highlight of the Building 
Research Institute’s sixth annual 
meeting April 15-17 at the Drake 
Hotel in Chicago. The report, one 
of 10 technical sessions scheduled 
for the meeting, will be presented 
by Lester F. Schutrum of the 
American Society of Heating and 
Air 
search laboratories. 

Schutrum will talk on the results 
of tests conducted by ASHAE in a 
room constructed with walls, floor 
and ceiling 


Conditioning Engineers’ re- 
g 


independently panel 
heated and cooled in various com- 
binations. The ceiling was raised 
and lowered during the tests to ef- 
fect different ceiling heights. 


Fedders-Quigan Hot 
Water Heating Sales Up 


Maspetu, N. Y.—A 15 percent in- 
crease in sales of Fedders-Quigan 
hot water heating equipment dur- 
ing the past year has been an- 
nounced. U. V. Muscio, vice presi- 
dent, who spoke before a recent 
meeting of the Fedders representa- 
tives in Chicago, credited the sales 
increase to increased aware- 
ness by homeowners of the bene- 
fits of modern hot water heating 
systems employing baseboard and 
convector radiation.” 

The firm also reports that, while 
it took nine years to produce its 
millionth window air conditioner 
last September, it will turn out its 
two millionth unit in 1958. In- 
creased consumer acceptance of air 
conditioning as other than a luxury 
was given by the company as the 


“an 


reason for the expected sales rise. 








country now and that a million- 


house year isn’t the colossal thing | 


we used to believe it was—rather, 
that a million houses a year is a 
pretty good showing.” 

Smith said two factors — tight 
money and the fact that the “home 
building industry priced itself out 
of part of its market”—were be- 
hind the decline in housing starts 
from 1.4 million in 1955 to 1.1 mil- 
lion last year. 

He said the argument that the 
country built too many houses in 
1955 “doesn’t hold water.” 


“Judging from the fact that there | 


are literally millions of sub-stand- 
ard dwelling units in this country, 
I doubt whether we have built any- 
where near enough for proper re- 
placement,” Smith said. 





B & G Names Boone 
to Top Sales Post 


Morton Grove, Itu.—Bell & Gos- 
sett Co. has promoted W. A. Boone 
to vice president in charge of sales 


Meeg 

Boone, formerly sales manager, will 
be assisted by A. B. Meeg, who has 
been promoted from assistant sales 
manager to sales manager, succeed- 
ing Boone. 

Boone has been with Bell & Gos- 
sett for more than 15 years. Meeg 


| joined the firm in 1949. 


Industry Spokesman ‘Hopeful’ FHA Will 


Up Valuation of Air 


WASHINGTON, D. C.—George S. 
Jones, Jr., managing director of the 
Air-Conditioning and Refrigeration 
Institute, has expressed the hope 
that there soon will be an increased 
valuation placed on air conditioned 


homes for FHA financing. Jones 


The Carrollton Mfg. Co., Carrollton, 
O., recently installed this display 
booth in the Architect’s Building in 
New York City. 
the firm’s line of stainless steel sinks 
and sink bowls. 





The booth displays | 


Conditioned Homes 


said this would, in turn, increase 
the the 
homeowner can borrow to buy a 


amount that prospective 
home with air conditioning. He 
made the statement following a 
conference between a committee 
representing the air conditioning 
and building industries and Nor- 
Federal Housing 


man P. Mason, 


Administration commissioner. 
The meeting was called to brief 
the FHA on new developments in 
air conditioning, the effect of oper- 
ating costs on homeowners’ hous- 
ing budgets the need for 
reliable data to help the FHA 
evaluate uniformly the worth of the 


and 


manufactured brands of equipment 
of varying types and capacities in- 
stalled in homes. 

At the 


presented that summarized the re- 


meeting, a report was 
sults of recent surveys on air con- 
ditioning 
Commissioner Mason said the sam- 


maintenance and _ cost. 
plings revealed that the cost of air 
the 
enough to prevent placing an over- 


the 


conditioning in home is low 


ly heavy burden on family 
housing budget. 
In rating equipment perform- 
ance, it was indicated that stand- 
(Please turn to page 56, column 1) 
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puts profits 
in piping jobs 


ONTINUAL MATERIALS testing with mod- 

ern electronic equipment assures consistent 
tensile strength, density, and hardness in every Anvil 
Brand Pipe Fitting sold. 

This dependable quality puts profits in piping 
jobs. Fitting failures during assembly and testing 
are eliminated, saving costly man-hours. The high 
grade steels in Anvil Brand Fittings provide for 
accurate threading, properly aligned sealing surfaces, 
so that make-up is faster, joints are tight and leak- 
proof from the beginning. 

Fittings look alike. It’s what you can’t see that 
makes properly manufactured ones stand out. Anvil 
Brand’s selected steels and precision workmanship 
offer invisible qualities that improve profit oppor- 
tunities in piping jobs 


PigiSBURGH 
PIPE and COUPLING COMPANY 


ALLISON PARK, PA., U.S.A. 
Subsidiary: Anvil Products, Inc., Longview, Tex 
Affiliate: Canadian Coupling and Fittings, Ltd., Simcoe, Ont 


ANVIL BRAND 


forged seamless and 
wrought steel 
pipe fittings 


sunk plug should be used where 
space is a factor, and always where 
space is a limit. It is often desirable 
on installations adjacent to plant 
or Office traffic flow; it is necessary 
when installations are compact and 


In drawing up plugs, hand tight 
engagement, which normally leaves 
two plug threads visible, provides a 
proper seal for ordinary conditions 
See drawing ),In assemblies designed 
for high pressures, plugs should be 
power tight, with little or no thread 


Plugs: Square head 


vs. countersunk; 


how to make up 


Square head plugs are used far more 


widely than countersunk plugs, yet 
proper piping practice clearly re- 
quires use of the latter under certain 
conditions. Generally, the counter- 
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do not readily allow for protrusions 
beyond outer surfaces. 





FOR BASIC 
POWER TIGHT 
MAKE-UP: 


SIZES 1'2” and smaller, 


one more turn 
SIZES 2” and larger, 
two more turns 


showing. Whether hand tight or 
power tight, you should be certain 
that plug threads are clean and 
properly aligned, to avoid incom- 
plete sealing, or galling. In purchas- 
ing plugs, always specify the brand 
produced by a reliable manufacturer 
whose technical skill and reputation 


are well known to you 





News .. . continued from page 54 


Phillips Salesmen 
Honored at First 
National Meeting 


MIcHIGAN CirTy, INnpD.—A 
light of the first national sales 
meeting of the Phillips Drill Co., 


high- 


Up Value of A-C Homes 
(Continued from bottom of page 54) 
ards of relative efficiency of vari- 
ous types of equipment would be 
based on watt input and Btu rat- 
ing under a 
“rather 


condition 
tonnage or 


standard 
than horse- 


power ratings.” 


Names in the News 


Cuicaco—Coralware Mfg. Co., 
Chicago, has appointed D. M. Kling 
manager. Kling, 
with American-Standard and Ger- 
ber Plumbing Fixtures, has served 
25 years in the plumbing industry. 

John W. Murray, Jr., has been 


named general sales 


sales formerly 


manager ol 
the boiler division of the Burnham 
Corp., Irvington, N. Y. Murray 
previously served as marketing 
manager. In his new post, Murray 
will supervise sales of cast iron 
boilers and radiators, central cool- 


ing equipment and the company’s 


W. C. Clow (right), director of serv- 
ice education for Worthington Corp., 
Harrison, N. J., used a panel board 
to explain the firm’s cooling equip- 
ment to contractors and wholesalers 
attending a recent service meeting in 
Atlanta, Ga. The meeting was the 
first of 17 to be held across the na- 
tion. (For details see page 188.) 





maker of Red Head concrete fasten- 
ing 
the presentation of awards to top 
salesmen by R. E. Dieterich, presi- 
dent. The two-day meeting, held 
at the Pottawatomie Country Club 
here, was attended by 


devices and accessories, was 


more than 
50 representatives. 

First prize was awarded to Ohio 
representative John Armbruster of 
the Hal Bergman Co., Cleveland, 
who won a free trip for two to Aca- 
pulco, Mexico. Archie Pine, New 
York representative, received a 
$500 savings bond as second prize 
winner. Robert Burns, Maryland 
representative, the third 
prize of a $250 savings bond. 


received 


line of heating specialties. 
Penberthy Mfg. Co., Detroit, has 
promoted Howard E. Strohmaier to 


general sales manager. Strohmaie: 


Murray 
Burnham Corp. 


Strohmaier 
Penberthy Mfg. 


has served with the firm 20 years. 


January Boiler, 
Water Heater Sales 
Up. GAMA Reports 


New York City 
gas-fired 


Shipments of 
boilers during January 
were up 6.1 percent despite the 
slower pace in housing starts, re- 
ports the Gas Appliance Manufac- 
turers Assn. January boiler ship- 
ments totaled 5,200 compared to the 
4,900 
1956. 

Automatic gas water heater ship- 
ments in January showed a strong 
gain, GAMA 
though the figure was 4.9 percent 
below the record total for the same 


units shipped in January, 


seasonal said, al- 


(Please turn to page 58, column 1) 
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R. E. Dieterich, president of Phillips 
Drill Co., claps a straw hat on John 
Armbruster that designates him the 
firm’s top salesman for 1956. The 
award was made at Phillips’ recent 
first national sales conference. 


Walworth Co., New York City, 
has appointed Frederick M. Jack- 
son vice president in charge of 
sales and George E. McDonald vice 
president and treasurer. Jackson 
joined the firm in 1926. McDonald 
joined the company in 1925. 

The appointment of Verle C. Moe 
as advertising supervisor of wate 
kitchen 
been announced by Westinghouse 
Electric Corp., Mansfield, O. In 
his new position, Moe will develop 
and 


heaters and utilities has 


coordinate advertising and 
sales promotion programs for elec- 
tric water heaters, dishwashers and 
food waste disposers. 

Patrick N. been 


Morgan has 


Morgan 


John Wood Co. 


Westinghouse Corp. 


named assistant to the vice presi- 
dent and general sales manager of 
the Heater and Tank Div. of John 
Wood Co., Conshohocken, Pa. Mor- 
gan formerly was sales manager of 
heating and air conditioning prod- 
ucts for Combustion Engineering. 

(For other 
ments in the plumbing and heating 
industry, see page 205.) 


important appoint- 
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Your Wheeling distributor is a good man to 
know. Not only for these top quality products 
but for speedy, efficient service and dependable 
advice and information. Call on him soon. For 
the name of the Wheeling distributor nearest 
you contact the Wheeling 

district sales office in your 

city or write to Wheeling 

Steel Corporation, Wheel- 

ing, West Virginia. 


IT’S WHEELING STEEL 


WHEELING SOFIITE’ 
GALVANIZED SHEETS 


Use Wheeling sorTiTE on your 
next job and see how ductile and 
tight-coated a galvanized sheet 
can be. The coating won't chip 
or peel no matter how severely 
you fabricate it. 





WHEELING CONTINUOUS 
WELD PIPE 


Use Wheeling Continuous Weld Pipe 
on your next job and see how strong, 
ductile and uniform a steel pipe can 
be. It’s made of Wheeling’s own con- 
trolled analysis steel. Welds easier, 
lasts longer. 


District Sales Offices: Atlanta, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Houston. New York, Philadelohia. St. Lovis, San Francisco, Wheeling. 
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News .. . continued from page 56 


GAMA Reports on Sales 


(Continued from bottom of page 56) 
month last year. January ship- 
ments totaled 227,300 units, a sharp 
the 156,800 units 


shipped in December. The January, 


increase ove! 


Breaking ground for 


and director of the new center. 


National-U. S. Radiator 
Engineering Center in Johnstown, Pa., 





1957, total also is the second highest 
on record for that month. 

Forced warm air and gravity- 
type furnace totaled 48,100 
units in January, down 15.3 per- 


sales 


cent. Conversion burner shipments 
dropped 7.6 percent in January. 


Steel Kitchen Group 
Plans June Convention 

CLEVELAND — Final arrangements 
are being made for the Steel Kitch- 
en Cabinet Manufacturers Assn.’s 
annual meeting June 14-16 at the 
Greenbrier, White Sulphur Springs, 
W. Va. 

Current plans call for business 
for all Fri- 
day and Saturday, June 14 and 15. 


sessions members on 


On Sunday, new officers and com- 
mitteemen will plan °57 activities. 


American-Standard 


A-C Div. Expands 





Corp.’s new Research Park 
is L. N. Hunter, senior vice president 


John W. James, immediate past president 


of the American Society of Heating and Air Conditioning Engineers, is to 
the left of Hunter. Theodore B. Focke, company president, is at his right. 


National-U. S. Radiator Breaks Ground 


for New Heating-Cooling Research Center 


JOHNSTOWN, PAa.—Groundbreaking 
ceremonies were held here recently 
for the $1 million Research Park 
Engineering Center to be built by 
National-U. S. Radiator Corp. The 
ceremony followed a luncheon at- 
tended by business and community 
leaders from the surrounding area. 

The principal address at the 
luncheon was delivered by John W. 
James, immediate past president of 
the American Society of Heating 
and Air Conditioning Engineers. In 
his speech, James pointed out that 
city workers spend 94 percent of 
their time in artificial atmospheres, 
commuters 77 percent and farmers 
40 percent. This, he emphasized, 
creates a real need for constant re- 
search to develop better heating 
and air conditioning in homes, of- 
fices and factories. 

The Center, to be completed by 


58 


early 1958, will be headquarters for 
development teams and research 
engineers from various segments of 
the heating and air conditioning 
field. 


Training Program 


New York City—The Air Con- 
ditioning Div. of American-Stan- 
dard has expanded its schedule of 
heating and air conditioning train- 
for contractors and 


ing courses 


wholesalers. Seven one-week 
courses are now scheduled to be 
held at the firm’s Elyria, O., 
ing center. Two classes will be de- 


train- 
voted to winter air conditioning, 
three to summer air conditioning, 
one to heating and cooling and one 
to an advanced course on heating 
and cooling. 

The summer air conditioning 
courses will cover heat gain cal- 


| culations, air distribution, duct sys- 


tem design, unit sizing and product 
installation The 
heating course will cover factors 


and application. 


affecting comfort, heat loss calcula- 
tion, perimeter, loop and extended 
plenum systems, service, mainte- 
nance, installation and application. 


Warm Air Assn. Summer Convention in 


’Frisco to Feature Contractor Problems 


CLEVELAND—A program devoted 
to subjects of special interest to 
contractors will be featured at the 
National Warm Air Heating and 
Air Conditioning Assn.’s summer 
convention June 5-7 at San Fran- 
cisco’s Fairmont Hotel. Typical sub- 
jets to covered figuring 
dealer costs, improving the builder- 


be are 
contractor relationship and dealer 


promotion and advertising tech- 


niques. 


The NWAHACA convention will | 


be the first in several years to be 
held in the summer. It will be co- 
three regional con- 
tractor associations the 
Warm Air Heating Institute of 
Northern California, the Institute of 
Heating and Air Conditioning In- 
dustries and the Portland (Ore.) 
Warm Air Heating and Air Condi- 
tioning Assn. 

Frank L. Meyer, NWAHACA 
president, will open the convention 

(Please turn to page 60, column 3) 


sponsored by 


including 
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ithe KOR-T, / cut through? . 
corny ah dple 


—A MIDWEST CONTRACTOR 





KOR-IT drills do their work with spectacular speed and ease. Heavy 
duty KOR-IT and KOR-IT, Jr. cut clean holes through concrete, 
marble, rock, almost anything, even through steel reinforcing. 
And the core is removed readily. No mess to clean up. These fast- 
working drills cut circular holes to exact size wanted, doing away 
with ragged, oversize openings, chipping and repairing. 


KOR-IT has brought to the building industry a new and vastly 
better way to cut through walls, floors, pavement, any place in 
new and old structures, for wiring, plumbing, heating, ventilating 


or whatever the need. 


HOW KOR-IT CUT THROUGH A 7 FT. WALL AT A 26° 
ANGLE. “The subcontract called for a six-inch 
diameter hole through a seven-foot-thick solid 
concrete block reinforced wall with lead shield- 
ing plates between blocks, to be accomplished in 
a highly technical area and without any dust or 
noise. The hole was specified to be fifty-four 
inches above the floor line, cored on a horizontal 
plane at a 26° angle, through a seven-foot-thick 
wall, with a maximum aliowable drift of one-half 
inch vertically or horizontally. The work was 
successful . . . the tolerances were kept to the 
minimums specified and without any disturb- 
ances to Laboratory operations.” 


Get the facts about KOR-IT precision drills 
and KOR-IT diamond bits. For complete illus- 
trated information and prices, write today to 
J. F. Hamlin Co., Inc., 746 Ellis Street, San Francisco 


KOR-IT 


CUTS CLEAN, ROUND 
HOLES THROUGH HARD 
SURFACES AT HIGH SPEED 
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KOR-IT cuts round holes 1” to 8” 
dia. and 10” deep, plus 9” ex 
tensions as required. Two horse 
power G.E. motor 110-220 volts; 
or 314 h.p. gasoline engine. Ma 
chine counterbalanced to exert 
correct pressure. Operates any 
position, vertical to horizontal. 
Compact, portable. Total weight 
165 lbs 


KOR-IT, Jr. cuts round holes 

to 2” dia. and 8” deep, plus 8” 
extensions as required. Half 
horsepower G.E. motor 110-220 
volts. Hand operated; works in 
places not accessible to other 
equipment. Compact, portable. 
Total weight 36 Ibs 


J. F. HAMLIN CO., INC. 











746 Ellis Street, San Francisco 9, California 


Gentlemen: 


| NAME 
COMPANY 
| STREET 


| CITY 


Send me information about KOR-IT drilling equipment 


TITLE 











News ... continued from 





An award of $100 was presented to 
Henry W. Dinsmore (left), for scholas- | 
tic achievement at the recent Whole- 
salers Integrated Development Ap- | 
proach training institute conducted by | 
Minneapolis-Honeywell. The award 
was presented by Tom Delaney. (See | 
right for company affiliations.) 


Reznor Buys Olson 


Reading Tube Acquires R.I. Tube Mfr. | 


| will 


Mercer, Pa.—Reznor Mfg. Co. | 
has purchased the assets of Arthur 
A. Olson & Co., Canfield, O., manu- 
facturers of stainless steel direct- | 
fired gas and oil heaters. 

David R. Webster, Reznor presi- | 
dent, said the acquisition will en- | 
able his firm to expand its line into 
units of larger capacities. The firm | 
will now offer unit heaters in 18 
individual capacities from 25,000 to | 
2,000,000 Btu for suspended, duct 
and free-standing installations. 


Weis Mfg. Awards 


Contest Winner 


ELKHART, IND.—Henry Weis Mfg. 
Co. recently awarded Charles C. 
Horr of the Vandervort Supply 
Co., Portsmouth, O., a $100 check | 
as first prize winner in its recent | 
“Name the Shower” contest. The 
contest was held among plumbing | 
wholesalers to choose a name for | 
the company’s newest shower cab- 
inet. Judges selected Horr’s entry, 
“Thrift-Stone,” because it “implies 
economy and describes the precast- 
type receptor used in the new | 
model,” the firm stated. 
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Wholesalers Get 
Tips on Selling 
Heating-Cooling 


MINNEAPOLIS—Twenty-two exec- 
utives of heating and air condition- 
ing wholesale firms recently at- 
tended a training course here, de- 
signed to help them teach their 
salesmen how to apply basic sales 
principles to selling heating and 
cooling. The five-day institute (en- 
titled Wholesalers Integrated De- 
velopment Approach) was con- 
Regulator Co. for the National 
Heating and Air Conditioning 
Wholesalers Assn. 

Sales techniques taught at the 


Co., Expands Line; 


READING, Pa.—Reading Tube 
Corp., manufacturer of copper and 
brass tubing, has completed ar- 
rangements to acquire the Macken- 
zie Walton Co., Pawtucket, R. I., as 
a further step in its expansion pro- 
gram. Mackenzie Walton manufac- 
tures nonferrous seamless tubing. 

(Please turn to page 188) 





institute were those developed by 
Honeywell to increase creative sell- 
ing by its representatives. The firm 
also provided wholesaler represen- 
tatives attending the course with 
material for use in organizing and 
conducting similar training pro- 
grams in their own companies. 

At the conclusion of the course, 
Henry W. Dinsmore, sales manager 
for the Chicago operation of the 
G. W. Berkheimer Co., was awarded 
a check for $100 for 
achievement. The award was pre- 
sented by Tom Delaney, vice presi- 
dent and manager of the Waterbury 
Heating Supply Co., St. Paul, Minn. 


scholastic 


Warm. Air Assn... . 


| ducted by Minneapolis-Honeywell | 


| Industry.” 


| 


(Continued from bottom of page 58) 


Wednesday afternoon with a speech 


| entitled “Problems Confronting Our 


He will be followed by 
C. W. Nessell, chairman of the as- 


| sociation’s field investigation com- 


mittee, who will discuss “The Un- 


| exploited Market.” 





Other subjects to be discussed 
be “Costs! Do You Know 
Yours?”; “The Mutual Problems of 
the Builders and the Heating and 
Air Conditioning Contractors”; and 
“Perimeter Heating and Air Con- 
ditioning.” There will be a 
description of “Certified Heating” 
and an evaluation of “The Whole- 
saler’s Place in the Warm Air Heat- 
ing Industry.” 


also 


ASHAE Host to Visitors from England 


Cementing relationships: John W. James, immediate past president of the 
American Society of Heating and Air Conditioning Engineers, is shown 
shaking hands with officers of the England Institution of Heating and Venti- 


lating Engineers at ASHAE’s recent annual 


convention in Chicago. From 


left are F. R. L. White, past president of the Institution; James; and J. C. 
Byles, president of the England association. 
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TODAY'S 
EASIEST-TO-READ 


room thermostat 

















Installation is simpler. The adjustable heat 
anticipator and all wiring is on sub-base 
where large terminals are easily accessible. 
Then, the thermostat is simply plugged into 
the sub-base. Accurate operation is assured 
even if sub-base is not installed in a level 


position. Temperature is held within 1 degree. 


-+- you get more selling features 
... easier installation 
-.. and reduced inventory 


Now... the newest, most beautiful look in room 
thermostats without sacrificing snap-acting contact 
action... the action that is proven to be the very 
best for sturdiness and long-life dependability. This 
thermostat has the largest, most easily read dial 
you've ever seen. And, the scale remains stationary 
as you dial the rim to set the temperature you want. 


Various sub-bases are available for heating alone 


... for cooling only . . . or for combination heating- 
cooling systems. And, the same thermostat can be 
used with any sub-base. Thus, inventory is reduced 
... just stock variables of the sub-base. 

Once you see this new, different, better thermo- 
stat, you'll want to specify and install it on your 
heating and cooling jobs. 


AND, THERE’S MORE... 





remember... 


PENN CONTROLS ALWAYS 
DELIVER THE YEAR ‘ROUND 
COMFORT YOU SELL! 


Hach time you sell and install a heating, cooling or 
combination heating and cooling system, you sell 
one main benefit contral of indoor temperature 
tor crue living comfort! Thats why automatic con 
trots are so Hportane 
So, a good Ching to remember ty that you always 
TulAll your promive to customers with Penn auto 
atic Controls, On any type of heating and cooling 
ayateny, once Penn controls are toatatled property, 
k thelr dependability and accuracy deliver the better 
New all burner ataek awiteh comfort you vell! Tes the kind of caretrer jer 
with today’s moat advanced formance that 
features Type OWO fer eon 
tinuous and Type 682 for in 
fermittent ianition 


creates better satisfied customers 
more sales and more profit for you 

For convincing proof, specify and install Penn 
heating and cooling controls on your next job, A 
few models are shown on this page there are 
many more from which you can select a type to 
exactly fit your needs, Ask your equipment manu 


facturer, or wholesaler, 


Type 926 gas valve with 
straight-through flow and 
vertical self-cleaning seat. 
Pressure regulators and pilots 
available. 


Type 520 liquid expansion 
combination fan and _ limit 
control with calibrated dials 
for warm air furnaces. 


Series 753 air conditioning 
control center for self-con- 
tained package air condition- 
Type 442 safety limit or oper- ing for either residential or 
ating immersion control with commercial jobs. 
“trigger - quick” response for 
hot water jobs. 


PENN CONTROLS, IC. 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N. Y. 
AUTOMATIC CONTROLS FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 





One of a series appearing 
in FORTUNE and leading 


architectural magazines. 





! 
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Lewin-Mathes’ quality strikes a responsive accord. 


Despite the large number of new customers for Lewin- 


a 


coooo0oo0o00o000y 


Mathes Copper and Brass tube, pipe and rod in recent 
years, better than 90 per cent of our business comes 
from repeat customers. High fidelity of a rare order! 


So long as we remain faithful to the highest standards 
of tolerance, temper and uniformity, we can expect our 


high fidelity 


customers to remain loyal to Lewin-Mathes products. 
And as specialists—with a completely integrated plant 
designed specifically for the manufacture of tube, pipe 
and rod—it’s in our own best interest to be perfectionists. 


Remo MoMeMoMononoMe 


For the most fitting accompaniment to your plumbing, 
°90000000000000000000000000000000 heating and air conditioning installations, specify... 


LEWIN ( ) MATHES 


SAINT LOUIS, MISSOURI 


MANUFACTURERS OF 
COPPER AND BRASS TUBE PIPE AND ROOD 
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The 


Preferred 
Plumbing 


book Crane Dealers 
to remodeling prospects! 


It’s featured in a full-color spread in LIFE and in free promotion materials 
.«.to help you cash in on Plumbing-Heating-Cooling Month (May) 


Been racking your mind for a way to stir up 
interest in bathroom remodeling in your com- 
munity? Well—here’s the answer—a brand-new 
consumer promotion from Crane! 

The attraction is a really new kind of book 
that women will walk a mile for. It’s a bath- 
room color-planning book... but not the old- 
fashioned kind. This one shows basic schemes 
and many bathrooms in color. It’s fun to read, 
easy to follow, lets any woman be her own 
decorator. 


To help you put it into circulation and to at- 


tract remodeling prospects to your store, Crane 
is telling 26,500,000 LIFE readers on April 29 
to “‘see your neighborhood Crane Dealer for a 
free copy.” 

Crane also is providing wall posters, window 
streamers, newspaper mats, and radio commer- 
cials, plus heavy advertising in LIFE, AMERICAN 
HOME, BETTER HOMES AND GARDENS, HOUSE AND 
GARDEN, HOUSE BEAUTIFUL and SUNSET. 

All in all, it’s a big opportunity to sell more 
plumbing and heating jobs. So hop aboard! 
Get further details from your Crane Branch or 
Crane Wholesaler now. 


Crane’s 2-page, full-color Life ad tells your 
prospects to get a free color book from you. So 
do all the tie-in promotion materials available 
from your Crane Branch or Crane Whole- 
saler. Get your supply now. 


i 


a 


CR 836 South Michigan Avenue, Chicago 5 
ANE CO. VALVES ®@ FITTINGS © PIPE ® PLUMBING ® KITCHENS © HEATING ® AIR CONDITIONING 
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Sump Pit Covers 

Two sump pit covers for use with 
either upright column pumps or 
submersible pumps have been an- 


nounced by Zoeller. The covers are 
constructed in halves that fasten 
together by aluminum clips. 
Manufacturer: Zoeller Co., 3280 
Millers Lane, Louisville 16, Ky. 


Single-Faucet Lavatory 

A new lavatory featuring a sin- 
gle-control faucet has been intro- 
duced by Universal-Rundle. When 
the temperature has been set, the 
faucet can be turned off and then 
turned on again later with the tem- 


perature unchanged. Either the 
temperature or water volume can 
be readjusted without affecting the 
other setting. The faucet is factory 
mounted and has working parts of 


66 


and bronze. The vitreous 
china lavatory measures 22 by 19 
in. It is available in a choice of six 
colors or white, with or without 
tapered legs and towel bars. 
Manufacturer: Universal-Rundle 
Corp., Box 960, New Castle, Pa. 


brass 


Oil Burners 

Two oil burners whose capacity 
ratings are adjustable from 3 to 7 
gph and 7 to 16 gph respectively 
have been announced by Wayne 
Home Equipment. Both models fea- 
ture dual primary air adjustment 


o i. Gar 


ie 
7° 


bands, four-in-one air rating discs 
in the gun assembly and dripless 
nozzle adapters. 

Manufacturer: Wayne Home 
Equipment Co., Fort Wayne, Ind. 


Tabletop Water Softener 

An _ appliance-styled 
water softener for residential appli- 
cations has been announced by 
White Products. The water softener 
is a self-actuating, self-regenera- 
ting unit; softener salt is added to 
its storage tank as needed to insure 
proper operation. Regeneration can 
occur as frequently as once a day 
or up to once a week and can be 
accomplished automatically at 2 
a.m. on the preselected day or days. 
Both the dry salt storage tank and 
softener tank are positioned in- 


automatic 


side the cabinet. Each tank is glass 
lined; the softener tank is sprayed 
on the outside with a cork-impreg- 


ae! 


nated coating to reduce tank con- 
densation. 

Manufacturer: White Products 
Corp., Middleville, Mich. 


Heat Anticipator 
A variable heat anticipator that 
aids in maintaining even tempera- 
tures under extreme weather con- 
ditions has been announced by 
General Electric. The anticipator 
~ 


- 


will be incorporated as standard 
equipment on the firm’s future 
thermostats. The unit regulates 
room temperatures by anticipating 
the on and off settings of the ther- 
mostat. One thermostat can be 
used with all 24-v gas and oil con- 
trol circuits ranging from .2 to 8 
amp. At the time of installation, a 
built-in slider is set for the needs 
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of the particular system; the unit wall. Ductwork then ties it to the Baseboard Radiation Line 
can be set for an exact cycle time. furnace system, or it can distribute A 
The anticipator is also used in con- 
junction with the firm’s outdoor 
thermostat control. 

Manufacturer: General Electric 
Co., Schenectady, N.Y. 


line of baseboard radiation 


panels for use with hot water heat- 
ing systems has been introduced by 
General Republic. The panel sec- 


Water Heater for Kitchen 
An appliance-styled water heater 
with an automatic storage tank has 
been announced by Rheem Mfg. air directly to the various rooms. 
The unit is gas fired and features a Other features include an air pump 
flat top to permit installation of kit- and a slide-out filter rack. 
1) Manufacturer: Bryant Div., Car-_ tions are furnished in 8-ft lengths. 
rier Corp., 2020 Montcalm, Indian- The front plate may be removed to 
apolis. (Please turn to top of page 68) 


Wall-Hung Water Closet for Residential Use 
Will Conceal Flush Tank Inside Wall 


; ! ; a Nt i 


chen cabinets above. It is available 
in capacities of 30, 40 and 50 gal. An 
access door at the front facilitates 
servicing, 

Manufacturer: Rheem Mfg. Co., 
7600 S. Kedzie Ave., Chicago 29. 


Central A-C System 


A central, summer air condition- A wall-hung closet combination with a reverse-trap bowl and concealed 
ing system for residential applica- tank that can be installed in 6-in. walls has been introduced by Ingersoll- 
tions has been introduced by Bry- Humphryes. The unit is designed for use with normal water pressure in 
ant. The system is available in  standard-sized pipe or tubing. The closet is available as a complete 
19,000 and 30,000 Btu/hr capacities package consisting of the wall-hung vitreous china bow], a porcelain-on- 
that deliver 600 and 1,000 cfm, re- steel tank with sweat-resisting exterior coating, an adjustable ballcock 
spectively. Both types are factory for varying water pressures, tank supports and a closet elbow. The bow] 
assembled. The unit features an support casting, complete with seals and bolts for vertical or horizontal 
air-cooled condenser. Distilled con- discharge, connects to standard 4-in. soil pipe or, with fittings, to copper 
densate is distributed over the hot tubing. Both bowls and access panels are available in a choice of six 
condenser coil by a slinger ring. colors or white. 

The unit can be installed outside the Manufacturer: Ingersoll-Humphryes Div., Borg-Warner Corp., Mans- 
building, adjacent to a foundation field, O. 
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New Products 





(Continued from page 67) 
facilitate cleaning of the heating 
elements. The back plate is con- 
structed with offset edges to insure 
a snug fit between sections. The 
heating element consists of 2% by 
2% in. fins mechanically bonded to 
34-in, copper tubing. 

Manufacturer: General Republic 
Heating Products Co., 7420 State 
Rd., Philadelphia 36. 


Cast Iron Lavatory 

A built-in cast iron lavatory with 
an extended front has been an- 
The lavatory 


nounced by Kohler. 


measures 20 by 18 in. and fits into 
a 16-in. countertop. 

Manufacturer: Kohler Co., Kohl- 
er, Wis. 


Condensing Unit 

A compact, air-cooled condensing 
unit for use with the firm’s fan- 
coil, evaporator coil or blower units 
has been introduced by Chrysler 
Airtemp. The unit contains two 
condensing coils, one on each side. 
It features a _ single condenser 
blower, an expansion valve, a mag- 
netic starter with magnetic over- 
lead protection and a five-cylinder 


sealed radial compressor. Its capac- 
ity is 5 hp. The unit measures 
32%6 in. high and 36%% in. wide; the 


coils measure 181% in. high and 364 
in. wide. It weighs 845 lbs. 

Manufacturer: Airtemp Div., 
Chrysler Corp., 1600 Webster St., 
Dayton 1, O. 


Safety Relief Valve Line 

A line of safety relief valves for 
use with industrial refrigerating 
and air conditioning equipment has 


been 
valves are 


announced by York. The 
available in standard 
pressure settings ranging from 50 


Snap-Action Temperature Control Introduced by M-H 


A snap-action modulating tem- 
perature control for its Adatrol sys- 
tem has been announced by Min- 
neapolis-Honeywell. The control is 
for use on gas-fired space heating 
systems. It anticipates the need 
for heat, snaps open to minimum 
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burner rate and then modulates 
between minimum and maximum 
burner rate or snaps off as required. 
The control can be factory-installed 
on the Adatrol unit or at a later 
date can be adapted by the dealer, 
wholesaler or manufacturer by six 
screws that are supplied. The unit 
can be used without the Pilotstat 
portion of the control. The full-on 
or full-off thermostatic head pre- 
viously supplied as well as the fac- 
tory-installed two-position valve 
are still available. 

Manufacturer: Minneapolis-Hon- 
eywell Regulator Co., 2753 Fourth 
Ave., S., Minneapolis 8. 


to 300 psi in 25-lb increments, They 
are also available in dual assem- 
blies so that the system can con- 
tinue to operate when one valve is 
removed to be tested or reset. Inlet 
sizes are 4%, %4, 1 and 1% in. 

Manufacturer: York Corp., Sub- 
sidiary of Borg-Warner Corp., 
York, Pa. 


Pipe Cutting Tool 

A pipe cutting tool equipped with 
a power drive has been developed 
for heavy duty applications by 
Ridge Tool. An enlarged roll built 
into the cutter increases the bear- 
ing surface on pipe. Other features 
include screw handles to facilitate 


adjustment from hand to power op- 
eration and an extended shank to 
protect screw threads from damage. 

Manufacturer: The Ridge Tool 
Co., Elyria, O. 


Steel Boiler 

A scotch-type steel heating boiler 
for oil, gas or combination oil-gas 
firing has been announced by 
Burnham. The boiler features 
hinged doors on both the front and 
the rear for cleaning or replace- 
ment of tubes. There are four 
washout openings in the lower 
quadrant, two washout openings in 
the lower part of the front head 
and one washout opening in the 
rear head above a wet back top. All 
washout openings have 2-in. brass 
plugs. The boiler is available in 14 


sizes, ranging from 4,000 to 35,000 
edr for steam heating and 6,400 to 
56,000 edr for hot water heating. It 
is also offered as a boiler-burner 
package furnished with steel skids 
to facilitate handling. 
Manufacturer: Burnham 
Irvington, N.Y. 
(Please turn to top of page 72) 
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The Power-Packed 
Circulator You 


Can Rely On! 


Manufactured under rigid quality control—with every 
feature to meet the toughest specifications. 


See Your Wholesaler or Write 
TACO HEATERS, INCORPORATED 


1160 Cranston Street, Cranston 9, R. I. 


Better Heating 


CORPORATE OFFICE IN CANADA 
342 Madison Avenue Taco Heaters of Canada, Ltd, 
New York 17, New York 4 Gilead Place, Toronto 2 
Better With TACO 
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Hammered glass panel standard. Fits all 4% x 5 
foot flat rim recessed tubs. 


GpILETONE tub enclosures 
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the custom-fitted look in a 
fraction of the 


means money in your pocket 


e Only 6 screws to install, no special 
tools required. 


e Heavily bracketed corner angles 
hold panels firmly in square. 


e Average installation time—about 
30 minutes. (Takes only minutes to 
disassemble for moving!) 


e Glass set in vinyl plastic—seals 
water in—air out. 


usual time 


e Silent Nylon roller bearings per- 
mit panels to glide easily left or 
right. 


e Hammered glass panels—fit all 
4'4- and 5-foot flat rim recessed 
tubs. Available for immediate 
shipment. 


e Available at small extra cost— 
odd sizes, clear glass, frosted or 
beautiful sand etched panel designs. 


WRITE FOR SPECS AND ILLUSTRATED BROCHURE. 


2325 N. WAYNE AVENUE CHICAGO 14, ILLINOIS 


Extra cost sand etched designs in 
clear or frosted glass. See new illus 
trated spec. sheet for designs avail 
able. Allow two or three days for 
delivery from factory 
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Square tub enclosures for 48” square Glass shower stalls. Beautiful Italian marble 
tubs, 16” to 18” high, and for shower mixed with white cement —Terrazzo shower 
recepter tubs, 30” x 39” x 12” high. floors. 32” and 36” square. 36” corner. Alumi 
Door panels are 58” high. Choice of num frames. Choice of frosted or clear glass 
door panel designs. panels, Complete with top and dome light 





New Products 





(Continued from page 68) 

Packaged Water Chiller 

A packaged water chiller with a 
built-in evaporative condenser to 
reduce water requirements has 
been developed by National-U-.S. 
Radiator. The water chiller is de- 
signed for industrial and commer- 
cial buildings that require a central 
water supply for individual fan-coil 
air conditioners, The condenser can 
be installed as a component part of 


the unit or. separately. It also can 


be instalied as a component in con- 
junction with hot water or steam 
heating systems to provide year- 
round air conditioning. It is avail- 
able in a variety of sizes and models 
ranging from 7% to 75 hp. 

Manufacturer: National-U.S. Ra- 
diator Corp., Unarco Air Condi- 
tioning Products Div., P.O. Box 
1047B, Johnstown, Pa. 


Plumbing Fixture Line 

A line of enameled steel plumb- 
ing fixtures, including six bathtubs, 
five lavatories and 12 kitchen sink 
models, has been introduced by 
Crane Co. All products in the line 
available in a 


are choice of six 


colors or white; they also feature a 
special enameling process to insure 
standard quality. Installation is ex- 


pedited by anchor lugs that fit over 
the horizontal studding at the rear, 
preventing it from pulling away 
from the wall in the event of set- 
tling. 

Manufacturer: Crane Co., 
Michigan Ave., Chicago 5. 


836 S 


Appliance-Styled Incinerator 
A gas-fired, tabletop incinera- 
tor for use in the utility room or 
kitchen has been announced by 
Majestic Co. The unit is styled to 





kitchen appliances. Con- 
trols are mounted on a backboard 
above the top. A foot pedal door 


match 


New Cooling Unit by American - Standard Is Flexible, 
Can Be Used with Hot Water or Warm Air Heating 


Two packaged, air-cooled sum- 
mer air conditioning units for resi- 
dential applications have been 
announced by American-Standard. 
The units, featuring twin compres- 
sors, are available in 2 and 3%-hp 
capacities and may be installed in 
conjunction with existing warm air 
heating systems or separately in 
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homes equipped with steam or hot 
water heat. Operation is controlled 
by a three-way switch located near 
the thermostat. At one setting, for 
normal cooling capacities, only one 
compressor operates. During heavy 
load periods the switch is set for 
“high cooling.” The third setting 
provides for individual humidity 
control. The units are available 
with or without prefabricated glass 
fibre duct kits and register and 
grille sets. 

Manufacturer: American Radia- 
tor & Standard Sanitary Corp., Air 
Conditioning Div., 40 W. 40th St., 
New York City 18. 


operator, safety shutoffs, automatic 
timing of the burning cycle and a 
stainless steel flame spreader with 
six points of impingement are other 
features. Foil-faced spun glass 
insulation, an air space (from which 
combustion air is drawn) and sus- 
pended burning provide 
casing temperatures. 

Manufacturer: The Majestic Co., 
Inc., Huntington, Ind. 


even 


Jet Pump Series 

A series of centrifugal jet pumps 
has been developed by Aurora 
Pump. Models available include 


single-stage shallow well units in 
1, and 142-hp capacities; multi-stage 
shallow well units in % through 
114-hp capacities; single-stage con- 
vertible units in 4% and %4-hp ca- 
pacities; and multi-stage convert- 
ible units in % through 1'%-hp 
capacities. All parts inter- 
changeable. All the units can be 
mounted in horizontal, vertical, 
over-the-well or offset positions. 
Manufacturer: Aurora Pump 
Div., Tne New York Air Brake 
Co., 70 Loucks St., Aurora, Ill. 


are 


Water Flow Regulator 

A water flow regulator that limits 
the amount of cold water entering 
a tankless heater to its rated capa- 
city has been introduced by C. R. 


Bernstrom. The unit is constructed 
of copper and has no moving parts. 
It is individually boxed and packed 
12 to a display carton. 

Manufacturer: C. R. Bernstrom, 
Inc., 183 Hartford Ave., Providence 
9, R.I. 


(Please turn to top of page 78) 
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Here is new beauty to delight the eye — Hall-Mack’s 
Concealed Vanity Shelf. Blends easily with any bath- 
room decor —with any style or color. Dramatic in 
concept and clean in design, this handy unit provides 
ample space to keep bathroom necessities out of sight, 
yet within easy reach. Holds electric or blade razor, 
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HALL-MACK 
COMPANY 


1380 W. Washington 
Bivd., Los Angeles 7, 
California 


















































were lelutes 


vanity shelf 


soap, tumbler, toothbrushes, medicines or toiletries 


and has 


an electric outlet for shaver or other use. It’s 


decorative — as well as convenient, with sliding mirro1 
panels in a chrome frame. In any home — this new 


Conceale 
a reflecti 


-d Vanity Shelf will be practically beautiful 
on of good taste. 


Easy to install the rece ssed Conce ale d 
Vanity Shelf can be placed in any of several 
locations for your greater convenience. It is 
ideally located at the lavatory — between the 
top of the basin and the bottom of the mirror 


‘a Please send your FREE color booklet of new bathroom ideas 


name 


address 


city 





NOW 
a complete 
line of 





3-way 
sales appeal: 


1. HIGH EFFICIENCY 
2. COMPACTNESS 
3. LOW COST 


Small, rugged, compact. Horizontal tube construction 
combines with new front placement of controls to con- 
centrate maximum heating capacity into minimum space. 
Competitively priced, with unique features to give you a 
big sales advantage. 


fast, 
easy installation 
to add to your profits! 


Move it in... hook it up . . . heat’s on! Here's the last 
word in easy, speedy installation. Factory assembled and 
pre-wired, with all side wiring concealed. All controls at 
front. No side access required. All white, baked enamel 
jacket. The Suburban requires exceedingly small installa- 
tion area—less than 4 sq. ft. for the 19PC and 6.8 sq. ft. 
for the 41PC—allows quick and easy installation. 





INSTANTANEOUS DOMESTIC 
WIDTH OVERALL LENGTH | NET S.B.1. WATER RATING | HOT WATER COIL (stand. eapt.) 








available 20 28% 87,000 BTU 


in 4 sizes 





20 
23'% 
23% 








34 
34 
41% 





108,000 BTU 
149,000 BTU 
189,000 BTU 





3 gpm 
3 gpm 
4 gpm 
5 gpm 








Ready for immediate delivery — 
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SPENCER 


SUBURBAN 


RESIDENTIAL OIL-FIRED, BOILER-BURNER UNITS 


for modern heating and year-round domestic hot water 





Trouble-free service—no call- 
backs. ASME Code Construc- 
tion and fully approved by 
Steel Boiler Institute. Can be 
installed on wood or composi- 
tion floors. Ideal for utility 


room. SPENCE 


HEATER 
LYCOMING DIVISION 
Porr AEM oon’ 


write for details | (SBI) 


DoMEsTiIc ENGINEERING, APRIL 1957 





YOU MAKE 


WHEN YOU 


I. NEW HOTPOINT DE LUXE DISHWASHERS 
Greatest dishwasher ever built to make profits and 
friends for you! 24” width fits into standard kitchen 
cabinet space. Choice of gravity or pump drain for 
new or old construction. Superb dishwashing re- 
sults from Hotpoint’s new Spot* Less Washing, Rins- 
ing, Drying. Easy to install—plumbing connections 
can be made from the front. 


PROFITS 





> THE COMPLETE LINE OF HOTPOINT 
The new Hotpoint ‘‘Built-In’” can be in- 
stalled anywhere in any home. . . under the 
kitchen counter, in the bathroom, a linen 
closet-—in the ‘dead corner’ of an L of 
kitchen cabinets. 30, 40, or 50 gallon sizes, 
34” high to fit under counters. 

Calrod® Magic Circle Heat . . . Automatic 


The profit potentials in your own community are getting bigger every day. You can start 


adding them to your present operation with a phone call to your Hotpoint distributor —today! 
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Today, alert contractors are installing and selling Hotpoint 
You profit on the equipment to profit by their big volume sales to home-builders and 
‘ ' their consistent sales to home-owners 
appliance sale! . 
They’re easiest to sell—because they're moderately priced 
and they're Hotpoint quality— far ahead of all the rest in 


You profit on the 


beauty, dependability, quality, features, and sales-acceptance 
installation! 


They're easiest to install— because plumbers helped design 
them. No tricky hook-ups. No long pipe runs. No special tools 
You profit on the or skills needed. Installation profits go into 


new business sent 
to you by satis- Service is no problem—for instance, only 3 out of every 1,000 


your bank—not into overtime 


fied : , Hotpoint Water Heaters have ever needed servicing of any kind 
tea customers. This dependability is one big reason why your satished Hotpoint 
customers send you more customers—and keep your 


profits snowballing 








WATER HEATERS HOTPOINT DISPOSALL® FOOD WASTE DISPOSERS 
Thermostat . . . Listed by Underwriters’ Lab- Thorough grinding, quiet operation, jam-free design 
oratories, Inc.... Full Hotpoint Warranty. —and low cost! Easy to install—both upper and 

Also available— free-standing round models lower housings turn 360° independently of each 
and table-top models— Quick-Recovery Super other to simplify installation with a pump-drain dish- 
Speed units and cement-lined Perma-Stone washer. Custom model has Switch-Top that turns 
models that can’t rust. A/most 1/3 of all electric Disposall on and off and doubles as sink stopper; 


water heaters built have been built by Hotpoint lower cost model takes food waste continuously 


Nook 40 hor the. finust hit 


HOTPOINT CO. (A Division reneral Electr mpoany) 5600 Taylor Street, Chicago 44, Illinois 
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New Products 





(Continued from page 72) 

Cooling Equipment Line 

Cooling equipment consisting of 
three different sizes with air-cooled 
condensers and remote cooling coils 
has been announced by Delco. The 
2-hp model has a capacity of 21,000 
Btu’s, is 23 in. high, 24 in. wide and 
27 in. long; the 3-hp model has a 
capacity of 33,800 Btu’s, is 27 in. 
high and is 32 in. wide and 32 in. 
long; the 5-hp model has a capacity 
of 60,000 Btu’s, is 32 in. high and 
37 in. in both width and length. All 


Terrazzo Shower Floor 

A prefabricated shower floor con- 
structed of terrazzo to simulate 
marble has been developed by 





Superior Shower. The unit is de- 
signed for use with tile, plastic or 
glass walls. It features a built-in 
drain and a metal flange that forms 
a tight seal between the wall and 
the floor. 

Manufacturer: Superior Shower 
Co., 37-06 57th St., Woodside 77, 
i om 2. 


Wash Sink Faucet 

A slow self-closing wash sink 
faucet with an adjusting screw to 
regulate the timing and control the 
flow of water has been introduced 
by T & S Brass & Bronze Works. 
The unit is designed for commercial 
and institutional applications. The 
adjusting screw controls water flow 
from instantaneous shutoff to de- 


layed, self closing action. The fau- 
cet measures 6 in. in over-all length 
(4 in. from wall to center of outlet) 
and is furnished with a %4-in. ips 
inlet. The interior is renewable and 
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have hermetically sealed electric 
compressors and are available in 
230 volt, 60 cycle single phase or in 
the case of the 3-hp and 5-hp mod- 
els are available in 220 volt, 60 cycle 
three phase. All models are avail- 
able with either the sweat or quick- 
type fittings. Space required for 
the units’ cooling coils varies from 
an area of 14 by 18 by 22 in. to 23 by 
28 by 22 in. 

Manufacturer: Delco Appliance 
Div., General Motors Corp., 391 
Lyell Ave., Rochester, N. Y. 


inserts into the housing as a com- 
plete assembly. Other features in- 
clude an integral volume regulator 
and a 14%4-in. diameter spray 

Manufacturer: T & S Brass & 
Bronze Works, Inc., 32 Urban Ave., 
Westbury, L.I., N.Y. 


Hydraulic Backhoe 

A hydraulic backhoe with a %- 
yard capacity has been introduced 
by Badger Machine. The backhoe 


features a split hydraulic system 
powered by a gas engine. Digging 
capacity is 20 ft deep with a ground 


reach of 30 ft. Loading height is 
16 ft. Other features include a triple 
tandem pump that delivers 90 gpm 
of oil to a split valve bank. The 
split valve bank facilitates the op- 
eration of the hydraulic system. 

Manufacturer: Badger Machine 
Co., Winona, Minn. 


Gas-Fired Wall Heaters 

A series of six gas-fired wall 
heaters for residential applications 
has been announced by Coleman. 
The series consists of four single 
wall heaters (including two with 
rear register attachments) and two 
dual wall units. All are designed 
to fit between wall studs on 16-in. 
centers. The single wall models 
have input ratings of 25,000 and 


36,000 Btu. Dual units are rated at 
50,000 and 62,500 Btu. Single wall 
units may be installed with or with- 
out blower and rear grille; all mod- 
els feature a combustion chamber 
with deep-drawn vertical corruga- 
tions to provide an increased heat- 


ing surface and greater air flow. 
Manufacturer: The Coleman Co., 
Inc., 48 Water Ave., Wichita, Kan. 


Dual Tempering Valve 

An adjustable dual tempering 
valve for adjusting its oil-fired 
water heaters has been’ announced 
by Quiet Automatic. The valve 
permits 180F hot water to be added 
to the regular hot water supply. 
The water heaters are available in 
30-gal. glass-lined and 30 and 45- 
gal. copper-lined sizes. 

Manufacturer: Quiet Automatic 
Burner Corp., 33 Bloomfield Ave., 
Newark 4, N.J. 


Brass Saddle Tee 
A saddle tee designed to facili- 
tate connections on 54-in. od cop- 


per tubing and provide a %-in. fpt 
outlet has been announced by Sall 
Bros. Co. The tee is constructed of 
cast brass and is attached to copper 
tubing or brass with a plated steel 
clamp bracket. A synthetic rubber 
washer placed between the casting 
and the tubing provides a leakproof 
seal. 
Manufacturer: 
Rockford, Ill. 
(Please turn to top of page 128) 


Sall Bros. Co., 
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Your choice of 


is because 
of this ! 


ACTUAL PHOTOGRAPH 
of fitting tested. Note that 
NIBCO tests are made after 


machining 


Here’s a little leaker that won’t go to market 
This fitting, like every cast fitting made at NIBCO, is being 
tested for structural leaks. Its underwater test with 
90 lbs. of air is equal to a water pressure of 250 Ibs 
And, since it couldn’t take this rigorous test, this 
fitting will be scrapped. Only perfectly sound fittings 
ever go to market from NIBCO. That’s why you can trust 
any copper plumbing job made with NIBCO fittings 
Why you’re wiser to order them by name from your 

wholesaler. You know NIBCO fittings 

are “‘OK’’. . . before installation! 


Catalog ‘“‘I’’ shows how really complete 
the NIBCO line is. Ask for a free copy. 


404 Pium St., Elkhart, Indiana 
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NEW from KEENEY! | 





Keeney 


MODEL 250 — wired to operate 
when blower is ON. 


Small, compact in size 


Foolproof water level 
control 


Built-in heating element : ; 
MODEL 251 — wired with electric 


Entire unit cast aluminum, plug for continuous operation. 
can’t rust 


Positive vaporization into 
air stream 


Humidity easily controlled 





No evaporation plates 








Copyright pending 
Patent pending 


Follow the leader . 4 








PNM ii iceliler(ailal: mele) | ol cele) 
ELECTRIC HUMIDIFIER 


You can install it in only 
14 minutes! 


When you sell the 
KEENEY Climatizer 


. ... you can be very sure you are offer- 
ing your customers an electric humidifier 
that will give them top operating, trouble- 
free performance. An exclusive built-in 
heating element produces a vapor which 
rises directly into the air stream. Unit 
can be furnished (1) wired to operate 
when blower is ON, or (2) wired with 
electric plug for continuous operation. 
A foolproof float action perfectly con- 
trols the amount of water automatically 
fed through a self-cleaning valve. Humid- 
ity desired is controlled by a knob on 
the face plate. No evaporation plates 
to replace! 


When you install the 
KEENEY Climatizer 


. . you can be very sure of a simpli- 
fied job that will save you time and 
money. The unit is complete with wiring 
and tubing factory-installed. Package in- 
cludes saddle valve, sheet metal screws 
and easy-to-follow instructions. You can 
complete the installation in 14 minutes! 


KEENEY | 





Illustration above shows two important exclusive 
design features of the KEENEY Climatizer: (A) built-in 
heating element; (B) positive method of adjusting face 
plate assures level positioning of body. 


For detailed information, send for catalog— 


THE KEENEY MANUFACTURING COMPANY 
Newington, Connecticut 


Send me complete information on the KEENEY Climatizer. 


Name 
Company 
Street & No. 
City. State 

















The BASEBOARD 
RADIATION with a 


Built-In 
PROFIT... 


This radiation profits both you and your customer! 
Your customer gets three-way comfort from radiant, 
convected, perimeter heat—uniform temperatures 
wall to wall, floor to ceiling, without drafts. 

She gets comfort with space-saving convenience, 
and with cleanliness—wunstained walls and drapes. 
She gets modern, decorative beauty—no unsightly 
radiators; and economy—first cost and upkeep. 
What do you get?—You get the prestige that comes 
of installing today's best constructed and finest 
looking baseboard radiation; the good will that comes 
of satisfactory performance; and the big net profit 
that comes of Nesbitt's labor-saving design. 


Slim, sleek enclosure with new 
one-piece end cap; permits recessing 





© cutting required 


With four standard lengths and a fill-in 
section, you can fit any wall-to-wall 
without cutting the enclosures. 


asy 6-step installation 


Apply 1) back panel to wall; 2) support 
brackets; 3) heating element; 4) louver 
blade; 5) snap front; 6) trim pieces. 


imple piping system 


Corrugated aluminum-fin elements with 
copper tube-ends mated for sweating, 
without couplings, into a series loop. 


TU’s per lin. ft.: 810 


The high capacity element heats 
most rooms with Nesbitt Baseboard 
installed along only one wall. 


nventory savings 


Separately packaged enclosures, 
elements, and accessories means 
less stock and handling, no waste. 


rimming work reduced cos 


13 pre-punched accessories for 
every situation, including even 
semi-recessing without framing. 


ake-home profits 


Installation and service savings 
make Nesbitt a far better buy 
than “‘lower’’ price baseboards. 


BASEBOARD RADIATION | 


Sold through Plumbing and Heating Wholesalers 


Made by John J. Nesbitt, Inc., Philadelphia 36, Pa. 
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S THE EDITORS SEE IT! | 


April 
1957 





CONFIDENCE: This picture won top prize in a recent photo 
contest sponsored by the Permaglas Div. of A. O. Smith. 


On Having Confidence .. . 


No, WERE NOT GOING IN for Bannister baby 
pictures as the photo might suggest. It’s presented 
here only because it portrays so vividly what a 
truly wonderful thing “confidence” can be. The 
picture won top prize in a recent “Confidence” 
photo contest sponsored by the Permaglas Divi- 
sion of A. O. Smith Corp., Kankakee, III. 

And whether it’s expressed in the face of a child 
being welcomed into the arms of its mother, or in 
the way a businessman or an industry approaches 
the future, confidence is a necessary ingredient 
in the psychological and economic well being of 
the nation. 

There’s nothing new or startling in this con- 
cept, of course. Occasionally, however, it is for- 
gotten, or something happens to give cause for 
concern. Such is the case with the “scare” head- 
lines that have been appearing in newspapers dur- 
ing the past month or two. 


= Because of the conflicting nature of many of 
these headlines—and the confused picture they 
give of the outlook for business—DE analyzed in 
its March issue the state of the nation’s business 
and concluded that prospects for record sales 
volume in the plumbing and heating industry 
during 1957 are as great as they’ve ever been. 

In commenting on DE’s article (March, page 
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104), one of the nation’s outstanding business 
analysts said: “There can be no question about 
the great opportunity that is before us. Some 
might differ with my conclusion that a readjust- 
ment from time to time is a healthy thing. How- 
ever, the only thing that would cause me to worry 
is to continue, year after year and without inter- 
ruption, to go forward at a dangerously rapid 
pace.” The analyst is Henry Heimann, vice presi- 
dent of the National Assn. of Credit Men. 


o“Future prospects” and “great opportunities” 
may at first thought be small consolation to the 
contractor and his suppliers who are feeling the 
pinch caused by the declining new home market 
—which dipped in February to 68,632 housing 
starts, almost 12 percent less than in February, 
1956. George S. Goodyear, president of the Na- 
tional Assn. of Home Builders, called the Febru- 
ary slump “an alarming report.” 
s However, despite the somewhat pessimistic pic- 
ture being painted for the new home market, 
there is ample reason for confidence in the future 
of the plumbing and heating industry generally. 
Indications are that a record year for remodeling 
in all types of buildings is in the offing—with 
homes expected to account for the largest in- 
crease, approximately 18 percent over last year. 
So the remodeling market, which many enter- 
prising contractors have long recognized as the 
most profitable side of their business, will now 
become for many the biggest side of their business. 
This big upsurge in remodeling, which is ex- 
pected to account for a record $6 billion in plumb- 
ing and heating sales alone this year, gives the 
plumbing and heating contractor ample reason 
for confidence. 


a The 
shown by its intense preparation for Plumbing- 
Heating-Cooling Month in May (see page 98). 
The special month will signal the beginning of 
many individual and joint remodeling campaigns. 
This leads us to believe that 1957 can become the 
best year our industry has ever known ... . if 
everyone interested in the profit and business 
building opportunities in remodeling goes all out 
to make it so. END 


industry’s confidence in remodeling is 





MOUNTED ON THE CEILING to save 
valuable floor space, this new hori- 
zontal packaged air conditioner 
displayed at the heating-cooling show 
by General Electric Co., Bloomfield, 
N. J., is designed for commercial and 
industrial applications. It is available 
in weter and air-cooled models 
with capacities from 3 to 7% tons. 


LAYOUT TIME is held to a minimum 
by flexibility of this ducting for low 
and high-pressure air conditioning 
systems introduced at the show by 
Flexible Tubing Corp., Guilford, Conn. 
The ducting is constructed of three 
layers of glass fibre inserted between 
two thin metallic sheets. The light- 
weight ducting can be cut on the job. 


CHICAGO'S International Amphitheatre, where the exposition was held. 


Many innovations are unveiled as manufacturers 


preview a variety of new lines in Chicago... 


THE INDUSTRY'S “engineers of 
human comfort” put on a great 
show at the International Heat- 
ing and Air Conditioning Expo- 
sition in Chicago last month. And 
judging by the wide variety of 
new and improved heating-cool- 


ing products exhibited, they ap- 
pear quite ready to standardize 
the climate under every roof in 
the country. 

Sponsored by the American 
Society of Heating and Air Con- 
ditioning Engineers, the exposi- 


HOLDS TIGHT when fastened to con- 
crete: That’s how this pretty redhead 
described the self-drilling concrete 
fastener displayed by Phillips Drill 
Co., Michigan City, Ind. The unit fea- 
tures a bright red expander plug. 
Since it has a red head and drills its 
own hole, the redheaded woodpecker 
was picked as the unit's trademark. 


30,000 
visitors to Chicago’s big Inter- 
national Amphitheatre. 

Exhibits ranged in magnitude 
from tiny thermistors that sense 
and signal changes in the weath- 
er out of doors, to big “climate 
changers” designed to heat or 
cool as many as 25 zones within 
a building. 


tion drew an estimated 


Engineering trends reflected 
improved styling and design, 
particularly of products having 
a consumer appeal. 
ing trend to streamlined 
compact models was evident 
in the products displayed by 
nearly 500 manufacturers. 

For example, Bell & Gossett 
Co., Morton Grove, Ill., dis- 
played a package liquid cooler 
with a 75-ton capacity that is 
the same size as a 25-ton model 
the company exhibited two 
years ago. The unit (page 87) 
can be specified for a wide va- 
riety of applications, either as a 
separate space cooling unit, in 
combination with a forced hot 
water heating system or for nu- 


A continu- 
and 
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SMOOTH AND EASY installation of 
this “through the wall” air conditioner 
displayed by Fedders-Quigan Corp., 
Maspeth, N. Y., is achieved by a spe- 
cial “shell” for mounting the unit in 
any size or type of wall. The shells 
have front-to-back dimensions ranging 
from 16 in. to 19 in. and are made of 
heavy-gauge steel for added strength. 


merous industrial cooling pro- 
cesses. 

Typical of the trend to high 
styling was a line of new air 
conditioners exhibited by York 
Corp., York, Pa. Two of the 
models modular 
with functional en- 
closures featuring book shelves 
on either side of the unit. Serv- 
ice enclosures are concealed. 


embody con- 


struction 


An innovation in the applica- 
tion of automatic air filtration to 
packaged air handling units was 
displayed by American Air Fil- 
ter Co., Louisville, Ky. (See 
page 86 for operating details.) 

The Co., La Crosse, 
Wis., showed a new multi-zone 
that accommo- 
dates up to 25 zones with inde- 
pendent and variable condition- 
ing control. The unit operating 
at the show (page 87) had a ca- 
pacity of 5,000 cubic feet per 
minute of air, and visitors had 
the opportunity of personally 
controlling the flow of warm and 
cool air from the unit. The unit 
is designed for big buildings 


Trane 


air conditioner 


High Velocity 
YORKAIRE 
CONDITIONER 


- —s 2 ; 


BUILT-IN BOOK SHELVES for either side ore special features of this new modular 
year-round air conditioner exhibited at the show by York Corp., York, Pa. 
The high velocity unit is one of eight models for commercial applications. It 
performs air filtering, humidifying or dehumidifying, heating or cooling. Tem- 
perature is controlled by regulation of the amount of hot or chilled water 


supplied to a double coil inside 


SIZED FOR TIGHT SPACE, this compact 
steel boiler on display at the Embassy 
Steel Products, Brooklyn, N. Y., booth 
is available in both gas and oil-fired 
models. The boiler is offered with sub- 
merged tubes for steam systems and 
is shipped as a package with circula- 
tor, burner, tankless coil and controls. 


where different degrees of cool- 
ing are required. 
Descriptions of these and other 


the unit. 


Access panels are concealed 


PLEASING LINES: An attractive cabi 
net with removable “wrap-around” 
front panel houses this remote-type 
year-round air conditioner exhibited 
by Dunham-Bush, West Hartford, 
Conn. It is designed for exposed or 
semi-recessed mounting. Filters are 


replaced from outside the cabinet 


products on display at the show 
are given above and on the fol- 


lowing pages. END 


Big-Job Products Steal the Show Ga 
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continued... 


Big-Job Products 


A new line of unit heaters that provide effective heat- 
ing in buildings with high ceilings featured the exhibit of 
Young Radiator Co., Racine, Wis. With the addition of 
a special nozzle that steps up air flow velocity (shown), 
mounting heights of installations are increased nearly 30 
percent. The units are especially recommended for in- 
stallations of more than 30 ft above the floor. The cir- 
cular core design units deliver from 52,000 to 552,000 
Btu/hr at 2 psi steam and 60F entering air temperature. 


ae 

Federal Boiler Co., Midland 
Park, N. J., unveiled its new FM 
series Scotch Marine steel boiler 
package at the exposition. The new 
addition is a sub-assembled pack- 
age of the induced-draft type and 
is designed for easy assembly on 
the job. The units are available for 
use with No. 5 or 6 fuel oil and come 
in all full-range sizes of the com- 
pany’s regular Scotch Marine line. 


» 

A new innovation in automatic 
air filtration for packaged air 
handling units was on display at 
the booth of American Air Filter 
Co., Louisville, Ky. A filter “blan- 
ket” about 65 ft long is supplied 


tightly wound on a spool and is fed 


through the air stream of the unit 
horizontally, then rewound on an- 
other spool. An electric timer turns 
on a drive motor to draw a small 
amount of the filter blanket into 
the air stream at pre-determined 
periods. One roll lasts approxi- 
mately 50 weeks under normal op- 
erating conditions, and a new roll 
is then installed in the unit. 
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Steal the Show.. 


Big-job climate changer developed by the Trane Co., 
La Crosse, Wis., was a star attraction at the firm’s ex- 
hibit. The unit can supply complete air conditioning, 
cooling only, heating only, cooling and ventilating, heat- 
ing and ventilating, heating and humidification, or venti- 
lation only for in-between seasons for as many as 25 
different zones simultaneously. Using regular Trane 
coils, the unit features a new discharge damper section 


and redesigned double-width low-velocity unit fans 


7 
‘ 
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Bell & Gossett Co.. Morton 
Grove, Ill., displayed a 75-ton ca- 
pacity packaged liquid cooler that 
is the same size as a 25-ton model 
exhibited two years ago. The unit 
is designed for use as a separate 
space cooling unit, or in combina- 
tion with a forced hot water heating 
system, or for industrial cooling 
processes. William G. Carlisle is 


shown in the company booth 


< 

A heating and ventilating system 
for schools was featured by Vulcan 
Radiator Co., Hartford, Conn. An 
adaptation of the firm’s fin-tube 
radiation, the system provides a 
positive means of introducing ven- 
tilation air uniformly along the 
entire heating element. Fresh ait 
is introduced into a duct under the 
element and is discharged at high 
velocity from a slot running thi 
entire length of the duct. Heated 
air is discharged upward at 350 
fpm. Martin Trachtenburg, assist- 


ant to the vice president, is shown 


continued... 





Product Report from the Heating-Cooling Show . . . continued 





AN AIR-COOLED self-contained air conditioner 
for residential applications was exhibited at the 
show by Perfection Industries, Division of Hupp 
Corp., Cleveland, The unit is available in two and 
three-ton sizes with 24,000 Btu and 36,000 Btu ca- 
pacities, respectively. The air conditioner is de- 
signed for flush or straddle installation in the base- 
ment, crawl space or attic. In attendance at the 
Perfection booth to answer visitors’ questions were 
(from left) Carl W. Millsom, vice president, sales; 
A. B. MacLaren, manager, heating sales; and W. H. 
Smith, manager of cooling sales. 


READY TO INSTALL: This packaged gas-fired 
boiler for domestic hot water heating systems was 
displayed at the exposition by Bastian-Morley Co., 
LaPorte, Ind. It is available complete with controls 
and accessories factory assembled. The unit is de- 
signed for use with either natural, mixed and man- 
ufactured gases or LP-gas and LP-air mixtures. 
With the former, input ratings are 120,000 and 165,- 
000 Btu. Ratings are 110,000 and 150,000 Btu with 
LP gas. Shown above at the company’s display 
booth are Norman Corby, Beaverville, Ill., and 
C. W. Soderquist, district manager. 





A PACKAGED oil-fired boiler-burner unit that 
provides year-round hot water for residential in- 
stallations was introduced at the heating-cooling 
exposition by Spencer Heater Div., Avco Mfg. 
Corp., Williamsport, Pa. The unit is available in 
4 sq ft and 6.8 sq ft models that deliver 3, 4 and 5 
gpm of hot water. Ratings vary from 87,000 to 189,- 
000 Btu. The boiler base is engineered to permit 
direct installation on wooden or composition floors. 
A white baked enamel jacket is optional. Pictured 
with the unit at the heating-cooling show is C. W. 
Shaffer, assistant sales manager. 





A LIGHTWEIGHT gas-fired unit heater line was 
displayed at the show by Modine Mfg. Co., Racine, 
Wis. Eight models were shown ranging in capacity 
from 25,000 Btu to 310,000 Btu input. The small- 
est model in the line measures 18 by 14% in. and 
weighs 35 lbs. The largest model measures 41 by 
32% in. and weighs 292 lbs. Other features include 
new enclosure styling, improved burner and heat 
exchanger design, a built-in draft diverter and 
automatic controls. The unit can be used with 
all gas fuels. M. I. Druse, director of advertising 
and public relations, is shown in the photo. 
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THE BOOM in air condi- 
tioning in New York 
City, often called the 
pace-setting big build- 
ing capital of the world, 
is graphically shown by 
the chart superimposed 
upon the city’s skyline. 


1950 


Surveys 
Show: 





“AIR CONDITIONING of all major 
office buildings in the nation is 
simply inevitable.” 

This was the conclusion 
reached last month by a major 
industry manufacturer, Carrier 
Corp., following its survey of 
summer cooling prospects in the 
nation’s multi-story buildings. 

The survey, reported by 
Charles V. Fenn, vice president 
of the Machinery and Systems 
Division of the corporation, re- 
vealed that “when air condi- 
tioned office space reaches a 


level of about 18 percent of the 
total office area in a given city, 
the remainder of the buildings 
also must be air conditioned.” 
New York, frequently called 
the pace-setting big building 
capital of the nation, hit this 
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Chart shows boom in office. 
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The Cooling Boom Is Spreading 
to Older Buildings, Too 


principle of saturation mark 
about three or four years ago, 
Fenn said. Chicago, Philadelphia 
and other cities swiftly followed. 

“The fact is,’ Fenn said, “that 
to remain in competition for de- 
sirable new tenants and to keep 
older the older buildings 
have found it necessary to keep 
pace by providing air condi- 
tioned space.” 

This means that the high level 
of new construction of big build- 
ings in cities like New York is 
stimulating the modernization 
of older structures. 

According to Fenn, 
end of World War II, 


ones, 


since the 
some 70 


957° 


1956 


CORPORAT HON, 





large multi-story buildings pro- 
viding 22,840,000 square feet of 
air conditioned space have been 
built in Manhattan. Right now, 
nearly 20 new buildings, involv- 
ing about 10 million square feet 
of air conditioned space, are 
on the drawing boards or in the 
initial stages of construction. 
Fenn pointed out that, during 
the last four years, about 24 
major older New York skyscrap- 
ers have installed 
central systems. He 
that the potential 


volume of air conditioning in ex- 


year-round 
estimated 
nation-wide 


isting office buildings alone is 


more than $3 billion END 


Trane Co. Survey Shows Cooling Upsurge Is 


Common to All Building Types. 






.(next page) 










continued... 


Eight-City Survey Shows Nearly All Sections of the 
Country Are Sharing in the Cooling Boom... 


SUBSTANTIAL GAINS in air con- 
ditioning with predictions of 
consistent future growth are re- 
ported in a survey of public util- 
ities just completed by The 
Trane Company, La Crosse, Wis. 
Trane is a manufacturer of air 
conditioning, heating, ventilat- 
ing and heat transfer equipment. 

From responses received from 
50 power companies and water 
departments in leading cities 
the 
come up with these facts: 


across country, Trane has 


l-—Every company participat 


ing in the survey reported 








Domestic Engineering’s analysis 
and 
pects for the months ahead, pub- 
the March 


comments’ from 


of business conditions pros- 


lished in issue, drew 
different 


sources, The one below is typical 


many 


of those received. Mr. Heimann is 
executive vice president of the 


National Assn. of Credit Men. 


New York City—I was very 
interested in the article 
Business Slowdown Headed 
Your Way?” which appeared in 


a a 


marked increases in the installa- 
tion of air conditioning in its 
area, as measured through tons 
of refrigeration on its lines. 
2—The degree of increase was 
more pronounced in the South, 
but the difference between the 
South other of the 
country was not great, indicating 


and areas 
that outside temperature alone is 
not responsible for the growth of 
air conditioning. 

3—Central air conditioning 
systems are becoming increas- 
ingly popular for homes 

4—Commercial and industrial 


tn a Business 
Slowdown Headed 
Your Way! 


seri 


its ifeys sd 


Reproduction of business-trends article appearing in DE’s 


A sales slowdown? Business leader gives his views on DE article 


your March issue (page 104). 
As I have frequently said, I feel 
that a breathing spell in busi- 
ness is a logical development in 
a free economy. When we do go 
to some slight excess we must 
expect a corresponding read- 
justment. 

As to the long range future of 
the country, there can be no 
question about the great oppor- 
tunity that is before us. Some 
might differ with my conclusion 


air conditioning is becoming a 
competitive necessity in many 
parts of the country. 

5—Power and water com- 
panies expect an upsurge in the 
use of air conditioning in the 
years ahead, and many are mak- 
ing plans now to meet the in- 
creasing demand. 

One highlight of the survey 
was the developing trend to- 
wards air conditioning in areas 
not normally regarded as out- 
standing markets because of 
their mild climates. 

For example, air conditioning 
installations in 
central 


northern and 


California showed a 
sharp increase for 1956 over fig 


(Please turn to top of page 219) 





March 


tissue 





that a readjustment from time 
to time is a healthy thing. How- 
ever, the only thing that would 
“ause me to worry is to continue, 
year after year and without in- 
terruption, to go forward at a 
dangerously rapid pace. 

I think you have a very splen- 
did publication, and I will read 
it more thoroughly on a trip I 
am just making to the West 
Coast. 

Henry H. HEIMANN 


Domestic ENGINEERING, APRIL 1957 





PUBLIC APPROVAL: Mrs. Frederick Rubel, 
director of the Metropolitan Housing and 
Planning Council of Chicago, symbolically 
expresses the city’s approval of the new 
ethics code to William Readey (left), ex- 
ecutive secretary, and George Connelly, 
president, of the Plumbing Contractors 
Assn. of Chicago. 


Chicago Puts ‘Teeth in Ethics Code 


It's part of a new plan to upgrade industry practices, public relations 


A cope or ernics backed by provisions for 
enforcement and penalty in case of violation 
has been adopted by the Plumbing Contractors 
Assn. of Chicago 

In announcing the adoption of the code, 
George F. Connelly, president of the Chicago 
group, also reported that the association has 
initiated a public relations program that is closely 
related in scope and interest to the aims of the 
code. The program, he said, is geared to enlarge 
the association’s services to its members and 
improve relations with the public, labor and allied 
industry and trade groups. 

Specifically, the code provides that contractor 
members of the association shall at all times make 
true representations when advertising merchan- 
dise and services to customers. In the perform- 
ance of work, the code directs, all plans and spec- 
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ifications submitted to the contractor by a builde: 
or customer must be followed, except within the 
latitude offered by the “or equal” clauses. Any 
deviations or substitutions made at the contra 
tor’s election must be approved by the customer 
in writing, in advance 


(Please see succeeding pages for a verbatim 
account of the code of ethics, consisting of 10 
rules, a schedule of fines for violations and a four 


step procedure for enforcement of the code.) 


Members of the association, the code further 
specifies, shall guarantee the quality of their work 
for one year after its completion. The code binds 
contractors to follow ethical pricing policies, based 
on a reasonable profit return after allowing for 
costs of labor and materials. It also require: 


(Please turn to top of page 225) 





The Better Bathroom Boom! 


Why is it happening?...... Where is it leading?...... Will it last? 


A DE exclusive by Lewis Marshall Helm, Plumbing Fixture Manufacturers Assn. 


THE BETTER BATHROOM boom is 
erupting into the biggest home- 
building change since bathrooms 
replaced outhouses. 
de- 


and even 


Homeowners now are 


manding two, three 
four bathrooms. They want more 
glamorous facilities with color 
and newness of design. 

Why’s this happening? Where’s 
it leading? Can it last? 

The better bathroom boom can 
be explained with one word— 
“people.” The story of the bath- 
room’s release from shunned, 
hospital-like confines is the story 
of people during the last 50 


years. To understand the trend 


we must study ourselves. 

Our guide, posts are the pop- 
ulation explosion, spiraling na- 
tional income, credit financing, 
government aids and controls 
and stepped up bathroom adver- 
tising and publicity. But more 
important, the better bathroom 
boom follows closely a course 
set by the new and used home 
markets. So first, let’s see what’s 
happening there. 

Most Americans feel a 
growing dissatisfaction with their 
living quarters—with houses that 
average 30 years old and have 
obsolete facilities. One survey 
reveals that 40 percent of all 


now 


families would like to move—if 
better homes could be found at 
reasonable prices. This fact, 
coupled with current financial 
optimism, shows that Americans 
are ready to go home-hunting. 

Many already are running 
their fingers down classified ad 
columns in local newspapers. 
One family in 10 wants to buy or 
build a house during 1957. The 
hopes of most fade. Others turn 
away from the new home market 
and seek good used _ houses. 
Nevertheless, many of these 
home-hunters persist. And their 
number is forcing 
more new homes of better qual- 


increasing, 
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ity to appear on the market. 

No longer do home buyers ac- 
cept small houses with cramped 
closets, kitchens and bathrooms. 
These subpar dwellings are hard- 
er to sell and are dropping in 
value. 

A look at the typical new 
house of 1956 shows what’s hap- 
pening. It has 1250 square feet 
of floor space—267 more than six 
Only one in three 
had 
Yet 
today, three of every four ex- 
ceed that number. Bathrooms 
have shown a similar increase in 
number. In 1950, 
averaged slightly more than one 
bathroom. Today, the national 
is at 


years ago. 
houses built during 1950 
more than two bedrooms. 


new houses 


average least one-and-a- 
half bathrooms, with many areas 
reporting an average of more 
than two. 

Behind the demand for room to 
grow is a fabulous increase in 
home ownership and a move- 
ment to suburban living. More 
than 30 million families—three 
of every five—are now buying 
their homes. And 83 percent of 
the 14 growth in 
population since 1950 occurred 


in the suburbs. 


million net 


# This means that the building 
market is adjusting right now for 
change—a_ change 
that can double or triple the de- 
mand for better bathrooms in 


a complete 


new homes! 

Low-cost new houses, for ex- 
ample, soon will become a drug 
Both new and 
used houses with glamorous, up- 
to-date facilities will be at a pre- 
mium. Cheaper construction 
will slacken. People seeking low- 
priced homes will look to the 
used-home market. 

Top-value houses with mod- 
ern facilities such as two or three 
bathrooms will depreciate slowly 
enough during the next 30 years 
to compete with middle-priced 


on the market. 
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new homes. In constant dollars, 
a house that’s now worth $20,- 
000 might have a $12,000 price 
tag in 1985. Houses now valued 
at $15,000 probably will depre- 
ciate faster—maybe 2 or 3 per- 
cent a year—to $7,000 in the 
same period. 

These houses, most of which 
contain an average of two bath- 
rooms, will more than meet the 
low-priced housing demand. 
Houses now valued at less than 
$10,000—including poorly 
structed dwellings from the ’30’s 
and early ’40’s—are expected to 


con- 


Most 


these 


reflect land value only. 
builders privately admit 
fall so 


market standards that they must 


houses will far behind 
be torn down as waste. 

The better-living trend is forc- 
ing builders to keep close tabs on 
If 30-year-old 
homes with good facilities will 


consumer wants. 


sell for $7,000, new houses cost- 
ing $20,000 or $25,000 must guar- 
antee top quality, including the 
bath- 


convenience of sufficient 


room facilities. 
The already expanding home 


(Please turn to top of page 230) 


Reader Objects to Calling Fixtures “Comfitures’ — 
Says It May Lead to Terms Like “Hydra-Flush’ 





He also wonders: Would housewife call police? 


New York Ciry—It was bound ‘duce himself as a “comfiture in- 


to happen. Having made language 
unintelligible in every industry 
from automobiles to brassieres, 
the public 
been unloosed on plumbing. 


relations mind has 

I refer, of course, to the anony- 
mous PR man who argues in your 
March (page 97) that 
plumbing fixtures should be 
called something nice—like “com- 


issue 


fitures.”” Of course, your corres- 
pondent works on the premise 
that “comfiture” has more selling 
appeal than “plumbing fixture,” 
and I suppose some would agree 
we might add a few more sales 
with his new word. But before 
that, it would take a tremendous 
educational program to make the 
word even faintly familiar. 


= Besides, I seriously doubt that 
the public ever swallows these 
madeup words. Can you visualize 
a journeyman saying to a house- 
wife, “I’m here to remodel your 
comfitures.” He’d be a candidate 
for police investigation. Or would 
any plumbing contractor intro- 


staller?” 

Inevitably we would be mouth- 
ing phrases like “a hydra-super 
flush, 
ing comfiture chair with 500 gph 
power for The 
customer, of course, will still ask 
One of those 
colored jobs.” And that will be 


snap-action, smooth-flow- 


fast getaways.” 


for a “water closet 


music to any contractor’s ears 


=So let’s forget the semantics, I 
say, and continue to sell health, 
safety, comfort, convenience, 
beauty and a better way of living 
These are true words with mean- 
ing and impact and, if we use 
them often enough, we'll also sell 
plenty of those “plumbing fix- 
tures,” or “comfitures,” or what- 
ever else you want to call them 
JoHN MANNING 
e Now you've read one argu- 
ment against the term comfitures 
The argument for the term ap- 
peared on page 97 in our March 
issue. What do our other readers 


think? 


END 





On your next remodeling job: 


Will the Water Supply 
Pipe Be Big Enough? 


Here's how to determine water flow rate for any size of pipe 


As AN INCREASING NUMBER of 
contractors get into remodeling, 
they naturally encounter tech- 
nical problems peculiar to that 
type of work. This fact is re- 
flected in the growing number of 
questions addressed to DE’s 
“Questions and Answers” de- 
partment asking for help with 
remodeling problems. The fol- 
lowing letter from a reader is 
typical of many being received 
and is presented here with the 
thought that the answers may 
provide information for others 
who are getting into remodeling. 

“T am figuring a remodeling job 
in an older home for one of my 
customers. The job will include 
putting in a second bath and 
adding some new appliances in- 
cluding a larger water heater, an 
automatic washer and a food 
waste disposer. With this added 
load it is possible that the exist- 
ing piping (34-in.) will be inade- 
quate. However, before I recom- 
mend a repiping job, I’d like to 
have two questions answered. 

“How many gallons per min- 
ute are passed through 175 ft of 
34-in. pipe at 60 lbs pressure? 

“Further, is any pressure lost 


when water passes through a 
water meter? If pressure is lost, 
would the size of the meter have 
any effect on the amount lost?” 

DE’s technical staff went to 
work on this problem and came 
up with the following: 

Repiping is certainly a major 
consideration in many remodel- 
ing jobs today where a second 


bathroom and the addition of 
water-connected appliances add 
to the existing load, and natural- 
ly it is desirable to point this out 
to the customer. 

A graphic answer to your 
question about the amount of 
water per minute that would pass 
through 175 ft of 34-in. pipe at 60 

(Please turn to top of page 96) 
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WATER METER TABLE: This table, reproduced from the 1956 Guide of the 
American Society of Heating and Air Conditioning Engineers, shows the pres- 
sure loss in psi for different size meters. For example, a flow rate of 20 gpm 
(bottom scale) through a %-in. meter (second slanted line from left) would 
result in a pressure loss of 9 psi. The latter figure is found by reading from the 
intersection of the %4-in. meter and 20 gpm flow rate lines to the pressure loss 


scale on the left. 
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THE CHART shown above provides a method for figuring the flow 
in gallons per minute through different sizes of pipe and valves. 
An explanation of its use is given in the article on facing page. 


The Case of the Humming Baseboard gay 
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(Continued from center of page 94) 
lbs pressure can be found on 
page 529 of catalog No. 53 pub- 
lished by the Crane Co. (See il- 
lustration on page 95.) 

According to the chart, the an- 
swer to your question would be 
approximately 20 gpm at a 60 lb 
pressure. The lines appearing in 
red indicate how the flow rate 
was determined. 


= Start at the upper right corner 
of the chart, “Discharge through 
feet of pipe,” and locate the 175 
ft point (obviously halfway be- 
tween the 150 and 200 ft figures). 
Then following the red line, read 
horizontally (left) to the inter- 
section of the line with the curve 
for %4-in pipe. Next we follow the 
vertical red line to the point 
where it intersects the diagonal 
black line denoting a gauge pres- 
sure of 60 Ibs (see red box and 
arrow). Finally, another hori- 
zontal red line from this point of 
intersection to the table at the 
left side of the chart shows that 
20 gpm of water will be dis- 


charged through 175 ft of 34-in. 
pipe at 60 lbs pressure. 

By following this example, you 
can use the chart to figure dis- 
charge rates for other pipe sizes 
and lengths and for different 
pressures. 


It should be pointed out that 
the flow rates given in this chart 
are for smooth pipe. Any lime 
build-up in pipe and the number 
of fittings involved in a given in- 
stallation would have to be con- 
sidered for an accurate figure. 

The reader also asked about 
pressure loss when water passes 
through a water meter. Each part 
of a piping system presents a cer- 
tain amount of friction that 
causes turbulence in the flowing 
water. The turbulence and fric- 
tion absorb energy in proportion 
to the pipe diameter, the rough- 
ness of the interior surfaces of 
the pipe, the number of fittings 
and the size of the meter. 

Both the of the water 
meter and the velocity of the 
water in the line (which is an- 


size 


other way of saying the flow in 
gpm) affect the pressure loss in 
pounds per square inch. 

The Guide published by the 
American Society of Heating and 
Air Conditioning Engineers de- 
votes a full chapter to water 
services. A table on page 1111 of 
the 1956 edition of the Guide (see 
illustration on page 94) indicates 
that at a flow rate of 20 gpm with 
a 34-in. meter, the pressure loss 
is approximately nine psi; at a 
flow of 10 gpm, the pressure loss 
is only a fraction over two psi. 
If the flow is increased to 30 gpm, 
the pressure loss is 20 psi. 


eIn comparing these figures 
with a larger-size meter, we find 
that a 30 gpm flow through a 1-in. 
meter causes a pressure drop of 
only eight psi. The same flow 
through a 1%%-in. meter would 
have a pressure drop of 2% psi. 

Thus you will note that the 
size of the meter does affect the 
amount of pressure lost and the 
loss is reduced as the size of the 


meter is increased. END 





Reader wants solution to... 


The Case of the Humming Baseboard 
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To the Editor: 

Our problem concerns a hum- 
ming noise in a hot water heat- 
ing system that is installed in a 
double loop arrangement. When 
the circulator begins to operate, 
the baseboard starts to hum. 

We thought the 
might have become damaged 
somehow, so we replaced it. But 
the hum still occurs. Could you 
suggest what might be wrong and 
how we should set 
recting it? 

Maine 


circulator 


about cor- 
H. P. 


To the Reader: 

To solve this problem we must 
observe, first, that sound is vi- 
bration and, second, that vibra- 


tion is also motion. 

Motion will be found in the 
rotation of the pump, the linear 
movement of the water in the 
system, the up and down action 

(Please turn to top of page 238) 


SINGING BASEBOARD: A reader writes saying that the baseboard in a hot 
water heating system makes a humming noise when the circulator is operating. 
The sketch indicates three possible causes: (1) A slight clearance at “A” be- 
tween the tube and wall support could create vibration causing a hum, (2) 
loose valve parts at “B’ also would have a similar effect and (3), a long, un- 
supported run such as point “C” might also vibrate from the motion of the 
water and cause a humming noise. Answer (right) tells how to find cause. 
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PREVIEW: Scene | 


above) from the new movie shows a con- 


tractor mediating a husband-wife dispute over which comes first 
in their new home, fancy decorations or quality plumbing. In 
Scene 2 (center) the housewife investigates the inside story of 
quality plumbing with the help of a journeyman plumber and 


in Scene 3 (right) watches 


him complete a 


rootproof joint. 


New movie, available for showing 


by plumbing-heating contractors, 


points up permanence of cast iron 


soil pipe; makes pitch for quality 


installations. It's called... 


Once and Forever... 


PLUMBING AND HEATING con- 
tractors will find some good sales 
ammunition in the form of a new 
movie entitled “Once and For- 
ever.” 

Produced by the Cast Iron Soil 
Pipe Institute, the full-color film 
points up the permanence of cast 
iron soil pipe and makes a strong 
pitch for quality plumbing. 

Homer E. Robertson, executive 
vice president of CISPI, says the 
film is both informative and edu- 
cational and is ideal for showing 
to groups of customer prospects, 
clubs, church groups, parent- 
teacher associations and city of- 
ficials. It can be an effective pro- 
motion piece for Plumbing-Heat- 
ing-Cooling Month in May, Rob- 
ertson points out. 

The film is designed for all 
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homeowners and homeowners-to- 
be, and tells the audience that 
some things, like plumbing, are 
never again as economical as 
when they are first put in and 
that such things should be made 
a permanent part of the house. 

The plot of the movie centers 
around a young couple named 
Ruth and Jack Miller and their 
jet-minded son Jimmy who are 
planning a home. Ruth 
wants, among other things, wall- 
to-wall carpeting. “That’s some- 


new 


thing I’m not going to do with- 
out,” she tells Jack over and over 
again. And Jack replies (over and 
over again), “But it’s things like 
plumbing that matter in the long 
run, and I’m just not going to 
skimp on them!” 

Fortunately, the contractor ar- 


rives on the scene and with the 
help of a journeyman plumber, 
who plays a leading role, shows 
the young couple how they can 
have fancy decorations and qual- 
ity plumbing, and everyone lives 
happily ever after. 

The film, which runs 13% min- 
utes, is available to plumbing and 
heating contractors on a free loan 
basis from the Institute’s execu- 
tive offices at 205 West Wacker 
Drive, Chicago 6. 

Robertson points out that the 
movie is ideal for showing on 
CISPI’s first mo- 
vie, “Permanent Investment,” 
has had 500 TV showings to an 
estimated audience of 40 million 
The potential popularity of “Once 
and Forever” 
Robertson believes 


television, too 


is equally good, 


END 





Miss Remodeling Is Ready 
to Deal You Four Aces... 


Use them as part of your winning hand to make the industry's 
Plumbing-Heating-Cooling Month promotion pay off big for you 


You HAVE Just 30 DAYS LEFT 
to get ready. 

Ready for what? To play the 
winning hand that Miss Remod- 
eling will deal you in connection 
with the industry’s Big Push to- 
ward record remodeling profits 
this year. (Miss Remodeling is 
the name selected by DE to sym- 
bolize the attractiveness of the 
remodeling market.) 

Here’s how the winning hand 
shapes up: 

1—The Ace of Diamonds, as 
nearly everyone in the industry 
knows by now, is the Plumbing- 


Heating-Cooling Month promo- 
tion in May. 

2—The Ace of Spades is Do- 
MESTIC ENGINEERING’s Big Push 
remodeling issue (May), the 
third in DE’s current series of 
special remodeling numbers. 
This Big Push issue will take up 
“The Challenge of Competition” 
and suggest ways that you can 
meet it. 

3—The Ace of Clubs is the Big 
Push remodeling sales contest 
for contractors. Top prize will be 
a motor truck. Additional prod- 
uct prizes worth many thou- 


of dollars will also be 
awarded. Details of the contest 
will be given in the May DE. 

4—The Ace of Hearts is Na- 
tional Water Systems Month. 

There are some strong sup- 
porting cards in your winning 
hand, too. “Better Your Living 
Month” is being sponsored in 
May by Operation Home Im- 
provement. This has President 
Eisenhower’s personal endorse- 
ment. 


sands 


Manufacturers, too, are getting 
behind the Big Push promotions 
with merchandising packages de- 
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signed to help contractors cap- 
italize on the unprecedented 
publicity being generated nation- 
ally by these programs. 

So when May comes around, 
will you be ready? 

If you’re like one of the many 
hundreds who signed DE’s 
pledge to support P-H-C Month 
(page 102), you probably are 
ready for May. But if you are 
not ready, you might ask your- 
self: What does the May pro- 
motion mean to me? Why should 
I bother to participate? 

These are good questions, call- 
ing for some good answers. And 
your industry’s leaders have 
those answers for you. They 
have your answers in terms of: 
(1) immediate business, (2) fu- 
ture business, (3) publicity for 
yourself and your business and 
(4) publicity for the industry. 


Ike Signs Up! 


As this issue was going to press, 
President Eisenhower endorsed the 
Plumbing-Heating-Cooling Month 
promotion. See page 39. 


Let’s consider each one sepa- 


rately. 

What does the May promotion 
mean to you in terms of immedi- 
ate business? 

If you go about exploiting it 
properly, it can mean a great 
deal. May is an excellent time 
to promote remodeling. It’s the 
time of year that Mrs. Home- 
maker is doing her spring clean- 
ing and looking over her house 
with an especially critical eye. 
So it’s the time of year that she'll 
be the most susceptible to a col- 
orful mailing piece from you. It’s 
the time of year when she is 
likely to respond to your special 
remodeling sale, especially if you 
advertise that the remodeling can 
be paid for in small monthly 
payments. 

What does the May promotion 
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mean to you in terms of future 
business? 

This is something that cannot 
be measured right here and now. 
But you know from your past 
experience that your advertising 
has a cumulative effect. If you 


put your products and services 
before future customers with a 
bang-up May promotion, they'll 
remember you when they’re 
ready to buy. 

What does the May promotion 


(Please turn to center of next page) 





CONTRACTORS AND WHOLESALERS in Pennsylvania saw to it 
that their governor made P-H-C Month official in their state. On 
hand to watch Governor George M. Leader sign the proclamation 
were George P. Sumner, Gap, president of the Pennsylvania Assn 
of Plumbing Contractors (left) and wholesalers Newell Clement 
of Gallatin Plumbing Supply Co., Uniontown, and Albert J. Miller 
of Careva Co., Inc., York. 


P-H-C Month Gets Top-Level Endorsement 


As Plumbing-Heating-Cooling Month nears, the chief 
executives of many cities and states across the nation 
are giving their official endorsement to the month-long 
celebration by signing proclamations making the event 
official. They’re doing it at the prompting of enterprising 
members of our industry, who know that everything the 
mayor or governor does is news. If P-H-C Month has 
not yet been made official in your city or state, you still 
have time to do something about it. A suggested proc- 
lamation is available without charge to DE subscribers 





continued ... 
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PUTTING THE DE POSTER TO WORK: Fred and Burgess 
Smith, Nashville, Tenn., plumbing and heating contrac- 
tors, put the DE poster to work in their store. At left: 
Sales aids available from the all-industry committee 


9 , 
Here’s How to Get Yours: 

TAKE YOUR CHOICE! Advertising and sales aids 
to help you promote P-H-C Month are available 
from many sources. Here’s a partial list: 


From Domestic Engineering (1801 Prairie Ave., 
Chicago 16): 
A large remodeling poster in four colors for 


window or store display (see above). Single 


(Continued from center of page 99) mean to you in terms of publicity tional group made up of all seg- 


mean to you in terms of pub- 
licity for you and your business? 
deal. Al- 
though the value of publicity is 


It means a great 
hard to measure in exact terms, 
it’s very real for all that. How 
much business comes your way 
bound in with 
your is to 


is inextricably 
how familiar name 
potential customers. 

So conduct that sale during 
May with some special fanfare. 
Tell the public that the sale is to 
celebrate P-H-C Month. And do 
something that will 


cause people to notice and re- 


unusual 


member you. 
What does the May promotion 


for the industry? 

Don’t overlook the importance 
to you personally of the indus- 
try’s getting as much publicity 
out of P-H-C Month as possible. 
The more the homeowner gets 
exposed to the idea that the man 
to go to for a plumbing, heating 
or cooling job is a member of our 
the this 


idea become as commonplace as 


industry, sooner will 
we want it to be. 

Don’t forget that whole 
industry is behind the May pro- 
motion. The entire industry is 
sponsoring it through the medi- 
um of the All-Industry Modern- 


ization Committee. This is a na- 


the 


ments of the industry—contrac- 
tor, wholesaler, manufacturer. 

So, when May comes around, 
Are 
you going to add your voice to 
the 
Are you going to get behind the 
Big Push yourself and bring the 
national publicity down to your 
Are 
you going to share in the profits 
that Miss Remodeling will be 
dealing out in May and all year 


will you be ready to go? 


industry’s collective one? 


local and personal level? 


long? 

If your answer is yes, see the 
article above for selling aids that 
will help you make P-H-C Month 


pay off big for you. END 
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copies of the 23 by 35-inch poster are free to DE 
subscribers; quantity orders are available at cost 
—20 cents each. 

DomMEsTIC ENGINEERING’s 24(0-piece Moderniza- 
tion Sales Kit, originally introduced in 1953, is 
being revised and will be announced when ready. 
More than 600 contractor-dealers are using or 
have used the kit in their remodeling programs. 


From the All-Industry Modernization Commit- 
tee (P. O. Box 1919, Washington 13, D. C.): 

Three envelope stuffers—‘Look for an Esti- 
mate,” “We Ladies Need a Powder Room” and 
“Modernize with FHA.” Each is available at cost, 
approximately $9 per thousand. 

An 11 by 34-inch, three-color window streamer, 
proclaiming May as Plumbing-Heating-Cooling 
Month. Cost is 8 cents each. 

A four-color counter display card, 11 by 14 
inches, pointing up the benefits of modern plumb- 
ing, heating and cooling. Like the window stream- 
er, it is keyed to the May promotion. It is avail- 
able for 25 cents each. 

A 4 by 10-inch bumper sticker. Cost is 15 cents 
each. 

An Idea Handbook, described elsewhere on this 
page. Single copies are free; additional copies, 25 
cents each. 

A film, “The Merry Month of May,” designed 
to assist contractors and wholesalers in the plan- 
ning and organization of local-level P-H-C Month 
promotions. Single copies of the’ 12-minute film 
are available free to local committees. 

Three brochures—‘How to Advertise and Sell,” 
“How to Make an Installment Sale” and “Esti- 





Senator Commends P-H 
Industry on May Promotion 
Now THEY’RE TALKING about our 





industry’s big May promotion even 
in the halls of Congress! 

“ss is Senator 
Charles E. Potter of Michigan, in 
an address before the Senate last 


seldom,” said 














month, “that all segments of an 








industry unite to campaign for bet- 
ter homes and improved living con- 
ditions for the American people. I 
would like to congratulate the All- 
Industry Modernization Committee 
for its noteworthy efforts.” 

Before his address to the Senate, 
Senator Potter met with Wilbw 





Hokom, Beverly Hills, Calif., con- 
tractor and chairman of the All-In- 
dustry Committee for a briefing on 
the P-H-C Month promotion 
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CONTRACTOR Hokom (left 





mating a Package Modernization Job.” All are 
free for the asking. 
From Operation Home Improvement (10 Rocke- 
feller Plaza, New York City 20): 

A 50-piece display and advertising kit. Mater- 
ials in the kit promote home improvements in 
general terms. Its cost, $10. 


From Industry Manufacturers: 

Numerous manufacturers are making promo- 
tional materials available, through their whole- 
salers, to contractors who carry their products 
Consult your wholesaler for details 


Want to Hold a Meeting? 


THERE'S PLENTY OF HELP available to contractors 
and wholesalers who want to get together for a 
joint local promotion. 

The Idea Handbook prepared by the All-Indus- 
try Committee is a comprehensive guide to the 
proper planning and organization of a local-level 
promotion. Also available from the committee 
is a sample letter to send out to your fellow in 
dustry members to interest them in holding a 
planning session. 

A meeting guide, complete with a preparation 
check list so that the organizer won't overlook 
anything, is also available. Included is a suggest- 
ed agenda for contractor-wholesaler meetings 

Rounding out the meeting package available 
from the committee is the previously mentioned 
film “The Merry Month of May” to assist in or- 
ganizing the local effort. The committee’s addres 
is P.O. Box 1919, Washington 13, D.C END 
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Hundreds More Pledge Support for the Big Push 
















continued... 


Hundreds More Pledge Support for the Big Push 


Memeers of our industry rec- 
ognize a good thing when they 
see it. 

This is being demonstrated 
once again by the response to 
DE’s campaign to encourage 
everyone in the industry to par- 
ticipate in Plumbing-Heating- 
Cooling Month. A deluge of 
pledges from all sections of the 


country—from small towns and 
large cities—indicates that the 
entire industry is going to rally 
behind the Big Push when May 
comes around. 

The men whose names appear 
below (and those who have been 
listed in previous issues) will be 
ready for May. 

Are you going to be? 


Here's a partial list of contractors who have pledged to support 
Plumbing-Heating-Cooling Month .... {continued from last issue) 





Ralph Adamy, Ralph L. Adamy, 
Inc., Corning, N.Y. 

Clement Aguilar, Aguilar Bros. 
Plumbing & Heating Co., Lincoln, 
Nebr. 

Jess Arnold, Arnold Heating Serv- 
ice, Huntington, W. Va. 


Fred Austin, Warma Plumbing & 
Heating Co., Inc., O’Fallon, II. 


A. Walter Avoles, Avoles Plumbing 
Service, Inc., St. Paul, Minn. 


Richard Barnhart, Chester, W. Va. 


Robert Barrett, Barrett Plumbing 
& Heating Co., Madison, Kan. 


Walter Benedict, Benedict & Bene- 
dict, Pasadena, Calif. 





Edward Beresford, Samuel Beres- 
ford Plumbing Co., Cincinnati. 


C. A. Bergold, C. A. Bergold, Inc., 
Milwaukee. 

George Biegner, Boro Plumbing & 
Heating Co., Brooklyn, N.Y. 
Frank Black, Jr., Frank Black, Inc., 
Carlisle, Pa. 

W. J. Boase, The Boase Co., Rock- 
ford, Ill. 


Jake Bond, Bond 


Ferris, Tex. 


Plumbing Co., 


Allen Booth, Advance Heating Co. 
Waukegan, IIl. 

Carl Bosin, Warren Plumbing & 
Heating Co., Warren, Pa. 





| PLEDGE TO SUPPORT 
Plumbing-Heating-Cooling Month 


oalinatiaesienstiemtanntnetaeton | 


Please send me, without obligation, all news bulletins and other materials that 
will keep me informed of the industry-wide Plumbing-Heating-Cooling Month 
promotion in May. Also, send me free selling aids that will help my company tie 
in and make this promotion a huge success for our industry. 

I am a Contractor (] Wholesaler (1) Manufacturer (1) Other 1 
Name__- *__ Title 
Company 
Street. 


City 











Zone State. 





1 do () do not (J plan to increase my activity in remodeling. 
My comments on remodeling 








me re a a a es 


(C1) Check here if you want a free remodeling poster. 
L 


THERE’S STILL TIME! If you want DE’s free remodeling poster and bulletin, 
sign this pledge to support P-H-C Month and mail it to Domestic Engineering. 
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Richard Boyer, Charles H. Boyer 
Sons, Hooversville, Pa. 


R. J. Branz, Mario Branz Co., Inc., 
Iron Mountain, Mich 


Edgar Brooks, Edgar Brooks & 
Son, Wells, Me. 


Roy Bryan, Ruston Sanitary 
Plumbing Co., Ruston, La. 


B. D. Burch, Burch Plumbing Co., 
Duncan, Okla. 


Ray Coble, Ray Coble Plumbing & 
Heating Contractor, Bettsville, O 


S. E. Cochran, Cochran Plumbing 
& Heating Co., Warrenton, Ore. 


Samuel Cohen, Ace Heating Co., 
Irvington, N.J. 


Donald Cooper, D. E. Cooper & 
Son, Salem, Ore 


Irvin Cordell, H. R. Cordell’s Sons, 
Mercersburg, Pa. 


Alphonse De Cuir, De Cuir Bros 
Plumbing & Heating Co., Los 
Angeles. 


Joseph De George, De George 
Plumbing & Heating Co., Albany, 
N.Y. 


Donat Dubuc, Donat Dubuc Plumb- 
ing & Heating Co., Woonsocket, 
R.I 


Robert Eddy, Morgantown Plumb- 
ing & Heating Co., Morgantown, 
W. Va. 


(Please turn to top of page 114) 


PROFIT FOR WHOLESALERS: What 
wholesalers can do to make P-H-C 
Month pay off for them was explained 
to the Middle Atlantic Wholesalers at 
their convention last month by Jerry 
Hendrickson, secretary of the National 
Assn. of Plumbing Contractors. 
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The Nashville Story... 


a ’ 


Wr 


Do things in a big way to get 
your remodeling story across 


Something spectacular and dramatic 
like this 50-foot sign hanging over 
Fourth Ave., North, one of Nashville’s 
busiest streets, will give a punch to 
your local May promotion that will 
make all the other advertising mean- 
ingful to the public. Use buses and 
taxis for mobile advertising too. 
Shown on the bus is Domestic En- 
gineering’s Better Your Living poster 


How One City Is Going All Out to 
Make P-H-C Month Pay Off Big... 


WHEN MAY COMES AROUND—one city that will 


There, the joint 
contractor-wholesaler committee to promote May 
as Plumbing-Heating-Cooling Month has kicked 
off its campaign with a wallop. Because the Nash- 
ville committee is doing such an active and thor- 
ough job of promotion, DE sent a reporter to that 
capital city to get the story. We're reporting 
what Nashville is doing as a guide to other local 
committees for making May an overwhelming 
their Individual 
tractors and wholesalers will find this story and 
the check list on page 108 useful too. 

The importance of organization in a commu- 
nity-wide undertaking of this kind was explained 
by Ben Hill, president of the Associated Plumb- 
ing and Piping Contractors of Nashville. “We 
sat down and made a list of every possible way 
we could bring our promotion to the attention of 


be ready is Nashville, Tenn. 


success in communities. con- 
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the public. Then we delegated specific jobs to 
those 
ideas up. One of us arranged to see the governor, 


persons on our committee and followed 
someone else saw about the street sign and the 
got a lot of projects 
working to put P-H-C Month over with a bang.” 

As Frank G. Clement 
proclamation officially naming May as 


Month 


page 99), other parts of the contractors’ pro- 


bus ads—and now we've 
his 


P-H-C 


(see this proclamation on 


Governor signed 


in Tennessee 


gram were dovetailing to make Nashville very 
much aware that the plumbing and heating con- 
tractors had a story to tell. 

Your DE reporter followed various members 
of the committee from appointment to appoint- 
ment, from a radio interview to a television panel 
and from a Miss Plumbing-Heating-Cooling in- 
terview to a meeting with the members of the 


(Please turn to center of next page) 





Sponsor an attention-getting > 
contest for added publicity 


The search for a Miss Plumbing-Heat- 
ing-Cooling is being sponsored by the 
Nashville contractors. Here Miss Mar- 
lene Saunders, a receptionist at radio 
station WKDA, is being interviewed 
by W. M. Brooks, Milton Hornbuckle 
and Ben Hill, all contractor members 
of the local committee. The winner 
of the contest will sponsor the pro- 
motion and help in the publicity. 


(Continued from bottom of page 103) 
ladies’ auxiliary that was held in answer to their 
questions about how they could help their hus- 
bands promote May. 

It’s fitting that Nashville is such an _ out- 
standing city in its promotion because the chair- 
man of the All-Industry Committee to Develop 
Plumbing-Heating-Cooling, Ernest Buchi, is him- 
self a Nashville contractor. 

Over-all chairman of the local committee is 
S. Q. Groover. Chairman of the local promotion 
is Bob Burdine, sales development representative 
for the Amstan Supply Division of American- 
Standard. Burdine well represents the idea that 
the wholesaler, with his experience in merchan- 


The Nashville Story ..... 


Tell people your showroom is 
their remodeling headquarters 


Display attractive posters and sales 
aids available from manufacturers 
and other sources (see page 100). Tell 
your customers that May is a special 
month. Here, a young passer-by 
shows interest in the Better Your Liv- 
ing poster in the Smith Plumbing & 
Heating Co.’s window. The poster is 
being sent to signers of the DE-spon- 
sored pledge to support P-H-C Month. 


dising and the available time to follow up on 
many projects at once, is the logical one to lead 
the way. 

“One of the things we’re happiest about, next 
to the governor’s and the mayor’s proclamations,” 
Burdine said, “is the contest we worked out with 
a local supermarket chain.” At 14 stores through- 
out Nashville, a special kitchen or bathroom dis- 
play draws attention to a contest for shoppers 
between now and the end of May. First prize is 
a complete bath remodeling job donated by the 
Nashville association. The supermarket chain 
and the local branch of a national soap manufac- 
turer also are devoting a considerable part of 
their advertising to the contest. 
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Set up displays where they'll > 
catch the shoppers’ attention 


Displays for shoppers in the 14 super- 
markets of the Nashville Kroger chain 
are part of another contest sponsored 
by the committee with the help of 
Procter & Gamble in Nashville and 
with Kroger. First prize is a complete 
bathroom remodeling job. Members 
of the committee are shown here 
discussing the contest with Kroger and 
Procter & Gamble representatives. 


Television is being used by the Nashville con- 
tractors in two ways. Every Monday night the 
association and a local manufacturer sponsor an 
exciting mystery series, and during each program 
a local contractor is a guest for a short interview. 
This is part of the association’s “get to know your 
plumbing contractor” campaign, and it’s an ex- 
cellent tie-in with P-H-C Month. 

The contractors also presented four of their 
members on a TV panel that explained Operation 
Home Improvement, P-H-C Month and the way 
Nashville homeowners can “Better Your Living.” 

Ben Hill recently was interviewed on radio 
during a public-service program to tell how the 
plumbing contractor can help homeowners raise 
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Get high-level endorsement 
behind your May promotion 


High-level endorsement will help the 
Nashville contractors draw public at- 
tention to their special May promo- 
tion. Here, contractors Ben Hill, W. M. 
Brooks and Milton Hornbuckle pause 
with a Domestic Engineering reporter 
in front of the Tennessee state capital 
building before calling on Governor 
Frank G. Clement. The governor later 
signed a proclamation designating 
May as Plumbing - Heating - Cooling 
Month in Tennessee. Nashville’s May 
or also named May as P-H-C Month 


their standard of living through modernization 

The contractors are using newspaper advertis- 
ing in several ways. Besides consistent individual 
advertising, the members will sponsor a special 
section in a Sunday edition early in May. Local 
manufacturers and 
support this section. 


wholesalers will also help 

In carrying enthusiasm for May down to the 
individual level, Ben Hill and his partner, Fred 
Rohrbach, held a staff meeting in their show- 
room to spread their own excitement about May 


(Please turn to top of page 108) 


Additional elements in the Nashville program 
are presented on pages 106 and 107. 





Get your wholesaler's help in 
coordinating local promotions 


“It’s important that the whole- 
saler take part in the May pro- 
motion,” says Bob Burdine, sales 
development representative for 
Amstan Supply and chairman of 
publicity for the committee. He’s 
shown here speaking at a contrac- 
tor’s meeting held recently in the 
Amstan showroom. Burdine is also 
helping make plans for an enthu- 
siastic April Rally for May to co- 
ordinate P-H-C Month activities. 





Enlist the help of civic and 
social groups in your city 


The Nashville Chamber of Com- 
merce president, Larry Mulhall 
(seated, left), promises his organi- 
zation’s cooperation in promoting 
P-H-C Month and Operation Home 
Improvement. Mrs. Mary Poag, 
director of the City Beautiful Com- 
mission, pledged the help of more 
than 600 volunteer workers in dis- 
tributing modernization literature 
throughout the city. Standing are 
S. Q. Groover, chairman of the lo- 
cal committee; Ernest Buchi, 
chairman of the All-Industry Com- 
mittee to Develop Plumbing-Heat- 
ing-Cooling (and himself a 
Nashville contractor); Ben Hill, the 
president of the Nashville asso- 
ciation; and a DE reporter. 





Get your journeymen as enthu- 
siastic about May as you are 


“Never before have all parts of 
our industry banded together in 
an effort like this,” Ben Hill 
told his journeymen and office 
staff in arousing their enthusi- 
asm about May. Taking tips from 
DE’s Book of Remodeling, he 
stressed neatness, keeping the 
trucks clean, answering customers’ 
questions politely and ways the 
journeymen will be rewarded for 
sales leads. Hill’s partner, Fred 
Rohrbach, is at his left. They’re 
planning several more such meet- 
ings to keep excitement high 





Use TV to tell your city the 
benefits of home improvement 


To tell homeowners how Opera- 
tion Home Improvement and 
P-H-C Month can help them in- 
crease property values, the Nash- 
ville contractors used WLAC-TV. 
Harold Crump, a WLAC announc- 
er, moderated, and Brooks, Hill, 
Burdine and Hornbuckle were 
panelists. Local TV programs on 
community betterment can be used 
to make an appeal to community 
and neighborhood pride. 





Sponsor a special section in 
your newspaper early in May 


The Nashville contractors will tie 
all phases of their promotion to- 
gether in a special remodeling sec- 
tion of a Sunday edition early in 
May. Doing so will allow both 
joint and individual advertising 
by manufacturers, wholesalers and 
contractors built around the P-H-C 
Month theme. Special material 
about remodeling and its benefits 
in home improvement is available 
from sources like the Plumbing 
and Heating Industries Bureau in 
Chicago. Here, W. G. Edmondson, 
general advertising manager of the 
Nashville Tennessean, tells Horn- 
buckle, Burdine and Brooks the 
success that other industries have 
had in using special sections. 





Get your bankers’ help in pro- 
moting time-payment selling 


One key to success in remodeling 
work is the appeal to potential 
customers of time-payment buying, 
and the Nashville contractors got 
the help of their banks to set up 
special displays telling how easy 
it is to finance modernization. 
This is also another opportunity to 
use an attractive fixture as an 
attention-getter. Rollin R. Wil- 
liams, a vice president of the First 
American National Bank of Nash- 
ville, suggests to members of the 
committee the best location for 
such a display in his bank 


107 continued... 





(Continued from bottom of page 105) 
to their journeymen and office help. 

Chairman Groover looks forward to an en- 
thusiastic April Rally for May on April 10. He 
plans to follow the suggested meeting guide sent 
to the heads of all local committees by the All- 


ing one suggestion in the guide, hopes to have 
Mayor West on hand to get the rally under way. 
“The May promotion is a tremendous oppor- 
tunity for contractors everywhere,’ said Ben 
Hill. “We'll be benefiting from it all year.” 
Other highlights of the Nashville campaign are 


Industry Modernization Committee and, follow- presented in the check list below. END 


Take a tip from Nashville: Put these ideas to work 
in your town to get the most out of P-H-C Month 


What wholesalers and contractors working together can do: 


Do some one thing spectacularly. Hang a sign across your busiest street or use a sky writer, but do 
one really impressive stunt to draw the public’s attention to all your other promotions. 





Ask your governor, your mayor or your city manager to proclaim May as P-H-C Month. Point out 
President Eisenhower’s personal endorsement of Operation Home Improvement and show how 
P-H-C Month carries out Ohi’s ideas. 





Enlist the help of your chamber of commerce and of community-betterment organizations. The one 
objective of such groups is to make your city a finer place in which to live. 





Get the help of manufacturers, wholesalers and contractors jointly to sponsor a special section in 
a Sunday edition of your newspaper early in May. 





Sponsor a city-wide contest on “what a modern home means to me.”’ Publicize it highly and offer 
a remodeling job as first prize. 





Name a Miss Plumbing-Heating-Cooling and let her help you in publicity. 





Ask your city’s banks to let you use a window or set up an inside display to feature the time-pay- 
ment plans available for modernization. Invite people to stop at the credit department to ask about 
this financing. 





Set up an attractive display in a local theater. Stress no money down and extended payments. 





Show the all-industry committee’s film “To the Rescue” to your business and professional asso- 
ciates at Kiwanis, Rotary and Lions meetings. 





Arrange to have P-H-C Month posters carried on your city buses and on taxis. Thousands of drivers 
will see them every day. 





Use television and radio to tie P-H-C Month in with Operation Home Improvement’s Better Your 
Living Month. Talk up community betterment, increased property values and home comfort through 
modernization. 





Let the ladies of the auxiliary of your association help by showing “To the Rescue”’ to their clubs. 
They can interest housewives in quality plumbing, heating, cooling and kitchens under circum- 
stances that aren’t usually available to their husbands. 





Put the best minds of your committee to work on ideas that will personalize your campaign to 
your own community. 





Ask every p-h contractor in town to your April Rally for May on April 10. Name an attendance 
chairman and invite the press. 
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Second article of a series 


= Give your store sign your 
personality .... page 110 




















How DoEs your store sign rate 
as a merchandiser? 

Does it serve you in the three- 
fold way that every really good 
sign should—does it identify, ad- 
vertise and sell? Does it do all 
three in the course of the mo- 
mentary glance it’s likely to re- 
ceive from the people moving 
past your store, whether riding 
or on foot? 

In the first article of this series 
(March, page 86) some of the 
principles of good store identi- 
fication were reviewed. The store 
sign of our times, it was pointed 
out, must be striking enough to 
stand out among the signs and 
other attractions that compete 
with it for attention. It must be 
both suitable to its surroundings 
and at the same time be out- 
standing and different enough to 
get the most out of the potential 
offered by the store’s location. It 
must be a sign that no passer-by 
can overlook. 
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For various reasons—among 
them cost and the desire to retain 
the continuity offered by an es- 
tablished landmark—no contrac- 
tor is going to change his store 
sign too often. But when he does 
—if he decides that his old sign is 
not doing the merchandising job 
it should—the changeover is im- 
portant enough to warrant con- 
sulting an expert: 
sional signmaker. 

But even though the contrac- 
tor will rely upon the signmaker 
to help him choose the best pos- 
sible sign at the price he wants 
to pay, he himself should know 
enough about what makes a good 
sign to work well with his sign 
man. 

If you’re thinking of changing 
your sign, first of all size up the 
advantages and disadvantages of 
your store’s location. Is it in a 
semi-residential section or on a 
busy street, with many other 
stores? Are the stores crowded 


the profes- 


Make your sign work day 
and night .... June issue 


Your job-site sign should 
sell too... .. June issue 


Find new prospects with a 
highway sign..... June 


together, so that there’s a danger 
of your sign’s being eclipsed by 
the one next to it? 

Notice how the 
signs use color, whether they are 


competing 


luminous and if they employ mo- 
tion or some other special atten- 
tion-winning device such as an 
unusual shape or size, a clever 
slogan or an outstanding symbol. 

When planning your own sign, 
make sure that your sign man 
takes the appearance of the nec- 
mechanical 


essary components 


into consideration. He should 
keep visible wires and other ac- 
unobtrusive as 
Ask him to build you 


a sign that is reasonably easy 


couterments as 
possible. 


to maintain and keep clean. 
But be ready to advise him on 
the artistic and functional factors 
that go into a good sign for you 
For some ideas on what goes 
into a successful sign—one that 
reflects your business personality 


—turn the page. 











+ 





the slogan 





THERE'S NO DOUBT about it. 
A store sign can have a person- 
ality. A personality that reflects 
the nature of your business and 
tells passers-by something about 
your special services in some un- 
usual way. 

It’s important that the sign be 
unusual in some way because it’s 
competing for public attention 
with so many other nearby at- 
tractions. 

The “unusual” need not be bi- 
zarre, however. In fact, it must 
not be, or the effectiveness of the 
sign will be undermined. The 


| Signe] .. (continued) 


sign must be effective qualita- 
tively as well as quantitatively. 
If a sign were so bizarre that ev- 
eryone noticed it, it would not 
necessarily follow that everyone 
who saw it would be inspired 
with confidence in the owner. 
The fact is that the business 
personality the contractor’s sign 
should reflect must necessarily 
include stability and reliability. 
But it also can include a touch 
of showmanship. It can reveal 
that the contractor has imagina- 
tion and enterprise and that this 
imagination and enterprise as 


ive Your Sign a Personality 


A “Stich in Time’ Adds Personality to Service 


To the people in San Antonio, Tex., the Howard Stich Plumbing and Heating 
Company's sign has lots of personality—in fact, personality plus. The sign’s fleet of 
miniature trucks tells them that Stich’s offers speedy service. The signs on the trucks 
tell them what some of the services are. Because it’s a play on the company name, 
“Stich in Time” 


membered. The slogan is boldly outlined and lights up brilliantly at night. 


tickles the passer-by’s funnybone and is easily re- 


well as reliability and stability 
will come through in the con- 
tractor’s service to his customers. 

In a word, like his letterhead, 
which also works as a merchan- 
diser for the contractor, his sign 
can and should be both artistic 
and functional. 

What, then, are the elements 
that will blend to form a sign 
that will really sell? 

It depends, first of all, upon 
the immediate environmental 
factors ennumerated on page 109. 
A sign that would be excellent 


(Please turn to center of page 112) 
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This One Implies “Seven Cobabes to Serve You’ 


the six boys 


The names of not one or two but seve es os Pe end 


ire carfiedson the facadeofl thee 
(Redondo Be diy C alt jto Bee thestorew: wiique: 
its own. The fat ~ hak the-whele: tanily is in wy 
suggests the st: ibility thatta family rise U 


And the vertical sign carmes Strep rer indlastey: a _ 





ROUND-THE-CLOCK SERVICE is adver- 
tised by the name of Day & Night 
Plumbers (San Diego, Calif.). The firm 
takes full advantage of its corner lo- 
cotion’ to! corry ait$ sales message to 


traffic coming “from ial! directions. 





THERE’S NOTHING LIKE strong indus- 





an, i 
... continued 


(Continued from bottom of page 110) 
in a semi-residential area might 
not do at all for a business dis- 
trict, One that 


for example. 


would be just right for a shop- 


might be 
lost if it attempted to identify a 
small 


ping-center location 


establishment next to a 
large one. 

It also depends upon the geo- 
graphical location. A sign that is 
extremely effective in one part 
of the country may be too con- 
servative or too flamboyant to 
give optimum sales service in 
another. 

It depends, too, upon what par- 
ticular the contractor 
wants to emphasize to the poten- 
tial customer passing his door. 
If, as in the case of the Howard 


service 


ted faucet 


in the case of the a oth Company 


of Fi 


int Worth, Tex.—to tell potential 


where to go Wheto plumb- 


ing job needs to be done. 


Stich company of San Antonio, 
Tex., the emphasis is to be upon 
speedy service, 
reflect that fact. 

The Stich company’s sign 
(page 111) does so with a spec- 
tacular display of miniature 
trucks that convincingly convey 


the sign should 


me of the firm’s strong selling 
points —that its services 
quickly available. Stich’s also 
takes advantage of the company 
name for a play on words—a 


are 


“Stich in Time”’—to put across, in 
an absolute minimum of words, 
the idea that a Stich employee 
always is ready to rush to the 
rescue when a plumbing or 
heating job needs to be done. 
The catch phrase also suggests, 
of course, that serious or expen- 


sive repair work can be avoided 
Stich’s as 
there’s an indication of trouble. 

The slogan, which the Stich 
firm regards as among its most 
lettered in 
script, silhouetted against the 
sky. It is visible and legible at a 
considerable distance by day and 


by calling soon as 


valuable assets, is 


makes a really spectacular show- 
ing at night. 

The company name of Day & 
Night Plumbers (San Diego, 
Calif.) also suggests 24-hour 
service, which is exactly what 
the firm wants to play up and can 
do so to the large volume of traf- 
fic that passes its busy corner 
location. (See top of page.) 

Like the Day & Night opera- 
tion, Cobb Plumbing Co. (Den- 
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| E NE RAI 

CONTRALTIN 

THE FLOOD SIGN (Washington, Easy Payment 

D. C.) does a real job of merchan- : : : 

dising the company’s products and 
services. Its slogan, “Just Service,’ 
is used everywhere by ‘fhe -cém- 
pany and must, thefefore) stand 
out on the sign. lt dées, because 
of the quotation marks and script 
lettering. The reference to “Easy 
Payments” is another important 
merchandising feature of the sign. 


QUALITY OF SERVICE is what the 
Cobb Plumbing Co. of Denver, 
Colo., wants to merchandise most 
with its store sign. Its slogan, ‘The 
Plumbing House of Distinction 
admirably conveys the feeling of 
réliability to the traffic moving by 
the Cobb store, located on a cor 
ner. (Photograph was taken during 
a special promotion 





ver, Colo.) takes advantage of its 
corner location to put its name 
and the 
public with a lettered sign 
(see above). And like the Stich 
firm, it utilizes a company slogan 
this “The Plumbing 
House of Distinction’”—to evoke 
But 


stresses 


sales message before 


—in case 
possible customer interest. 
while Stich’s 
speed, Cobb’s emphasizes proved 
quality of service. 


slogan 


Speed does 
not exclude quality, nor quality 
speed. But each of the two con- 
that if his 
sign is to merchandise, it must 


tractors recognizes 
convey at least one strong and 
immediate appeal to the custom- 
er’s interest in service. 

Still another kind of appeal is 
carried Cobabe Bros. 


by the 
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(Redondo Beach, Calif.) sign. 
The fact that the whole family is 
in on the business not only sug- 
gests quick service but also con- 
veys the feeling of stability that 
a family enterprise can mean. 
“This company is here to stay, 
and we can count on its backing 
up its work” is the thought the 
sign (page 111) is sure to awak- 
en in the mind of the potential 
customer. 

Cobabe’s utilizes another well- 
tested identi- 
fication, in this case a wrench— 
in its lighted sign. The O. J. 
Butts Co. of Fort Worth, Tex., 
accomplishes the same thing with 
Its 
store facade also carries a com- 


device—industry 


its faucet sign (page 112). 


plete reference to the company’s 


major products and services, as 
does the sign of the J. C. Flood 
Co. of Washington, D. C. One of 
the of the Flood 
sign (this page) is its reference 
to Another 
is the slogan, “Just 
Service,” which is used by Flood’s 


best features 
“Easy Payments.” 


company 


in its newspaper and other ad- 
vertising and is strongly identi- 
fied with it. 

These 


ferent from each other. 


dif- 
3ut they 


signs are notably 
all have several things in com- 
mon: Every one of them will be 
noticed. Every one will evoke a 
Each will be 


And they’ll all be 


not 


favorable reaction 
remembered. 
remembered only as store 
merchan- 
END 


identification but 


as 


disers as well 





Hundreds More Pledge Support for the Big Push 


(Continued from page 102) 
Elmer Els, Elmer Els Plumbing Co., 
St. Louis. 


F. W. Fouts, Fouts Plumbing & 
Heating Co., Arkansas City, Kan. 


M. J. Gallagher, M. J. Gallagher 
Plumbing, Heating & Air Condi- 
tioning Co., Hazelton, Pa. 


Tony Gruech, Esparto Plumbing 
Co., Esparto, Calif. 


Arthur Gunderson, Gunderson 
Sheet Metal & Plumbing Co., Cor- 
dova, Alaska. 


D. H. Hammond, Hammond Plumb- 
ing & Heating Co., Montgomery, 
Ala. 


Howard Helzer, Helzer Plumbing 
& Heating Co., South Sioux City, 
Nebr. 


Leo Hesterman, Waupaca Plumb- 
ing & Heating Co., Waupaca, Wis. 


Joseph Hirsch, Inc., West Hartford, 
Conn. 


Harry Hurewitz, Harry Hurowitz, 
Inc., Philadelphia. 


Joe Israeloff, Town Plumbing & 
Heating, Inc., Montreal, Que., Can. 


William James, W. F. James Co., 
Hawley, Pa. 





Robert Kuempel, Kuempel Plumb- 
ing & Heating Co., Guttenberg, Ia. 


Telford Larew, Larew Co., Iowa 
City, Ia. 


Ivor Lee, Ivor J. Lee Co., Sharon, 
Pa. 

E. E. Lockney, Lockney Plumbing 
& Heating Co., Warren, O. 


Frederick Lodge, Lodge & Co., 
Plumbing & Heating Contractors, 
Babylon, L.L, N.Y. 


William Magill, Magill Plumbing 
& Heating Co., La Grange, Il. 


Patrick McAlary, Corrigan’s 
Plumbing & Heating Co., Red 
Bank, N.J. 


J. P. McTomney, Jr., J. P. McTom- 
ney & Son, Roslindale, Mass. 


Edward Modlich, Superior Plumb- 
ing & Heating Co., Inc., Spring- 
field, Mass. 


LeRoy Musselman, Telford, Pa. 


Walter Niebuhr, Niebuhr Plumb- 
ing & Heating Co., La Crosse, Wis. 


William Noonan, William H. Noo- 
nan Plumbing & Heating Co., Balti- 
more. 


S. R. Norris, Norris Plumbing Co., 
Youngstown, O. 


ae we ii, 


Ralph Nultemeier, A-F Heating & 
Appliance Co., Friendship, Wis. 


Charles Palladino, N. Palladino & 
Bros., Pottstown, Pa. 


Michael Panella, Panella’s Plumb- 
ing & Heating Co., Thompsonville, 
Conn. 


Arthur Petersen, John L. Petersen 
Plumbing & Heating Co., Grand 
Rapids, Mich. 


G. H. Powell, Powell Bros. Plumb- 
ing & Heating Co., Trenton, Tenn. 


Conrad Preston, Preston Plumbing 
& Heating Co., Thompson Falls, 
Mont. 


Carl Priesner, Priesner Electric & 
Plumbing Co., Ogallala, Nebr. 


Edward Rippl, E. J. Rippl Plumb- 
ing & Heating Co., Menasha, Wis. 


F. G. Robins, Frank Robins & Son, 
St. Clair, Mich. 


Rohrbach & Hill, Inc., Nashville, 
Tenn. 


Dewey Ross, Ross Plumbing Co., 
El Segundo, Calif. 


William Ruffles, Jr., Ruffles Co., 
Inc., Fairhope, Ala. 


Reggie St. Clair, National Economy 
Plumbers, Pine Bluff, Ark. 


R. L. Sanders, R, L. Sanders Co., 
Lexington, Ky. 
(Please turn to top of page 116) 





VIP’s OF THE PBI (executive committee of the Plumbing 
Brass Institute) met in New York City recently to discuss 
plans for a commercial standards program and ways to 
improve the brass market. Members of the committee are 
(from left) A. E. Jacobson, Jr., Grand Haven Brass Foun- 
dry, Grand Haven, Mich.; John Clemens, vice president, 
Hays Mfg. Co., Erie, Pa., vice president of PBI; Kenneth 
Bulkeley, president, American Sanitary Mfg. Co., Abing- 
don, Ill., president of PBI; Roger Milroy, sales manager, 


Lee Bros. Foundry Co., Anniston, Ala.; John H. Pimm, 
manager of building and contract products, Bridgeport 
Brass Co., Bridgeport, Conn., second vice president of 
PBI; and E. L. Hunt, sales manager, Scovill Mfg. Co., 
Waterville, Conn. Other members of the committee (not 
shown) are George Harper, president, Burlington Brass 
Works, Burlington, Wis.; and Oscar Gerber, president, 
Gerber Plumbing Fixtures Corp., Chicago. 


- «+ Story on page 241 
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new KEWANEE, ‘Sales-Builder’ campaign 


sells 1957 wet-heat homes 


xi your own Aycal [oyel! 


Not thousands of miles away—or in 
the next state or city—but right in your 
own sales area this new Kewanee Boiler 
residential campaign goes after bigger 1957 profits for you! 
. : . Your customers see Ke- 
Here is material that sells in your own showroom or wanee Boiler odvertising 
the homes you select ... material that keeps Kewanee ad- in national publications 
vantages and your name together at all times. cach ment 
Ask your jobber salesman now about Kewanee Resi- 
dential Boiler “‘sales-builders’—devoted to W, OW, GW, > — 
Round “R” and Square-Heat Type “R” Boilers with = = American- Standard 
“cruising-speed” S.B.I. net ratings from 74,000 to 1,350,000 
Btuh. AMERICAN-STANDARD, KEWANEE BOILER DIVISION, = f 
101 Franklin Street, Kewanee, IIl. = = KEWANEE BOILER DIVISION 














WOSTALLATION . 
SELF-MANLERS «= POST CARDS «= BLOTTERS SONS FOLDERS SALES LITERATURE SPECIFICATION SHEETS §=—- TY, RADIO SCRIPTS 
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Hundreds More Pledge Support for the Big Push 


(Continued from page 114) 
Roy J. Schleich, Inc., Clifton, N.J. 


Frank Sette, Inc., Plumbing & 
Heating, Bellmore, L.I., N.Y. 


Joe Sevick, Joseph D. Sevick Co., 
Finleyville, Pa. 


H. W. Sly, H. W. Sly Plumbing & 
Heating Co., Northwood Ridge, 
N.H. 


Burgess Smith, Smith Plumbing & 
Heating Co., Nashville, Tenn. 


L. Soltan, G & S Plumbing & Heat- 
ing Co., Viroqua, Wis. 


William Stadler, Bill Stadler 
Plumbing Co., Eau Claire, Wis. 


Y. R. Stanberry, Jr., Camden 
Plumbing & Heating Co., Camden, 
Ark. 


Franklin Stark, John F. Stark & 
Sons, Toledo, O. 


Cliff Steffen, Cliff Steffen Plumb- 
ing & Heating Co., Olathe, Kan. 


Preston Stewart, Stewart Heating 
Service, Franklin, N.H. 


Sol & Nat Stober, Bel Air Plumb- 


ing & Heating Co., Montreal, Que., 
Can. 


Al Stricker, Al Stricker Plumbing, 
Ltd., Kitchener, Ont., Can. 


James Sullivan, Sullivan Brothers, 
Inc., Akron, O. 


Donald Tehl, Homer Tehl & Sons, 
Inc., Pleasant Valley, N.Y. 


K. H. Tolliver, Gate City Plumb- 
ing & Heating Co., Omaha, Nebr. 


Hugh Wiles, Fred A. Wiles, Ltd., 
Toronto, Ont., Can. 


Stanley Willenbecher, S. F. Willen- 
becher Plumbing & Heating, Allen- 
town, Pa. 


Bernard Wolff, Abbott Plumbing & 
Heating Co., Chicago. 


Joseph Wright, Joseph A. Wright 
& Son, Inc., Wilkes-Barre, Pa. 


Norman Wright, Wright Heating & 
Plumbing Co., Elkins, W. Va. 

K. E. Zerbe, K. E. Zerbe Plumbing 
& Heating Co., Shiremanstown, Pa. 
Leon Zytezak, Jr., Zytczak Plumb- 


ing & Heating Service, Trenton, 
N.J. 


WHOLESALERS c5ecccccccccccceeceeseeeeeeeesseseeeeeee 


A. W. Barber, Ace Supply Co., Des 


Moines, la. 


E. H. Bier, Plumb Supply, Inc., 
Mason City, Ia. 


Booth & Thomas, Inc., Springfield, 
Ill. 


William Braun, The Mutual Mfg. & 
Supply Co., Cincinnati, O. 


R. D. Burdine, Amstan Supply Div., 
American-Standard Corp., Nash- 
ville, Tenn. 


E. R. Cooke, Cooper Supply Co., 
Tulsa, Okla. 


Joseph Duerr, P. A. Vogel & Sons 
Co., Louisville, Ky. 


Lawrence Duffany, Allied Whole- 
sale Heating Co., Inc., Brockton, 
Mass. 


James Eckstein, Eckstein Co., Pitts- 
burgh. 


Arthur Gagne, Wheelen Supply 


Co., Gardner, Mass. 


Milton Greenberg, Parco Plumbing 
Supply Co., Bell, Calif. 


Jack Gross, Jack Gross & Co., Inc., 
Philadelphia. 


Carl Hendrickson, Bluefield Sup- 
ply Co., Bluefield, W. Va. 


Eugene Hokin, Peoria 
Supply Co., Peoria, Ill. 


Sanitary 


M. Hollenbaugh, Worly Plumbing 
Supply, Inc., Delaware, O. 


John Ignatius, Standard Pipe & 
Supply Co., Chicago. 


Jersey State Plumbing & Heating 
Supply Co., Hackensack, N.J. 


Marvin Joseph, P. A. & S. Small 
Co., Inc., York, Pa. 


Herman Kauffman, Wilco Plumbing 
& Heating Supply Co., Wilmington, 
Del. 


William Krips, Tri-County Supply, 
Inc., Colton, Calif. 


Leo Lampone, Jr., Philadelphia 
Plumbing Supply Co., Philadelphia. 


D. C. London, 
Huntsville, Ala. 


London’s, Inc., 


T. F. Low, Sims Corp., Providence, 
R.1. 


D. A. Macpherson, M. J. Gibbons 
Supply Co., Dayton, O. 


Fred McMachan, Weaver, Inc., Pe- 
oria, Ill. 


Hoy Neal, Hoy Neal Supply Co., 
New Castle, Ind. 


Dan O’Day, O’Day Equipment, Inc., 
Fargo, N. Dak. 


Harry Ollard, Tacoma Plumbing 
Supply Co., Wenatchee, Wash. 


James O’Rourke, A. Y. McDonald 
Mfg. Co., Minneapolis. 


Leland Potts, Bell Supply Co., Ok- 
lahoma City, Okla. 


Paul Rayburn, Jr., Industries Sup- 
ply Co., San Diego, Calif. 


Ray Riggo, Globe Machinery & 
Supply Co., Cedar Rapids, Ia. 


Henry Ritz, R & R Plumbing Sup- 
ply Corp., Worcester, Mass. 


E. E. Roberts, J. H. Roberts Sup- 
ply Co., Charleston, S.C. 


H. J. Rohlfing, Crane Co., Reno, 
Nev. 


Charles Sabat, Sabat & Hill Co., 
Irvington, N.J. 


Alan Schroll, The Sanitary En- 
gineers Supply Co., Cleveland. 


Melvin Silberstein, Edwards Sup- 
ply Co., East Boston, Mass. 


David Stahl, Yonkers Plumbing & 
Heating Supply Co., Yonkers, N.Y. 


Clarence Strickler, P. A. & S. Small 
Co., Inc., Lancaster, Pa. 


James Sullivan, Corcoran Supply 
Co., Fall River, Mass. 


Joel Tapper, Tapper Supply Co., 
Hazleton, Pa. 


Nicholas Tiballi, Yates Plumbing & 
Heating Supply Co., Penn Yan, N.Y. 


Herman Warner, W. H. Kiefaber 
Co., Dayton, O. 


S. Weinstein, Main Plumbing & 
Heating Supplies Co., Montreal, 
Que., Can. 

(Please turn to top of page 223) 
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call after call for 
CON-X-ALL 


\\ \ KC Hy DN oS 
AY NI \\N\ \ ss — 


ee 


Pi, 


Only American Sanitary’s CON-X-ALL gives 
you every plastic pipe fitting in demand—includ- 
ing increasing and reducing sizes. Machined brass 
CON-X-ALL was introduced by American Sani- 
tary less than three years ago. In a few months 
demand was phenomenal and has never let up. 

Order today... for fastest service phone 
Abingdon 162 or 172. No. 4600—plastic to cop- No. 4610— —plastic to iron Wo. 4620—plastic to plas- 


per—¥" 1", 1%” pipe— ”%", %", 1, = tie — HIM” 
Ke", 2” 


OS en, Dee cd 


WE DISTRIBUTE THROUGH WHOLESALERS ONLY 


\\ AMERICAN SANITARY 


MFG. CO., ABINGDON, ILLINOIS 
OVER FORTY YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 


YOU'RE ALWAYS AHEAD WITH AMERICAN SANITARY 
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Convention Dates 





State Contractors... 
(Continued from bottom of page 30) 


Apr. 25-27 — Washington — Annual 
convention of the Associated Plumb- 
ing and Heating Contractors of Wash- 
ington; Winthrop Hotel, Tacoma. 


Apr. 30-May 2—California—Annual 
convention of the Associated Plumb- 
ing Contractors of California; St. 
Francis Hotel, San Francisco. 


May 2-3—Texas—Annual convention 
of the Associated Plumbing and Heat- 
ing Contractors of Texas; Texas Hotel, 
Fort Worth 


May 2-4—Georgia—Annual conven- 
tion of the Associated Plumbing Con- 
tractors of Georgia; King & Prince 
Hotel, St. Simons Island. 


May 2-4—Michigan—Annual con- 
vention of the Michigan Assn. of 
Plumbing Contractors; Hotel Statler, 
Detroit 


May 2-4--New York-—Annual con- 
vention of the New York State Assn 
of Plumbing Contractors; Hotel St 
George, Brooklyn 


May 2-4-—- North Dakota Annual 
convention of the North Dakota Asan 
of Maater Plumbers; Dacotah Hotel, 
Grand Forka 


May %«4-— Weat Virginia-- Annual 
convention of the Weat Virginia Maa 
ter Plumbers Asan; Weat Virginian 
Hotel, Bluefield 
Annual conven 


May 4—Vermont 


Manufacturer Assns.... 
(Continued from botiom of page 30) 


June 3-6—OHI—Annual convention 
of the Oil-Heat Institute of America, 
no exposition; Sheraton-Plaza, Boston, 


June 4-7—OHINE—Biennial Expo- 
sition of Oil Heat and Domestic Cool- 
ing of the Oil Heat Institute of New 
England; Hotel Statler, Boston, 


June 5-7—NWAHACA— Summer 
convention of the National Warm Air 
Heating and Air Conditioning Assn.; 
Fairmont Hotel, San Francisco. 


Aug. 15-17—WCRC—Annual meet- 
ing of the Water Conditioning Re- 
search Council, in conjunction with 
the trade show of the National Assn. 
of Soft Water Service Operators; Sher- 
aton-Palace, San Francisco. 


Oct. 15-18—CIPH—Annual conven- 
tion of the Canadian Institute of 
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tion of the Vermont State Assn. of 
Plumbing and Heating Contractors; 
Hotel Vermont, Burlington. 


May 10-11 — Connecticut — Annual 


convention of the Connecticut Assn., 


of Plumbing and Heating Contractors; 
Hotel Statler, Hartford. 


May 10-11—Louisiana—Annual con- 
vention of the Associated Plumbing 
Contractors of Louisiana; Monteleone 
Hotel, New Orleans. 


May 16-18—Alabama—Annual con- 
vention of the Alabama State Assn. of 
Master Plumbers and Heating Con- 
tractors; Admiral Semmes Hotel, Mo- 
bile. 


May 16-18—Colorado—Annual con- 
vention of the Colorado Assn. of 
Plumbing Contractors; Shirley Savoy 
Hotel, Denver. 


May 24-25—Idaho—Annual conven- 
tion of the Associated Plumbing Con- 
tractors of Idaho; Shore Lodge, Me- 
Call 


May 24-25--Utah—Spring convene 
tion of the Utah Plumbing and Heat- 
ing Contractors Asan,; Hotel Utah, Salt 
Lake City 


June 18. New Jersey Annual 
convention of the New Jersey State 
League of Maater Plumbera; Tray 
more Hotel, Atlantic City 


Sept, 27.20 Maryland Annual 
convention of the Associated Plumb 
ing Contractors of Maryland; Com 
mander Hotel, Ocean City 


Plumbing & Heating; Seigniory Club, 
Montebello, Que, Canada 


Oct, 24—PHIB—Annual meeting of 
the Plumbing and Heating Industries 
Bureau; Palmer House, Chicago. 


Nov. 11-15—NEMA—Annual meet- 
ing of the National Electrical Manu- 
facturers Assn.; Traymore Hotel, At- 
lantic City, NJ. 


Nov. 18-21—ARI—10th Exposition of 
the Air Conditioning and Refrigera- 
tion Industry sponsored by the Air 
Conditioning and Refrigeration Insti- 
tute; International Amphitheatre, Chi- 
cago. 


Nov. 18-22—NWAHACA — Annual 
convention of the National Warm Air 
Heating and Air Conditioning Assn.; 
Morrison Hotel, Chicago. 


(DE carries the industry’s most 
complete convention date coverage.) 


Obituaries 


Carl F. Johnson, 78, a director of the 
Johnson Service Co., Milwaukee, since 
1912, died recently at his home at 
Altadena, Calif. Mr. Johnson had 
served as plant superintendent and 
vice president of the company and 
was also the inventor of a pneumatic 
clock system and several other devices 
for pneumatic temperature control. 





N. Tyler Tifft, 62, president of Mur- 
ray W. Sales & Co., Detroit, and a 
long-time member of the Central 
Supply Assn., died recently. Mr. Tifft 
had been associated with the Detroit 
firm for 41 years. Surviving are the 
widow and a son. 


Robert L. Leaf, 58, vice president 
and manager of the Leighton Supply 
Co., Fort Dodge, Ia., died recently fol- 
lowing a heart attack. Mr. Leaf was 
a member of the board of directors 
of the Central Supply Assn., repre- 
senting the state of Iowa in 1955 and 
1956. In October of 1956 he was 
elected second vice president of the 
association, Surviving are the widow 
and a son and daughter 


What Your Customers Think 
About Bathroom Sizes 

Bathrooms may be too amall 
nowadaya for the American family, 
but they leave a lot of selling room 
for the American contractor 

The Plumbing Fixture Manulae 
turers Asan, made a survey of 1,000 
persona and found that many ol 
them complained about bathroom 
apace limitations 

Three in 10 said thelr bathroome 
are too small (averaging 45° aq 
ft), One of five reported insulll 
cient 


storage room One in 20 


claimed bathroom design fails to 


make use of all available space, 


and one in 30 have medicine chests 
that are too small, 

Another survey showed the sec- 
ond bath is especially popular 
among the younger group of home- 
owners. Fifty percent in the 20 to 
40 age group insisted on two bath- 
rooms or more. Another 40 percent 
would settle for a one-and-a- 
half bath minimum. But what 
piques our curiosity is that remain- 
ing one in 10—he’s satisfied with 
his cramped quarters! 

The association points out that 
the answer to all these problems 
lies in the plumbing contractor who 
can turn cramped space into man- 
sized areas—and enlarge his own 
business horizon by doing so. 
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John Carroll University specifies 


Youngstown Steel Pipe for 
new Campus Service Building 


This attractive new Service Building, parts of which are now under 
construction on the campus of Cleveland’s John Carroll University, will 
contain a Gymnasium, Transportation Hall, Student Activities Center 
and a Student Dining Hall. To coordinate all the structure’s physical 
functions, the University and its architect specified Youngstown Steel 
Pipe for its dependability and long life. 


Youngstown Steel Pipe is made of only the highest quality steel by 
steelmen with over 56 years of pipemaking experience. All of Youngs- 
town’s fully integrated operations—from iron ore mining to finish pipe 
threading—are rigidly quality-controlled to provide the best steel pipe 
available anywhere, Why not make Youngstown your continuing speci- 
fication for long life and trouble-free installations? 


For additional information or service, call your local Youngstown 
distributor—or contact our nearest District Sales Office, today, 


John Carroll University Service Building Manufacturers of Carbon, Alloy and Yoloy Steel 
Arehiteets Small, Smith, Reeb and Drag, Cleveland General Offices Youngatown 1, Ohie 
General Contractor: Roediger Construction Ine., Cleveland Diatrict Sales Offices in Py incipal Cities 
Plumbing & Meating Contractor 

The German:-Lavelle Plumbing & Meating Coe., Cleveland 
Distributer: Grinnell Company, Cleveland 

















Specify Youngstown and secure these 
7 Points of uniform goodness 


uniform ductility uniform wall thick- 
uniform lengths ness and size 
uniform threading uniform strength 
uniform weldability and toughness 
uniform roundness and straightness 
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fol a - mi iat- lsu tom Ol Ol Om elolom.y-Tolel(-m ail 
see this GOULDS display...in 


Decause you Cepend 0 


depend on WATER  — GOULDS water system 


Get yours now -—and get set for 
your biggest pump year yet! 


NOW! ... Goulds beats them all to a new big-time pro- 
motion program to help dealers sell more pumps! We think 
you Il agree that this colorful ‘Best Jet Yet’’ display will 
be the dollar-gettingest ‘tool’ in your pump department 
To make doubly sure, we re using giant magazines like the 
POST and FARM JOURNAL to reach your best pump 
prospects — telling them to buy from the dealer who fea- 
tures this display. And when they see it in your store 
be ready for plenty of action! 


May is National Water Systems Month — a good time to 
have your Goulds Distributor show you how Goulds new 
pump display plus Goulds national advertising—really 
helps you sell more pumps, during May and every month MAY IS NATIONAL 


of the year! See him soon — or write WATER SYSTEMS MONTH 
Goulds Pumps, Inc., Dept. DE-457, Seneca Falls, N. Y. 


Sell the pumps that help sell you... (ere, ei & eh PUMPS 


for every farm and home need 
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"Tl like to install Streamline copper tube 
and fittings for drainage because it 


makes the job go faster and easier and 


only costs the owner a little bit more.'' 


--. says Joseph Fehrenbach, Licensed 


Master Plumber, of Bridgeport, Michigan. 


Like so many other plumbing contractors, Joe 
Fehrenbach is more than satisfied with Stream- 
line» copper tube and fittings for drainage 
systems. They save a great deal of installation 
time and make a gleaming, free-flowing, rust- 
proof and practically clog-proof system. With 
copper, there are no caulked joints to leak .. . 
only smooth, tightly soldered joints, assuring 
you of complete freedom from customer com- 





plaints so often associated with plumbing instal- 
lations of other materials. Both you and your 
customer will benefit when you install Streamline 
tube and solder-type fittings. The advantage of 
an all-copper system using Streamline tube and 
fittings is worth many, many times the small 
extra cost. 





Write today for information kit No. 15 containing 
the detailed story of copper for drainage. Shows 
how 3” Streamline stack fits between 2” x 4” 
studding without need for furring . . . and other 
helps in using copper in drainage systems. 


sa! 


PO 4 HU RON 
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15-Ton Packaged Air Conditioner 


7%2-Ton Packaged Air Conditioner 


5-Ton Packaged Air Conditioner 


All-new American Blower Package 


OUTSTANDING PERFORMANCE! QUIET OPERATION! LOW OPERATING COST! 


1. Plenum. Minimum height to fit into limited spaces. 
Outlet grille has horizontal and vertical louvers to con- 
trol air distribution. No special tools needed for adjust- 
ment. Designed for optimum velocity at low fan speeds. 


2. Fan. Centerplate construction eliminates turbulence; 
wheel and housing integrally designed; lange outlet area, 
low-speed operation. Fan size specially selected for each 
size unit, for peak performance with plenum or duct 
work. 


3. Filter. Permanent-type. Large face area gives maxi- 
mum cleaning; permits low fan speeds. Low air resist- 
ance means more air per horsepower, smaller electric 
bills. Condensate washes dust, dirt from filter, provides 
less variation in air flow. 


4. Cooling Coils. Copper coils with spiral aluminum 
fins, sloped and staggered to give greatest air-coil con- 
tact. Because air is drawn through coils, not blown 
through, every square foot of coil is utilized for more 
cooling capacity. 











5. Compressor. Motor and compressor hermetically 
sealed in rigid casing; spring-mounted to absorb vibra- 
tion. Require no oiling, adjusting, seasonal pumpdown. 
Triple-valve design for quietness. Warranted for five 








Domestic ENGINEERING, APRIL 1957 





20-Ton Packaged Air Conditioner 











10-Ton Packaged Air Conditioner 


3-Ton Packaged Air Conditioner 


Air Conditioners for every business! 


Comfort-engineered to 
condition every corner! 


American Blower Comfort-Engineered Packaged Air 
Conditioners give you more cooling with their large- 
capacity cooling coils — sloped, spiraled and staggered 
for the greatest air-coil contact possible! 

Air passes first through the large, heavy-duty filter 
where dirt, dust and impurities are removed. Then heat 
and moisture are extracted as the air is drawn over every 
square foot of the coil. 


Finally, the American Blower Fan, with exclusive 
centerplate construction, sends conditioned air through 
plenum or duct work to every corner of a building. 


Full Five-Year Warranty 


In every American 
Blower Packaged Air 
Conditioner, the com- 
plete refrigeration 
circuit, including the 
hermetically sealed 
compressor, is war- 
ranted for a full five 
years. In addition, the 
compressor is perma- 
nently lubricated — 
never needs oiling or 
seasonal pumpdowns. 


uu @ 
any ca 


.S= 
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Centerplate construction eliminates turbulence — means 
even circulation, greater efficiency, smoother, quieter 
operation. 

There’s an American Blower Comfort-Engineered 
Packaged Air Conditioner, in sizes from 3 to 20 tons, to 
satisfy the air-conditioning requirements of every business 
— retail stores, showrooms, offices, factories. 

If you’d like to become a dealer for American Blower 
Packaged Air Conditioners — and benefit from American 
Blower’s 75 years’ leadership in the air-handling and air- 
conditioning fields — send for full information today! 
Write: American Blower Division of American-Standard, 
Detroit 32, Michigan. 

DISTRIBUTORS: Choice territories are still available. Send 
for franchise data today. 


AMERICAN BLOWER 


Division of American-Standard 





9 MINUTES WITH BERGIE! 








By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


Let's All Help P-H-C Month Succeed in May 


THERE IS ASSIDUOUS THINKING 
and planning and a lot of opti- 
mism about the celebration in 
May of P-H-C Month. It’s my 
guess that there is more soap and 
more paint and more elbow 
grease being used in our indus- 
try this month of April than in 
any previous month in history. 
“Spruce up and clean up, we're 
having company in May,” seems 
to be the watchword. 

Oh happy day, say I. An in- 
dustry banded together on a free 
and voluntary basis for the sole 
purpose of bringing better living 
to more people! Whoever heard 
of such a thing? Well, to be 
honest, nobody, that is up ’til 
now. 

Sure there are some skeptics 
who say, “Ha, ha, it can’t be 
done.” Others are the noncom- 
mittal type that seem to take the 
wait-and-see attitude. 


» But thank our lucky stars there 
are enough people who have suf- 
ficient foresight and business 
acumen to recognize the wonder- 
ful possibilities and proceed with 
great enthusiasm and confidence. 
Their reasoning runs something 
like this: “Sure, it’s a good idea; 
I'll do all I can to hold up my end 
of the program.” 

To the critics who are looking 
for holes and weaknesses, let me 
say that they are sure to find 
them. How could it be anything 


it will if given half a chance. 
The journeymen, in my opin- 
ion, are the artisans of our indus- 
try and fill an extremely impor- 
tant place. Since they meet so 
many people in the performance 
of their daily work it’s possible 
for them to contribute greatly to 
the May promotion and to the 
building of the industry. 


s “That may be true, but specifi- 
cally what can I do? I work for 
my boss?” 

The say 
this. work 
under the supervision of a con- 
tracting plumber or heating man, 
and instructions should 
from the boss. 


journeyman might 
It’s true, he does 


come 


However, here’s my suggestion 
to every journeyman and helper: 
During May, wear a warmer and 
more pleasant Show 
everyone how eager you are to 
serve ... to bring added health, 
added comfort and added happi- 
ness to more people. Do this 
every day of the year, but for 
May make it especially notice- 
able. The fact is, you are fre- 
quently the plumbing industry in 
the eyes of the consumer. The 
more friends the industry makes, 
the more jobs there will be avail- 
able and in turn the more per- 
manent your employment will 
be. 


And to all contractor-dealers: 


smile. 


Yours is one of great responsi- 
bility for leadership. You are the 
focal point. If you fall down on 
the job, all effort crumbles to 
the ground. 

Making friends of people in the 
territory you serve, maintain- 
ing a genuine desire to render the 
finest in service and 
and telling folks about it is your 
responsibility. If the consumer 
understands the great number of 


materials 


lasting benefits of modern plumb- 
ing and heating, he'll be glad to 
do business with you, and your 
cash register will play that fa- 
mous tune “more profit.” 


2 And to 
wholesalers: 


manufacturers and 
Yours also is a re- 
sponsibility that is indispensable. 
The products that you manufac- 
ture and distribute must 
the needs of the consumer and 


meet 


must live up to all the promises 
made for them. In addition, it is 
your responsibility to put in the 
hands of the contractor-dealer 
not only products but also the 
sales aids and helps that will 
enable the retailer to perform his 
function successfully. 

And to every person, from the 
president of the biggest of the 
big to the single neighborhood 
operator, to the truck drivers, to 
the office girls and to everyone 
else: “It’s up to each and every- 
one of us to work as a team and 
let the world know how anxious 


we are to be of service.” END 


else? After all, it’s a young, 
tender idea. It hasn’t had time 
to mature and grow strong, but 


For a progress report on the Plumbing-Heating-Cool- 
see page 98 


ing Month promotion 
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YARDLEY 


... pioneer of improvements : 
in plastic pipe out-performs 
now introduces metal | 


INSERT FITTINGS 
for use with PLASTIC PIPE 


MADE OF ZYTEL® NYLON RESIN 
Manufactured in accordance with Yardley’s exacting quality standards, these 
fittings are made of Du Pont Zytel nylon resin—the engineering material 
widely used for gears, cams and bearings. Each nylon fitting bears the seal 
of the National Sanitation Foundation. 


NYLON FITTINGS REPLACE ALL TYPES OF METAL 


No need to stock metal fittings. The new Yardley Nylon fittings resist repeated 
impact blows of 42 ft. pounds — damaging blows to fittings made of brass or 
steel. Most sizes are priced below brass; resistance to corrosion is a big advan- 
tage over ferrous metals. 


GREATER OVERALL LENGTHS 


Yardley’s advanced design provides nylon fittings with shanks of greater 
INSERT THREAD ADAPTER overall length, longer than metal fittings, for extra clamping space. Yardley 
Item No. 25AN Nylon adaptors, couplings, tees and ells, for use with any ID flexible poly- 


ethylene pipe, are available in sizes: 4%", 3%”, 1", 14%" and 2”. 


NOW, greater-than-ever profit 
opportunities for you with the 
YARDLEY quality line of fittings, 
flexible and rigid plastic pipe. 


Yardley Nylon Insert Fittings are 


INSERT COUPLING packaged in multi-colored cartons 
Item No. 24AN with high display visibility. 





MAIL YARDLEY PLASTICS CO. 


“=... Dees 
Yee, COUPON ; 
TODAY oti » ae, aaa information about Yardley Nylon 
NAME 


ADDRESS 


INSERT ELBOW INSERT TEE CITY : STATE 
Item No. 36AN Item No. 35AN 
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UNBELIEVABLE... what a 


Er earn TR 


The R847 shown above is being installed in a 20 e SPST or DPST switching action available with either 
amp cooling compressor. The R847 is designed 
. ee 7 relay « SPST rating of 22 amp full load, 100 amp locked 


for use with a sensitive, low voltage thermostat. 


R847A models include a transformer. The B rotor at 230 volts + DPST rating of 16 amp full load, 


model is for use with an external transformer . i 
The R447, not shown, is for use with a line 72 amp locked rotor at 230 volts + Available with or 


voltage controller with a separate power supply without transformer « Models for 230 volts, 208 volts, 
Both the R447 and R847 are heavy duty relays. 
And both have Honeywell time-tested components. 115 volts and 24 volts operation. 
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single Honeywell Relay will do! 


Honeywell’s new R447 or R847 Switching Relay 


is the answer to any of these applications 


1, Air Conditioning units up to and including 2 h.p. 


2. Other refrigeration applications within specifications of relay— 
(walk-in boxes, milk coolers). 


= Heavy duty circulating and ventilating fans. 


4. Heavy duty water circulators and multiple convector fan units 


for wet heating. 


5. Fan coil units and unit heaters. 


6. Miscellaneous motor loads up to 3 b.p. for both 1 phase 


and 3 phase. 


Ts Electric non-inductive loads. 


N° A SINGLE relay can be used in any of the 
applications listed above. And you choose 
from the Honeywell R847 or R447 for the relay 
adapted to the specific type of voltage control 
you use. 

No other relay offers so many advantages. You 
need stock only one Honeywell Relay to take care of 
seven different and distinct uses! Honeywell Relays 
are easy to install—saving you money on installa- 
tion costs. Honeywell's time-tested components 


Honeywell Round, T87—world's 
most popular heating-cooling thermostat. 
This rugged and sensitive thermostat, 
available with a choice of Honeywell 
sub-bases, offers the most versatile 
control combinations possible. 
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assure you of trouble-free performance for years 

And when you deal with Honeywell you take 
advantage of the best field service in the industry, 
backed by years of engineering experience plus the 
most complete line in the industry 

Find out more about the R447, the R847 and 
Honeywell's complete line of switching relays— 
most complete line in the industry. Call your local 
Honeywell office today. Or, write directly to 


Honeywell, Dept. DE-4-76, Minneapolis 8, Minn. 


' Call or write today for full details 

H MINNEAPOLIS ll 
Air Conditioning 
Controls 


112 offices across the nation 





New Products 





(Continued from page 78) 

Pipe Nipple Markings 

Pittsburgh Nipple Works has an- 
nounced a system of identifying 
seamless steel, wrought iron and 
certain welded steel pipe nipples by 
means of roll indented markings 
and color tints. The markings on 
each nipple will denote the type 
of material, its specification, the 
weight or schedule number and the 
grade. 

Manufacturer: Pittsburgh Nipple 
Works, Inc., 1455 Spring Garden 
Ave., Pittsburgh 12. 


Stainless Steel Sink Bowl Line 

A line of stainless steel sink 
bowls constructed in an oval shape 
has been announced by Elkay Mfg. 
The bowls are designed for the 
mass housing market and feature 
concave bowl walls, enlarged cor- 
ner radii and a uniform finish. All 
models have a ledge; sizes available 


are 32 by 21 in. for a double bowl 
model and 24 by 21 in. for a single 
bowl model. 

Manufacturer: Elkay Mfg. Co., 
1874 S. 54th Ave., Chicago 50. 


Space-Saver Bathtub 

A low-front bathtub with a 4-in. 
bench rim has been introduced by 
Kohler. The tub measures 5 ft long 
and is designed for installation in 





buildings where space limitations 
constitute a factor. It is constructed 
of cast iron and is finished in enam- 
el. It is available in a variety of 
colors and with a wide range of 
bath and shower fittings. 

Manufacturer: Kohler 
Kohler, Wis. 


Ce., 


Glass Bath Enclosure 

A factory-assembled glass bath 
enclosure has been announced by 
Standard Steel Cabinet. The enclo- 
sure is constructed in panels set 
into polished aluminum frames. In- 
serting three screws on each side 
completes the installation. The en- 
closure is available in 4% and 5-ft 
sizes. 

Manufacturer: Standard Steel 
Cabinet Co., 3701 Milwaukee Ave., 
Chicago 41. 


Plastic Soil Pipe 
A line of plastic soil pipe that is 
installed in conjunction with ce- 


Compact Horizontal Furnace Introduced by Bryant 


A gas-fired horizontal furnace 
that measures 174% in. from base 
to top has been introduced by Bry- 
ant. The furnace is available in 
85,000 and 105,000 Btu/hr capacities 
and is designed to operate on na- 
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tural, manufactured, LP and LP- 
air gases. A slide-in burner facili- 
tates access to components. _ 

Manufacturer: Bryant Div., Car- 
rier Corp., 2020 Montcalm, Indian- 
apolis. 


ment fittings has been introduced 
by Skyline Industries. The pipe is 
available in plain and perforated 
styles and in sizes of 2, 3, 4, 5 and 
6 in. 

Manufacturer: Skyline 
tries, Inc., Titusville, Pa. 


Indus- 


Heating-Cooling Thermostat 

A thermostat with an enlarged 
dial for controlling heating, cooling 
or year-round air conditioning sys- 
tems has been announced by Penn 
Controls. The thermostat is engi- 
neered for use with any of these 
three systems without changing the 
sub-base. It features an adjustable 


to permit accurate 

temperature control to within 1F. 

Manufacturer: Penn Controls, 
Inc., Goshen, Ind. 


Evaporator Coil Assembly 

An evaporator coil assembly for 
installation on new or existing up- 
flow, counterflow and lo-boy fur- 
naces to provide year-round air 





conditioning has been developed by 
Coleman. The assembly is engi- 
neered for use with 2 or 3-ton 
systems and features a direct ex- 
pansion fin and tube coil inserted 
at an angle into an insulated metal 
cabinet. The coil is 24 rows high, 
three rows deep and has a face 
area of 4.32 sq ft. Aluminum fins 
are spaced 12 per in. Outer di- 
mensions are 26% in. wide, 25% 
in. deep and 25 in. high. 
Manufacturer: The Coleman Co., 
Inc., 48 Water Ave., Wichita, Kan. 
(Please turn to top of page 134) 
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SERIES R50 


SERIES R18 








PILOT BURNER 


ey pit every Keel [ 





[33 The new, non-linting Type R Pilot burner comes in three tip positions 


and in a wide variety of mounting brackets to fit all kinds of gas appliances. Thus 
the advantages of this trouble-free non-aereated pilot can readily be yours. 
[3 The R50 Series at 300 Btu./hr. or the R10 and R20 Series at 700 Btu. /hr. 
have the same stable, lint-free performance, employing but a single, blue flame to 
ignite the main burner and heat the thermocouple whether mounted horizontally or vertically. 


WRITE FOR BULLETIN. 


BASO INC. ........... 


Dept. SD-2 
(Formerly Milwaukee Gas Specialty Company) 
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All nine airlines using Cleveland’s fine new airport agree that it’s the nation’s 
most efficient ... 


First for efficiency ... by design! From the ground up, planned around the 
most efficient flow of traffic. Passengers (21% million last year!) walk a minimum 
of distance . . . travel to and from planes in far less time .. . pick up and 
check baggage much faster . . . find quick relaxation in the spacious restaurant, 
coffee-shop and drug store. And... . looking to the future . . . it’s designed to 
efficiently accommodate ever-increasing numbers of planes and passengers. 


Beautifully modern . . . it’s constructed of aluminum, brick and granite... 
with striking terrazzo floors and liberal use of glazed ceramic-faced brick in 
various colors. Yet, for all its beauty, the entire terminal is designed for the 
lowest maintenance possible. 


And ... for the quick refreshment of passengers and airlines personnel ... 
the architects specified Westinghouse Water Coolers. 
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FIRST...ry design 


Cleveland Hopkins Municipal Airport, Cleveland, Ohio 
Outcalt, Guenther & Associates—architects 

R. S. Ursprung Company—builders 

Ed Sweeny Company—plumbing contractors 


WESTINGHOUSE WATER COOLERS 


were specified for Cleveland’s great new airport because, by design, 
they’re... 


First for Efficiency! Deliver up to 60% more cool water at less cost 
. With Patented Pre-Cooler and Super Sub-Cooler that use cold 
water to pre-cool incoming water and sub-cool the hot liquid refrigerant. 





First for Convenience! Only Westinghouse offers Dual Electric Con- 
trol—both finger-tip and toe-tip control—at no extra cost. Plus Auto- 
matic Stream Height Regulator for no-spurt, no-splash drinking. 
Compact, space-saving design occupies only 14 inches square of floor 
space. Stainless steel, splash-proof top is sanitary, unbreakable. 


First for Dependability! Hermetically-sealed Refrigeration System 
assures more years of trouble-free performance . . . E-Z Clean Strainer 
prevents water stoppage due to pipe scaling . . . all models backed by 
Westinghouse 5-Year Guarantee plan. 


Put Westinghouse in your plans . . . just as more and more leading 
architects, builders and plumbing contractors are now doing. Specify 
the newest and finest of water coolers. 17 handsome models to choose 
from. Call your Westinghouse Water Cooler Distributor listed in the 
Yellow Pages of your telephone directory. 





EXACTLY THE RIGHT TYPE AND SIZE FOR EVERY NEED 


Westinghouse Electric Corporation 
Electric Appliance Division 
Springfield 2, Massachusetts 


you CAN BE SURE...IF its Westinghouse 
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The Kenmawr Apartments is Pittsburgh's second-largest modern apartment building. General contractor, Larson Construction Co.; heating contractor, Steel 
City Piping Co.; Anaconda distributor, Crane Co., Pittsburgh, Pa. 


New 240-Unit Pittsburgh apartment gets “Sunshine Warmth” 


with ANACONDA pre-formed Copper Tube 


bf — = 
ae RR eel NSN RN 


Approximately 3200 Anaconda Panel Grids were in- 
stalled in ceilings throughout the Kenmawr Apartments. 
The PG’s came to the job in handy cartons shown, ready 
to open out and fasten to the metal lath by tie wires. 


Write for Publication C-6 which gives the full 
story, including engineering and layout data. 
Address: The American Brass Co., Waterbury 
20, Conn. In Canada: Anaconda American Brass 
Ltd., New Toronto, Ont. 
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The ease of installing PG’s® was a big factor in adding radiant panel 
heating to the long list of modern comfort and convenience features 
in the new Kenmawr Apartments in Pittsburgh. 

John O'Farrell, partner of Steel City Piping Co., Pittsburgh, heating 
contractor on the project, suggested a radiant heating system because 
of his previous experience with Anaconda Panel Grids. He knew that 
the savings provided by these ready-to-install copper tube grids make 
the installation cost competitive with other heating systems. And he 
felt strongly that the “sunshine warmth” of radiant heat would be an 
important feature in attracting and holding tenants. 

Each of the 240 apartments has “customized” control of temperature. 
Each has its own radiant heating system served by a main supply line. 
A motorized valve, actuated by the apartment's thermostat, controls 
the flow from supply line to the panel circuits. 

Why PG’s save time and money. Anaconda Panel Grids are machine- 
formed radiant heating coils containing 50 feet of Type L Copper 
Tube, conveniently packaged, ready to install. They lie flat against the 
ceiling construction so that plaster is applied easily and evenly. They 
are easily extended by hand to the center-to-center spacing required. 
Each grid has one tube end expanded for solder connection in series 
without fittings. PG’s are available in two nominal tube sizes, 34” for 
ceiling installations and 14” for floor panels. 5716 
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It’s easier to sell a Name They Know 


FRIGIDAIRE 











Horizontal 
Cooling Coils 
2, 3,5 ton 
Vertical Cooling Coils enpactties 
2, 3, and 5 ton capacities 


Year-Round 
Conditioners 2 and 3 
ton cooling capacities, 
gas or oil 


Coil-Blower Units 


2, 3, 5 ton capacities A complete line of gas 


and oil furnaces—de- 
signed to “go-together”’ 
with Frigidaire 

Air Conditioning Units 


is salespower. And Frigidaire has it 
—in products, and promotion! That’s why it’s easier 
Penne to sell Frigidaire—a name your prospects know and trust! 
aan Products are easier to install because they’re complete units 
condensing units —prewired to sealed refrigerating systems to cut installation 
ae eee time, give a better job, fewer callbacks. Manpower! 
has it, too. team is experienced and close 

by to help you sell and service. Want to know more? Then... 
WRITE—Commercial Sales Manager, FRIGIDAIRE Division, 


GMC, Dayton 1, Ohio. 


PLUS THESE BIG SALES AND SERVICE ADVANTAGES 
@ Technical Training Programs—factory-backed applica- © Local Merchandising—the works! Sales aids, displays, 
tion and service schools that are the envy of the indus- local advertising, sales promotion, co-op advertising— 
try—plus a complete continuing technical service for plus an individual dealer advertising service. 
every dealer. 
© Sales Training—complete schooling from “prospect get- 


SF7N co FRIGIDAIRE 
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New Products 





(Continued from page 128) 

Forced Air Furnace Line 

Three lines of automatic gas and 
oil-fired furnaces have been an- 
nounced by York. Gas-fired capac- 
ities range from 70,000 to 200,000 
Btu/hr; oil-fired capacities vary 
from 80,000 to 140,000 Btu/hr. One 
series permits the installation of a 
cooling circuit to provide year- 
round air conditioning. Another 
series provides both heating and 


Perforated Hanger Bar 

A perforated hanger bar with a 
specially designed edge to facilitate 
installation has been intrcduced by 


Western Wire Products. The bar is 
available in sizes of %4 in. by 20 
gauge and 1 in. by 14 gauge. It is 
offered in plain, galvanized or cop- 
pered finishes. 

Manufacturer: Western Wire 
Products Co., 1415-35 S. 18th St., 
St. Louis 4. 


Packaged A-C Line 

A line of packaged summer air 
conditioning units for commercial 
and industrial uses has been an- 
nounced by National-U.S. Radia- 
tor. All models in the line feature 
a built-in evaporative condenser 
designed to reduce water consump- 
tion. The condenser can be in- 


} 


| 
| 
~~ 


stalled as an integral component or 
according to space limitations. The 
units are available in capacities 
ranging from 7% to 60 hp and are 
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cooling in one package with twin 
compressors and a_ hermetically 
sealed refrigeration circuit. The 
third series is engineered for heat- 
ing only. The three lines provide 
four types of furnaces: horizontal, 
hi-boy upflow, hi-boy counterflow 
and the conventional 
type. 

Manufacturer: York Corp., Sub- 
sidiary of Borg-Warner Corp., 
York, Pa. 


basement 


constructed in sections to expedite 
installations in cramped areas. 
Completely packaged units also are 
available. 

Manufacturer: National-U.S. 
Radiator Corp., Heating and Air 
Conditioning Div., 944 Ash St., 
Johnstown, Pa. 


Automatic Water Softeners 
Two automatic water softeners, 
one operated by push buttons and 
the other controlled by a time clock, 
have been developed by Elgin Soft- 
ener. The time-clock model is auto- 


& 


« 

matically regenerated at any time 
of the day or night according to the 
setting made on the clock. Regener- 
ation intervals may be spaced from 
one to seven days. Both models 
feature a mineral tank and a brine 
saturator tank that may be ar- 
ranged in one of two ways: one 
tank in front of the other or side 
by side. 

Manufacturer: 
Corp., Elgin, Ill. 


Elgin Softener 


Dishwasher Discharge Spout 

A discharge spout for use on 
automatic dishwashers has been 
announced by Price Pfister. The 
spout is designed to expedite in- 
stallation procedures by making it 
unnecessary to connect the dis- 
charge lines directly into the soil 


pipe. The spout consists of a one- 
pipe shank and flange. It is 
equipped with a slip joint nut and 
washer. Other features include a 
1%-in. water tube, 5g-in. od copper 
tube and a slip joint with a critical 
level of 1% in. 

Manufacturer: Price Pfister Brass 
Mfg. Co., 3011 Humboldt St., Los 
Angeles 31. 


Residential Lavatory 

Case Mfg. has announced a 
curved-front lavatory for residen- 
tial applications. The unit features 


a wide, flat deck on which toilet ar- 
ticles can be placed, chrome-plated 
water controls, a pop-up waste fit- 
ting and a raised spout with aera- 
tor. Over-all dimensions are 32 by 
24 in. The square basin with an 
anti-splash rim measures 16% by 
12% in. The unit is available in 
black, white or a choice of the 
colors produced by complete-line 
manufacturers. 

Manufacturer: Case Mfg. Corp., 
33 Main St., Buffalo 3, N.Y. 


Oil Can Spout Attachment 

A spout attachment has been 
developed by Hercules Chemical 
for use on its % and 1-gal. cans of 


clear and dark cutting oils. The 
spout can be rotated into position 
on the neck of the can. It is de- 
signed to expedite the pouring of 
oil into smaller containers, oil cans 
or pipe threading machines. 

Manufacturer: Hercules Chem- 
ical Co., 416 Broadway, New York 
City. 

(Please turn to top of page 138) 
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Batter! 


Better! 
Better! 


YES that famous Scovill 


float valve has been... 
IMPROVED 


New $200 
Now with double packed 


plunger and nylon seat. 


Here’s the answer to bad water conditions and high 
operating pressures. The new S200 (Scovill) float valve 
with added features combined with the many well 
known features that have made Scovill float valves the 
first choice among plumbers the Country over for many, 
many years. 

Furnished complete with rod and refill. 





Special Features 


. Double packed plunger (two high 
quality leather washers) 

. Nylon seat for longer life. 

. High quality seat washer held in place 
by cadmium plated retaining cap. 

. Supply tube is .072 copper tubing. 

. Hush tube .032 brass. 

. Cast Brass Nuts. 





The $200 is also available with vacuum breaker which 
has been approved in all areas where such a device 
is required such as Detroit, Los Angeles, Chicago, New 
York and the State of Maine. This vacuum breaker 
has also been accepted by the National Plumbing 
Laboratory. 


COMPLETE LINE OF QUALITY TUBULAR GOODS 

AND TANK FITTINGS FOR THE PLUMBING TRADE 
Waterville Division - Plumbing Sales 
WATERVILLE 14. CONNECTICUT 
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WHERE WATER 





IS A PROBLEM 
Gumfie HAS THE ANSWER 


For More Profits...More Customer Satisfaction 


ay 


WY, 
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with NEW CURTIS Waterless Air Conditioning Unit 


The new, improved Curtis packaged, waterless, 
air-cooled air conditioning unit is designed to 
build sales for you—to give your customers more 
for their money. 

ALL NEW ALUMINUM SHELL will xot 
rust, is extremely lightweight, lasts forever. 
NEW PERMANENT, COLORWELD FINISH 
will not peel or chip, requires absolutely no 
maintenance. 


COVERED BY 5 YEAR PROTECTION 
PLAN. 


N COUN, 


al . 


REMEMBER... 


~ OUR 103rd YEAR 


4 
crs 
Packaged | 
Air Conditioning Units 
3 thru 50 tons | 


Packaged 
Liquid Chiller 


COSTS LESS TO INSTALL 
AND TO OPERATE 


No tower required. In majority of jobs, exist- 
ing duct work can be used. No expensive 
plumbing needed. No water bills to pay. Does 
away with a// water problems. 


Every Curtis unit is backed by 103 years of experience 
and skill. Curtis has a complete, flexible line of air 
conditioning equipment—nationally advertised to help 
you sell. 


MANUFACTURING COMPANY 
REFRIGERATION DIVISION 


1951 Kienlen Ave. St. Louis 20, Mo. 


Condensing Units 
Up to 100 tons 
F-12 of F-22 
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JOB USING BRIDGEPORT COPPER WATER TUBE 


BRIDGEPOI! 
COPPER WA 
Architect: Woodie Garber & Associates; General Contractor: Frank Messer & Sons; 

Plumbing Contractor: Thomas J. Dyer 


Any way you look at it, the new Cincinnati Public Library is im- 
pressive. This building is a new idea in library design, and like many 
other big new projects, its plumbing and heating systems rely on 
the proved dependability of Bridgeport Copper Water Tube and 
Pipe — products which will last for the life of the building. “Either-Way” Sink Traps Exclusive 
Cincinnati's library is typical of the growing number of big in- “Either-Way” joint can be used either (1) as 
stallations for which Bridgeport Copper Water Tube is specified. a metal-to-metal joint or (2) as a washer 
id : id itt of tall hatenst ee joint. This feature insures 
Bridgeport’s nationwide network of leading wholesalers carries tighter joints aad allows ie 
the complete Bridgeport line of plumbing and heating products trap to be taken apart as J 
and makes it easy to get what you need when you want it for any often as necessary ‘ 
. . : : , without developing leaks. 
size job. Insist on Bridgeport for all your water and drainage tube 


‘ Bridgeport supplies a 
requirements. complete line of traps to 


meet your specific 


...Cincinnati Public Library ~\ 
TTT 


For a better job... install Bridgeport 


plumbing code 


BRIDGEPORT COPPER WATER AND DRAINAGE TUBE Baidgeport 


Stocked in conveniently located warehouses from coast to coast. Bridgeport Brass Company, Bridgeport 2, Connecticut 
Offices in Principal Cities. In Canada: Noranda Copper and Brass Limited, Montreal 
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New Products 





(Continued from page 134) 
Packaged Steel Boiler 
A factory-assembled and wired 
steel boiler that is packaged on a 


skid to facilitate installation has 


baw 


<a 
oh 


eee. 


been announced by New Yorker 
Steel Boiler. The unit is constructed 
for ease of servicing and cleaning. 
It is shipped inside a heavy pro- 
tective container. 

Manufacturer: New Yorker Steel 
Boiler Co., Inc., Colmar, Pa. 


Hot Water Circulator 
Metalmaster Corp. has added a 
hot water circulator to its line of 


oil burners. The circulator has a 
standard capacity of 1% in. Inter- 
changeable flanges for 34, 1 and 


1%4-in. applications are optional. 
Other features include a rubber 
mounted and self-aligning motor, 
a balanced impeller, a hardened 
shaft, carbon and stainless steel 
seals and extra-absorbent bearings. 

Manufacturer: Metalmaster Corp., 
66 Elm St., Newark, N. J. 


Commercial Water Heater 

An automatic storage water 
heater for commercial applications 
has been announced by Bastian- 
Morley. The unit is self-contained 
and is controlled by a dual thermo- 
stat arrangement. It is designed to 
permit high outlet temperatures 
without excessive temperature and 


pressure build-up. It is available 
in 75 and 85 gal. capacities. Other 
features include a_ self-operating 
diaphragm gas valve, a safety shut- 
off, a pilot gas filter, gas pressure 
regulator, glass fibre insulation, a 
drain cock with a hose connection 
and a 3-in. cleanout. 

Manufacturer: Bastian-Morley 
Co., La Porte, Ind. 


Medicine Cabinets Installed Singly or as Companions 


A line of medicine cabinets that 
can be used individually or in- 
stalled as companion units has been 
announced by General Bathroom 
Products. Various models available 
employ fluorescent overhead lights, 
two side lights or no lights at all. 
Overhead fluorescent lights also are 
available to conform to the addi- 
tional width of two cabinets in- 
stalled side by side. Other features 
include one-piece seamless steel 
construction, chip-resistant baked 
enamel finish, a bar spring door 
stop, full length hinge and bulb- 
edged glass shelves. All mirrors 
are plate glass with copper, silver 
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or other metal backing. Wall open- 
ing sizes range from 134 by 20 in. 
to 15 by 21% in. 
Manufacturer: General 
room Products Corp., 
Thomas St., Chicago 22. 


Bath- 
1809 W. 


Condensing Unit Line 

A line of air-cooled condensing 
units for commercial and institu- 
tional applications has been an- 
nounced by Typhoon. The line con- 
sists of 2, 3 and 5-hp units. All 
models feature oversized bearings, 
automatic controls, hermetic com- 


pressors and an air-cooled con- 
denser coil. Total cooling capacities 
vary from 18,200 to 56,000 Btu. 
Dimensions range from 26 by 26 by 
41 in. to 36 by 36 by 51 in. 
Manufacturer: Typhoon Air Con- 
ditioning Co., Div. of Hupp Corp., 
505 Carroll St., Brooklyn 15, N. Y. 


Lead Screw Anchor 

A lead screw anchor with a flar- 
ing top to speed up anchoring time 
has been introduced by Rawlplug. 
The anchor can be used with either 











wood screws or sheet metal screws. 

Manufacturer: The Rawlplug Co., 
212 Petersville Rd., New Rochelle, 
i A 


Finned Tubular Heaters 

A series of finned tubular heat- 
ers for forced or natural convection 
air heating in ducts, space heaters 
and baseboard systems has been 
announced by Vulcan Electric. The 
fin is a spiral edge wound from a 
continuous strip of steel. It is then 
silver-brazed to the surface of the 
sheath of the tubular heater, form- 
ing a permanent bond to insure 
proper heat transfer. Bushings may 
be supplied in 1 or 1%-in. diame- 
ters with 34 or %-in. threads. 

Manufacturer: Vulcan Electric 
Co., 85 Holten St., Danvers, Mass. 

{Please turn to top of page 142) 
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SHOWPIECE! 


The LOWELL 


Providing the modern luxury of a built-in 
lavatory comes easy with the Lowell. This 
distinctive vitreous china flat-rim model is 
styled for it. The modern slant-back design is 
both functional and handsome, lending itself 
ideally to convenient, attractive twin installa- 
tions. It blends perfectly, installs easily, with 
tile as shown above, or with “plastic-covered” 
counter tops. Available in five Briggs Beauty- 
ware compatible colors or white, the Lowell 
is the “showpiece” of any modern bathroom! 


BRIGGS MANUFACTURING 
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by BRIGGS BEAUTYWARE 


modern slant-back design for “built-in” luxury! 


SPECIFICATIONS: + 22” length, 18” width + Model 
Number B-3500 HS + Deep 17” x 1042” bowl has 
maximum water capacity, twin concealed front over 
flows + T-8808-S fitting with aerator mounted + Jiffy 
Pop-up Drain with removable stopper + One-piece, 
leakproof, stainless steel molding (B-3085) available 
when required. 


BRiIGqesks 


B \ R 


COMPANYe DETROIT, MICHIGAN 
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FIBROCEL INSULATION 


JOINT 


Joints are shown after exposure to high humidity and hot-pipe drying action under identical test conditions. 


Shrinkage test proves joints STRY CGhT 
, — with J-M FIBROCEL Insulation 


ONLY FIBROCEL OFFERS 
ALL THESE ADVANTAGES 


No shrinkage—eliminates gaping joints. 
Resists compression—retains full-wall thick- 
ness. Uniform dimensions—precision formed 
for exact fit. Economical application—light- 
weight, easy to cut with a knife. Thermally 
effective. Permanent— flame, rot, odor and 
vermin proof. Developed by Johns-Manville 
Insulation Research. 


A new molded silica insulation 
developed for plumbing, heating, 
chilled water and dual service 
applications in the 35F to 300F 
temperature range 


Fibrocel completely eliminates 
objectionable shrinkage caused by 
atmospheric changes! 

Tests prove it won't shrink even 
after moisture exposure and pro- 
longed service under continuous 
steam flow. This means Fibrocel 
joints stay tight, with no unsightly 
gaps ... messy patching .. . or 
costly heat loss—ever! 

Fibrocel speeds installation, too! 
It is light in weight and a pleasure 


to apply. It cuts cleanly, easily with 
a knife. And its firmness and remark- 
able dimensional uniformity assure 
tight, smooth joints . .. and an over- 
all finished appearance that’s as neat, 
round, and true as the pipe itself. 


For complete information on Fibro- 
cel—get your free copy of the new 8- 
page folder, IN-155A. It includes 
physical properties, insulating char- 
acteristics, sizes and 
thicknesses available. 

Why not send for it 
today. Address 
Johns-Manville, 
Box 14, New York 
16, New York. (In 
Canada, Port 
Credit, Ontario.) 


Johns-Manville #4 INSULATION 


MATERIALS ~ ENGINEERING - APPLICATION 
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IF YOU'RE IN THE MARKET 
FOR A BETTER FURNACE 


EAD THIS 


GET A | 


atcher 


IT’S GUARANTEED 
FOR 10 YEARS 




























AND... YOU CAN ADD SUMMER 
COOLING ANY TIME... WITH THIS 
THATCHER AIR CONDITIONER 











It's completely air-cooled . . . uses no water! 
Designed for easy installation with the heating 
unit. 





You get winter warmth and summer air con- 
ditioning — all from one central system! 











Get your Thatcher heating and cooling units here... 
at year-round comfort headquarters 






2a a a ee re oe ae ae ee ee ee ee ae ee ee ee ee ee ee ee Ge ee Ge oe ee ee ee oe ee 





Since 1850 I > t >d ~ > “@ > t f t 
~Ong esta lishec customer acce pt ance and s 4tiISTaction I lu 
’ Ss 


competitive pricing ... and active dealer support make 
Thatcher your money-making line ue 
You are invited to qualify for a That 


today. her dealership. Write 
FURNACE COMPANY 


Boilers . Oil Burners 7 Furnaces ° 





» GARWOOD, NEW JERSEY 







Air Conditioners 
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New Products 





(Continued from page 138) 

Furnace Line 

A line of gas-fired furnaces to 
which a cooling coil and blower 
may be attached to permit year- 
round air conditioning has been an- 
nounced by C. A. Olsen Mfg. The 
units have heating input capacities 
ranging from 75,000 to 125,000 Btu. 
They are available in upflow and 
counterflow styles and are shipped 
completely assembled. All upfiow 


models measure 54 in. high and 26 
in. deep. The 75,000 Btu unit is 
16 in. wide, the 100,000 Btu size is 
20 in. wide and the 125,000 Btu 
model is 22 in. wide. Counterflow 
models have the same widths and 
depths, but measure 64 in. high. 

Manufacturer: C. A. Olsen Mfg. 
Co., Elyria, O. 


Pipe Support Stake 

A pipe support used for support- 
ing pipe and tubing in location dur- 
ing the pouring of concrete has 
been announced by Industrial Sheet 
Metal Work. Made of 16-gauge 


stecl, % in. wide, each unit is 12 in. 
high. The right-angle support piece 
is 2% in. long and has two holes for 


nails. In use, the pipe to be sup- 
ported is set into position and the 
channel stake is placed upright 
against the pipe and secured to the 
deck. The pipe is then tied with 
wire to the stake. Pipe may be sup- 
ported at any angle, running hori- 
zontally or vertically in the con- 
crete floor. A sample piece is avail- 
able for 20 cents (postpaid) from 
the manufacturer. 

Manufacturer: Industrial Sheet 
Metal Work, 3155 N. Halsted St., 
Chicago 14. 


Electronic Air Filter 


An electronic air filter for resi- 
dential and institutional applica- 


CLzerttens 


tions has been introduced by Amer- 
ican Air Filter. The unit may be 


Portable Unit Removes Scale from A-C Equipment 


1 


f 


7 SS 
“~~ 
A portable unit for 
and removing scale from heating, 
air conditioning and refrigeration 
equipment has been developed by 
Hastings Air Control. The unit con- 


cleaning 


sists of two acid-resistant tanks, 
each with its own pump, hose and 
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spray or suction fittings. Each pump 
motor has a reversing switch so it 
can be used for either suction or 
pressure. The unit works by re- 
circulating acid solutions through 
water-cooled condensers and coil 
tubes. Sediment is collected in the 
tank and settles to the bottom. 
Clean solution is then pumped back 
into the tubes. When used on air- 
cooled equipment, a hot detergent 
or solvent solution is sprayed from 
one tank. It circulates through the 
system and is collected, with the 
foreign particles, by the other. The 
pumps feature plastic cases, rubber 
impellers and stainless steel shafts. 

Manufacturer: Hastings Air Con- 
trol, Inc., Omaha, Neb. 


installed without water or sewer 
connections. It is mounted on the 
return-air side of a forced air fur- 
nace or air conditioner. It can op- 
erate through existing duct work. 

Manufacturer: American Air Fil- 
ter Co., Inc., 215 Central Ave., 
Louisville 8, Ky. 


Residential Humidifier 

A compact humidifier for resi- 
dential applications has been in- 
troduced by Herrmidifier Co. The 
unit features an externally mounted 
motor and all-metal construction, 


including stainless steel housing. 
Output capacity is % gph; air cir- 
culation capacity is 110 cfm. It 
measures 1034 in. wide, 8% in. high 
and 1134 in. deep. It weighs 14 lbs. 

Manufacturer: Herrmidifier Co., 
Neffsville, Pa. 


Medicine Cabinet Line 
Medicine cabinets available in 
three different standard wall open- 
ing sizes have been announced by 
the Bennett Mfg. Co. They are 
available in sliding-door fluorescent 
sidelighted, top-lighted and un- 
lighted models. Features include 
two %4-in. plate-glass sliding mir- 
rors, plastic double mirror track, 
stainless steel mirror frame and an 
all-welded, one-piece, baked-on 
enamel cabinet that is stain, ab- 





rasive and _ chip-resistant, with 
stainless steel brackets and a dis- 
posal slot. An electric convenience 
outlet, a toothbrush holder and a 
shelf bracket are included. 

Manufacturer: The Bennett Mfg. 
Co., Alden, N. Y. 

(Please turn to top of page 148) 
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EVERY BRADY WATER SYSTEM PART 


LIVES UP TO THE REPUTATION 


Brady Air Control 


— Standard of the industry — available 


OF THE 


in all required sizes. 


Vertical, saddle, horizontal unsupported and globe 
type tanks of plastic-lined zinc-coated steel are 
designed to give maximum draw-down. 


Every Brady domestic water 
system component is engi- 
neered to give maximum effi- 
ciency — long, trouble-free life, 
and to be the best of its kind. 
All this and low prices make 
Brady water system parts the 

Jet-type foot valves eliminate chok- recognized standards of the 
ing and handle up to 3 times as industry. 


much water as ordinary valves with 


the same amount of friction. See your wholesaler or distrib- 


utor today about any or all 
Operating at almost zero vacu- h Brady ‘'Ti dg" 
um, tamper-proof, leak-proof these Brady ime-prove 
snifter valves employ no springs water system components, or 


or moving parts and operate write to: 
efficiently on any water system. 


COMPANIES 


18th & Ebright Streets, Muncie, Indiana 
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YEAR-ROUND UNITS 


VERTICAL 
-fired—to 150,000 BTU input 
HORIZONTAL COOLING UNITS COOLING UNITS eet iehane STU cokeet 


2 and 3 HP 2, 3 and 5 HP Cooling capacity—2, 3 and 5 HP 
Water-cooled Air-cooled and Water-cooled Air-cooled and Water-cooled 


Plus a Ful Lime of Proven 


HI-BOYS Lo-BoYs DOWN-FLOWS HORIZONTALS 
Gas-fired- ~to 200,000 BTU input Gas-fired—to 140,000 BTU input 
Oil-fired to 156,800 BTU output Oil-fired -— to 252,000 BTU output 


er K> 
rie ane chy 
|| \ndl I dad 


HOME HEATING BOILERS GAS CONVERSION BURNERS CONVERSION OIL BURNERS 
Gas-fired—to 420,000 BTU input to 345,000 BTU maximum input to 3.00 GPH firing rate 


Sales Department, Permaglas Division, Dept. D&-457 
A. 0. SMITH CORPORATION, Kankakee, Illinois 
Please send me full information on the new Permaglas Air Conditioning line for 1957. 


I ncnasnsndscsecwebeshssssoes caccsesedesonsqenneces precdees Sbesesocdobseecise oes 
ROBIIG 0c cccccceccccccvcccccececcccoewcscccoceesecesececoceccccesees oreooees ececccocecs 
State, ccccccccsececes peece 


A THRIFTY SELF-CONTAINED COOLING 
UNIT IN SIZES UP TO 3% HP 


With a size for every requirement and a 
price that makes central air conditioning 
available to thousands more of your pros- 
pects, the new Permaglas Self-Contained 
may be installed in the attic, basement or 
wherever most convenient. The Permaglas 
Self-Contained takes the problem out of 
“problem cooling installations’’—even in 
boiler-heated homes—because it can op- 
erate independently as well as in conjunc- 
tion with the warm air heating system. 
Air-cooled ...1%4, 2 and 3% HP sizes. 


A REMOTE AIR CONDITIONING PACKAGE 
‘FEATURING “LAWN LEVEL” AIR INTAKE 


The 1957 Permagias Remote is fairly brimming with 
exciting new features, to make selling a pleasure and 
installation an easy task. Efficient up-draft design— 
with cooling air entering at lawn level—keeps con- 
densing unit operating at top capacity. Matching 
Permaglas Evaporators are available in a wide variety 
of types and sizes to fit any warm air unit . . . to over- 
come any air handling problem. Air-cooled...1%, 
2, 3 and 5 HP sizes. 


rower. Permaglag Hovorcke. 


With the addition of these outstanding new models, 
Permaglas is now—more than ever—your assurance of 
the right cooling unit at the right price. And remember 
that every Permaglas heating and cooling unit is fully 
approved and fully guaranteed by the world-famous 
A. O. Smith Corporation. 


Fill out and return the attached coupon right 
away, for top air conditioning profits in 1957! 


Permaglas’s on sway 

fae You. Aboor 7 
i 
A.O.Smith 


Permagias Div., Kankakee, Hil, 
International Div., Milwaukee, Wis, 





jee Permaglas glart lined wate teats... Prarlaany commervialwir eatin 
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POWER Aplenty 


for MANY JOBS...at NEW LOW COSTS 


JOHN DEERE 
Crawler Tractor 


Compact, powerful, and low in first cost, the 
‘“*420” Crawler is built to deliver years of de- 
pendable service at very low cost per hour. 
Ruggedly built. Easy to start. About 30 en- 
gine horsepower. Fewer parts to wear, easily 
serviced, very low fuel consumption. Your 
choice of 4- or 5-roller frame . . . track shoes 
to fit your needs. Optional equipment includes 
smooth, fast-working single or double hydrau- 
lic system, direction reverser, new 3-point 
hitch for rear-mounted equipment, and 5-speed 
transmission. Wide choice of matched work- 
ing equipment for nearly all jobs, including 
trencher, shown in action, at left. 


Utility Tractor 


This wheel-type, stay-on-the-job power unit can 
boost your profit margin on many kinds of work. 
Low in first cost, low in upkeep, remarkably low 
in fuel costs. Cuts “down time” to a minimum 
because of simple, rugged construction. Highly 
maneuverable. Has unusual stability when 
carrying loader, backhoe, or similar equipment. 
Built low—easy to get on and off, sure-footed on 
slopes. Optional equipment includes direction 
reverser, 5-speed transmission, and power- 
adjusted rear wheels. Shown with loader and 
backhoe. 





DIRECTION REVERSER 


. . @ Real Tine Saver Some of the Equipment Available 


Loaders Scrapers Sweeper Seeders 
Scarifiers Trenchers Crane Scoop 
Optional for Crawler and Utility Trac- Backhoes Generator Snow Plows Fork Lift 
tors. Lets you move forward or back- Dozers Pump Sproyers Power Sow 
ward in same speed without shifting Cutter-Bor Mower Cement Mixer Gang Mower 








transmission gears. Investigate—you can 
save as much as an hour a day in travel 
time on loading, dozing, and other jobs! 





SEND FOR FREE LITERATURE 
... Now Ready for You! John Deere Industrial Division, Moline, Hl., 
Dept. D57¢ 


Please send me your illustrated booklet on John 
Deere Industrial Tractors and Working Equipment. 
Include name of nearest dealer. 


Backed by nearly 
JOHN DEERE 40 years of tractor None 


Tous ae menufacture for Title 


ST ic cnnet exces Gatien dependable service 
and quality. Address 











City & State 
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ite Tubing saves Sheraton a cool $9,517.26 


Philadelphia's new Sheraton boasts 
8,100 feet of B. F. Goodrich Cell-Tite 
Tubing on water lines of 1,000 room air 
conditioners, and for good reason! 

Saves labor costs: “With Cell-Tite 
Tubing,” says Mr. Earle Baltz, executive 
of Achenbach & Butler, Inc. insulation 
specialists, “we cut the time needed to put 
insulation on two lengths of pipe from a 
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normal three hours to only 20 minutes 
This individual saving of two hours and 
forty minutes became a saving of 2,666 
man-hours on the whole job, Labor on 
this costs $4.57 per hour — multiplied by 
the total time, making a saving ot 


$9,517.26!" 

Why they selected Cell-Tite: “Cel! 
Tite effectively prevents condensation on 
pipes carrying cold water through warm 
areas, holds heat of hot water in pipes 
The material suffers no effects from con- 
stant exposure tO maximum heat rating 
.. continually holds up under heats ap- 
proaching its rated 220° resistance, has a 
K factor of 27 giving maximum insula- 
tion without undue thickness, is consistent 
and uniform in quality and assures even 
all-around insulation by being of ‘closed- 
cell’ construction.” 


Easy to install: “This tubing cuts labor 
costs by easy-threading on pipe, fits 


around be nas, Rives a MUG h neater apy ar 
ance, To strip the ends, we held the Cell 
Tite Tubing back clear of the connection, 
held it in place with wire, After the con 
nection was made, the wire was cut and 
the insulation moved over the exposed 
section. Even after being wired in a com 
pressed position for two months, Cell-Tite 
showed no permanent set!” 

Get free booklet: For complete infor- 
mation and free booklet on Cell-Tite Tub- 
ing, Strip and Cord, write B. F. Goodrich 
Sponge Products, a division of The B. F. 
Goodrich Company, 377 Derby Place, 
Shelton, Connecticut. 


B.EGoodrich 
SPONGE PRODUCTS 
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Grapes are stored at 32°F, potatoes at 
40°F, Anhydrous ammonia, carried in 
SPANG CW ‘Steel Pipe, is used as the 


refrigerant. 


Mr. George Eckert, standing in one of the 
storage cooler rooms, reports on perform- 
ance of SPANG CW Steel Pipe at 
Bakersfield Ice & Cold Storage Company. 
Despite acid action and earthquake vibra- 
tions, no replacements have been necessary 
in almost 15 years service, 


“ACID ACTION HAS FAILED 
TO MAR THE PERFORMANCE 
OF SPANG CW STEEL PIPE 


IN OVER 14 YEARS SERVICE” 


says Mr, George C, Eckert, 

Vice President and Manager, 
Bakersfield Ice & Cold Storage 
Company, Bakersfield, Calif. 


Repeated coatings with sulphuric 
acid film, oeeasional earthquake vi- 
brations, and a constant flow of an- 
hydrous ammonia have all failed to 
CW Steel Pipe, 


installed in 1942, In faet, no piping 


damage our SPANG 
replacements have been necessary 
during the almost 15 years of contin- 
uous operation to which the pipe has 
been subjected,” reports Mr. Eckert. 

“Last year we stored 85 carloads of 
grapes. The control of bacteria and 
insect life on grapes requires the 
weekly 


which is sprayed into the storage 


use of sulphur dioxide gas 


room, The gas changes into sulphuric 


acid when it strikes forming 
the pipe 


however, 


thomture, 


a highly corrosive film on 


lhis 
has failed to mar the performance of 
the Spanc CW Steel Pipe which has 
endured this condition for more than 
still 


commented Mr 


surtace acid action, 


14 years, and is giving good 


kekert. 


THAT'S SPANG QUALITY 
CONTROL AT WORK! 


Quality Control in manufacturing 


servic — 


builds long years of service into every 
foot of Spanc CW Steel Pipe. Careful 
attention to temperatures and form- 


ing and welding pressures produces 


in SPANG that extra quality that mean 


extra service tor you 
Prove to yourself what SPANG Steel 
Pipe can do for you, Make your next 
pipe order CW Steel Pipe. 


Your ne Spang 


bye glad to serve you, 


SPANG 


irby distributor will 


STEEL PIPE 


SPANG-CHALFANT 


Division of The National Supply Company 
General Sales Offices: Two Gateway 
Pa. District Sales Offices: Atlanta, Bost 
Los Angeles, New York, Philadelphia 


enter, Pittsburgh, 
n, Detroit, Houston 


urgh, St. Louis 





New Products 





(Continued from page 142) 

Commercial Water Heaters 

A line of gas water heaters 
equipped with a specially designed 
flow control to insure proper hot 
water supply for the food service 
industry has been developed by 
Ruud Mfg. The flow control con- 
sists of a drain cock with an ad- 
ditional side opening. Within this 
opening there is an orifice that con- 
trols the volume and speed of water 
returning to the water heater when 
it is connected to flow and return 
lines. The orifice is removable and 


replaceable. The flow control is 
now being installed during manu- 
facture on five models in the firm’s 
line. It is engineered to keep tank 
turbulence to a minimum and in- 
sure delivery of 180F water to com- 
mercial dishwashing units. 
Manufacturer: Ruud Mfg. Co., 
2025 Factory St., Kalamazoo, Mich. 


Waste Fitting 

An anti-backflow 
use with washer and dishwasher 
installations has been announced 
by M.S. Little Brass Goods Co. The 
fitting has a sanitary wall built into 
it for the purpose of preventing 
backflow from the sink into the ap- 
pliance and from the appliance into 
the sink. The fitting is equipped 
with a standard 34-in. hose connec- 
tion and can be installed between 
the fixture and any standard 14-in. 
trap. A cap nut for the hose con- 


“T”’ fitting for 


nection is optional, and a 1%%4-in. 
or 1'%-in. tailpiece can be supplied. 


=>. 


Manufacturer: The M. S. ‘Little 
Brass Goods Co., 151 New Park 
Ave., Hartford 6, Conn. 


Year-Round Air Conditioner 
An oil-fired year-round air con- 
ditioner for residential applications 
has been introduced by Servel. The 
cooling cycle of the unit is effected 
by heat-actuated absorption. It is 
engineered to deliver 96,000 Btu/hr, 
using 2 gal. of oil/hr to produce 
the cooling effect of three tons of 


' 
refrigeration. When the unit is on 
the heating cycle, the burner re- 
quires approximately to gal. of 
oil/hr for a delivered heating ca- 


Taco Circulator to Be Used in A-C Systems 


A high-head circulator for use in 
year-round air conditioning sys- 


tems has been introduced by Taco 
Heaters. The head has a capacity 
of 23 ft. The circulator is equipped 
with a 3450 rpm motor and features 
mechanical seals, a spring drive 
coupling, an enclosed impeller and 
a rubber-mounted motor. Other 
features include a built-in over- 
load protection and interchangeable 
flanges that measure %4 to 12 in. 

Manufacturer: Taco Heaters, 
Inc., Cranston 9, R. I. 


pacity of 96,000 Btu/hr. The unit 
requires 10.4 sq ft of floor space. 

Manufacturer: Servel, Inc., Evans- 
ville, Ind. 


Boiler-Burner Unit Line 

A line of vertical, oil-fired boiler- 
burner units for residential appli- 
cations has been introduced by 
Federal Boiler. The units are avail- 
able in three styles: flush jacket, 
extended jacket and packaged. Both 
the flush and extended jacket mod- 
els permit installation of the jacket 


after piping has been completed. 
Standard equipment includes 200 
gpm tankless coils for domestic hot 
water supply. The units are avail- 
able in five sizes with net output 
ranging from 14,900 to 74,000 
Btu/hr. 

Manufacturer: Federal Boiler 
Co., Inc., Granite and West Sts., 
Midland Park, N. J. 


Lawn Faucet 

A frost-proof lawn faucet with a 
connecting end to receive two sizes 
of pipe has been announced by 
Sterling Faucet. The threaded con- 
nection faucet is threaded on the 








outside for 34-in. pipe and on the 
inside for 2-in. pipe. 
Manufacturer: Sterling Faucet 
Co., Morgantown, W. Va. 
(Please turn to top of page 154) 
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Why Perfection decided 

to sell 
independent 
wholesalers 


“A strong wholesaler can give 
you ‘on the spot’ personal help — that will 
increase your sales and profits.”’ 


C. W. MILLSoM, Vice President Sales 


Perfection Industries 


Now Perfection wholesalers carry your stock for 
you. It’s a complete stock . . . deliveries are immediate. 
No lost sales because your customer needs a specific 
item today—your Perfection wholesaler has it for you. 


Now Perfection wholesalers solve your inventory 
problem. You stock only fast moving items...he 
carries a complete inventory of products and parts. 
Your money isn’t tied up. 


Now you can have a product for any installation 
because your Perfection wholesaler carries a complete line 
—the line with REGULAIRE and FULL CAPACITY— 
exclusive features with Perfection. 


Now you can have technical assistance from 
your Perfection wholesaler—he’s right there to help you 
solve any and all heating and air conditioning problems. 


Now your Perfection wholesaler carries 
products priced for all your customers .. . 
the same prices you used to pay direct. And 
you still get personal wholesaler service. 


AUTOMATIC COMFORT 
Perfection Industries « 
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Now Perfection wholesalers will have a complete 
dealer advertising and promotional program to tie-in 
with Perfection’s national advertising —to strengthen 
or build your program. 


Now you know why you'll be wise if you buy from 
the Perfection wholesaler near you. 


THERE ARE A FEW TERRITORIES STILL OPEN 


. write, wire or phone Perfection today ! 


Cleveland 10, Ohio 





HEATING/COOLING 


Even with low, slow-rising stack temperatures 


Response is twice 


Easy to install. Honeywell's timed intermittent ignition Protectorelay, RA817C, with new exclusive Pryostat and flat panel for sim- 
plified wiring; new center thumb screw for easy cover removal; easy-adjusting ventilating slots. It offers trouble-free performance, too 
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you can now eliminate nuisance shut-downs 


aS fast + in Honeywell’s new RA817C Protectorelay*— 


with nw Magnetic Pyrostat 


H™ another example of how Honeywell 
Protectorelay oil burner relays meet your 
specific needs: now a Protectorelay specially de- 
signed for /ow stack temperatures. 

Many relays with conventional pyrostats re- 
quire a stack temperature rise of 160° F. before 
acting. Honeywell's RA817C, with the new 
magnetic Pyrostat, acts on a stack temperature 
rise of only 80° F.—twice as fast! 

Even with the lowest, slowest-rising stack 


temperature, the RAS17C gives fast, positive 
response. Safety switch lock-out because of 
slow-rising stack temperatures is prevented. 
Nuisance shut-downs are eliminated. 

With the RA817C —as with all Honeywell 
Protectorelays — you save money in reduced 
service costs, easier installation. And you take 
advantage of time-tested Honeywell com- 
ponents, backed by the best field service in the 
industry and years of engineering experience. 


Which of these Honeywell Protectorelays will best meet your 


needs? Choose from the most complete line in the industry! 


R897 Protectorelay with C5328 Pyrostat— 
two-piece relay for timed intermittent ignition oil 
burners. Pyrostat is installed in stack or flue. Protecto- 
relay is mounted on oil burner. 


RASI7A Protectorelay— for intermittent ignition 
oil burners. Recycles on power or flame failure and has 
minimum voltage pull-in' protection 


RA817C Protectorelay with magnetic Pyrostat— 
new quick-response, stack-mounted relay designed 
for low stack temperatures and timed intermittent ig- 
nition burners. 


Honeywell Round 


— world's most popular thermostat 


R494A Protectorelay—a stack mounted, /ime ro/t 
age, constant-ignition oil burner relay. For forced hot 
water systems employing another low-voltage relay for 
controlling circulator 


R896 Protectorelay with C5328 Pyrostat 
two-piece oil burner relay for constant ignition oil 


burners. Pyrostat is installed in stack. Protectorelay is 
mounted on oil burner 


RABSIGA Protectorelay—Stack-mounted, for 
stant ignition oil burners. Recycling feature plus mini 
mum pull-in voltage protection. 


Honeywell 


For full information on the RA817C 112 offices across the nation 

or on Honeywell's complete line ; py 
of relays, call your local Honeywell 

office or write Honeywell, Dept 

DE-4-148, Minneapolis 8, Minn. 


Fout in Covtiols. 
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SLASHES MAN HOURS... 
MULTIPLIES PROFITS! 





vy md ‘2 > @] L D b N 
I Ky, 17 I ae y ) 
~~ & ID PAY YT TO / ume 
Lu COOL A 


beat your schedules...beat your costs! 


When you put a man ona Minneapolis-Moline automatic traction boost. On PTO, MM’s 


POWERline Wheeler, you can rewrite old cost 
schedules, slash job time, add a healthy boost 
to your job profits! These wheeled powerhouses 
are rated to out-work and out-perform any- 
thing in their power class. Here’s why: 


In an MM Golden Powerline Wheeler, you 
get a heavy-duty engine built with greater lug- 
ging capacity, more torque with slower engine 
speed for longer parts life! And to make that 
engine lug at top capacity, you get Ampli-Torc 
transmissions to double pull-power on the go, 
with Ampli-Trac 3-point hitch action for an 





There are 


straight-through drive gives you power straight 
from the crankshaft. Where hydraulic power 
has to carry the load, these MM Wheelers offer 
a full range of direct-powered hydraulic pumps. 
These MM engineered features mean greater 
work-capacity, more work done in fewer man 
hours . . . at lower cost! 


Any way you look at an MM Wheeler, you 
see new advantages built to pay off! 


__ Put these advantages to work on your own 
job-site! ! 


SEE YOUR €32t2™ DEALER 


SIX e- $ If you’re planning a new equipment purchase any time in the next 
. ey year—now is the time to see your MM dealer. Askthim to give you 
work-hungry oe the plain profit facts on the Golden POWERIline . . . on your job. . 
wheelers in black and white! 


in 





- DERE MINNEAPOLIS-MOLINE 


INDUSTRIAL POWER DIVISION ¢ = MINNEAPOLIS 1, MINNESOTA 
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plumbing drainage... 
it costs no more 

for the... 


VERY BEST 


The only interceptor that provides for . 


automatic evacuation of intercepted 
grease ot ‘‘the turn of a valve''—with- 
ovt removing cover, without touching the 
grease. A far-reaching advancement in ° 
grease removal—pioneered by JOSAM ° 


series JH 


GREASE INTERCEPTORS 


WITH AUTOMATIC GREASE DRAW-OFF 


@ JOSAM “JH” Interceptor revolutionizes grease interception. 

It not only intercepts over 95% of the grease in waste water, but now, 
for the first time, it encourages grease removal because it is 
accomplished so easily and quickly, thereby keeping the intercepto. 
always operating at top efficiency. It is smart to use the best — 

it costs less in the “long run”. In plumbing drainage, you use the best 
when you use JOSAM. Send coupon for free literature. 


i? ae oes ee € 8 € © © © 6 © 68 6 Rae 


JOSAM MANUFACTURING COMPANY 


JOSAM MANUFACTURING COMPANY Dept. DE-4 © Michigan City, Indione 


General Offices and Manufacturing Division Please send copy of Manual JH on Grease Interception 


MICHIGAN CITY, INDIANA Firm Business 


aa REPRESENTATIVES IN ALL PRINCIPAL CITIES By 
—— a West Coast Distributors Canadian Manufacturers 
0 of 1ve JOSAM PACIFIC COMPANY JOSAM CANADA LIMITED Address 
San Francisco, Calif, Toronto, Canoda a Cie 
ity 
Josam products are sold through plumbing supply wholesalers. 
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New Products 





(Continued from page 148) 

Oil Burner Series 

A series of commercial oil burn- 
ers designed to burn No. 5 fuel oil 
has been announced by Iron Fire- 
man. The units feature a mechani- 
cal compressor that reduces the oil 
spray to an air-oil mist. The burn- 
ers are electrically ignited. Capaci- 
ties range from 3 to 25 gph. Other 
features include two-position firing, 
integral suction and metering 





and 


and 


pumps 
assembling. 

Manufacturer: Iron Fireman 
Mfg. Co., 3170 W. 106th St., Cleve- 
land. 


factory wiring 


Water Regulating Valve 

A condensing water regulating 
valve for use with a variety of re- 
frigerants has been introduced by 
Jas. P. Marsh. The valve is de- 
signed to permit continuous adjust- 
ment in the range between 60 and 












The 
3g, 14, %4 and 1-in. sizes. It is dia- 
phragm-constructed and may be 


270 psi. unit is available in 


manually flushed and _ serviced 
without breaking connections. 

Manufacturer: Jas. P. Marsh 
Corp., 3501 W. Howard St., Skokie, 
Ill. 


Central A-C System 
A central air conditioning system 
for residential applications has been 






introduced by York-Shipley. The 


system is a self-contained unit into 





which a condenser, air filter, two 
fans, a fan motor and an evapo- 
rator are. mounted. The cabinet 
measures 45% in. long, 31% in. wide 
and 24 in. high. Refrigerating ca- 
pacity of the unit is 23,600 Btu/hr. 
Other features include built-in lou- 
vers, glass fibre ducts and five ceil- 
ing diffusers. 

Manufacturer: York-Shipley, Inc., 
P.R.R. and Jessop Pl., York, Pa. 


Solder Flux 
A nonacid flux for soldering cop- 
per, brass, steel and terneplate has 


been announced by Farrelloy. The 
flux contains alkaline buffers and 
works through a wetting action to 
permit increased penetration 
through dirt, oil and grease. It is 
soluble in water. 

Manufacturer: Farrelloy § Co., 
1226-A N. 26th St., Philadelphia. 


Power Trench Digger 
A trench digger designed to fa- 


cilitate installation of water and gas 


lines or lawn-sprinkling systems in 






































underground service lines has been 
introduced by Stampings, Inc. The 





unit digs a trench 3 in. wide and 
up to 24 in. deep. It features self- 
cleaning cutting blades that can be 
removed, a gas engine and sealed 
ball bearings. 
Manufacturer: 
1017 Mound St., Davenport, Ia. 


Stampings, Inc., 


Refrigerant Charger 

A refrigerant dispensing kit with 
a universal-type manifold, for use 
in charging domestic air condition- 
refrigeration units, 


ing and has 
































been announced by the Madden 
Brass Products Co. Refrigerant may 
be drawn from one can at a time or 
from three cans simultaneously. 
The kit consists of the manifold, 
three universal-type dispensing 
valves and one quick-coupler 
charging line. 

Manufacturer: Madden Brass 
Products Co., Box 444, Aurora, Ill. 


Leak Detector 

A pocket-sized sound amplifier 
for detecting leaks in heating sys- 
tems and buried pipelines has been 





developed by Fisher Research Lab- 
oratory. Amplification to 85 db gain 
is provided by three hermetically 
sealed noise transistors. Power is 
supplied by a dry cell battery. One 
calibrated control governs response. 
The unit measures 4 by 2% by 154 
in. and weighs 15 oz. The case is 
constructed of aluminum. 

Manufacturer: Fisher Research 
Laboratory, Inc., 1961 University 
Ave., Palo Alto, Calif. 

(Please turn to top of page 160) 
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i REMODELING NUMBER 
, Ha 
HY OPPORTUNIT 


i Ve Can BA Priz in the May will be a month of BIG THINGS and BIG PROMISE for you, and 
to 1ou a e ; for every contractor-dealer in the field who recognizes OPPORTUNITY 
a as when it comes his way. As its contribution to the industry’s biggest push for 


modernization business, Domestic Engineering will bring you just such an 


opportunity. 


As its title implies, the special May BIG PUSH issue will demonstrate, 
clearly and practically, the most effective means by which you can push for 
your full share of the “bigger half” of today’s plumbing-heating-cooling 
market. It will show you how to insure yourself all the profits of remodeling 
that are rightfully yours, 


SEE NEXT PAGE FOR FURTHER INFORMATION 





gIF YOU ARE NOT NOW A SUBSCRIBER — 


USE THIS ORDER CARD TO RESERVE YOUR COPY OF 


The Big Push 


REMODELING NUMBER OF DOMESTIC ENGINEERING 
7 . - 

Special Note to | DOMESTIC ENGINEERING 

Manufacturers, 1801 Prairie Ave., Chicago 16, Ill. 


Wholesalers: Please enter my subscription to Domestic Engineering 
Where copies ofthe | to begin with the May BIG PUSH Number. 
BUSINES BUI BIG PUSH issue are 
oo sontaties desired in quantity, FIRM NAME 
please use this card 
ON EVERY PAGE to order your sup- YOUR NAME 
i ply. Indicate below 
the number you will ADDRESS 
require. 
Reserve city ZONE STATE 
copies of the May Please check: [) one year, $5.00; two years, $8.00 three years, $10.00 
BIG PUSH issue. i } New Subscription Payment Send Invoice to 
| J Extend Subscription Enclosed Company Myself 
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_COMING YOUR W way mT ip 


Today, more than ever before, remodeling is 
BIG BUSINESS...and it’s PROFITABLE 
BUSINESS that can, and should be yours. 
As the man upon whom your community will 
depend more and more for intelligent and reli- 
able guidance on plans that involve plumbing, 
heating and cooling remodeling, you have a 
BIGGER STAKE in this business in 1957 
than at any time in the history of the industry. 








So that you may derive every possible advan- 
tage from this more lucrative, “better half” of 
your market, and so that you will haVe at 
your disposal the most effective sales tools for 
obtaining modernization business in volume, 
Domestic Engineering, in May, will bring you 
its special BIG PUSH Remodeling Number. 
From it you will get practical answers to all 
’ your questions and problems on this, today’s 
most timely, most important subject. From it 
you will learn exactly how other contractor- 
dealers have made a real success of moderni- 
zation business. From it you will get the 


BUSINESS BUILDING t help you need to make remodeling pay real 
IDEA dividends for you. 


Because of its special importance to the in- 
ON EVERY PAGE ‘ dustry, a heavy demand for copies of this 
BIG PUSH Number is anticipated. To be 
sure of getting your copy, fill in and return 
the order card below. Current Domestic Engi- 
neering subscribers, of course, will receive 
this special issue without additional cost. 

















FIRST CLASS 
PERMIT No. 71 
Sec. 34.9, P.L.&R. 
CHICAGO, ILLINOIS 


If you are not now a subscriber and 








want to be sure of receiving your copy 
of the May BIG PUSH Number of 


Domestic Engineering, 





pen 
r 


BUSINESS REPLY ENVELOPE 


NO POSTAGE STAMP NECESSARY IF MAILED IN THE UNITED STATES 


DOMESTIC ENGINEERING 


1801 PRAIRIE AVENUE 
CHICAGO 16, ILL. 
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Announcing The 


HEATING VENTILATING 
AIR CONDITIONING 
GUIDE 1957 


The 35th Edition published by the 
AMERICAN SOCIETY OF HEATING AND 
Artr-CONDITIONING ENGINEERS 


1280 page ‘Technical Data Section 


520 page Catalog Data Section 


The Technical Data Section of THE GUIDE 1957 
exceeds the largest previous edition by 72 pages. This 
is due chiefly to the completion of several GUIDE projects 
on which ASHAE Technical Advisory Committees and 
many individuals have been engaged for a number of 
years. There are also 115 new illustrations and many 
new tables. 


OUTSTANDING IMPROVEMENTS 


Complete revision, enlargement of U-value tables for 
building construction. 


2. Chapter on Sound Control has been rewritten. 


3. New Chapter written on control of Industrial Environ- 
ment. 


- Hot Water Heating Systems design newly presented. 


. Ceiling and Floor Heating Panels step by step design 
procedure. 


Forced Warm Air Systems simplified design data added. 


- Greater detailed description and illustration of the 
design of various types of steam heating systems. 


- New Tables, Charts and Application Instructions for 
Pipe and Industrial Insulation. 


9. District Heating text and diagram material extended. 


. Absorption Systems refrigerant data, information ex- 
panded. 


- Discussion of Corrosion Causes and Prevention en- 
larged. 


- New information on Residential Summer Air Con- 
ditioning. 


There are 51 chapters divided into 7 sections: (1) 
Fundamentals, (2) Human Reactions, (3) Heating and 
Cooling Loads, (4) Combustion and Consumption of 
Fuels, (5) Systems and Equipment, (6) Special Systems, 
(7) Instruments and Codes. 


The Catalog Data Section is divided into 3 convenient 
references: Index To Advertisers, Index To Modern 
Equipment and the Manufacturers’ Catalog Data. 
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THE GUIDE 1957 belongs in your technical library. 
Long an accepted authority by those who design, specify 
and install systems for heating, ventilating, air condition- 
ing and piping, THE GUIDE is the result of many, many 
hours of painstaking research and exact editing. You 
can depend on the accuracy and thoroughness of the ma- 
terial presented in THE GUIDE 1957. 


ORDER THE GUIDE 1957 
IMMEDIATELY! 
$12.00 postpaid 


Outside U.S. and Canada please remit in U.S. 
dollars. Remittance Required With Order. 


AMERICAN Soctety oF HEATING AND 
Ain-CONDITIONING ENGINEERS 
62 Worth St.. New York 13, N. Y. 


Enclosed is $12.00 for standard edition of the HEATING 
VENTILATING AIR CONDITIONING GUIDE 1957. 


It is understood I may return it within 10 days if it is not 
satisfactory and my money will be refunded 


Name 
Company 
Address 


City and State 


(Please Check One) 
Consulting Engineer Manufacturing Exec 
Government Depts. Utility 
Contractor Industrial 
Sales Engineer Operating 


Other 





| 
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in a Chevy cab, 
even the 
air is better ! 


... more evidence that Chevrolet Task-Force Trucks are 
engineered better and built better for bigger savings! 





These cab features give you extra comfort and 
safety behind the wheel, extra savings on truck 
maintenance. And they’re proof that the most 
modern trucks for your money are Chevrolets! 


The drawing “‘doodled”’ above shows how Chevy’s 
High-Level ventilation provides a comfortable in- 
terior . . . and the numbers in the big picture 
point out other advantages equally as good to have 
around you when you haul! They include: 


1 A roof that’s specially built for safer, more com- 
fortable hauling. Sturdy all-steel construction adds 
to safety; roof’s unique inner reinforcement insu- 
lates the overhead against heat. 

2 A gleaming, durable baked enamel outside finish. 
Here’s the reason your Chevy’s exterior will resist 
wear better, look like new longer! This handsome 
finish is available in a wide variety of colors. 

3 A Nu-Flex seat that beats the bumps! Deep-com- 
fort coil springs, metered air shock damping and 
3-way adjustment let you take it easy on tough jobs! 


4 Acab that’s rustproofed to last! Doors and similar 
surfaces are rustproofed on the inside as well as on 
the outside by immersion. 


5 Concealed Safety Steps for convenience. Inside 
each cab door, they give you firmer footing, make 
entering or leaving the cab easier and safer. 


6S An undercoated floor, cowl side panels and fender 
flanges. Virtually all exposed surfaces on the under- 
side of the cab are protected by an anti-rust coating. 


7 A non-glare instrument panel to make driving 
safer! The textured finish on upper portion of 
Chevy’s instrument panel reduces blinding sun 
reflections, minimizes eyestrain. 

8 A reliable 2-speed electric windshield wiper* on 
each side. Powered by electricity, their action 
remains constant under all conditions. 

Such advantages as these (we’ve shown only a 
few) combine to make everything better in a 1957 
Chevrolet truck! You’ll see for yourself when you 
visit your Chevrolet dealer’s. Chevrolet 
Division of General Motors, Detroit 2, Michigan. 

*Standard in Series 5-6-7-8-9-10000 models, 


... biggest sellers because they're the biggest savers! 


CHEVROLET TASK: FORCE 57 TRUCKS 
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he main 











...the Time-Tested 


RADIANT BASEBOARD 
gives your clients 
so many advantages! 


of each 








BASE-RAY® has seen longer field service than any other hot water 
cast-iron radiant baseboard. It was the first developed. In thou- 
sands of installations over a period of more than 12 years, BASE- 
RAY has proven itself silent, efficient and trouble-free. You know 
that hot water radiant baseboards give the evenest, most comfort- 
able heat known . .. and the greatest decorating freedom. Recom- 
mend them on your next heating installation. But be sure to rec- 
ommend the right brand . .. BASE-RAY ... the time-tested radiant 
baseboard. We'll be happy to give you complete data. Just use the 
coupon below. 


Available in 2 Sizes 


No. 9 (9%”) I-B-R rated at No. 7 (7") I-B-R rated at 
3.45 sq. ft. per lineal ft. 2.35 sq. ft. per lineal ft. 





Burnham Corporation 
Irvington, New York 


Please send me full data on BASE-RAY and a copy 
of your new ratings and installation guide. 
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New Products 





(Continued from page 154) 

Residential Air Conditioner 
An air-cooled central air condi- 
tioning system for residential appli- 
cations has been introduced by 
Fedders-Quigan. The system has a 


3-hp capacity and features centrif- 
ugal blowers to circulate condenser 
air throughout the home. It also 
features a split-chassis design that 
consists of separate refrigeration 
and blower components. 

Manufacturer: Fedders-Quigan 
Corp., 58-01 Grand Ave., Maspeth, 
kay ee 


Auger Unit 

A drum-type auger unit designed 
to remove foreign particles from 
pipes and drains has been intro- 


duced by Chicago Specialty. The 
unit features a steel drum finished 
in aluminum, a vinyl grip and a 
revolving ball handle. It is shipped 
with either 4% in. by 15 ft or % in. 
by 25 ft of hard-drawn steel snake 
with an auger point head. The steel 
snake is stored inside the drum. 

Manufacturer: Chicago Specialty 
Mfg. Co., 2954 W. Lawrence Ave., 
Chicago 25. 


Water-Cooled A-C Unit 

An air conditioning unit with a 
water-cooled condenser, developed 
by National-U.S. Radiator, is de- 
signed for remote industrial instal- 
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lations. The unit is factory assem- 
bled. When power, duct work and 
water supply connections have 
been made, the air conditioner is 
ready to operate. It is available in 
capacities ranging from 7% to 60 
hp. Accessory features include 
heating coils, flat or “V” type filter 
sections and vibration rails. 

Manufacturer: National-U.S. 
Radiator Corp., Heating and Air 
Conditioning Div., 944 Ash St., 
Johnstown, Pa. 


Ceiling Diffuser Series 
A series of ceiling diffusers for 
air conditioning or ventilating ap- 
plications has been introduced by 
os 


Universal Diffuser. All models fea- 
ture center cones that are assem- 
bled in one unit and are held to 
the outer cone by three locking 
points. The diffusers are con- 
structed of steel and are finished in 
two coats of baked enamel. 

Manufacturer: Universal Diffuser 
Corp., 38 Marbledale Rd., Tuckahoe 
i # 


Gas Inshot Burner 

A gas inshot burner for use as 
a conversion burner on residential 
furnaces and water heaters has 
been developed by Ray Oil Burner. 
The unit employs the same firing 


port and refractory as_ existing 
models. Input capacities of various 
models range from 80,000 to 265,000 
Btu. Other features include flame 
controls, diaphragm gas valves and 


a 24-v system with a self-contained 
shutoff. 

Manufacturer: Ray Oil Burner 
Co., 1301 San Jose Ave., San Fran- 


cisco 12. 


Relief Valve Added to Boiler 
A new pressure relief valve for 
use on its high-capacity boilers has 


been developed by Bryant. The 
valve is engineered for boilers 
whose input capacities range from 
67,500 to 3,996,000 Btu/hr. The boil- 
ers are fired by natural, manufac- 
tured, mixed and LP gases and are 
shipped disassembled to facilitate 
handling. 

Manufacturer: Bryant Div. of 
Carrier Corp., 2020 Montcalm, In- 


dianapolis, Ind. 


Furnace Line 

A line of gas and oil-fired fur- 
naces, developed by Henry Furnace 
Co., is available in both upflow and 





ue 


counterflow styles. The units are 
available in 75,000, 100,000 and 
125,000 Btu input capacities. The 
oil-fired models are shipped with 
oil burner and refractory firebox 
installed. Upflow models are 54 in. 
high; counterflow models are 64 in. 
high. Widths are: 75,000 Btu, 16 in.; 
100,000 Btu, 20 in.; and 125,000 Btu, 
22 in. Both the oil and gas-fired 
models are constructed to permit 
adding a summer cooling coil. 

Manufacturer: The Henry Fur- 
nace Co., Medina, O. 

(Please turn to top of page 166) 
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GIVE US YOUR 
PIPE STORAGE PROBLEMS... 


ant well go to work! 


“We’re equipped to furnish whatever you need in 
steel pipe, valves, and fittings. At the same time, we 
assume the headaches you normally encounter when 
maintaining your own stockroom. 


“For example ... when we handle the job there’s 
no need to fill valuable storage space with a big pipe 
inventory. Insurance and handling costs are auto- 
matically eliminated. And more important, a big 
capital investment is unnecessary.” 


Any Republic Pipe Distributor will tell you the 


same thing—and with good reason. For one thing, 
he carries a full line of steel pipe in all sizes and 
weights—plus fixtures, controls, tools—everything 
needed for complete installations. You actually make 
his stockroom your stockroom. And, no matter what 
size the order, he’s ready to deliver what you want, 
when you want it. 

Do yourself a big favor and investigate the prompt, 
efficient service your Republic Pipe Distributor can 
provide for you. He'll be glad to explain how he can 
save you money. All it takes is a phone call. 


CALL YOUR LOCAL REPUBLIC DISTRIBUTOR FOR QUICK DELIVERY OF STEEL PIPE 


Qpy REPUBLIC Gteel Pipe & 











CRANE 


"We just ask our heating prospects... 











1s that other system guaranteed 20 years? 


“Our prospects often don’t know the first thing about heating 
systems’’, says D. A. McLauchlan, Arrowhead Heating and 
Cooling, Inc. ‘““They’re just buying a big steel box. And until 
this guarantee came along, all that prospects asked was... 


‘How much?’ Cheaper priced systems stole some sales. 


“But now, we can clinch the sale because of the great cus- 
tomer appeal of the 20-year guarantee on Sunnyday Boilers. 
We just ask the question in the headline. Is that other system 
guaranteed for 20 years? 


“The prospect’s, ‘No,’ answer means ‘No Sale’ for our com- 
petition—good sales for us. And the guarantee automatically 
stamps QUALITY on the boilers we install. With the guarantee, 
WE’RE making sales on CRANE equipment like never before.”’ 


“Great sales clincher!” 


That’s what so many dealers say about the 20-year guarantee on 
D. A. McLauchlan, Arrowhead Sunnyday Boilers. How about you? Clinch your next sale with 
Heating and Cooling, Inc., Chicago. the guarantee story. See your Crane Branch or Crane Wholesaler 
Illinois. right away for a sample copy of this unprecedent guarantee. 


Here are the Sunnyday boilers that carry a 20-year guarantee 





SUNNYDAY 15 SUNNYDAY 16 SUNNYDAY 20 SUNNYDAY 2WG SUNNYDAY 25 
Economical. Oil or Most efficient oil Oil, gas, or coal For any type of gas. Gas fired. Nine 
gas fired. Available fired boiler in its fired. Special ‘“‘tai- Completely auto- sizes. Uses efficient 
factory wired and class. Cuts fuel lored combustion matic. Factory wired patented staggered 
assembled. costs up to 20%. system”’ saves Btu's. and assembled. heat travel system. 


G RA N E c O. 836 S. Michigan Ave., Chicago 5 + VALVES + FITTINGS « PIPE - PLUMBING « KITCHENS + HEATING + AIR CONDITIONING 
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NEW HYDRAULIC ROTARY 
BOOM SWING CYLINDER 


...AND WHY IT WILL DO WHAT 
NO OTHER BACK-HOE CAN DO! 


FLUSH DIGGING...with a 200° continuous operating arc... 
that’s what the new Davis Model 210 does that no other machine 
can do. It will dig flush alongside buildings, fences, and other 
installations where you normally have to dig by hand! The exclu- 
sive hydraulic rotary boom swing cylinder and interchangeable 
mounting points on the frame are the key to its profit-making 
operation. The simple, compact cylinder with only one moving 
part replaces conventional swing rams, cables, and the inherent 
limitations as employed by all other back-hoes. The entire mast 
and boom assembly can be moved from center to either side fou 
flush digging. It has smooth starts...cushioned stops, and 
because hydraulic pressure is constant, it permits a steady, 
controlled swing all the way around. This, plus all the other 
features that have made Davis America’s largest selling back- 
hoe — right-angle operation, rotary seat, vertical stabilizer, 13’ 
depth, and 7,000 pounds of breakaway mean more jobs...more 
profit...less time on each job. Get complete information on both 
the new 210 and the popular 185 Davis Back-hoes today. Avail- 
able for most popular tractors and 1-ton or larger flat-bed trucks. 


verre 


Davis Back-hoes and Loaders are sold and serviced 
PROVIDES 200° CONTINUOUS everywhere in the U.S.A. and Canada by better dealers! 
OPERATING ARC 


This diogram illustrates the degrees of continuous ") 
operating arc from each of the three mounting loca- = J FOR THE NAME OF YOUR NEAREST DEALER 
Wh. 
> . 


Far, 


tions — 200° when side mounted, or 185° center CALL WESTERN UNION BY NUMBER, AND ASK 
mounted. Has no pins to change or cable to break. FOR OPERATOR 25... or write direct 


MID-WESTERN INDUSTRIES, INC. 


1009 SOUTH WEST STREET DEPT DE WICHITA 15, KANSAS 
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use THESE KOU LER ips to your 


SALES [EN SERVICE 


KOHLER First Quality 


a s 2 
vide to Lovation of Pam end Pert 
Kahler Co K-479O Reem Repew Perr Ke 


Practical New 
Repair Parts Kit for 
Kohler Fittings 


Floor and Window Display. Top can be set horizontal, or tilted as above 
—and may be removed for window display. , , P . 
Helps build good will by helping you give 


faster, more profitable service. The sturdy steel 


Attractive, versati le box makes easily available the 27 parts such as 
Kohler Delafield Sink Displays washers, seats, and packings most frequently 


needed for servicing popular Kohler fittings— 


Practical, low-cost selling helps for floor and window featuring both current and older designs. Also included 


the popular 32 x 21” Delafield. Formed hardboard counter tops are two Repair Parts Catalogs, an identifying 
in deeptone colors provide realistic settings for the glass-like chart, special wrenches and space for addition- 
enameled surfaces in white or color. Open sides permit convincing al tools. For most effective service order one 
demonstration of Kohler first quality advantages in cast iron con- of these for each of your trucks. 
struction arid all-brass fittings. Floor type is 36” high, with base 


33” wide and 24” front-to-back; counter tops (of both types) are 


97" 


39” wide, 27” front-to-back. Colors, dark green or gray. Order from your Kohler Distributor 


Kohler Co., Kohler, Wisconsin. Established 1873 : 


KOHLER or KOHLER 


PLUMBING FIXTURES + HEATING EQUIPMENT + ELECTRIC PLANTS + AIR-COOLED ENGINES + PRECISION CONTROLS 
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COMBINATION ADJUSTABLE “TY” FITTING 


L-1574-S 


L-1584-SP 
L-1574-TS . 


) 


L-1564-SD 


— 


L-1584-SPD 


KEEP THE FIXTURES OFF THE FLOOR! 


Blake Carriers for Wall Type 
Fixtures Include: 


v CLOSETS 

v LAVATORIES 
v URINALS 

v SINKS 


Vv HOSPITAL LAVATORIES 
v¥ HOSPITAL SINKS 
_ LAVATORY 


CARRIER v STERILIZERS 


2 \ URINAL 
oat = , ARRIER 
— [ C 

. YEARS }* 





DS * . oe 
Blake Division 


HOFFMAN SPECIALTY MFG. CORP. 
1700 WEST 10th STREET, INDIANAPOLIS 7, INDIANA 
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Blake engineered design “TY” fittings and carriers sup- 
port wall type closets independent of the wall, providing 
sanitary and easily maintained rest rooms. A compact, 
efficient assembly of component parts requiring a min- 
imum of space, Blake “TY”’ fittings conserve valuable 
building area and insure proper waste line pitch 
e Horizontal or vertical installations « Single or double 
applications « Screw pipe or soil pipe « Syphon-jet or 
blow-out closets « Single installations or for batteries 
For complete information on all Blake combination 
adjustable “TY” fittings and carriers, mail coupon. 


| HOFFMAN SPECIALTY MFG. CORP., 1700 W. 10th St 
Dept. DE-4, Indianapolis 7, Indiana 


Please send me catalog No. 22 on ¢ 
Nome 


Firm 





New Products 





(Continued from page 160) 
Cooling Tower 
A cooling tower in which the 
electric motor is mounted behind 
the fan to facilitate maintenance 


has been introduced by Silvercrafc. 
The motor is attached to the fan 
guard. Since it is behind the fan, 
there is no interference with ai 
flow. Cooling capacity is 40 tons. 

Manufacturer: Silvercraft, 
120 S. Floyd St., Louisville, Ky. 


Inc., 


Combustion Chamber 

A combustion chamber for use 
in two of its oil-fired furnaces has 
been announced by Armstrong 
Furnace. The chamber is con- 


structed of a fibrous material orig- 
inally developed to line the ex- 
hausts of jet planes. It is designed 
to withstand temperatures to 2000F 
and is resistant to fuel oil, moisture, 
sulphuric and combustion 
products. 

Manufacturer: Armstrong Fur- 
nace Co., 851 W. Third Ave., Co- 
lumbus, O. 


acid 


Indoor-Outdoor Control System 

Improvements in its line of in- 
door-outdoor temperature control 
systems have been announced by 
Detroit Controls Corp. The line now 
includes “thermally sensitive resis- 
tors,” called thermistors. Mounted 
outside the home, the thermistor 
unit relays temperature changes to 
the control panel that serves as a 
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central control between room ther- 
mostat, thermistor unit and heating 
equipment. When the room thermo- 


stat is set at the desired tempera- 


ture, the thermistor automatically 
compensates for weather changes. 
The temperature control system 
consists of the outdoor thermistor 


unit, the control panel and the in- 
door thermostat. 

Manufacturer: Detroit Controls 
Corp., 5900 Trumbull Ave., Detroit. 


Air Volume Control 
Sta-Rite Products has developed 
an air volume control for use with 


shallow and deep well jet pumps. 
The control features an enlarged air 
capacity and is constructed without 
a diaphragm. It fits a variety of 
vertical and horizontal tank sizes up 
to 82 gal. capacity. The unit meas- 
ures 5 in. high and 3% in. wide at 
its largest diameter. When pur- 
chased as a replacement kit, the 
control is neatly packaged with 
necessary tube and fittings. 
Manufacturer: Sta-Rite Products, 
Inc., 100 S. Eighth St., Delavan, 
Wis. END 


Attachment for Water Coolers Delivers Hot Water 


A hot water dispenser that can be 
attached to existing water coolers 
to permit both hot and cold drink- 
ing water in plants and office build- 
ings has been introduced by Sunroc 
Corp. The drain height of the dis- 
penser is parallel to that of standard 
coolers, and fittings are standard 
Installation can be made at 
either side of the cooler. It can be 
connected to standard water out- 
lets. Capacity is 60 cups/hr. 

Manufacturer: Sunroc Corp., 
Glen Riddle, Pa. 


size. 


The Challenge of Today as 
Seen by Whirlpool Head 

Elisha Gray II, president of 
Whirlpool-Seeger Corp., has called 
for a determined speedup of the 
nation’s industrial growth to pre- 
vent the Soviet Union’s surpassing 
us in technological development. 

Speaking to the Advertising Club 
of Washington, D.C., Gray said the 
balance of world power is on our 
side today because of our industrial 
strength, But, he warned, the “bal- 
ance is poised precariously,” and 
we must not underestimate Russia’s 


industrial and technical accom- 
plishments. 

“The 
merely one of success or failure, it 
is the ultimate choice 
death,” Gray said. 

He urged that Congress and the 
branch of the federal 
government give practical encour- 
agement to research and technolog- 
ical economy. He cited our exist- 
ing tax regulations on depreciation 
as one example of how encourage- 
ment is needed to méet the needs 
of modernization and replacement. 


choice before us is not 


of life or 


executive 
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CHESFLEX: For Electrical Conduit & 
Chemical Plant Piping 


CHESFLEX: For Air Conditioning — Refrigeration 
& Skating Rinks 





PREFERRED for everything that requires flexible piping, by = 
suppliers who build their profits by providing QUALITY 


CHESFLEX 


100% VIRGIN POLYETHYLENE PIPE 


Millions of feet sold never even! returned as 


defective or unsatisfactory ! 


CHESFLEX is made ENTIRELY of VIRGIN PREMIUM 
POLYETHYLENE RESIN — never any gunk or filler. 
Manufactured by pioneers in polyethylene extrusion, 
CHESFLEX plastic pipe is non-corrosive, weatherproof, 
and features a BUILT-IN 4 to 1 SAFETY FACTOR 

to withstand changing conditions of surge. 


CHESFLEX General Purpose Pipe, and 

QoVeo 75 lb. — Standard — 100 Ib. all carry the 
> oO no-strings-attached CHESFLEX 

20/30 GUARANTEE 

DISTRIBUTED EXCLUSIVELY through 

recognized wholesalers, and merchandised 

profitably for contractors, engineers and 

architects! 

ALL CHESFLEX PIPE carries the National 

Sanitation Foundation seal of Approval 

— your assurance that Chesflex Pipe 

meets all specifications for carrying 

liquids intended for human consumption. 


MAIL THIS COUPON NOW: let us send you the facts 
about CHESFLEX — it’s to your advantage to know the rea- 


sons why so many suppliers and installers now specify Chesfiex 
above all other flexible piping! 


CHESFLEX DIVISION, ST. REGIS PAPER COMPANY 
684 Nepperhan Ave., Yonkers, N. Y 


Gentlemen 


Please send me the facts about Chesflex Plastic Pipe 
NAME 
COMPANY NAME 


ADDRESS 


DoMEstTic ENGINEERING, APRIL 1957 





Heating and Air Conditioning News Notes: 


Air conditioned sidewalks make business boom in Texas shopping center 


Bic, BOOMING Texas has done it again! Some 
months ago the Lone Star State became the first 
in the nation to boast completely air conditioned 
sidewalks in one of its new, ultra-modern shopping 
centers in San Antonio. And now the returns 


coming in are showing store sales far ahead of 


AIR CONDITONED SIDEWALK: The North Towne shop- 
ping center in San Antonio, Tex., was the first to install 
a year-round air conditioned sidewalk. The self-contained 
units are concealed inside the closet shown in the cen- 
ter of the illustration. (Photo courtesy of Carrier Corp. 


what is normally expected following the opening 
of a shopping center. ° 

North Towne Plaza, one of San Antonio’s 
newest shopping areas, air conditioned its 16-foot 
wide sidewalk with three self-contained 714-hp 
air conditioners in order to give shoppers the 
advantage of cool comfort while making their 
purchases. 

The Plaza’s shopping facilities are similar to the 
old open air bazaars, in which merchants spread 
their wares before stalls set up in large sheds and 
shoppers wandered from one display to the other. 
At the Plaza, the stores leave their doors open 
and use the large open area in front of the doors 
for displays, an arrangement made possible only 
by the air conditioned mall. 

Shoppers can easily walk from store to store, 
as they did in the days of the old bazaar. The 
resemblances end right there, however, since the 
air conditioned mall and stores are spotlessly 
clean, aided by the filtration system built into 
every air conditioning installation. North Towne’s 
sidewalks are roofed over, like many sidewalks in 
the South. The walks were closed off on the park- 

(Please turn to top of page 171) 


Heating executive sticks neck out on 2057 — says he never felt safer!” 


Businessmen 


tious about making predictions, 


systems 
but a New Jersey executive recent- 
ly stuck his neck out—and never 
felt safer. 

The predictions came from A, R. 
Hanson, vice president in charge 
of sales for L. O. Koven & Bro., 
Jersey City. Hanson felt safe not 
only because he had confidence in 
his forecast but also because no- 
body will check on him until 2057. 

Hanson’s predictions deal with 
life in that age and have been 
sealed in a copper time capsule that 
will not be opened for a century 
The capsule, sealed by Governor 
Robert B. Meyner, will be placed 
in the new Built-In-Age Architects 
Display Building at Mountainside, 
N. J. 

Hanson believes that in the 21st 
century we will have more leisure, 
greater health and happiness, a 
longer life span, newer methods of 
home construction and greater com- 


usually are cau- fort due to temperature control 
produced 


priced power made possible by 


by nominally atomic and solar energy. END 


CRYSTAL BALL? No, only a copper time capsule containing predictions on the 
world of 2057 as made by heating equipment manufacturer A. R. Hanson (left). 
New Jersey Governor Robert B. Meyner (center) officially seals the capsule as 
C. S. Cohan, president of Built-In-Age, looks on. 
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A large diaphragm, accurately 
proportioned to the seat diameter and 
spring force, provides unusual stability and 
sensitivity in the H-9300 Regulator. 
Rugged construction and maximum flexibility, 
with specially designed contact points at 
the body and pressure plate, assure 
prolonged diaphragm life. 

Correct alignment is maintained by a new 
one-piece yoke which prevents the 
diaphragm from twisting and tearing. 

The slightest movement of the diaphragm 
is transmitted to the yoke for precise 
control and positive lock-off. Scientific 
proportioning of all component parts 
provides stable outlet pressure even 

with fluctuating inlet pressures. 


Ask your wholesaler formore information 


or write direct for Catalog W-96-A. 
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LLER 


H- 9300 REGULATOR 


Sizes '4" through 2'4 

Inlet pressures to 250 p.s.i 

Three outlet pressure ranges from 5 to 125 p.s.i 
Heavy-duty diaphragm handles temperatures to 180°. 
Neoprene diaphragm handles temperatures to 212°. 


MUELLER CO. 
DECATUR, ILL. 


Factories at Decatur, Chattanooga. Los Angeles 
in Canada Mueller, Limited, Sarnia, Ontario 


MMC 78S, / 





obviously a quality home... 


£ 


Chase Copper Tube ! 


for Radiant Heating 

Chase radiant heating provides snug, Spring-like 
warmth in spacious rooms, uncluttered by grilles or 
radiators. Installation was quick and simple 

with lightweight, bendable Chase copper tube. 
Fewer joints were needed... and easily soldered 


to stay pressure-tight for good. 


for Water and Drainage Lines 
Chase copper water lines throughout assure 

a steady stream of pure water over the years. 

This system obstinately resists corrosion; 

cannot clog with rust—ever. Drainage lines, too, 
remain free-flowing thanks to the smoother inside 


walls of Chase copper drainage tube (DWV). 


Today's modern homemakers Chas eC ’ $ ® 


are quality-minded. On your next job, BRASS & COPPER CO. 
make it Chase copper tu be all the way ! WATERBURY 20, CONNECTICUT 
SUBSIDIARY OF KENNECOTT COPPER CORPORATION 
The Nation’s Headquarters for Brass, Copper and Stainless Steel 
Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids Houston Indianapolis Kansas City, Mo. Los Angeles 
Milwaukee Minneapolis Newark New Orleans New York(Maspeth,L.l.) Philadelphia Pittsburgh Providence Rochester St. Louis San Francisco Seattle Waterbury 


DoMEsSTIC ENGINEERING, APRIL 1957 





Air Conditioned Sidewalks 


(Continued from center of page 168) 

ing area side by glass panels, and the air con- 
ditioning units were installed in three attractively 
designed adobe brick closets located around the 
walk. Three sets of electrical door eyes, one at 
each end of the walkway, and the third in the 
middle, open the doors automatically for shoppers. 

The cooling units are of the waterless type using 
air cooled condensers located on the roof. Largest 
of the three closets in which the air conditioners 
are located also includes a 220,000 Btu gas-fired 
boiler to supply hot water for three 70,000 Btu 
heating coils in the air conditioners. Store owners 
have praised the air conditioned sidewalk highly. 
All leave their doors open, leading to increases 
in store traffic and the sale of impulse purchase 
items because of the “open-air” type of display 
made possible by the air conditioned sidewalk. 

George W. Delavan, Jr., of the Delavan Devel- 
opment Corp., builder of North Towne, has esti- 
mated the cost of operating the air conditioning 
at approximately $150 per month. Store owners 
realize savings on the air conditioning, it was 
pointed out, through lower cleaning and upkeep 
bills. The proprietor of one variety store stated 
that the cost of cleaning the thousands of items 
he stocks, which normally amounts to about three 
percent of the total operating cost, has been 
halved. Similar reports have come from other 
North Towne store owners. All reported gains 
in the sale of impulse items, and all have reported 
that business is substantially over the total pre- 
dicted during the first year of operation. END 














“Roper Plumbing? This is Brother John at the 
monastery. My sink runneth over.” 


INVESIIVAIEC IFtid FKVrii-MARING LINE 


GENERAL | REPUBLIC 


Meeting Products Products 


THRIFT-MASTER V-T BOILERS with high-effi- 
ciency rotary tube pattern with large capacity 
built-in domestic hot water supply. Capacities 
from 105,000 to 276,000 BTU/Hr. 


THRIFT-MASTER WINTER AIR CONDITIONER 


with Repco exclusive 3-pass heat exchanger 
heats with warm air, ventilates and circulates 
clean, filtered air. Furnished in two styles, 
HI-Boy and Low Boy with capacity range from 
84,000 to 140,000 BTU/hr. 





THRIFT-MASTER TUBELESS BOILER with 
Repco’s famous Cyclo-Heat Economizer pro- 
vides more heat per gallon of fuel yet cuts 
stack temperctures. Capacities 86,000 to 
375,000 BTU/hr. 


THRIFT-MASTER “PRE-PAK” MODELS 


All Thrift-Master boilers and furnaces are avail- 
able fully os bled, with comp ts prop- 
erly installed, pretested and balanced. More 
convenient and cost-saving in handling, stor- 
age, and installation 





All Thrift-Master gas and oil fired boilers are built in strict accord with A.S.M.E. code 
requirements. They are completely automatic and furnished with top quality, fully guaran- 
teed components. Since Repco Thrift-Master Heating Equipment covers the full range of 
capacities, they give you profitable access to the entire home-heating and commercial markets. 


= 


i Ze i 


\ 


REPCO riupiry-maASTER CONVECTOR & BASEBOARD RADIATION 


iat are cotiatinn ae ore Se last word in modern design for modern homes. The 
available in all styles. aseboord radiation s i : 
selioble [BR siaie. Gae 2 gives you newest design, construction and 


inventory. 


Convectors 


yle for free standing ond recessed installation results in minimum 


Let the Repco Thrift-Master line show you the way to more profitable heating business 


Write for complete specifications of the units shown above . . 


. write today. 


GENERAL REPUBLIC HEATING PRODUCTS CO. 


7420 STATE ROAD, PHILADELPHIA 36, PA. 


” GENERAL REPUBLIC 
Predwets Preterrs 


Ti vote) 
Thof- Master 


SOME TERRITORIES AVAILABLE FOR 
MANUFACTURER'S REPRESENTATIVES 
AND DISTRIBUTORS 


Heating Equipment 
High in Efficiency . . . Low in Cost 





month after month... 
1512 million’ men and women‘“live by the book” 


...and the book is Better Homes and Gardens 


4.350.000 COPIES EACH MONTH 
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“The book”’ appeals to men and women individ- 

ually through their family interests. Over 31% 

of the readers of an average issue reported they 

had recommended, mentioned or discussed one 

or more items from a BH&G aarticle or ad with 
somebody in the household or a friend. A total 1 . 

of 10,700,000 discussions! The more they read, the of America 
more they talk, the more they buy! 15,500,000 

people read an average issue. One third of the 3 

123,800,000 people in the U.S. 10 years of age or 

older read one or more of every twelve issues. reads Better Homes & Gardens ! 
That’s 44,150,000 Better Homes and Gardens 

readers—and over 40% of them are men. Meredith 

Publishing Company, Des Moines 3, Iowa. * A 12 Months’ Study of BH&G Readers, Alfred Politz Research, Inc., 1956 


during the year... 
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On Feb. 4, 1957, Dave Katz, a journey 

man in Laurence Harbor, N. J., did a most 
unusual plumbing job. He timed himself 

in a decisive test of two soldering methods 
the old, widely used one and the improved, 


new way. Here are the amazing results 
Time and Motion Test 
proves actual 42% time 
saving in sweating a joint! 





Multiple exposure photography shows how 
New Soldering Method: Time: 1 min. 24 sec. I I I bral 
much motion was saved when the joint was 
sweated with the new solder instead of the 


\ usual spool solder. Each streak of light meas 


ures a motion by Journeyman Katz. Swif 





( = Solder saved 42% of the normal time used 
> ¥ 
because Journeyman Katz was able to clean, 


, tin and solder in one operation. All he did 





was to brush on Swif, apply heat and wipe 


Swif is a 50 50 tin-lead solder with flux, all in 
paste form. Amazingly economical because 

] lb. does the work of 3-4 pounds of wire 
solder. You can rely on Swif. It was endur 
ance tested to withstand 3600 psi water 
pressure and 2,000 lbs. pull. Get prices and 
literature from your wholesaler or write 
HERCULES CHEMICAL Company, Inc. 
416 Broadway, New York 13, New York 





Proven over a million 
times from coast to coast... 


vy 


SOLDER 





4, READING 


Valve bulletin. Four-page, two- 
color bulletin describes firm’s pilot- 
operated pressure-reducing and 
regulating valve. Contains photo- 
graph and cutaway diagram to il- 
lustrate construction and features. 
Includes specifications, pressure 
and temperature ratings, capacity 
charts and installation suggestions. 

Available from: A. W. Cash Co., 
550 N. 18th St., Decatur, IIl. 


Heating and air conditioning 
folders. Six folders feature firm’s 
“Dial Springtime Anytime” adver- 
tising slogan as it relates to heating, 


summer cooling and year-round 
air conditioning products, Individu- 
al folders cover oil and gas heating, 
air and water-cooled summer cool- 
ing and warm air and fluid year- 
round air conditioning. All folders 
are printed in full color and are 
designed for showroom displays o1 
consumer. mailings 

Available 
Chrysler Corp, 
Dayton 1, 0 


from: Airtemp Diy 


1000 Webster St 


Drinking 
rou 


cooler bulletin 
bulletin de 
soribes three lines of eleetrie drink 


water 


page, tWworealor 


ine water coolers and water eooler 


noceasarion, Ineludes a diaevaaion of 


apecioationa and eapaeltios and 


sViwweata a number Of tvatallation 
mothocda 
Available from 


It Fourth Ave 


Cordley & Taye: 
New York City 16 


Col 


clone ! ides 


Cabinet conveetor bulletin 
orful, bulletin 
firm's line of cabinet eonvectors for 


Whe pape 


use with steam and hot water heat 


ing systems. Lists design and con- 
struction features. Contains photo- 
graphs and schematic drawings to 
illustrate features and applications. 
Includes specifications, 
and installation methods. 

Available from: Dunham-Bush, 
Inc., West Hartford, Conn. 


capacities 


Gas water heater catalog and 
self-mailer. Eight-page combina- 
tion catalog and self-mailer pre- 
sents specifications of 17 models of 
commercial gas water heaters. Cov- 
ers commercial automatic storage 
gas water heaters, circulating tank 
gas water heaters, and instantane- 
ous gas water heaters. Gives siz- 
ing tables and notes Btu input, hot 
water delivery at graduated tem- 
perature and 
space requirements. 

Available from: Ruud Mfg. Co., 
2025 Factory St., Kalamazoo, Mich. 


rises installation 


Electronic air cleaner catalogs. 
Two catalogs describe applications 
and operation of firm’s line of elec- 
tronic air One catalog 
covers residential the other, 
commercial and institutional appli- 
cations, Both books are printed in 


cleaners. 


uses, 


two colors and are four pages. Sizes 


Gordon Catalog Describes 


A Odepage 


fivm 


catalog the 
‘s entive line of separators and 


Covers 


capacities and dimensions also are 
included. 

Available frem: Trion, Inc., 1000 
Island Ave., McKees Rocks, Pa. 


Residential controls installation 
booklets. Five handbooks discuss 
installation and servicing of resi- 
dential heating and air conditioning 
controls. Volume I (illustrated) is 


about thermostats, limits, relays 


and electric heating. Volume 2 de- 
scribes gas controls; volume 3 con- 
cerns oil controls; and volume 4 





discusses coal burner controls. Vol- 
ume 5, pertaining to residential air 
conditioning, will be published late: 
this year. The booklets measure 5 
by 8 in. 
Available 
Honeywell Regulator 
Fourth Ave., S 


from: Minneapolis- 
Co., 


Minneapolis 38 


2753 


Refrigeration unit bulletin. Four- 
page, two-color bulletin 
(Please to top of page 


desc ribes 


turn 180) 


Firm's Line of Separators 
cdyvainage units for a \ 
Illustrated 


it shawa cesian 


y Ot ap 


plications ihroughout 


and constructian 


and explaina separatar operation 


eleation ned oult 


tallation 


Includes ap 
trate 


neotlany 


s aetual in Cantal 


on tnvchuatylal waste 
the 


hve hiatal 


HOW AME tTreativent nollie 


OvtiaeR Of Boll pollution 


runeal PW \ 


viel 


lation af a 
Linve clyawihy 
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oontentea and thadex of unit 


shown in 
wreaplie oontaly 


individual model number 
Avatlabl 

Svyateris Corp 

Chievago 10 


AnitANry 


Li ion St 


from: Gordon ! 
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Church Seats 


“The best seat in the house’ 


...best made...best known 
and there’s one just right for every need 


a CHURCH ALKYD MOLDED SEATS—A quality seat at 
moderate price for low-cost homes, apartments and 
housing projects. In white and colors to match the fix- 
tures of all leading manufacturers. 


CHURCH SOLID PLASTIC SEATS—Ideally suited for 
home, institutional and commercial installations where 
moderate price is required. Exclusive concealed hinge 
has no exposed metal. 


a 


CHURCH NO. 500 


CHURCH HARD RUBBER SEATS— These tamous 


molded hard rubber seats are preferred for factories, 
hospitals, schools—wherever a combination of hard use 


and extreme sanitary requirements occurs 


Rd CHURCH NO 


Three times as many people know Church as all other 
brands combined. So tor more sales and more satistied 


customers, give em the seat they know best Church! 


CHURCH NO, 2500 
C.F. Church Division of American Standard, Nelyeke, Ma 


C.F Church 


Division of JA MuERICAN - Standard 
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One thousand contemporary homes with 


truly “contemporary” steel pipe 


RADIANT PANEL HEATING 








Complete Radiont panels ready for testing. 


Gone are the attics and cellars and the in-between- 
floor inadequacies of yesterday in today’s home build- 
ing . . . replaced by contemporary designs with re- 
freshingly new concepts of comfort and livability. 
Implementing these changes are wonderful new ma- 
terials, construction methods, home equipment .. . 
and ‘“‘invisible’” radiant panel heating systems so 
perfectly suited to the modern building concept. 

More than a thousand contemporary homes, by 
one builder alone, in the St. Louis area include steel 
pipe radiant heating systems that provide completely 
concealed radiation, more comfortable draft-free heat, 
unobstructed floor space and greater cleanliness. 

Reliable, durable steel pipe has been the choice of 
this builder for all radiant heating systems in these 
$13,000 to $35,000 homes. . . standard since his first 
highly successful steel pipe radiant heating installation 
in 1947. 

Yes, Steel Pipe is first choice for radiant heating, 
snow melting, fire sprinkler systems, plumbing, power, 
steam and air transmission lines. In fact, it is the most 
widely used pipe in the world! 

Write for the free 48 page color booklet ‘‘Radiant 
Panel Heating with Steel Pipe’. 


Committee on 


Weel Pipe STEEL PIPE RESEARCH 


is First Choice AMERICAN IRON AND STEEL INSTITUTE 
15° East Forty-Second Street, New York 17, N.Y. 
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He wouldn't be guilty of leaving # fingerprints! 


The hands that go into these goatskin gloves 
belong to a skilled worker in General Electric’s 
new Tyler, Texas plant where whole-house air 
conditioning equipment is built. 

The reason for the goatskin gloves? Even 
the barely perceptible perspiration that forms 
on human fingers would have an adverse effect 
on the compressors which are the heart of 
General Electric central system air condi- 
tioning. In any necessary handling before the 
compressor is factory-sealed for protection, 
goatskin gloves are worn. 

This is an extra step we take —one of the 
many ways we safeguard the quality of our 
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products. And this quality control, standard 
practice at Tyler, Texas, is far-reaching in its 
effects. Wherever you may install General 
Electric Home Heating and Cooling systems it 
is your assurance of the kind of user satisfac- 
tion that means customer good will and contin- 
ued profits. General Electric Home Heating and 
Cooling Dept., Tyler, Texas 


Progress /s Our Most Important Product 


GENERAL GA ELECTRIC 








THE ROTARY COMPLETELY INTERCHANGEABLE 
FILTER THAT —will replace any fuel-unit now 
NEVER CLOGS 


on market 


— self-cleaning — no wire mesh strainers 
no felt or paper filters. MOUNTS IN ANY POSITION 
Here’s the fuel-unit years ahead in — for easier changeover 
operating efficiency — with years of 

proven know-how development behind it. 

The self-cleaning rotary filter maintains 

the same results forever . . . just as if 

you had a continually new wire mesh 

strainer in operation. Service is no 360° PORT ARRANGEMENT 
problem — no service is required. 

No need to clean strainers periodically — — optional ports for convenience 
there are none. Specify ServiceSavers 
as original equipment on your burners. 
They'll be operating as efficiently 

after four or five years as the day they 
were installed. Underwriter approved. 


and serviceability 


Catalog data sheet A9A1 tells the 
entire story, complete with specifications, 
installation drawings, dimensions, 
rating, etc. Write for your copy. 

No obligation. 


ow -_ 
or. 
was? 
to know more 


about the fuel-unit 
you'd design for yourself 


Webster *2222=" 


tightest of quarters 


Service =“. 


—without extra parts 


LOW -FRICTION SEAL 
V Tr —and life-time lubricated 
outboard seal bearings 


INDUSTRIAL DIVISTON 


f a 
iw ees Te nil 


WEBSTER BJAELECTRIC 


SH} RACINE-wis 
franklin adv. A-102 . = 
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Prescription for Modernization Crisis: 


One of a Series 


“You're going to pay for the rent of this 
elephant! If you had specified 
my new 


shower would be working by now!"’ 


NS 
i 




















Know where youre heading — 
dnaiat upow 


Our every facility is concentrated on the production of tubing, and tubing 
alone, from raw material to finished product. Our many depots throughout 
the country assure you of the exact tubing you want, in the exact quantity 
you want, exactly when you want it. Enjoy the satisfaction resulting from 


And Oy our personalized “Shirt-Sleeve Service”! 
RED BRASS / . 
PIPE J 


TUBE CORPORATION 


Empire State Building, New York1,N.Y. ¢ Plant: Reading, Pa. 


Distribution READING, PA. DALLAS, TEXAS OAKLAND, CALIF. CLEVELAND, O10 
Depots: woopswe, Ll, KY. ~— Ly. ye 410 Hegenberger Road 4615 Perkins Ave. 


\ H 
Siete 57-17 Northern Blvd. industrial District. © «MOS ANGELES, CALIF. 1 ae, oy 
Wholesalers CHICAGO, ILL HOUSTON, TEXAS DENVER, COLO. urphy Ave. 
Only 724 W. 50th St. 112] Rothwell St. 2845 Wainut St. S.W., Unit 5, Bidg. 8 
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Good Reading 





(Con*inued from page 174) 
firm’s hermetic centrifugal refriger- 
ation unit for use with water-cooled 
air conditioning systems, Lists com- 
ponents, features and specifications. 
Contains a cutaway illustration 
pointing out construction and oper- 
ation details. 

Available from: 
Corp., Harrison, N. J. 


Worthington 


Pipe nipple catalog page. Catalog 
page describes firm’s program for 
handling, storing and using pipe 
nipples. Describes identification 
methods for wrought iron and 
welded steel nipples by means of 
roll indented markings and color 
tints. The page is available to both 
contractors and wholesalers. 

Available from: Pittsburgh Nip- 
ple Works, Inc., 1455 Spring Gar- 
den Ave., Pittsburgh 12. 


Steam specialties bulletin. Bulle- 
tin catalogs firm’s line of steam spe- 
cialties. Includes description of 
hermetic valves, bucket traps, float- 
thermostatic traps, inlet tube stabi- 
lizers, and temperature control 
valves. Contains specifications and 
capacities for each product. 

Available from: The Trane Co., 
La Crosse, Wis. 


Masonry, anchoring and drilling 
devices catalog. Eighty-page, two- 
color catalog describes firm’s line 
of masonry, anchoring and drill- 
ing devices. than 209 
products shipping 
weights specifications. 


Lists more 


showing sizes, 


and other 


It is illustrated and contains charts 
showing applications. 

Available from: The Rawlplug 
Co., Inc., New Rochelle, N. Y. 


Multi-zone air conditioning cata- 
log. Features a series of eight mul- 
ti-zone air conditioners recently 
added to the firm’s line. Describes 
the units and lists capacities. In- 
cludes specifications, selection ex- 
amples, performance tables, dimen- 
sions and a description of acces- 
sories. 

Available from: Acme Industries, 
600 N. Mechanic St., Jackson, Mich. 


Plastic drainage pipe brochure. A 
revised, four-page brochure de- 
scribes features and methods of 
applying plastic drain pipe. In two 
colors, it illustrates the chemical 
fusion of plastic joints and methods 
of connection to other types of pipe. 
Back page shows various fittings. 

Available from: Southwestern 
Plastic Pipe Co., Mineral Wells, 
Tex. 


National plumbing code hand- 
book. A 544-page, illustrated book 
entitled “National Plumbing Code 
Handbook: Standards and Design 
Information” provides a guide to 
the national plumbing code as en- 
tailed in specifications, performance 
and inspection of plumbing instal- 
lations. Explains and illustrates the 
meaning and intent of the code and 
includes related information and 
data to aid in the design and in- 
stallation of plumbing, water sup- 


Crane Issues Hot Water Heating Installation Manual 


This 45-page illustrated booklet 
provides contractor information on 


180 


how to design hot water heating 
systems. In two colors, it discusses 
radiant baseboards, both cast iron 
and copper tube types, and contains 
sections on selection of a heating 
system and calculation of heat loss, 
with charts and tables. Tells how to 
determine length and location of 
baseboard for each room and how 
to design the system. Notes selec- 
tion of heating specialties, including 
tanks, valves and controls, and 
gives material take-off checklists. 
Shows typical boiler connections 
for all types of installations and 
points up 11 selling points. 

Available from: Crane -Co., 836 
S. Michigan Ave., Chicago 5. 


ply, sewage and drainage systems 
that will meet code requirements 
It discusses technical studies ana 
standards related to the principles 
of pneumatics and hydraulics em- 
braced in a plumbing system. 

Available from: McGraw-Hill, 
Book Information Service, 327 W. 
41st St., New York City 36. 


Plastic pipe brochure. A 16-page, 
two-color brochure covers three 
basic types of plastic pipe—flexible, 
semi-rigid and rigid. Illustrates in- 
stallation procedures and notes ap- 
plications for the three types. Sug- 
gests selection methods and lists 
physical properties. Gives a table 


of support spacing and flow vs. fric- 
tion loss graphs. 

Available from: Crescent Plas- 
tics, Inc., 955 Diamond Ave., Ev- 
ansville 7, Ind. 


Industrial humidifying bulletin. 
Four-page, two-color bulletin de- 
scribes installation and mainte- 
nance of humidifying equipment for 
industrial applications. Discusses 
nozzles, nozzle assemblies, float 
boxes, humidistats, solenoid oper- 
ated valves and other components. 
Also describes nozzles for use on air 
washers and cooling towers. 

Available from: Spraying Sys- 
tems Co., Bellwood, IIl. 


Multi-zone air conditioning man- 
ual. Twelve-page manual contains 
engineering data on multi-zone air 
conditioning equipment. Describes 
the nine models in firm’s line of 
products for this purpose and in- 
cludes rating table and selection 
and air friction data. Also discusses 
capacities, specifications and instal- 
lation methods and arrangements. 

Available from: Drayer-Hanson 
Div., National-U.S. Radiator Corp., 
3301 Medford St., Los Angeles 63. 

(Please turn to top of page 184) 
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MUD, SNOW OR SAND-—STUDEBAKER 
OUT-TRACTIONS ALL OTHER TRUCKS! 





6 WAYS BETTER THAN 
THE NEXT BEST TRUCK! 


1 Better economy— long life, low operat- 
ing costs, easy maintenance add up to 
more profit per mile. 


2 Better payloads trucking’s biggest 
cargo areas, model for model . . . high 
payload-to-weight design. 

3 Thriftier power— proved V8s and Sixes, 
designed and built by America’s top 
Economy Run winners! 

4 Easier control—cross link variable ratio 
steering, better braking for safer, 
faster runs. 

5 Smoother ride two-stage springs, hy- 


draulic shock absorbers standard equip- 
ment on light-duty models. 


6 Better deal—from break-in to trade-in, 
starting with low, low prices! 


LET YOUR STUDEBAKER DEALER 
PROVE IT TO YOU NOW! 
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Transtar’s Twin Traction option 
for /2-tonners pulls you through 
where others get stuck 


Don’t spin your wheels! Stude- 
baker Transtars, first with Twin 
Traction, automatically gear 
your engine’s power to the 


"57 TRANSTAR 1%2-TON PICKUP 


Handsome Transtar light-duty pickups 
available in 6'4- and 8-foot models, choice 
of Work Star 185 or 245 Sixes, Power Star 
259 V8 with up to 178 horsepower! Choice 
3 transmissions, Twin Traction, Deluxe 

Cab, optional at slight extra cost. Six 


ways better than the next best truck! 


“grip” of each rear wheel—give 
you safer, surer “‘go-ahead”’ off 
the road or on slippery streets. 
Another reason why Stude- 
baker’s 80 Transtar models up 
to 19,000 Ibs. G.V.W. haul any 
payload faster, easier, more eco- 
nomically than ever before! 


Or 33. 


Ostudebaker- Packard 


CORPORATION 
Where pride of Workmanship comes first! 





now that you 
have it... 
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5 Ways to Use Plumbing, Heating, Cooling Catalogs 


More information on the buying and 
specifying of plumbing, heating and 
cooling equipment through catalogs is 
available. Our representative will be 
happy to provide you with it. 

Call (CALUMET 5-4680) or write (1801 
PRAIRIE AVENUE, CHICAGO 16) 
so that we can help YOU with your 
CATALOG. 


Ask about the Mid-Year Edition of 
DOMESTIC ENGINEERING Catalog 
Directory right now! The Mid-Year 
Edition will put data about your new 
product into the hands of buyers and 
specifiers quickly. But act now... 
closing is April 12. 


1. You can certainly mail it to your cus- 
tomers and prospects, but do you know who 
all of them are? Is your list up-to-date? 
Will they keep your catalog? Will they be 
able to find it WHEN they want to buy or 
specify? 


2. You can have your salesmen pass it 
out, but salesmen are certainly high priced 
“paperboys.”” Your salesmen can certainly 
use your catalog to good advantage, but 
you want to use your salesmen to good ad- 
vantage too. Isn‘t this way a waste of a 
lot of expensive selling time? 


3. Pass it out at conventions and exposi- 
tions. Some of these people at conven- 
tions HAVE to be customers and prospects 
—and some of them WILL still have your 
catalog when they leave. But, what about 
the hundreds of copies you see lying in 
the aisles and wastebaskets? 


4. Mail it only on request. You're pretty 
well assured that you have an interested 
party when you mail it this way. But, this 
certainly isn’t going out after the busi- 
ness. And, what about all the people who 
don’t know your products, or name and 
address — but DO know those of your 
competitors? 


5. PUT IT IN DOMESTIC ENGINEER- 
ING CATALOG DIRECTORY. Your cato- 
log then goes to wholesalers, specifying 
engineers, and large contractors ; 
YOUR customers and prospects. You can 
be sure they’ll find and use your catalog 
because DOMESTIC ENGINEERING Cat- 
alog Directory is the only single catalog 
source on the entire industry. They use 
D EC D every day — and have done so 
for 35 YEARS. 


DOMESTIC ENGINEERING CATALOG DIRECTORY 
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1801 PRAIRIE AVE., CHICAGO 16, ILLINOIS 





Good Reading 





(Continued from page 180) 

Gas water heater training pro- 
gram folder. An eight-page folder 
describes the- objectives, facilities, 
equipment and curriculum of the 
firm’s institute of gas water heater 
engineering. In two colors, it illus- 
trates various phases of the course 
and lists the national representa- 
tives through whom enrollment can 
be made. 

Available from: Ruud Mfg. Co., 
2025 Factory St., Kalamazoo, Mich. 


Automatic temperature control 
brochure. Describes and illustrates 
automatic controls for regulating of 
building temperature from out- 
doors. Four pages and in two col- 
ors, it includes specifications and a 
selection chart recommending the 
type of weather control to be used 
under varying conditions. 

Available from: Automatic De- 
vices Co., Inc., 714 Hillgrove Ave., 
Western Springs, Ill. 


Pressure and drainage fittings 
catalog. Covers the firm’s line of 
cast brass solder-joint pressure and 
drainage fittings. Each item is il- 
lustrated and listed. Gives sizes and 
carton quantity information for ref- 
erence and ordering. 

Available from: The Grabler Mfg. 
Co., 6565 Broadway, Cleveland 5. 


Solenoid valve catalog. Describes 
solenoid valves for use with re- 
frigerants, water, gas, air and 
chemicals; back pressure regulators 
for use with refrigerants; air, elec- 
tric and thermal compensating type 
back pressure regulators; and re- 
frigerant globe .valves, gauges, 
thermostats, glass water distribu- 
tors and ice rink inserts. Also con- 
tains a section devoted to parts and 
operation data and an engineering 
section with technical tables. 

Available from: Hubbell Corp., 
Box 700, Hawley Rd., Mundelein, 
Ill. 


Cooling equipment catalogs. The 
first of two catalogs presents the 
firm’s line of sealed, water-cooled, 
packaged liquid chillers. Lists war- 
ranty information and _ explains 
chiller, condenser and compressor 
construction. Pictures and describes 
control panel features and contains 
electrical capacity and water-pres- 
sure-drop data. In 16 pages, two 


184 


colors, it gives specification data. 
The second, a two-color, 38-page 
catalog, illustrates and contains 
features and specifications of radial 
compressors for commercial and 
industrial air conditioning and re- 
frigeration. Notes design, compo- 
nents, controls and operation and 
includes engineering and specifica- 
tion data. 

Available from: Airtemp Div., 
Chrysler Corp., 1600 Webster St., 
Dayton 1, O. 


Water and gas service products 
catalog. A 250-page catalog for 


Sales Aids 


wholesalers describes the firm’s line 
of water and gas service products. 
Features over 1000 different styles 
and sizes of corporation stops, curb 
stops, service fittings, rough plumb- 
ing and tapping and drilling ma- 
chines for water utilities and drain- 
age fittings for sewerage disposal. 
Includes brass and iron body gas 
stops, high pressure gas valves, 
high temperature emergency gas 
shut-off valves, temperature and 
pressure relief valves for water 
heaters, balancing valves and steam 
cocks for home and industrial heat- 
ing systems. 

Available from: The Welsbach 
Corp., Kitson Valve Div., West- 
moreland and Stokley Sts., Phila- 
delphia 29. END 





Faucet Repair Kit Display 

A blue and yellow counter dis- 
play for packaged faucet repair 
kits has been announced by Crest 
Mfg. Measuring 21 by 18 in., it is 
made of Masonite pegboard and 
contains 36 steel hooks, each ca- 
pable of holding up to four kits. 


Issued by: Crest Mfg. Co., 4-65 
48th Ave., Long Island City, N. Y. 


Sink Display Suitable for Showroom or 


A sink display designed to pre- 
sent its 32 by 21 in. double sink is 
being offered to contractors by 
Kohler. It has a formed hardboard 
countertop, with a choice of dark 
green or gray, and open sides to 
permit inspection of construction 
and fittings. Over-all dimensions 
are: countertop, 27 by 39 in.; base, 
24 by 33 in., and height from the 
floor, 36 in. The display may be 
set horizontally or tilted and may 
be removed from its base. 

Issued by: Kohler Co., Kohler, 
Wis. END 


Tee and Tailpiece Display 
A counter display board featur- 
ing its one-piece tee and tailpiece 


assembly is being offered to con- 
tractors by Connecticut Stamping & 
Bending. Provides for two units 
and indicates features of each. 

Issued by: Connecticut Stamping 
& Bending Co., 206 Newington 
Ave., New Britain, Conn. 


Window Use 
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The 
Tradition 


of 
Craftsmanship 


IN 


QUALITY FITTINGS 


SINCE 1911 


NO. 558-X 
8” Automatic Spout Diverter 


with shower Emblem of 
Business Character 


The No. 558-X Automatic Spout Diver- RICE LEADERS 
‘ ; She OF THE WORLD 
ter is so constructed that it eliminates ASSOCIATION 


the use of a reversed elbow and the heaceeniis' Cites Bieta 


extra length 3/4” pipe. in Name Product Policy 


Individual security INSURES FREEDOM and 
LIBERTY. Social Security leads to Regimen- 
tation and LOSS OF LIBERTY. 


and has the use of 1] #9 pipe for the It's a privilege to live in a Republic. Only 
God can help the people who live in De- 


complete assembly, thereby, eliminat- mocracies. 


It is an automatic diverter to shower 


ing extra cutting and installing of pipe "rae? LV mii Gran 
~€ 


inside the wall. [President 


THE INDIANA BRASS CO., Inc. 


FRANKFORT INDIANA 
“MANUFACTURERS OF PLUMBERS BRASS GOODS” 
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International 350 Utility tractor 





1957 | 








more useful on 
more jobs 


More power—that you can put to bet- 
ter use on more jobs! It will pay you 
to try it... see for yourself how stepped- 
up power combines with International 
350 Utility weight to drive a husky 
backhoe bucket through tough digging 
—boost trenching yardage 25 per cent 
or more. 


More power and greater built-in weight 
also provide traction to bull loader 
buckets full. You’ll cut loading time as 
much as a third, compared to lighter- 
weight rigs. 

So try it! Let us prove to you. that the 
International 350 Utility tractor has 


the power, the weight, and the stamina 
to outwork them all! 


Your IH Dealer will demonstrate! Look 
SEE YOUR in the classified directory—phone today! 


INTERNATIONAL HARVESTER brace 


International Harvester products pay for themselves in use—McCormick Farm Equipment, Farmall and 
® International Tractors... Motor Trucks... Construction Equipment— General Office, Chicago 1, Iilinois 
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Backed by the Unmatched 
Experience of Building 
Many Thousands of 
Successful Packaged Boilers 


e PROGRESS boilers are prod- 
ucts of Cleaver-Brooks Company, 
originators of packaged boilers 
— the first boilers in their class 
built to quality standards of cost- 
ly industrial boilers. Featured 
are: four-pass, forced-draft de- 
sign, electronic controls, soft- 
flame start, clean-burning, quiet 
operation, guaranteed 80% effi- 
ciency. You benefit from special- 
ization in every phase of design, 
manufacture, quality control and 
final testing. 


“Jim—look at these figures, 


this Progress package really ) 
us in the chips!” 


puts 








The ‘‘scatter-buying" way—multiple 
components. Wastes time and causes on- 
job confusion, With built-up boilers you 
have no single centralized responsi- 
bility — consequently call-bocks are 
more frequent. 


NEW Progress package eliminates 


“scatter buying’ and installation delays 
of built-up jobs 


e Contractors profit with Progress pack- 
aged boilers because they simplify boiler 
planning, purchase, and installation in 
four important ways: (1) Save time — 
you place one order . . . at one source 


. The Progress way to more heating 
. make one instal- 


... get one delivery .. profits. A completely integrated pack- 


lation. (2) Avoid confusion — you end 
“parts” buying and tedious on-job as- 
sembly. (3) Eliminate call-backs — you 


age — boiler, burner, controls and in- 
sulation — ready to install, Complete 
unit approval — bears the Underwriters 


: r Laboratories label. 
install a fully fire-tested, smooth running 


boiler at the outset! (4) A Finished 
Package — you know it’s built and back- 
ed by a single responsible manufacturer. po i nao b ng ——— er 

Get the complete facts — find out for Sold through Wholesalers Only. 
yourself how to make more money with 
the new Progress “package.” 


FIVE SIZES 


Shipped direct to the job — ready for 
immediate installation. Base frame sets 
solidly on any floor. Completely wired — just 
make service connections. Cleaver-Brooks start- 
ing service representative places boiler into 
operation and trains attendant, Free starting service. After installa- 
tion — final check and adjustment of 
boiler are made by authorized service 
representative. Attendant is also train- 
ed in operation and maintenance — at 
no extra cost. 


Cleaver-Brooks 


Contractors, engineers, architects, users—write NOW 
for full details on America's most modern boiler — 
in step with progress . . . way ahead in design. 
Ask for catalog AD-157. 


CLEAVER-BROOKS COMPANY 


DEPT. D. 333 E. KEEFE AVENUE 
MILWAUKEE 12, WISCONSIN 





Packaged Boiler 
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News 





(Continued from page 60) 

In making the announcement, 
Martin Mack, Reading Tube presi- 
dent, also reported that his firm’s 
annual sales have more than dou- 
bled since 1951, reaching a total of 
nearly $23 million last year. 


Worthington Corp., Harrison, 
N. J., has inaugurated a nation- 
wide series of air conditioning and 
refrigeration field service meetings 


designed to provide field service 
men with practical education in re- 
frigeration techniques. The first of 
17 meetings, held in Atlanta, Ga., 
was attended by approximately 30 
wholesalers and dealers. 


The Philadelphia Manufacturers’ 
Representatives Assn. reports a 
joint meeting scheduled with the 
New York group, Sales Represen- 
tatives, Inc. It was also stated that 
panel discussions with. the Middle 
Atlantic Wholesalers Assn. on mu- 
tual problems will continue to be 
held to gain better understanding 





AURORA 
ar-Liner 





The World's 
Finest 
Jet Pumps 


ANOTHER AURORA 
ENGINEERING 


TRIUMPH 

New line includes 
Multi-Stage Shallow 
Well '/2 HP thru |'/, 
HP; Single-Stage Con- 
vertible '/; HP and !/2 
HP; and Multi-Stage 
Convertible '/. HP thru 
1/2 HP. 


FOR 
FURTHER 
ANNOUNCEMENTS 


resistance. 


— 59 PSI. 


CENTRIFUGAL JET PUMPS 


SELF-PRIMING —2 quarts to prime pump — walk 
WATCH away satisfied that unit will take care of itself. 


> INTERCHANGEABILITY of PARTS — whether sin- 


gle or multi-stage, shallow well or deep well. 


tr EASY INSTALLATION — all connections accessible 


for either galvanized or plastic pipe. 
Ww 
7 > 4 PACKAGE UNITS — both '/ HP and '/2 HP. 
aa 
NEMA STANDARD — threaded stainless steel shaft WRITE 
FOR 


— large 56 frame motor. 


xr IMPROVED SEAL — longer life — greater abrasion 


SUPERIOR PERFORMANCE — due to quality of 
materials — superior engineering design. '/; HP de- 


livers 840 GPH — 53 PSI; '/2 HP delivers 1050 GPH 


AURORA PUMP wuiiisiox 


SINGLE STAGE 
SHALLOW WELL 
Vs HP and 2 HP 





70 LOUCKS STREET e 





THE NEW YORK AIR BRAKE earn (* 
AURORA © ILLINOIS 


EXPORT DEPARTMENT — Aurora, Illinois—Cable Address ‘‘AURORAPUMP’’ 








and working relations between 
wholesalers and manufacturers. 


Walworth Co., New York City, 
reports its consolidated net sales 
for 1956 reached $84,308,978—high- 
est in the company’s history. Fred 
W. Belz, president of the valve and 
pipe fitting manufacturer, said “The 
year 1956 was a notable one for the 
four subsidiary companies we pur- 
chased between August, 1955, and 
January, 1956. Three of the four 
subsidiaries established new highs 
in both sales and earnings. The 
fourth made a most gratifying 
showing.” Belz pointed out that the 
company expects 1957 sales and 
earnings to surpass the 1956 record. 


Carlon Products Corp., Cleve- 
land, has announced development 
of a new additive to increase flexi- 
ble plastic pipe life. A series of 
tests were conducted where severe 
underground environmental condi- 
tions were simulated in order to 
prove the effectiveness of this new 
additive. 


American Society of Heating and 
Air Conditioning Engineers, New 
York City, reports that in conjunc- 
tion with the American Institute of 
Architects a joint committee has 
been appointed to encourage great- 
er cooperation among consulting 
engineers, architects and the air 
conditioning industry. John E. 
Haines, ASHAE past president 
from Minneapolis, and Paul Schell, 
AIA member from Pittsburgh, were 
appointed co-chairmen at a recent 
organizational meeting. 


Gas Appliance Manufacturers 
Assn., New York City, has an- 
nounced the addition of two mem- 
bers. Elected were Dura-Vent 
Corp., Redwood City, Calif.; and 
The Pate Co., Inc., Darby, Pa. 


E. I. du Pont de Nemours & Co., 
Wilmington, Del., has announced 
adoption of the name Freon Prod- 
ucts Div. to identify the division of 
its organic chemicals department. 
The change drops the designation 
of Kinetic Chemicals Div. It was 
pointed out while the word “kine- 
tic’ was well known to older mem- 
bers of the refrigeration industry, 
it held little meaning for newer 
men since it had never been used 
as a trade-mark on products. 

(Please turn to top of page 190) 
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Our top secret for longer lasting wear is the Wheatland 
galvanized coating. Our second top secret is the know 
how of our craftsmen who insure its equal distribution 
inside and out—with no filling in or lumpiness. A heavy 
coating alloyed to the steel pipe that will withstand 
years of wear either for outdoor or indoor use is your 
protection when you specify galvanized steel pipe by 
Wheatland, ‘‘the pipe with the yearmark.’’ 


WHEAT.L A N.OechaeBeE ¢ 


BANKERS SECURITIES BLOG., PHILA. 7, PA. MILLS © WHEA 
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New Beaver Model-A 


The World's Fastest Portable Pipe Machine! 


THREADS 2” PIPE IN 15 SECONDS! 


A rugged, heavy-duty, portable, low-upkeep pipe and bolt 
machine. Range—1/8” to 2” pipe; 1/4” to 2” bolts; up to 12” 
with drive shaft. High production with low maintenance cost. 
Beaver Power Grip Wrenchless Chuck standard equipment. 
All gears run in oil. Has rack and pinion feed with 12” of 
working space. Cone reamer mounted on swinging arm. 
Increased oil flow delivers two gallons of oil per minute for 
perfect threads and longer die life. Oil pump easily acces- 
sible for quick, thorough cleaning. Mono-type, duo-type, and 
Quadra-type die heads available. Your choice of wheel or 
automatic knife cutoff. Built-in outboard pipe support in- 
stantly indexes for size. No double chucking. Motors— 
110/115 or 220/230 volts; 25/60 cycle Universal; 220/440 
three phase, 60 cycle. Explosion-proof, or special motors 
and switches, extra. 


Can’t tell it all here! 


Send for New Beaver 
Quick Reference 
Catalog! Get the >! 
tex PIPE TODLS 
) — Inc. — 
ASE 273-500 DANA AVE 


WARREN, OHIO 


latest facts on 
ALL new Beaver 


THREADED PIPE 
machines! 


(TO TGHT (7S CEST COSTS LESS 





News 





(Continued from page 188) 

Whirlpool-Seeger Corp., St. Jo- 
seph, Mich., has announced a four- 
month dealer incentive program, in 
cooperation with its distributors, 
designed to increase the number of 
dealers featuring its full line. Cred- 
it will be given on a sliding scale 
basis for unit purchases. Prizes will 
range from merchandise awards to 
pleasure and sight-seeing trips. An 
African safari is offered by one dis- 
tributor. 


Air Moving and Conditioning 
Assn., Detroit, has announced the 
election to membership of the C. L. 
Ammerman Co., Minneapolis; and 
Marlo Coil Co., St. Louis. The as- 


sociation now includes 59 members. 


Kenco Pump Div., Lorain, O., 
has introduced a _ warranty-ex- 
change plan on its line of pumps 
Three major features cf the plan 
announced by the company include 
“a 12-month absolute guarantee; a 
15-minute service call when the 
dealer exchanges the inoperative 
pump for a factory-approved unit 
carrying a new pump guarantee; 
and a sliding scale exchange. The 
customer pays no more than 44 
percent of the exchange unit re- 
gardless of the age of the pump.” 


United States Air Conditioning 
Corp., Philadelphia, has announced 
plans to merge with Hughes-Kee- 
nan Corp., Delaware, O., producer 
of industrial cranes and light truck 
bodies. It was disclosed that the 
merger is subject to stockholder 
approval. 


Wolverine Tube, Div. of Calumet 
& Hecla, Inc., Detroit, has an- 
nounced the opening of a mill depot 
in Boston. Charles E. Rinaman will 
co-ordinate the new operation from 
the firm’s Providence, R. I., office. 


The Greater New York Plumbing 
and Heating Wholesalers Assn., 
New York City, elected Paul Saf- 
fran to succeed Harry Seidner as 
president at its recent meeting at 
the Park Inn Hotel, Rockaway 
Park, N. Y. Other officers elected 
were Harry Goldfinger, vice presi- 
dent; Leo Berger, recording secre- 
tary; Benjamin Fertig, treasurer; 
and Max Frank, financial secretary. 
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Orangeburg Mfg. Co., Orange- 
burg, N. Y., and Newark, Calif., has 
announced that its sales were up 
11 percent in 1956 for a total of $12,- 
268,747. Net income totaled $1,152,- 
097—33 percent over 1955. 


J. J. Finnigan Co., Atlanta, Ga., 
has announced the election of its 
president, W. J. McAlpin, to the 
board of directors of the Steel Plate 
Fabricators Assn. for a three-year 
term. Other members of the board, 
elected at a recent meeting in Chi- 
cago, are E. L. Isley, Kaiser Steel 
Corp.; O. H. Lange, Hibben & Co.; 
R. L. Kopf, Hammond Iron Works; 
E. C. Patterson, Jr., Chattanooga 
Boiler & Tank Co.; and E. E. Mi- 
chaels, Chicago Bridge & Iron, 
president. 


Youngstown Kitchens, Div. of 
American-Standard, Warren, O., 
has issued a cardboard cutout of 
Kate Smith, who will star in its 
hour-long TV show on April 28. 
The promotion piece is being dis- 
tributed to dealers for store display 
as a tie-in with the introduction 
of Youngstown’s new kitchen. 


Ekco Products Co., Chicago, has 
appointed Fulton, Morrissey Co., 
Chicago, as advertising and public 
relations agency for its sink divi- 
sion. Headquarters for this recently 
formed division are in Canton, O. 


The Trane Co., La Crosse, Wis., 
reports its 1956 sales reached $74,- 
443,85l1—up 38 percent from the 
previous year. A six-week strike in 
the fall of 1955 should be taken into 
account when comparing figures for 
the two years, it was pointed out. 
The firm also revealed plans to 
build a new plant in 1957 for pro- 
duction of brazed aluminum heat 
exchangers as part of its long-range 
expansion program. 

The company recently conducted 
a two-day manager’s meeting to 
outline sales objectives and quotas 
for 1957. More than 100 field man- 
agers and home office personnel 
took part. 


Jonas Haies & Co., Long Island 
City, N. Y., has announced the pur- 
chase of the assets of Lion Brass 
Co., producers of cast brass traps. 
It was stated that production of 
these items has been incorporated 
into the firm’s present line of tu- 
bular brass goods. 

(Please turn to top of page 192) 
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Look for these er 


Better Homes and Gardens 


This Better Homes and Gardens two-page advertisement in April, 
another in the Post, April 6, a page in Life, April 1... feature 
the names of advertisers using the Yellow Pages emblem. 


IANT PROMOTION 


... Makes your 
Yellow Pages advertising 
even more profitable! 


The Yellow Pages emblem wil! be displayed by 104 leading adver- 
tisers in their April ads appearing in Better Homes and Gardens, 
Life, and Saturday Evening Post. It’s part of a continuing Yellow 
Pages.emblem promotion. In these same magazines, Yellow Pages 
emblem ads feature the names of tie-in advertisers. 


American-Standard, Armstrong, Bryant, Crane, Eljer, Lennox, 
A. O. Smith are among the firms participating in this tie-in 
promotion. 

Bell telephone companies promote the Yellow Pages emblem 
locally in newspapers, television, billboards and other media 
Many local businessmen also display the emblem 


What does this giant tie-in promotion mean to you? 

Find Your More and more people will use the Yellow 

Nearest Dealer Pages to find who sells the products and 
In The services they see advertised. 

Yellow Pages Your own advertising in the Yellow 

Pages will be more effective than ever. 





a new 

automatic 

water 

softener 

ata NeW aca 
low price 


SO -SOFT- AMATIC 


& Product of Sever Water Sehener Company 


simple, trouble-free, HES 
foolproof : 


install it... forget it 


This new Stover SO-SOFT-AMATIC breaks 
down the price barrier to water softener 
sales, completely eliminates the usual water 
softener servicing and inconvenience. In 
operation, it’s as automatic and every bit 
as trouble-free as a good water heater. The 
electrical SO-SOFT-AMATIC regenerates 
itself completely automatically — no valves 
to open and close, no dials to turn, nothing 
to do but sit back and enjoy wonderfully 
soft water day in and day out. A solenoid 
activated drain valve and foolproof pressure 
differential valve do all the work — auto- 
matically. The mechanical SO-SOFT- 
AMATIC, with pressure differential valve, 
is regenerated whenever the homeowner 
chooses, by the simple turn of a time clock 
dial . . . Still no opening or closing of valves. 





Here's the unit that will make water soft- 
eners a volume line. The Stover SO-SOFT- 
AMATIC. Write today for prices and 
complete information, 








WATER SOFTENER 
COMPANY 
) ST. CHARLES, ILLINOIS 








News 





(Continued from page 191) 

Sloan Valve Co., Chicago, reports 
that eight of its representatives re- 
cently completed a three-day re- 
fresher course at the home office 
and factory. This is the third of a 
series designed to bring all the 
firm’s representatives to the home 
office to review products, sales and 
policies. 


Automatic Devices Co., Western 
Springs, Ill., has opened a sales of- 
fice to serve Metropolitan New 
York City. The office is located at 
520 Fifth Ave. and will be managed 
by Donald F. Horan. 


The Wholesale Plumbing Insti- 
tute of Southern California, Los 
Angeles, heard D. Z. Albright, a 
member of the board of directors of 
Operation Home _ Improvement, 
speak on “How to Finance Modern- 
ization Credit” at a recent meeting 
in Los Angeles. Albright also is 
vice. president and senior loan ad- 
ministrator of the Security-First 
National Bank of Los Angeles. Re- 
ports also were given on a recent 
meeting of the Western Conference 
of Plumbing Wholesalers in San 
Francisco (See DE for March, page 
60), the national Ohi Congress re- 
cently held in Tucson, and the In- 
stitute’s Southern California 
Industry Relations Program. 


A. O. Smith Corp., Permaglas 
Div., Kankakee, IIl., recently intro- 
duced its 1957 line of water heaters 
to more than 50 salesmen and dis- 
trict managers at a special meeting. 
Also revealed were complete plans 
for a spring sales campaign. 


Lennox Industries, Inc., Mar- 
shalltown, Ia., recently gave its 
dealers a boost in a one-page ad- 
vertisement that appeared in the 
March issue of Reader’s Digest. The 
advertisement was in the form of 
a personal letter from John W. 
Norris, Lennox president. The copy 
pointed out that “unlike some home 
appliances, central heating and air 
conditioning cannot be just 
plugged in. It must be custom en- 
gineered, meticulously adjusted 
and properly maintained by a con- 
tractor with installation know- 
how and servicing ability.” 
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The Western Air Conditioning 
Industries Assn., Los Angeles, has 
announced that the Western Air 
Conditioning, Heating, Ventilating 
and Refrigeration Exhibit and Con- 
ference will be held May 4-8, 1957, 
at the Shrine Exposition Hall in 
Los Angeles. Manufacturers and 
distributors will display products 
and services at the five-day show. 
Concurrently, panel sessions at the 
conference will emphasize the im- 
portance of using modern office 
machines and materials-handling 
equipment to achieve efficient busi- 
ness operation. 


Kelvinator Div., American Mo- 
tors Corp., Detroit, reports that 
sales of major household appliances 
set an all-time January record in 
1957, up 12 percent above the same 
month a year ago, the best previous 
January. Automatic washers gained 
14 percent and dryers 6 percent. 
Room air conditioner sales were 
more than doubled while freezers 
were up 35 percent and refriger- 
ators up 11 percent. 


American Air Filter Co., Louis- 
ville, Ky., was host to more than 
100 heating and air conditioning 
contractors, engineers and manu- 
facturers from abroad at a recent 
“International Day” reception at 
Chicago’s Conrad Hilton Hotel. The 
reception was held in conjunction 
with the 13th International Heat- 
ing and Air Conditioning Exposi- 
tion at the International Amphi- 
theatre, where the company 
introduced four new products for 
air filtration, heating and ventilat- 
ing. At the reception, it was re- 
ported that the company’s sales 
reached $36,880,288 in 1956, com- 
pared to sales of $30,270,702 the 
previous year. 


Oil-Heat Institute of America, 
New York City, has announced the 
appointment of Fred Heaney, pres- 
ident of Skaggs-Walsh, Inc., Long 
island City, N. Y., as chairman of 
the 35th annual convention of the 
Institute, to be held June 3-6 in 
Boston, G. M. Marin, president of 
Sun-Ray Burner Mfg. Co., has been 
appointed chairman of the 22nd 
National Oil Heat and Air Condi- 
tioning Exposition, set for June 9- 
12, 1958, in the New York City 
Coliseum. 

(Please turn to top of page 194) 
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THERE IS A 








DIFFERENCE 








INDUSTRIAL 


SEATS... 


...Sperzel 








Sperzel plastic hinge 
cover seals out acid, 
dirt and moisture. 
Prevents corrosion! 


Self-sustaining hinge 
holds seat at any de- 
gree of arc. Stainless 
steel hinge pin and 
eye bolt assure per- 
fect, life long hinge 
functioning. 


Plastic seal prevents 
corrosion. Spring- 
loaded bolt main- 
tains constant ten- 
sion... adjusts self 
daily. Prevents loose, 
wobbly seat. Can't 
come loose. 








For Finest Plastic Seats... 


| 


. ONLY SPERZEL... 
has exclusive self-sustaining, 
self-tightening hinge. 


. ONLY SPERZEL... 
offers lifetime color in white 
cannot fade or stain. 


- ONLY SPERZEL... 
solid plastic fire-proof seats 
stand torturous daily use with- 
out chipping or scratching. 


ee seeeeeeeee 


ee eeeeeeeeeee| 
sascesseese=@| 


t +4 +4 


fraretires T | lH ++ || ; 
Me ee Hd tt tt tt it (same w 


no | == =F 


ie 
~»-> 


makes the 





DIFFERENCE 


EXCLUSIVE 
SPERZEL 
HINGE 


T’S like money in the bank, installing 
Sperzel industrial seats. Today’s 
planners depend on you to avoid seats 

that crack, chip or warp. Industrial seats 
must take years of rough use without damage. 

That means Sperzel solid plastic lifetime 
seats... with top quality at low cost. Sperzel 
seats won't warp, fade, stain or chip. They 
have the famous Sperzel no-slam hinge. 
Plumbers and contractors call it the greatest 
seat advance since inside plumbing. 

Sperzel seats are easy to install as a simple 
pipe connection. No special tools. One 
wrench does the trick in seconds. Learn 
more about this modern seat line . . . the 
Sperzel line. Write today, or contact your 
Sperzel wholesaler, for the new Sperzel 
Catalog 700. 


cOMPAN Y 
Minneapolis, Minnesota 











JOTHI 


INSIDE... OUTSIDE... 
and STRAIGHT as an Arrow! 


Absolutely seamless, too! So perfectly 
round and smooth that it gives new ease 
in handling and caulking, new assurance 
of unrestricted flow and continuous per- 
formance! (“Everlastingly Yours!’’) 


ICKNESs: 


Every inch of every length is uniform in 


thickness, fine-and-even grained, “homo- | 


genized” in texture — never any thick or 
thin spots. Pipe cutter or cold chisel cuts 
clean and true. No fins, sand holes, burrs 
or splits. Contractors save money, time 
and labor by working with this perfectly 
made, machine-made product! 


Now APCO’'s “revolutionary” new pro- 
cess brings you a new standard of perfec- 
tion in cast iron soil pipe! Centrifugally 
manufactured — by spinning molten iron 
in sand lined molds. That’s why APCO is 
uniform in thickness — so straight, round 
and smooth, it’s easy to handle and caulk! 


Ask for 


The Cast Iron Soil Pipe 
With the Mark 
of Identification 


Every APCO Sand Spun SOIL PIPE is in- 
dividually tested with air pressure UN- 
DER WATER — also tested and checked 
for accurate weight, hardness, uniformity 
of wall thickness, metal composition, etc. 
Available with single or double hub, in serv- 
ice weight or extra-heavy weight, in standard 
lengths, in diameters through 15”. Meets all 
applicable Federal and Commercial specifica- 
tions. Send for Folder D-4 

Also specify APCO MACHINE MADE 

FITTINGS and “STRINGER FITTINGS.” 


ALABAMA PIPE CO. 


Offices in Principal Cities 
General Offices: ANNISTON, ALABAMA 





News e+ « continued from bottom of page 193 


Red Jacket Mfg. Co., Davenport, Ia., is sponsoring 
a three-month “sweepstakes” program to introduce its 
new line of pumps. Each month (February through 
April) four winning pump dealers will receive $250 
each, The only requirement is that a dealer fill out 
an entry card. 


Crane Co., Chicago, has moved its sales branch 
from 156 N. Jefferson St., Chicago, to 9234 W. Bel- 
mont in suburban Franklin Park. The new $1,800,000 
quarters will provide 36,000 sq ft of air conditioned 
office and display space and 117,000 sq ft of ware- 
house space including covered loading dock facilities. 
In addition, a pipe warehouse measuring 70 by 450 
ft with a capacity of 3,500 tons of pipe is attached to 
the warehouse. New occupants of the 92-year-old 
building ‘on Jefferson St. will be the Warren Barr 
Supply Co., a Crane wholesaler formerly at 900 N. 
Spaulding St., Chicago. 


Murray W. Sales and Co., Detroit, has announced 
the election of Robert Dinning as president. Dinning 
succeeds N. Tyler Tifft, recently deceased. Others ad- 
vanced are J. Howard Cooley, to financial vice presi- 
dent; Walter E. Roth, to director and treasurer; and 
Earl Burk, to director and assistant vice president. 


Oklahoma A. & M. College, Stillwater, Okla., co- 
sponsored the sixth annual warm air heating and 
air conditioning short course held Feb. 18-21, which 
was attended by 137 persons. The instructors for this 
year’s course included representatives of the National 
Warm Air Heating and Air Conditioning Assn. and 
major manufacturers of warm air equipment. At 
the course, Bob Kubat of Hart and Cooley Co., Hol- 
land, Mich., was succeeded as chairman of the ad- 
visory committee by Jim Fields of Air Products Co., 
Oklahoma City. Other officers elected were O. Glenn 
Yandell of O’Connor-Oklahoma Co., Tulsa, Okla., 
vice chairman; and Jerry Barker, Oklahoma Natural 
Gas Co., Tulsa, secretary. 


Airtemp Div., Chrysler Corp., Dayton, O., has ap- 
pointed Empire Plumbing Supply Co., Utica, N. Y., 
distributor for the Utica~-Rome-Oneida-Herkimer 
area. The firm’s line will be under the supervision of 
Carl Rosoff, sales manager of Empire’s air condition- 
ing division. 


Ruud Mfg. Co., Kalamazoo, Mich., has announced 
that the F. F. Leonard Co., Columbus, O., has won its 
national commercial sales contest for territorial man- 
agers and distributors. The Leonard firm won the 
contest by selling “118% percent of its 12-month 
quota.” 


White Products Corp., Middleville, Mich., reports 
that A. D. Vining, its former vice president in charge 
of sales, has purchased the W. F. Winstrom Sales, 
Holland, Mich. Vining stated that the present sales 
organization at Winstrom will remain intact and that 
W. F. Winstrom will continue to be actively affiliated 
with the company. 
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Jay R. Smith Mfg. Co., Union, N. J., has announced 


the opening of a New York district sales office at 489 


Fifth Ave., New York City. 
appointed manager. 


Otto Graninger has been 
Also reported was the opening 
of a Chicago factory branch warehouse at 708 S. 
Pulaski Road. 


Servel, Inc., Evansville, Ind., reports operations for 


the first fiscal quarter ended January 31 resulted in a | 
providing reserves of $241,534. | 
This compares with a loss of $235,818 in the opening | 
quarter of 1956. It was pointed out that, though the | 


loss of $631,628 after 


first quarter traditionally is a loss period, civilian op- 
erations for the first quarter of 1957 resulted in the 
smallest loss of any first quarter since 1949. Net sales 
for this quarter totaled $3,732,637, 
874 in civilian sales and $1,296,763 in defense. In 1956 
the first quarter sales total was $12,765,103, including 
$5,448,264 in civilian sales and $7,316,839 in defense. 
Hotpoint Co., Chicago, reports that in 1956, 32 per- 
cent of the built-in appliances sold were in color. 
Sales are expected to reach 40 percent in 1957. Con- 
sumer acceptance of free-standing colored appliances 
has been slow, however, it was stated. At present 
they account for about 3 to 5 percent of total sales. In 
order to augment sales and acceptance of cclored 
appliances, the firm is issuing a color sales visualizer. 
Measuring 3 by 6 in., it contains five colors and cop- 
pertone and resembles an oven door on the front and 
a surface unit on the back for easy color matching of 
walls, curtains, countertops and other accessories 

General Electric Co., Schenectady, N. Y., reports 
that sales reached a record high in 1956, crossing the 
$4 billion mark for the first time in company history. 
Sales totaled $4,090,015,685, 18 percent above 1955 
sales of $3,463,734,419. It was also noted that records 
were set in corporate and employee earnings, in pay- 
ments to suppliers, in dividends to share owners and 
in expansion of facilities. 


(Please turn to top of page 202) 








“Your suggesting a free trial doesn't seem to be 
moving the bathtubs, Jones.” 


including $2,435,- | 





TRIANGLE 


MANUFACTURING CO. 


2981 EAST LAFAYETTE DETROIT 7 


MICHIGAN 





for 
today’s market... 


The New ALL-BRASS “90-B” 








The new all-brass 


YOU CAN’T MATCH SUCH QUALITY 
AT ITS NEW LOW PRICE 


Here are features in a 
full-size, full-capacity 38” 
pump you can sell 

with confidence at a profit 


SYK 


LATEST GE SUMP PUMP 
MOTOR 


New 1/3 hp motor with solid, drip- 
proof top for dependable opera- 
tion, smooth power. Colectric silver 
contact switch actuated by neoprene 
weights. 


SOLID BRASS TUBE, 
PUMP CASING 
AND IMPELLER 


Stainless steel sleeved shaft runs 
in water-lubricated high-lead alloy 
bronze for long life. 


STAINLESS STEEL 
AND BRONZE BEARING 
SURFACES 


Quality construction for longer wear 
and resistance to corrosion. 


BACKED BY 32-YEAR 
RECORD FOR QUALITY 


“90-B" carries with it all that the name 


“Triangle” has meant in sump pump efficiency and dependability 
since 1925. At its low price, it is today's best buy on the market. 
It is fully guaranteed for one year against defects in materials or 
workmanship. Triangle pumps are sold through wholesalers only. 


Write or mail coupon today for details of the “90-B”" and 28 other 
Triangle sump pumps, laundry-utility pump and turbine water pump. 
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TRIANGLE MANUFACTURING CO. 
2981 East Lafayette, Detroit 7, Mich. 


What's the low price of the new all-brass ““90-B"? 


Name 








Address 
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] () Please send catalog of complete Triangle line. 
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Name of Your 
Wholesaler __ 
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THRUSH 


lew Conteol Weloe 


Horizontal Thrush Flow Control Valves save head room, save 
pipe, save labor and simplify zoning hot water heat. With the new 
two inch valve just introduced, a complete range of Horizontal Flow 
Control Valves for all zoning requirements, 1”, 1144”, 1144” and ag TypICAL THRUSH ZONED 
2” is now available. SYSTEM of Hot Water Heat 


These valves operate only when the Thrush Circulator creates Three zones are illustrated, using 


sufficient pressure head to open them. They close automatically Horizontal Thrush Flow Control 
“ = - ame Valves. As many more zones and 
when Circulator stops, preventing wasteful overheating. Adjusting units may be added as are needed. 


lever permits manual operation for gravity circulation or for drain- Vertical Thrush Flow Control Valve 
ing the system with air tube is used in the boiler. 


simplifies zoning of HOT WATER HEAT 


Each zone requires just three simple units, a Circulator, a Flow Con- 
trol Valve and a Thrush Radiant Heat Control to provide accurate control 
of temperature in each area automatically. They are inexpensive and easy 
to install... and you give your customer a better job if you standardize on 
genuine Thrush units for zone control. 


See your wholesaler, or write Dept. A-4 


Circulator 
wa. THRUSH « company 


ee oe PERU + INDIANA 
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REVERE COPPER 


WATER TUBE 


FIRST LUTHERAN CHURCH 
Glendale, Calif. 


FINDS IT THE ECONOMICAL ANSWER FOR 
ITS RADIANT PANEL HEATING SYSTEM 


Architect: ORR, STRANGE & INSLEE, Los Angeles. General Cont.: 
UNITED LUTHERAN CHURCH, Represented by REVEREND EDWARD 
SPIRER. Heating Cont.: HESS BROS., N. Hollywood. Revere Dist.: 
EDWARDS SUPPLY COMPANY, N. Hollywood & Azusa. 


O., this job the 5,000 feet of 1%” Type L Revere Copper 
Water Tube in standard 60’ lengths meant fewer fittings. The 
sure soldering of copper meant tight joints. The non-rusting 
qualities of copper means no clogging or reduction of flow. 
Wrap up all the advantages of using Revere Copper Water Tube 
in radiant panel heating systems and you have an installation 
that is low in cost and high in reliability. Ask the contractors. 
They say copper costs less than rustable materials and can 
be depended upon to perform for years. 

The beauty of heating a church by radiant panels is that 
traditional as well as modern architectural design may be used 
without having to allow for outlets or radiators. It is the number 
one method of heating churches and similar permanent struc- 
tures. And, when installation is completed panels are invisible. 

The inherent qualities of Revere Copper Water Tube also 
make it the choice of the “‘on-the-ball"’ architect and contractor 
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for hot and cold water lines, underground service lines, proc- 
essing lines, drainage and waste lines, vent stacks. See your 
Revere Distributor for your needs. And if you have technical 
problems involving the best way to use Revere Copper Water 
Tube, one of our Technical Advisors will be glad to help. 


REVERE COPPER AND BRASS INCORPORATED 


Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, N.Y. 


Mills: Baltimore, Md.; Brooklyn, N. Y.; Chicago, 
Clinton and Joliet, Ill; Detroit, Mich.; Los 
Angeles and Riverside, Calif.; New Bedford, 
Mass.; Newport, Ark.; Rome, N. Y. Sales Offices 
in Principal Cities, Distributors Everywhere. 











... to Get Your Full Share 
of the PLUMBING, 


BIG PUSH HIGHLIGHTS .. . May Issue 


Announcement of BIG PUSH Remodeling Sales Contest, with 
a motor truck and scores of product prizes to the men who 
do the best selling job this year. Top sales incentive for 
your products! 

The Challenge of Competition in remodeling. The suede shoe 
boys are hot after the business! Domestic Engineering readers 
win, and win the sale for your products. 


The past merges with the future in BIG PUSH issue, trans- 
lating Bay City facts to practical merchandising. The post- 
graduate course in selling remodeling! 


Your destiny in 1957 depends upon your ability to 
sell the men who sell remodeling. 

This is true . . . because this year, for the first time, 
remodeling becomes the “bigger half” of your market, 
as well as the more profitable half. Remodeling is the 
hottest subject today, the reason for naming May as 
“Plumbing, Heating, Cooling Month.” 

Domestic Engineering offers you the men who sell 
remodeling. They have been pre-conditioned for your 














of the ““Bigger Half” 
HEATING and COOLING Market! 


advertising by Domestic Engineering’s past triumphs 
in remodeling. The famous Bay City Story, for exam- 
ple, first delineated the remodeling market. Last year’s 
Book of Remodeling first showed how to sell it. 

The May BIG PUSH issue will be best of ‘all, pre- 
senting the post-graduate course in remodeling to 
contractor-dealers and wholesalers who realize their 
opportunity and are avid for information. Avid for 
information on your products, if they are suitable for 


ENG 


NEERING 





|! 


| 





any kind of remodeling—residential, institutional, in- 
dustrial. It’s the manufacturer’s job to give them this 
information. 

Destiny doesn’t drag its feet! Only two weeks to 
reservation deadline for the hottest issue on the hot- 
test subject. 

Wire collect, now .. . 


1801 PRAIRIE AVENUE, 
CHICAGO 16, ILLINOIS 








YOU SELL MORE BECAUSE YOU HAVE MORE TO SELL 


On every count, Beauty Queen gives 
you more to sell with. A better line 
of steel cabinets that show their 
superior construction and features 
even at a casual inspection. Yet, these 
finer cabinets sell at competitive 
prices. And, the 12 colors are the 


finest the industry has seen... a re- 
sult of the recent installation of the 
newest, most scientific paint finish- 
ing system. You get better delivery 
service too, on any of the 12 beauti- 
ful and sales compelling colors for 
complete kitchen installations. 


Valuable "Franchises pAvalable! 


MAUMEE, 


Beauty Queen sales increased tre- 
mendously in 1956... will continue 
to rise in '57. Beauty Queen distrib- 
utors and dealers profited from 
these increased sales, you can do the 
same... join up with Beauty Queen 
to increase your profits. 


WIRE OR WRITE TODAYS TOLEDO DESK & FIXTURE CO, 
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SCIENTIFIC LABORATORY 
TESTS PROVE... 








Read these Scientific Facts 
and See Why You Can Use and Recommend 
New Sani-Flush with Complete Confidence! 


KILLS MANY HARMFUL GERMS FASTER! New-formula SANI-FLUSH 
is more effective than ever before. Skinner & Sherman, Inc., Chemists 
and Engineers of Boston, Mass., made actual household tests and 
laboratory analyses and proved that SANI-FLUSH is quick to remove 
invisible film where germs may lurk—kills many harmful toilet bow! 
germs faster! Deodorizes, too—pleasantly fragrant! 


CLEANS FASTER, BETTER! New-formula SANI-FLUSH, with Sodiam 
Binoxalate, is easy to use. Just pour, let stand, then swab and flush! 
Far superior to ordinary cleansers and liquid bleaches. They just 
aren't made for this tough cleaning job 


REMOVES RUST STAINS! New-formula SANI-FLUSH removes even 


hard-water rust stains. Removes other severe discolorations faster, 








easier with no scrubbing, no special mops or brushes. 


WORKS IN ALLWATER SYSTEMS! New-formula 
SANI-FLUSH works with equal efficiency in soft, 
hard and alkaline water systems 





ABSOLUTELY SAFE WITH SEPTIC TANKS! New- 
formula SANI-FLUSH will not harm septic tanks, 
whether they are made of vitrified tile, steel or 
concrete. Has no slowing-down effect on tank 
action. Order new 35 oz. thrift size 











Made by the makers of: OLD ENGLISH DRI-BRITE, 
WIZARD DEODORIZERS, EASY-OFF OVEN CLEANER, PLASTIC WOOD and 3-IN-ONE OIL 


BOY | | I DWAY INC. Cranford, N. J. Chamblee,Ga. Chicago lLosAngeles Canton 
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Installs in minutes! 


...the GENERAL 


Thermostatic Mixing Valve 


Cast Bronze Housing 

Non-Corroding Thermostatic Element 
Nickel-Silver Sliding Sleeve 

Face Plate Adjustment 80° to 210°F 


Here's the easiest-to-install mixing valve on the mar- 
ket! Goes in right at the household hot water heater. 
There’s no bother with adapters ... only minimum 
piping is required. No need to remove thermostatic 
element either, Just three piping connections to 
solder . . . a set-screw adjustment on the face plate 
for desired water temperature and a GENERAL 1!” 
or 44" Thermostatic Mixing Valve is ready for 
service, And it's long, troublefree service, assured by 
GENERAL'S top quality materials and construction, 


GENERAL Mixing Valves are also available in 1", 
114", and 2” sizes with threaded connections, Five 
sizes in all, for flow from 6 to 160 g.p.m, Ask your 
dealer for details, or write General Fittings Company, 
Box 151B, East Greenwich, R, 1, 


GENERAL FITTINGS Ir 


COMPANY 


TANKLESS AND INSTANTANEOUS 
WATER HEATERS AND HEATING SPECIALTIES 


News 2 « « continued from bottom of page 195 


Nibco, Inc., Elkhart, Ind., recently was host to ex- 
ecutives and members of plumbing sales of the J. J. 
Koepsell Co., Sheboygan, at a dinner party held in 
Sheboygan. A plaque honoring the Koepsell Co. as 
the “No. 1 Great Lakes distributor” was presented to 
the firm’s president, Walter J. Koepsell, Jr., by Paul 
Nankivell, Nibco vice president. 


The Heater and Tank Div. of John Wood Co., Con- 
shohocken, Pa., held its annual sales meeting in 
Atlantic City, N. J. recently. John H. Gotwals, vice 
president and general manager, predicted a 17 per- 
cent increase in sales of water heaters and hot water 
heating equipment in 1957. Major sales increases are 
looked for from intensive promotions aimed at the 
growing water heater and home heating replacement 
markets and from new products. The firm announced 
that for the third straight year it will sponsor the 
nation-wide “Mrs. America” contest in promotion of 
its gas water heater. The meeting also marked the con- 
solidation of Fluid Heat sales representatives into the 
John Wood sales organization. The Fluid Heat name 
and products were purchased in 1956. 


Crane Co., Chicago, reports that the award win- 
ning house-on-the-barge display, featuring Crane's 
plumbing fixtures for the bathroom, will continue to 
be displayed to the public. The 25 by 60-foot, three- 
bedroom house, built on a barge in the Chicago River, 
was one of the highlights of the recent National Assn. 
of Home Builders’ Exposition in Chicago. It was se- 
lected as one of the four best designs among 400 
entries submitted to NAHB executives. 


American Blower, Div. of American-Standard, De- 
troit, reports the first service course offered at its new 
commercial air conditioning training school was filled 
by representatives of the Hajoca Corp., Philadelphia 
Certificates of achievement are awarded to each man 
completing the five-day course, which includes class- 
room and laboratory sessions. The laboratory projects 
cover a full range of problems and operations, begin- 
ning with basic service functions and proceeding to 
such problems as leak detection, refrigerent transfer, 
electrical trouble-shooting and -refrigerent flow 


Wayne Home Equipment Co., Fort Wayne, Ind., re- 
cently honored John J. Thurston, the 13th living 
member of its 25-year club at a dinner attended by 
the 12 other members. Thurston, eastern sales man- 
ager, was presented with an engraved watch during 
the initiation ceremonies. Also announced was the 
election of Charles V Copeland director of engineer 


ing, to a vice presidency 


Trion, Inc,, Pittsburgh, has announced plans for a 
new sales tool to aid heating contractors in the sale of 
its electronic air cleaners, The firm is offering, through 
its dealers, to install a cabinet in the ductwork of the 
heating ayatem at the time a house ia being built 
allowing for later inatallation of a cleaning unit 
without alteration of the ductwork 


(Please turn fo top of page Wh) 
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LIFETIME 


COUPLING 


© GUARANTEE 
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DUNHAM-BUSH CIRCULATOR 


Standard and High Head Capacities 


Anyway you figure it, you're money ahead with 


forget 
- Dunham-Bush Circulators. 
about stocking The single spring Coupling in every Dunham-Bush Circulator 


is guaranteed for the lifetime of the Circulator. No "ifs", “ands’’ 
. or buts" —you just plain don't stock replacement couplings ... don't 
or replacing have costly replacement “call backs”. And that means more profit! 
Circulator installation is quick and easy either in horizontal or 
. vertical pipes .. . in supply mains or return lines... with six positions 
circulator to fit any application. 
And look at these additional profit-performance “proofs’’: 
> ® Vibration-proof one-piece impeller 
couplings ® Water-proof bearing lubrication section 
® Overload-proof brand name motor 
Insure your profit with these guarantees. Get details of the 
complete Dunham-Bush hot water line, now. 


DEPEND ON 


eu ON SOURCE DUNHAM.-BUSH, INC 
Wi ; ‘ Dept. DE 
RESPONSIBILITY West Hartford 10, Conn 


Rush me Circulator and hot water equipment profit detail 


Air Conditioning, Refrigeration, Heating Products and Accessories Mn” °°" 


Name 


DUNHAM -BUSH, Inc. West Hartford 10, Conn., U.S.A, IB Conon 


MARSHALLTOWN, IOWA © MICHIGAN CITY, INDIANA © RIVERSIDE CALIFORNIA © Street 


TORONTO, CANADA © LONDON. ENGLAND © BSIDIARY, WEATLX. INC. BREWSTER.N.Y City 
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AIR CONDITIONING I$ PROFITABLE BUSINESS 


“Our business increased over 50% 
since we added home air conditioning,’ 


Reports CONTRACTOR ED KERSHNER OF PHILADELPHIA, PA. 


Ed Kershner (right) with builder Carl Metz 

left) tailor air conditioning to each buyer's 
requirements. That way they're sure of a 
satisfied customer. Here they examine a 
Mueller Climatrol unit of the type used 
exclusively by Mr. Kershner for his instal- 
lations in Mr. Metz’s development, Rydal. 


‘“‘We decided to handle air conditioning, 
because it was just good business to keep 
up with the demands of home buyers,”’ 
says Ed Kershner, President, Suburbanaire 
Heating & Air Conditioning Co. “It’s paid 
off with a 50° increase in business since 
we took on our first air conditioning job in 
1955. Time and time again we won the bid, 
because we do both heating and air con- 
ditioning. 

“Our future success will be built on how 
well our installations perform a long time 
after we do the job,’’ continues Mr. Kersh- 
ner.‘‘With our reputation at stake, we make 
sure we use only the best materials. We’ve 
checked, and we’ve found ‘Freon’* has al- 
ways been a trouble-free performer. Nat- 
urally a ‘Freon’ refrigerant goes into every 
air conditioning job we do.”’ 

For more than 26 years Du Pont “‘Freon’”’ 
refrigerants have helped insure trouble-free 


dim FREON 


BETTER THINGS FOR BETTER 


204 


LIVING , 


THROUGH CHEMISTRY 


performance for all types of air condition- 
ing installations. So when you need a re- 
frigerant, always ask your complete air 
conditioning and refrigeration wholesaler 
for acid-free, dry, safe‘‘Freon’’ refrigerants. 
FOR MORE INFORMATION about the profita- 
bility of home air conditioning, write to 
E. I. du Pont de Nemours & Co. (Inc.), 
“Freon’’ Products Div. 254,Wilmington 98, 
Delaware. 





Always ask 
for “Freon” 
from the 
wholesaler 
who displays 
this sign... 











REFRIGERANTS 


*“*Freon"’ and combinations of ‘‘Freon”’— or “F”’— 
followed by numerals are Du Pont’s registered trade- 
marks for its fluorinated hydrocarbon refrigerants 
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Names in the News 


(For additional “Names in the News,” see page 56) 


American Kitchens Div., Avco Mfg. Corp., Conners- 
ville, Ind.—Paul R. Newkirk named merchandise 
manager—appliances. Paul Vaughan named Baltimore 
district sales manager to cover Maryland, Washing- 
ton, D. C., and Virginia. 


Chase Brass and Copper Co., Subsidiary of Ken- 
necott Copper Corp., Waterbury, Conn.—Leland S. 
Hanson appointed executive sales director to be suc- 
ceeded as eastern regional sales manager by Charles 
A. Festge, currently district manager in Milwaukee. 
Edward J. Finn of the general sales department in 
Waterbury, will succeed Festge. 


The Deming Co., Salem, O.—Glenn L. Davis ap- 
pointed chief engineer, Eugene T. Brooks promoted 
to assistant chief engineer, and Louis C. Ospeck to 
chief design engineer. Appointed representatives are 
William T. Gibson in west Wisconsin, Minnesota, 
North and South Dakota and Montana, and Robert 
Kaltenbach in eastern Wisconsin and northern IIli- 
nois. 


Dunham-Bush, Inc., West Hartford, Conn.—Ap- 
pointed sales engineers are Louis Nettleship in Okla- 
homa City, Okla.; Al Lowey in San Leandro, Calif.; 
Keith E. Schneider in Dallas, Tex.; and George L. 


Jackson in Arizona. 


Eljer Div. of The Murray Corp. of America, Pitts- 
burgh—Appointed district managers are H. E. Carle- 
ton in northeast Texas and H. M. Newsom in south- 
eastern Texas. 


Hajoca Corp., Philadelphia—L. H. Durham named 
manager of the Danville, Va., branch. 


(Please turn to top of page 206) 





“Henry insists we pay cash as we go.” 
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‘Y COUPLINGS 


CHATTER 


In the Domestic Relations Court, the husband com 
plained that his wife would not allow him to sleep 
Afraid of thieves, she would awaken her husband if 
she heard the slightest noise and make him get up to 
see if there were burglars in the hous this had 
been going on for five years 

“This difficulty can be dealt with easily.” the judge 
said. “Just explain to your wile that thieves don’t 
make noise; they operate quietly and don't disturb 
anybody.” 

“I’ve already done that, Judge,” the husband said, 
“but it only made matters worse. Now she gets me up 
several times each night because she hears nothing.” 

X-L Couplings 

There was a time when a young woman had to ask 
her doctor if she could have children. Now she has 
to ask her landlord. 

X-L Nipples 

If you missed our offer in the February Chatter 
of free joke-laden scratch pads, you're not too late 
to get your supply. Just jot down your name and 
address on a post card or on your letterhead and 
mail it to us. Your chuckle-filled scratch pads will 
come your way via return mail. 

X-L Couplings 

A married man knows he’s really in love when he 
goes home, looks his wife square in the eyes, and 
says, “I want a divorce!” 

X-L Nipples 

The G. |. ‘phoned his sergeant and asked for “an 
extension on his AWOL.” “What!” sereamed the 
Sergeant. “You get back here immediately!” 

“Can't come now, Sarge,” insisted the Private. “It 
would break up the party. There are twenty-two of 
us here and, boy, are we having fun!” 

“How will your leaving break up the party? 
yelled the Sergeant. 

“Because,” explained the Gl, “twenty-one of them 
are girls!” 

X-L Couplings 

An Alabama man was held for grand jury action 
on a moonshining charge despite his lawyer's state 
ment to the court: “My client has the inquiring spirit 
of a chemist, and he likes to put these ingredients 
together to see if whiskey will come out.” 

X-I Nipples 

Now that the really busy season is upon you, trou 
ble-free materials—those you can depend on—will 
help you get more work done in less time. In Pipe 
Couplings and Pipe Nipples, the ones with the 
Wheeling “X-L” trademark are the kind you want. 
Your jobber has them, and they're without doubt the 
finest. Ask for them by name 

X-L Couplings 

Locking the door behind him, the groom rushed 
to his bride for the first kiss. As he wrapped his 
arms around her waist, she shrieked: “Take your 
hands off me, you rat! I thought you'd be different!” 


X-L_ Products 


Every Size and Type PIPE 
COUPLING From One Source 


WHEELING MACHINE 


PRODUCTS COMPANY 
WHEELING, WEST VIRGINIA 
FACTORY PHONE: WOODSDALE 3296 





When Orville and Wilbur Wright 
gave wings to humanity with their 
daring flight at Kitty Hawk, North 
Carolina, the name FANNER had 
been known for nearly a decade 
as a hallmark of fine castings. Fine 
FANNER Fittings have the extra 
strength, clean threads and smooth 
chamfering for smooth starts and 
faster finishes that comes from 
over a half a century of special- 
izing in malleable iron products. 
FANNER Fittings are tough, rugged, 
pressure-tight — the kind that 
can ‘take it’ on the job. 


Bee ssr™ 


CONTINUOUSLY GROWING TO MEET YOUR DEMANDS 
The Fine FANNER Line of Fittings is expanding 


every day to meet the needs of the industry, New 
fittings of the ‘“‘wanted"’ types and sizes are con- 
tinually being added to keep pace with the demand. 
You can turn your pipe connecting time into profit 
by using Fine FANNER Fittings on your next job. 


Compare them and see! 


THE FANNER MANUFACTURING CO. 


Brookside Park * Cleveland 9, Ohio 





Names eee continued from bottom of page 205 


The Jumbo Heater and Mfg. Co., Cleveland—Ap- 
pointed representatives are Walter F. Brach in Illi- 
nois and R. J. Hammes in Wisconsin. 


National-U. S. Radiator Corp., Johnstown, Pa.— 
Dayton L. Bergman named Kansas City, Mo., branch 
manager to succeed L. J. Finn, who has retired. Wil- 
liam G. Smith appointed service manager for the Air 
Conditioning Div. with headquarters in Greenville, 


Ill. 


Penberthy Mfg. Co., Detroit—J. C. Denis named di- 
rector of research and development. A. N. Lindeman 
appointed chief engineer. 


Plumbing Contractors Assn. of Chicago, Chicago— 
Patrick J. Cleary appointed manager of the new pub- 
lic relations department. 


Republic Steel Corp., Berger Div., Canton, O.—Sig- 
wald Engineering Co. named kitchens distributor in 
Minnesota, North and South Dakota, western Wiscon- 
sin and northern Michigan. 


Sherman Products, Inc., Royal Oak, Mich.—Joe C. 


Cox appointed field sales and service representative. 


A. O. Smith Corp., Milwaukee—Fred L. Brewer 


named assistant to the director of purchases. 


Southwestern Plastic Pipe Co., Mineral Wells, Tex. 
—Harry A. Riley, Jr., appointed representative. 


The Trane Co., La Crosse, Wis.—Named represen- 
tatives are Roy J. Reeves in Washington, D. C., and 
A. J. L. Moritz in Gainesville, Fla. 


Waste King Corp., Los Angeles-—John A. Plano ap- 
pointed eastern regional sales manager. 


Whirlpool-Seeger Corp., St. Joseph, Mich.—Paul 
LaRoche promoted to Cleveland regional sales man- 
ager for home appliances to succeed Robert P. Lewis, 
now director of consumer relations. 


Wolverine Tube Div. of Calumet & Hecla, Inc., 
Detroit—Sam E. Robb appointed advertising super- 
visor. 


York Corp., York, Pa.—Austin Rising appointed 
vice president in charge of marketing services. George 
R. Metzdorf named director of manufacturing serv- 
ices. 


York-Shipley, Inc., York, Pa.—Appointed regional 
sales manager are Marshall F. Robbins in New Eng- 
land and New York state and L. C. MclInteer in the 
Middle Atlantic region. 


Zoeller Co., Louisville, Ky.—John H. Petty Co., 
Brooklyn, N. Y., appointed representative in south- 


| ern New York state including New York City and 


Long Island, western Connecticut and northern New 
Jersey. END 
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no one but... and only 


PLUMBINGWARE 


manufactures BATH TUBS in 


All 3 Sizes 


No One Else Can Make This Statement 

4’ 4Y2' 5 
Bath Tubs * Flat Rim Sinks and Lavatory * Drainboard 
Sinks * Sink and Tray. 


Hard, gleaming porcelain enamel finish, acid resist- 
ant, of course. Write for catalog sheets. 


highest quality only 





See us in 
Conference Booth No. 98 
at the 


Pu MBINGWARE CSA 
Meeting, 
Palmer House, 
April 25, 1957 











66 West Carroll Avenue * Chicago 10 
PLUMBINGWARE PROTECTS THE HEALTH OF THE NATION 





SEWEROOTERS... 4 


Designed with PROFITABLE 
Sewer & Drain Cleaning in mind! 





|_| 





|_| 




































































































































































POWERFUL, PORTABLE, 
ELECTRIC CLEANER! 


You get fast, dependable clean-out performance 
when you use the fabulous SEWEROOTER 
Senior (3” to 8” lines) or Junior (1\4%" to 4” 
lines). One-man operation; AC Heavy Duty 
Capacitor Motor; foot switch. Get full details 
on the incomparable SEWEROOTER .. . built 
by the leader! 


The Snake that makes the difference —> 
REDUCED BREAKAGE—LONG LIFE 


Patented Flexicore Wiropecenter Snakes, 
in all sizes, are made exclusively by 


GENERAL WIRE SPRING COMPANY 
906 S. SARAH STREET * PITTSBURGH 3, PA. 
Write today for details on our full line! 





SERVICE 
CALL- 


When You Recommend 
BACKS 


ELGIN 


WATER SOFTENERS <“4/ 


ELcIN takes service call-backs off your back! We furnish 
factory-trained Water Conditioning Specialists to test problem 
waters and specify the right equipment from the complete 
ELGIN line. Then we assume full responsibility for servicing 
and back it up with 100% three-year guarantee on all parts, plus 
a 10-year pro-rata warranty. No other manufacturer does as 


much for you and your customers. Most impor- s, 
+ 


tant—every ELGIN unit performs with trouble- P 
>) 


free efficiency that assures customer satisfaction. 


ELGIN Delivers More For The Money 


© Multi-Purpose—one unit Softens, Filters and Re- UUury 


moves Iron. 

e Exclusive Double Check Design increases soften- 
ing capacity, prevents Zeolite loss. 

e Best Basic Engineering—downflow softening, up- 
flow backwashing assure greater efficiency. 

© Trouble-Free Operation eliminates servicing head- 
aches. Low operating cost. Best parts; workmanship. 

e Complete Line of Softeners, Neutralizers, Purifiers 
and Filters—manual, semi-automatic, automatic. 


Your Authorized ELGIN distributor is at your service. 


ELGIN (Quality Leader Since 1908) 
SOFTENER CORP. 


241 North Grove Avenue Elgin, Illinois 
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GLAMOROUS’ 


... but there’s more to it than just good 
looks. SPARTAN BASEBOARD incorpor- 
ates advantages heating men and users 
have long hoped for. Its operating su- 
periority has been proved under the 
most rigid testing. Its ease of installa- 
tion leaves the field far behind. 

In addition SPARTAN BASEBOARD 
provides such advantages as easy-to- 
clean, curved corners . . . universal 
damper that holds any desired position 
...cam-lock front that comes off and 
goes back on with a flick-of-the-finger 
and — 


IT’S SO QUIET 


thanks to exclusive floating coil... vinyl 
grommets support coil and prevent an- 
noying noise when coils expand or 
contract. 

Illustrated literature on the new 
SPARTAN BASEBOARD as well as 


Spartan Convectors and Shower 


yuan Setentes Stalls, available on request. 


Warchouse Service 


SPARTAN 


CONVECTOR CO., INC. 


Division of Spartan Shower Stall Co., Inc 
52-55 74th ST., MASPETH 78, N. Y. 


Liquid Heating-Cooling Installations 
Show Increase in 1956 


DEsPITE A 15 PERCENT DROP in new house con- 
struction in 1956, the hot water heating industry 
showed slight over-all gains in sales of its equip- 
ment and a substantial enlargement of its share 
of all heating systems installed in new residential 
construction in 1956, as compared to 1955. 

In announcing the annual statistics the Better 
Heating-Cooling Council noted that virtually 
every segment of the liquid heating-cooling indus- 
try had shown a gain and that none had shown a 
loss. It listed the industry’s over-all share of the 
new house heating market in 1956 at 28.5 percent, 
which is considerably higher than estimates pre- 
viously published, based on only the first quarter 
of the year. 

Records of types of equipment follow: Cast 
iron heating boilers showed a .03 percent gain. 
Steel and other types of heating boilers were 
up about one percent. Total heating boilers of 
all types shipped in 1956 came to a record 354,000, 
according to the Institute of Boiler and Radia- 
tor Manufacturers, which compiled the figures. 
IBR figures also showed all baseboard radiation 
to be up 1.1 percent, for a total of 45 million 
square feet. Finned-tube radiation increased its 
shipments by 4 percent, for a total of 23 million 
square feet. 

Other gains cited include those reported by 
the Gas Appliance Manufacturers Assn., which 
said that gas-fired boiler shipments in 1956 in- 
creased 6.9 percent over 1955. 

An analysis based on government and industry 
tabulations by Robert E. Ferry, general manager 
of IBR, showed that an estimated 1,188,000 fur- 
naces and 354,000 boilers were shipped in 1956. 
Of these, 713,000 furnaces and 283,000 boilers 
were for new construction, with the balance 
shipped for replacement. 

The future of hot water heating appears favor- 
able in 1957. Gas boiler manufacturers feel their 

(Please turn to top of page 211) 








“Don’t get the winters we used to. All the pipes 
on this street used to be frozen.” 
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Pluxolder THE ORIGINAL Solder Paint 


for Sweat Soldering 
and Tinning 








q 
F 
I 














1. Apply Fluxolder by 2. Assemble tubes and 
brush to tube and fittings. 
fitting correct heating. 


Does 3 jobs in 1 Operation 


FLUXOLDER SOLDER PAINT is a uniform mix- 
ture containing cleaner, activated flux 
and powdered solder—all in one can. 


3. Heat, touch ends of joints 
with wire solder to check 


WRITE FOR FREE SAMPLE 
and Address of Nearest Jobber 


+ 
FLUXOLDER 


thy 
\» 
te PRODUCTS ite 


PRODUCTS CO. 


438 E. Woodbridge; Detroit 26, Mich. 





TIME SAVING 


ty Ate) 


DAMPER REGULATORS 
PERMIT 
INSTANT ASSEMBLY 


Advanced design of E-Z-ON damper regulators permits on-the-job 
Assembly with only a hammer — no drilling — no rivets. This 16 
gauge steel regulator is simply positioned on the damper by sliding 
it over the scribed center line. The E-Z-ON accurately stays in posi- 
tion until a hammer blow drives the sharp prongs through the 
damper (E-Z-ON prongs will pierce 22 gauge metal.) 


E-Z-ONS PROVED MORE PROFITABLE 


Job Histories prove that your apprentice or journeyman can save 
two-thirds of their damper makeup time with E-Z-ONS. 


M.A.GERETT Corp. 


724 W. Winnebago, Milwaukee, Wis. 


(Shown—Tail piece of #27 E-Z-ON) 


It’s the little things that 
make the Big difference! 


STYLE & SIZE 
Famous E-Z-ON standard 
design No. 27 
Solid end tail piece, threaded 
head piece and wing nut — 

%" bearing. 
Superior E-Z-ON 
Stocked in CANADA by **Snap-Tite"’ Design No. 29 
THERMIDAIRE CORP. Toil piece with retractable 


snap end bearing, threaded 
7-9 Cumberland Street, Toronto head piece and wing nut — 


¥%" bearing, 
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SELL 


THE BETHLEHEM 


DYNATHERM 


oc « 8 
FASTEST 
GROWING 
NAME 
in Oil 
Burning 


package units! 


@ EXCEEDS CUSTOMERS’ EXPEC- 
TATIONS—gives them more for 
their money in fuel economy, con- 
venience and comfort than they 
have ever known before, regardless 
of what heating system was used! 
@ FUEL SAVINGS OF MORE THAN 
40% ARE COMMON—one reason 
why it pays for itself in 5 years! 

@ COMES COMPLETELY ASSEM- 
BLED. AND TESTED AT THE FAC- 

If you've been losing sales 


TORY—thereby reducing instollo- 
tion cost, and assuring dependable, 
uninterrupted service! 

@ ALL THE DOMESTIC HOT 
WATER YOUR CUSTOMERS NEED 
—the year ‘round, at the lowest 
possible cost! 


@ BACKED BY A 100-YEAR-OLD 
FIRM! 


@ ASSURES BIG PROFITS FOR 
you! 


why not get started selling this out 


stonding Package Unit! Wire or write immediately for full informa 


BETHLEHEM FOUNDRY 
& MACHINE COMPANY 


tion! 


BETHLEHEM, 


PENNSYLVANIA 














WHY GO FISHING FOR SUBSTITUTES? 
FOR A PERMANENT WATERTIGHT SEAL 
ARDEE FRAMES DO A WHALE OF A JOB. 


Save time and labor with 
Stainless Steel or Aluminum 


ARDEE SINK FRAMES 


for sinks—lavatories—built-in ranges 


¢ High quality controls assure perfect fit 

e Improved corner clips speed up installation 

® Patented lug tightens faster, gives positive 
watertight joint 

® Adequate stock to meet your immediate needs 


Write today for complete catalog information 


GENERAL ALUMINUM PRODUCTS CO. 


287 FIFTH AVENUE ® NEW YORK 16, N. Y. 
Dept. DE-4 





Superior Shower Stall Cabinets are star per 
formers in sales for 1957! They have been 
completely restyled for streamlined beauty and 
incorporate the most advanced engineering 
features which include SLIP-ON CONSTRUC 
TION — for bigger sales. QUICK AS A FLASH 
INSTALLATION saves labor, time and cost 


NEW STONE AND TERRAZZO RECEPTORS ore = 4 WRITE FOR 


cast in.a steel frame and vibrated for proven jaa - NEW 
strength. Terrazzo: odd sizes available for 4 


Tile Bath Floor - CATALOG 


CABINETS are available in galvanized, bonder 
ized steel or aluminum with white baked-on 
enamel! or natural. Sizes: 30 X30 , 32 X32, 
36 X36 and 36 corner model 


CHOICE OF RECEPTORS: cast stone, terrazzo, 
porcelain, black baked-enamel steel 


WAREHOUSES: Philadelphia, 
Boston, Chicago, Los Angeles. 


Write for Catalog D4. 


SUPERIOR SHOWER CO. 


37-06 57th St., Woodside 77, N. Y. C. 


Help yourself to FAST service 
from complete factory stocks 
of BRASS FITTINGS by 


AX INI 


Flare Fittings Hose Connectors 
Compression Pipe Fittings 


Bottled Gas Trailer Fittings 


fal ic 


Automotive Tank Valves & Shutoffs 








Drain & Shutoff Cocks Accessories 


Needle Valves Special Fittings 


SPAN BRASS 
MANUFACTURING CO., INC. 


OTSEGO, 
MICHIGAN 
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(Continued from center of page 208) 
segment of the industry will establish a new 
peak during the coming year and estimate sales 
will be up approximately 9.3 percent over the 
record established in 1956. Ferry has expressed 


confidence that, despite an expected decline in | 


new housing starts in 1957, the year will show 
satisfactory increases for liquid heating and cool- 
ing. He said an important factor is the indus- 
try’s ability to modernize existing heating systems 
and provide for the addition of cooling equipment 
in homes. END 


Appliances Excellent Credit Risks, 
Speaker Tells Banking Group 


BANKERS AND OTHER independent finance sources 
have set too cautious credit terms on appliance 
sales, A. W. Bernsohn, executive vice president 
of the National Appliance & Radio-TV Dealers 
Assn., told the recent annual conference of the 
Consumer Bankers Assn. in Chicago. He said 
bankers particularly need to re-examine the pol- 
icies covering sales of top brand-name merchan- 
dise if they want to retain their share of appliance 
financing. 

Bernsohn pointed to two recent developments 
that indicate 1957 “might be a wise time” for 
bankers to review appliance credit policies: 

1. The fact that some contractors and dealers 
are establishing or buying into finance operations 
of their own. 

2. The success enjoyed by factory-owned fi- 
nance companies and even the establishment of 
a finance firm by Sears Roebuck and Co. 

“No longer are these firms confining their loans 
to merchandise their parent companies manu- 
facture,” Bernsohn stated. “Competitive mer- 
chandise, even in some cases that operating on 
rival fuels, is being financed by some of these 
companies. They’re working closer and closer with 
the dealers, indicating that bankers may find 
competition for the appliance business more acute 
than ever before. 

Reviewing the progress of the appliance indus- 
try, which he characterized as “mercurial, tumul- 
tuous, exciting and exasperating,” Bernsohn 
pointed out that the new, modern living trend has 
accelerated replacements in the appliance indus- 
try, just as a lively automotive business had been 
created earlier through major restyling, which 
compelled annual replacement for those consumers 
who wanted to have an impressive looking car 
parked in front of their homes. 


“Today, with the ranch-type home, the picture | 


window and the relaxed type of hospitality tak- 

ing over, visitors see your new refrigerator and 

range when they come into your home. Your 

laundry equipment is no longer an old-fashioned 
(Please turn to tep of page 212) 





are your profits in hot water? 


then investigate BRADFORD 


No fancy promotions, no free soap offers, 
no trips to Timbucktu. Just quality 
products designed for service, dependability, 
economy and beauty. 


Your profit picture is crystal clear 
when you sell Bradford, the most 
complete line of gas and electric 
water heaters—glass-lined 
or galvanized; round 
or table top. 


AND THIS BIG +... 
the new Bradford gas 
and electric clothes 
dryer —America's only 





dryer sold exclusively 
through the plumbing 
trade. 





ENNSYLVANIA RANGE BOILER CO. 


24TH & ELLSWORTH STREETS . PHILADELPHIA 46, PA. 


Since 1881 America’s Foremost Water Heater Manufacturer 





At 


TYPE 
HEADER 


WATER COILS 


¢ Complete Drainability 
¢ Easily Cleaned 
¢ High Heat Transfer 


Completely drainable and easily cleaned, Aero- 
fin Type “R” coils are specially designed for 
installations where frequent mechanical clean- 
ing of the inside of the tubes is required. 

The use of %” O.D. tubes permits the coil to 
drain completely through the water and drain 
connections and, in installations where sediment 
is a problem, the coil can be pitched in either 
direction, The simple removal of a single gas- 
keted plate at each end of the coil exposes every 
tube, and makes thorough cleaning possible 
from either end. 

The finned tubes are staggered in the direc- 
tion of air flow, resulting in maximum heat 
transfer. Casings are standardized for easy in- 
stallation. Write for Bulletin No. R-50. 


AEROFIN 


CORPORATION 


REMOVABLE 





101 Greenway Ave., Syracuse 3, N.Y. 


Aerofin is sold only by manufacturers of fan system 
apparatus. List on request. 


(Continued from bottom of page 211) 
washer in the basement,” Bernsohn said. 

The cost of tooling up for this merchandise, of 
developing executive and distribution teams that 
can maintain a competitive level, has eliminated 
many marginal appliance manufacturers in the 
recent past, Bernsohn said, emphasizing that the 
competitive aspects of the appliance industry also 
have been instrumental in weeding out weak 
dealers and distributors. 

Bernsohn reminded the financial group that an 
appliance is an essential investment—truly a dur- 
able goods item. He said short credit terms may be 
necessary if the customers are transient or com- 
munity employment is unstable. With well-em- 
ployed homeowners, however, 36-month loans on 
a good set of appliances are not too far out of line, 
with 24 and 30-month loans being accepted today 
as the way to sell the best and most satisfaction- 
loaded appliances. 

Bernsohn asked the credit executives to adjust 
their policies to meet the needs of today’s profes- 
sional dealers. He urged them to adjust their re- 
serve requirements accordingly, to the individual 
dealer’s performance. “Why make the desirable 
dealers pay the freight for those this industry 
would do well to be without?” Bernsohn asked. 

He defined a professional dealer as one who “can 
discuss his operating costs intelligently. He knows 
where his profits are coming from. If he offers pro- 
motional merchandise, he has it well and propor- 
tionately balanced with merchandise that carries 
sufficient profit to keep his business on an even 
keel, or else he does enough volume on a low 
enough operating expense to sell promotional 
merchandise profitably. 

“He isn’t content with whatever business comes 
floating into his store. There’s a planned, aggres- 
sive program to show the people of his community 
why they should buy from him, and he’s out ac- 
tively promoting business. This man is no parasite 
living off the promotional activities of his com- 
petitors and simply offering their brands for less. 
He’s in business for keeps and he knows what he’s 
doing.” 





“Remember, Holtz—Cash!”’ 
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Remodeling Market Booms! 
ture your share with the. . 


REMOTE 
WATERLESS 
AIR COOLED 
AIR 
CONDITIONER 


3 
Walks 


#, At CAS LY? af 





* 
. ia 
iy 5. | 
Ses, 


“ Cae, 
... just pure comfort! S and HEATWAVE 
at GAS FIRED FURNACE 


Here is the combination that will help 
you cash in on the re-modeling market. 
Heatwave furnaces ranging in size from 
80,000 to 200,000 B.T.U. input. Designed 
to meet every residential application, with 
ample air heniiiien capacity for the 
matching two, three and five ton air con- 
ditioners. 

The new, quiet, remote waterless cooling 
unit that is easy to install with the new 
or exisiting warm air furnace. It can also 
be featured as an “easy to add on later" 
item. This appeals to the home owner and 
is priced to bring year-round comfort into 
every home. 


oudhuwete co 


Subsidiary of The F.E. Myers & Bro. Co. 


BOX 151 © AURORA, MO. 


TODAY — wire, 
STANDARD STAMPING & PERFORATING COMPANY phone, or use 
3135 WEST 49TH PLACE, CHICAGO 32, ILLINOIS the coupon for 
Gentlemen: Please send me literature on the Standard No. 551 


Perimeter Wall Register. 


NAME 





COMPANY_ 
ADDRESS... 


TY ZONE__STATE_ 





—— 


Compory —————" 


Standard —— 
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THREADLESS 


“Fairco-Braze” Threadless 
Valves for silver brazed joints. 
Cut costs, speed installation of piping 
systems handling steam, hot or cold 
water, oil, compressed air, carbon 
dioxide, Freon and many other liquids 
and gases. 


The silver brazed connection with- 
stands tension, compression, torsion 
and vibration to a far greater degree 
than any other type joint. 








hz —— 


PTrELILee eens 


Solder End Threadless Valves for 
soldered joints. Get perfect seal of 
valves for type “K”, “L” and “M” 
copper tubing with Fairbanks Solder 
End Threadless Valves. Simple, quick 
installation provides a smooth, com- 
pact, full flow assembly that has high 
resistance to corrosion. 


Full line of Fairbanks Solder End 
Threadless Valves—Globes, Gates and 
Checks—have an unusually wide ap- 
plication range. 





YOURS ON REQUEST: 


Fairbanks Valves Catalog, com- 
plete with cutaways, details, 
and specifications describing 
these Fairbanks Threadless 
Valves. 





” Fairbanks 


BRANCHES 





‘WITH 


TAKE IT 
APART 


--- YOU CAN SEE THE 
DIFFERENCE IN A 


THE ONLY FAUCET AERATOR 


ONE INTERNAL PART! 


GOODRIE U.S. PAT. 2,761,662 AND PATS. PEND. 


This difference is the reason why America’s top faucet 
manufacturers insist on Bubble-Stream! Its exclusive, 
patented construction eliminates complaints. No jumble 
of complicated parts and screens — nothing to stop the 
softest, smoothest water flow you've ever seen! Remember 
this: When you sell a Bubble-Stream equipped faucet, 
you've got “built-in” assurance of a satisfied customer in 
every installation! 














CASH IN ON THE BIG HOME 
MODERNIZATION TREND! 


There’s a Bubble-Stream 
aerator for every faucet, 


self-selling ‘“‘Bubble-Pak” disp!ay 
cards, or individually boxed, 6 or 12 
per carton. 


Bubble-Gtwam 


AERATORS 





WRIGHTWaY Order from your ahehaedis today! 
PHL Ida LIE! Chicago 28, Illinois 
Mfrs. of AERATING DEVICES 


DoMESTIC ENGINEERING, APRIL 1957 





Washer-Dryer Combinations Seen 
Replacing Individual Units 


By 1960, WASHER-DRYER COMBINATIONS will 
handle the entire family laundry in one out of 
10 households, and, by 1963, the combination 
units will outsell both the automatic washer and 
the refrigerator, according to Parker H. Erick- 
sen, vice president of Easy Laundry Appliances, 
a division of The Murray Corp. of America. 

In a recent statement, Ericksen said that sales 
of combination units will pick up one-half million 
each year between now and 1960: and that the 
next five years will find the two-in-one units the 
most salable entries in the entire automatic ap- 
pliance field. Ericksen pointed out that during 
1957 alone, $10 to $12 million will be invested in 
advertising various brands of combination units 
and that this sum will multiply fast in each suc- 
ceeding year. 

Ericksen also stated that there are more than 
two million automatic and semi-automatic wash- 
ers now in use that are over seven years old. 
While their owners have had good service from 
the machines, he said, they are now interested in 
obtaining automatic dryers to supplement them. 
“Such people realize that to buy a new dryer 
to mate with a dated washer is poor economy,” 
he said. More and more of this customer class 
will consider such a purchase faulty ‘matching’ 
and false economics. I believe they will switch in- 
stead to the new two-in-one combination unit as 
a sounder long-term investment, he stated. 

“Combination sales will climb more rapidly 
than will dryer unit sales, because today’s wash- 
er owner already has bought the concept of au- 
tomaticity in handling her laundry problems,” 


(Please turn to top of page 216) 
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CUT COSTS ON UNDERGROUND 
PIPING INSTALLATIONS WITH 
GREENLEE PUSHER 


Save hours of time, cut job costs with this 
quick, easy way of installing underground pipe 
With a Greentree Hydraulic Pipe Pusher, one 
man pushes pipe under streets, walks, tracks, 
lawns, floors, and other obstacles. No costly 
tearing up of paving... climinates extensive 
ditching, as just a short trench accommodates 
the Pusher. No tedious tunneling, backfilling, 
tamping, repaving. Compact, portable, power- 
ful. Often pays for itself on first few jobs 
Thousands in use for big savings of time and 
labor. Two models: one for 34 to 4” pipe, one 
for larger pipe, concrete sewer pipe, drainage 
ducts. Write for facts today 


POWER PUMP 


For all models of GREENLEE Pigx . 
Pushers and Hydraulic Pipe Bend 
Makes the toughest pushing jobs sim 

fast. Average pushing performar two 

feet per minute. Rubber-wheeled under- 

arr age, available as extra equi 

provides 


port and move about on job location 


Oonvenient, casy way to trans- 


KE 
GREENLEE 


Greenlee timesaving tools for plumbing and heating work: Hydraulic 
Pipe Pushers * Hydraulic Pipe Benders + Tubing Benders * Pipe Bits 
Auger Bits + Spiral Screw Drivers * Chisels * And many more 
Greenlee Tool Co., 2364 Twelfth Street, Rockford, Illinois 




















(“vooking for plumbing specialties?” 





























Not just one or two items but a complete line! 
Whatever your requirements, you'll save time 
and money and enjoy faster service by making 
Hindley your headquarters for top quality plumb- 
ing specialties. Ask for them at your wholesaler’s! 


Adjustable Guides 
Ball Cock Screws 
Bibb Screws 
Closet Bolts 
Closet Screws 

Float Rods 
Cap Nuts 
Threaded Rods 


Lower Lift Wires 
Upper Lift Wires 
Overflow Tubes 
Pipe Hooks 
Refill Tubes 
Shower Curtain Pins 
Sink Bolts 
Washers 


SEND FOR YOUR FREE COPY 





of this helpful catalog. Contains 
complete data and specifica- 
tions on all Hindley Plumbing 


Specialties. 





indley 


HINDLEY MANUFACTURING COMPANY 
Valley Falls, Rhode Island 


WIRE HARDWARE * COTTER PINS 
PLUMBING SPECIALTIES 











(Continued from center of page 215) 


| Ericksen added. He pointed to the space and time- 


saving advantages that the housewife wants, and 
which the combinations provide, and referred to 
a recent survey in which apartment dwellers 
stated they would be willing to pay more for elec- 
tricity if they could own a washer-dryer combi- 
nation. 

Ericksen said this indicates that “the tremen- 
dous upsurge in interest in combination washer-’ 
dryers is the biggest revolution in the laundry 
business since the advent of automatics.” END 


Future Generations Will Depend on 
Solar Energy for Heating, Speaker Says 


FUTURE GENERATIONS must look to the sun, as 
well as the atom, to provide the abundant and 
cheap power on which modern civilization de- 
pends, one of the world’s foremost authorities on 
solar energy said recently. 

Farrington Daniels, chairman of the chemistry 
department at the University of Wisconsin, told 
300 scientists there is immediate need for appli- 
cations of solar energy in some nonindustrialized 
areas but that much research will be required 
to make them practical. 

“The sun’s energy can be utilized directly as 
heat for solar cooking, house-heating, cooling, re- 
frigeration, solar distillation of salt water and op- 
eration of solar engines,” Daniels said. 

“No new principles are involved here, but new 
materials and new approaches are necessary in 
order to make use of the sunlight which comes 
in at low intensities. 

“In bright sunlight, 15 sq ft can give about one 
kilowatt of heat and 150 sq ft would be required 
to run a one-kilowatt engine if it operated at 10 
percent efficiency. 

“The heat is brought to a temperature high 
enough for operation of an engine by focusing the 
light or by special flat collectors which act as 
heat traps. They must be permanent and cheap 
in order to cover large areas. Newly developed 
plastics with special properties are needed. A 
simple, inexpensive steam engine in the one to 
five-hp range is needed.” 


s Simple solar cookers have been made from 
plastics which now are being tested in nonin- 
dustrialized areas, and experiments show some 
promise for small hand-operated refrigerators 
making use of the absorption and desorption of 
gases, he added. 

Daniels stated that solar distillation of salt wa- 
ter cannot compete with irrigation water but that 
it may be able to supply water for domestic pur- 


- poses at premium prices. He suggested impor- 


tant results affecting costs may come from the 


| development of new plastics. END 
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POLF KR WARE 


Stainless Steel 5 
Sin 


Because A kitchen 
sink is seed and used 
365 days a/year — and 
women knéw it — you 
can't oveysell the idea 
of instalJing the sink 
that not nly looks best 
but is best all the way 
through. 


New equi 
Gives Po} 
luster tin 


Pment, recen 
Gr sinks 
ish seco 


tly installed, 
a ae 
nd tone _ 7 high 


All four sides of Polar —— 
turned down for added rigi +2 
an exclusive Polar Ware fea 
Heavily undercoated, too. 





You can see, feel and 
show the superiority of 
deep-drawn Polar sinks 

. made with 3, 4, or 5 
holes for faucets and 
with or without plugs 
for extra faucet holes. 
Write for illustrated 
specification bulletin. 


Polar Ware Company 2 


*4900 LAKE SHORE ROAD, SHEBOYGAN, WIS 
Merchandise Mart — Chicago 54, Room 1455 


*415 Lexington Ave 
New York 17, N. Y 


*123 S. Santo Fe Ave 
los Angeles 12, Calif 


Offices in Other Principal Cities *Desiqnates office and waorchous« 
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NEW 
IDEA 
FOR 
PUBLIC 
~WASHROOMS™ 





Pedal Operated 
Chicago Faucets 


Here’s an idea that is opening up a brand new 
market, in public washrooms everywhere. It is 
gaining in popularity all the time. 

Chicago Pedal Faucets are the only true sani- 
tary faucets for public use. They ofles the ulti- 
mate in convenience also. One foot controls 
both water flow and temperature, leaving both 
hands free. And they still permit all the econo- 
mies of water and fuel that come with self-clos- 

ing valves. 

Both wall mounted 
and floor mounted 
models available. Pedals 
swing up out of the way 
when cleaning floors. 
The operating units pro- 
vide all the trouble-free 
service for which 
Chicago Faucets are so 
justly famed. 


THE CHICAGO FAUCET CO. 


Chicago 39, Ill. 


Chicago Faucet Products 
are distributed through 
the plumbing trade ex- 
clusively. 





pee, FIT ALL LEADING FILTER MAKES 







oye 






Give Your Customers 
the Famous Filtering Efficiency 
of Wool Felt—GENUINE GF CARTRIDGES 


One look at a General Filters Replacement Cartridge tells 
you here is more than cotton waste or impregnated paper. 
Here is the finest WOOL FELT — plus fine mesh screen 



















7. 


FAMOUS center core (with patented treatment!) that positively pre- 

THE omowas® FOR vents lint from escaping into oil lines. This specially treated 
WOOL FELT simamnate core eliminates danger of oil bypassing, and provides finer 
“STEP-BACK” filtration by making inner surfaces of the felt more dense. 
DESIGN Here also is practical ‘‘step-back’’ cartridge design for 


more usable filtering area—and cleaner, better burning oils. 


Shops featuring famous GF cartridges need stock and sell 
only one line . . . because Generals fit practically every 
filter housing made! Regardless what filter you’ve been 
selling, make sure of renewing filtering efficiency every 
auas ts casi season (and making a handsome profit) by installing a 

Sent sizes cover- genuine GF cartridge replacement! 






GENERAL FILTERS, INC. 





Get rid of costly 
manual temp. control! 


Save with SARCO 














a 
self-powered 
For residential use. 
Comes pre-wired and 
completely assembled temperature 
in three sizes: 66,600 
STUH, 78,600 BTU, controllers 
98,200 BTUH net—gas 
or oil fired. 
Wayseree man-hours and Type 24-30: 
steam, production slow- Sarco offers many 
types of self-powered 
downs, product spoilage c&n and detinte Semane- 
be avoided easily and inex- ature controllers. 


pensively by installing Sarco 
Temperature Controllers on your process equipment. 
They’re automatic, simple, dependable, low in cost. 


Send for form 


No. M-556 


The %” size, type 24-30 for example, costs about 
$100—pays for itself within a few months! Self-pow- 
ered by liquid expansion— needs no outside power 
source. Packless—no glands to stick, leak or repack. 


M1 hhawley MFG. oye For complete data and case wens write direct fo: 
wmansr amor non xninon| SARCO COMPANY, INC. 


Empire State Bldg., New York 1,N. Y. 2087F 
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Survey Shows Cooling Upsurge Is 
Common to All Building Types 


(Continued from center of page 90) 
ures for 1955, according to the Pacific Gas and 
Electric Co. 

For the first eight months of 1956 industrial 
and commercial air conditioning equipment in- 
stalled in these sections of California amounted 
to 7,600 horsepower. Projected for the entire 
year but taking into account the fact that air 




























































conditioning installations are normally lower 
during the fourth quarter, the total figure will 
still be substantially higher than the 9,700 horse- 
power for 1955. 

O. R. Doerr, vice-president of PGE, said “Un- 
til recently, it was rather generally assumed that 
the San Francisco Bay area needed no air condi- 
tioning because of the relatively low summer 
temperatures. Three of the newest 8 to 12-story 
buildings now planned for downtown San Fran- 
cisco will be completely air conditioned, how- 
ever, and it appears that there will be a market 
for commercial air conditioning in our major of- 
fice buildings from now on.” 

Switching from the West to the East Coast 
the Trane survey noted trends in this part of 
the country. 

Cooling equivalent to the melting of 550 million 
pounds of ice daily is used in season by air con- 
ditioning equipment in New York City’s Man- 
hattan Borough. 

Arthur C. Ford, New York City commissioner 
of water supply, gas and electricity, reported that 
there were 18,527 water-cooled air conditioning 
units, totaling 275,218 tons of capacity in Man- 
hattan Borough at the end of 1955. Of the 275,- 
218 tons, 230,942 were used with water-conserva- 
tion devices such as cooling towers. 

Eugene O. Bauman, chief of the department’s 
bureau of water register, said the trend in the 
city’s larger office buildings, hotels and other 
commercial establishments apparently is toward 
well-engineered central systems with water-con- 
servation devices. Present policy of the depart- 
ment is to enlarge all existing six-inch and eight- 
inch mains in its gridiron distribution system to 


bas 49; “Darn right! Pipemaster is the best wrench in the business! I’ve been 
a minimum size of 12 inches. 


usin’ wrenches long enough to know. Tried ‘em all—and it’s Pipe- 
master for me. Why? Because it’s better balanced . . . it’s easier to 
work with, and it’s got that patented Pipemaster double-action spring 
that makes those jaws really grip, ratchet and let go. And heavy-duty 


“We feel,” said Bauman, “that with recircula- 
tors being used for all air conditioning and re- 
frigeration, our water supply and distribution 


system will be capable of handling all water de- Pipemasters are lighter weight without sacrificing strength! You'll 

mands made upon it.” Department regulations love ’em ... so will your men.” 

provide that all systems of air conditioning in This ad is part of an intensive campaign in national trade magazines 

excess of six tons be equipped with a water-con- persuading your customers to use PIPEMASTER hand pipe tools 

serving device. wrenches (all sizes from 6” to 48”), cutters, vises, stands, threaders, 
In the Baltimore area, the survey revealed, tubing cutters and flaring tools. Mail your order for Erie factory- 


air conditioning’ installations ran about 50 per- tested, unconditionally guaranteed PIPEMASTER. 


cent greater for 1956 than for 1955. 


ERIE,PA.,U.S.A. E==y 


IN CANADA—ETF TOOLSLTD. ST CATHARINES ON! 


The estimate was made by the Baltimore Gas 
(Please turn to top of page 221) 


CARLOADS 
SOLD 
IN 30 DAYS! 


* 


UNITED STATES 


PLUMBING FIXTURES 


[nites States plumbing fixtures are sure-fire money 
makers. Recently a distributor sold three carloads of 
U. S. plumbing fixtures in 30 days. You, too, can enjoy 
fast stock turnover and greater profits when you sell 
U. S. plumbing fixtures. The sparkling beauty and 
modern design of the units pictured here have built-in 
consumer appeal . . . they practically sell themselves. 
The tub, lavatory, and closet combination are attrac- 
tively designed and constructed from the finest quality 
materials. The ensemble comes in sparkling white, or 
in soft pastel shades of coral, blue, green or grey. 


The cast-iron recessed tub in triple-coated enamel is 
full 16” high, fabricated by skilled craftsmen to meet 
the highest standards. The wide seat formed by the 
front apron provides added comfort and convenience 
for children’s baths, and footbathing. 

Both the lavatory and the closet combination are made 
of the finest quality, stain-proof vitreous china. The 
functionally styled lavatory, with concealed overflow 
has two built-in soap receptacles, a wide back ledge 
and an amply-sized apron. The free-standing reverse- 
trap closet combination is equipped with jet-acceler- 
ated siphoning action . . . operates silently, smoothly. 
United States produces complete lines of bathroom 
fixtures and vanity units and offers a broad selection 
of cabinet sinks, flat-rim sinks, and chrome fittings. 
These and many other items can be ordered in CON- 
SOLIDATED SHIPMENTS, cutting down your freight 
charges and giving you a bigger profit margin. Also 
you'll have the advantage of faster stock turnover .. . 
you can order smaller quantities more frequently, still 
have the latest products on hand at all times. Fill out 
and send in the coupon below for complete details. 


UNITED STATES 


PLUMBING FIXTURE CORPORATION 
307 N. FRONT ST., COLUMBUS, OHIO 





Please send me the U. S. Plumbing Fixture Catalog 


Name 
Address 
ees edie State 








In the shower... 
when you use Symmons 
SAFETYMIX ... it is 
“just right.’’ Those who 
know always specify and 
install Symmons 
SAFETY MIX for positive protection 
against the constant danger of 
scalds or chills in the shower. 


See SWEET’S ARCHITECTURAL FILE, 
DOMESTIC ENGINEERING CATALOG 
or write us direct for further information 


fi 3 2 - mat 


~~ ENGINEERING COMPANY™ 
Sittin 445 C STREET; BOSTON 10, MASSACHUSETTS 
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(Continued from bottom of page 219) 
and Electric Co. 
horsepower installed in air conditioning installa- 
tions for the first 10 months of 1956 

In 1955, the company said, there were 862 air 
conditioning installations totaling 18,572 horse- 
power. This compared with 848 installations to- 
taling 22,700 horsepower in 1954. The total of 
such installations, as of Dec. 31, 1955, was 6,520 
with 137,304 horsepower. These figures did not 
include window air conditioners 


It was based on the record of 


Self-contained room cooler unit sales were: 
1955—14,884 units, 13,476 horsepower; 1954—10,- 
175 units, 8,581 horsepower; total as of Dec. 31, 
1955—50,855 units, 41,441 horsepower. 

A 140 percent increase in air conditioning ton- 
nage installations in the Pittsburgh area by 1965 
was forecast by Duquesne Light Co. 

In the Midwest, the report from Chicago was 
typical. Here a big increase in air conditioning 
installations was predicted. 

The Chicago Department of Water and Sewers 
estimated that through 1955 there were 255,000 
tons of water-cooled air conditioning in operation 
in Chicago. Commissioner James W. Jardine said 
that estimates of 560,000 tons of water-cooled air 
1960 


con- 


conditioning in operation are forecast by 


and that plans now are under study for 
trolling water consumption by requiring use of 
conservation devices. 

An indication of conditions in the South can 
be achieved by studying typical reports from 
Houston and New Orleans. 

In Houston, in the installa- 


tion of air conditioning equipment over the past 


a steady increase 
few years was reported. 

The Houston Lighting and Power Co. said 1955 
installations included 1,524 residential units to- 
taling 6,908 tons of air conditioning capacity, 944 
commercial and industrial installations totaling 
19,994 tons and 56,453 window 
units totaling 58,588 tons. 

For 1954, 
dential installations totaling 5,787 tons, 835 com- 
mercial and industrial installations totaling 18,718 
and 48,188 window 45,279 


air conditioning 


comparable figures were 1,213 resi- 


tons, units totaling 
tons. 

Increases have been noted in all types of in- 
stallations 1946, the company reported, 
except that the capacity of new commercial and 
industrial air conditioning installations went from 
12,668 tons in 1949 to 9,430 in 1950. The number 
of such installations went from 334 to 421 in those 
two years. 

New Orleans Public Service, Inc., through gen- 
eral sales manager E. N. Avegno, reported that 
commercial and industrial air conditioning in- 
stallations made in 1955 totaled 4,200 tons of 
capacity, as compared with 3,370 tons for 1954, 
and 1,545 tons for 1953. END 


since 
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PIPE CLAMPS 
FLEXIBLE 
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PLASTIC 
PIPE.. 


most corrosion 















strongest 











resistant worm 








drive clamp 








made... 









































it’s 
designed for 
plastic 


pipe! 




































types O f 
worm drive 


plastic pipe clamps 
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ALL STAINLESS— band, screw, and housing 
made of same series of stainless steel to elimi- 

nate galvanic action within clamp itself and 
provide maximum resistance to corrosion. 


























GOLD SEAL — stainless steel band and hous- 
ing, double plated, steel screw, for installa- 

















tions where maximum corrosion resistance is 











not required and price is a factor. 





Both Murray clamps develop an absolute 
seal around the pipe that is more than four 
times stronger than bursting pressure of 























the pipe. 


URRA 























Engineered to 





exert uniform 




















pressure around quunemmmnianieaiied Welded 
entire pipe. CORPORATION construction — 
adds strength — 
eliminates 


11 W. PENNSYLVANIA AVENUE 
TOWSON 4, MARYLAND 





crevice corrosion 









PLENTY OF | Support Available from Utilities for 


Local-Level Dishwasher Promotions 
Set STRONG PROMOTIONAL SUPPORT for dealers in 
vt ae 


automatic electric dishwashers is assured under 


: a program initiated last month by the Household 
Sink Units Section of the National Electrical 
ye Manufacturers Assn. 


] x More than 100 electric light and power com- 
\ ; UR Se panies and local newspapers across the country 
yl I" 2 are expected to participate in the program. This 

: means nearly double the participation of more 
than 70 in 1956, during which sales figures rose 
35 percent over 1955. 

Representatives of the Section report that the 
rapidly growing popularity of the dishwasher, 
coupled with the fact that it has a very low sat- 
uration point, offers opportunities for resultful 
promotions by dealers, with the light and power 
companies spearheading local-level promotions. 

A selling tool in the form of a merchandising 
kit is being distributed to the utilities. Included 
in the kit are an 8-page newspaper supplement, 
demonstration flipover, streamer and consumer 
brochure. 

The supplement contains a plan of action for 


eee FOR ONLY local-level promotions. Also included are success 


stories describing in detail the city-wide promo- 
(/ tions in such key trading areas as Dayton, O.; 
St. Louis; Reading, Pa.; Louisville, Ky.; Cincin- 


nati, O.; Miami, Fla., and others. These kits are 
available to local utilities from the Household 
Sink Units Section, National Electrical Manu- 
facturers Assn., 155 East 44th St., New York City 
17. 

Typical of the local-level promotions described 
in the kit was the one last year which blanketed 
half of the state of Pennsylvania. It was spon- 
sored by the Metropolitan Edison Co. and the 
Pennsylvania Electric Co. 

Using the industry promotion kit in conjunc- 
tion with their own specifically prepared ma- 

pte tao terial, the two utilities set as their goal the sale 
CONFORMS TO of 1,081 dishwashers during the month-long pro- 
ASME CODE. motion period. This amounted to one-fifth of their 
dishwasher sales goal for the entire year of 1956. 
A COATES Electric Booster Actively participating in the Pennsylvania dish- 
adds 40 degrees . . . makes rinse water sani- washer promotion were an estimated 350 con- 
tary hot. Operates only as hot water is needed, saving trncite shi Medien 
electricity ... and saving money. Compact... can be a aeent a 
installed most anywhere. Designed to fit any type of dish- Join in the fun—the dishes are done” was the 
washer. slogan for the dishwasher promotion. The spon- 


A BOOSTER FOR YOUR BUSINESS soring utilities ran a series of three newspaper 
Write today for free catalog sheet and : ‘ - i 
descriptive literature. ads in 102 newspapers, with dealer and distrib- 
COATES ELECTRIC MANUFACTURING CO. utor ads tying in. 
Dept.D-4, 3419-11 th Ave. S.W., Seattle 4, Wash. e 








The specially prepared dishwasher supplement 
was distributed to local newspapers for use as 
editorial material and suggested advertising lay- 
outs. As part of the program, letters outlining 
a eacae | the promotion were sent to manufacturers, dis- 
oe: |  tributors and dealers by the utilities. END 
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*Super-Turbine Pumps 
: Need No 
:Mechanical Change 


. . » when used for either shallow or 
deep well jobs. Because of this versa- 
tility, Burks dealers do more jobs with 
less inventory of pump models. In 
shallow well systems, the Super-Turbine 
delivers good capacity from suction lifts 
as great as 28 feet! For deep well 
installations, simply add a low cost 
Burks educer 


system 


Easier Installations Save Your Time 


Burks Super-Turbines don’t need graded 
lines nor extra-deep ditches. These 
powerful pumps pull good capacity 
through dips and humps in the line — 
even extreme overhead loops caused by 
deep basement floors. 


Avoid Profit-eating Service Call-backs 


You'll get no priming complaints with a 
Burks. Super-Turbine Pumps do not air 
bind. They quickly regain their prime 
even if low capacity or gaseous wells 
let air into the line. They pump water, 
air, or a mixture of both to full usable 
water system pressures. 


Exclusive Impeller 
Is Selling Advantage 


Because each blade in the 

single impeller 

in a “multiple-stage” action, 
Super-Turbines give instant 

full pressure response. They deliver 
good capacity throughout the entire 
rated pressure range. This means 

long years of service 

because a Burks never 

works under strain. 


accelerates 


wholesale distributor 
or write for further information. 


See your 


° DECATUR PUMP COMPANY 


@ 33C ELK STREET DECATUR, ILLINOIS 


PTYTTITITITITITITITIT TTT ai 
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Hundreds More Pledge 
Support for the Big Push 


(Continued from page 116) 


Charles Weishaar, Federal Pipe & 
Supply Co., Chicago. 


Everett Williams, S. E. Williams 
Supply Co., Uniontown, Pa. 


Carl Zoeller, Zoeller Co., Louis- 
ville, Ky. 


MANUFACTURERS 


J. T. Angell, Thatcher Furnace Co., 
Garwood, N.J. 


Hal A. Bergdahl, manager of dealer 
sales, Crane Co., Chicago. 


A. Brown, president, Brown Prod- 
ucts Corp., Forest Hills, N.Y. 


W. W. Cloyd, supervisor of retailer 
development, American - Standard 
Corp., New York City. 


Milton Endres, vice president, 
Campbell Mfg. Co., Inc., Boyer- 
town, Pa. 


Denison Groves, sales and advertis- 
ing manager, Erie Tool Works, Erie, 
Pa. 


J. W. Murray, Jr., sales manager, 
Burnham Corp., Irvington, N-Y. 


Warren Olson, sales representative, 
Rheem Mfg. Co., Chicago. 


J. E. Osman, assistant advertising 
manager, Republic Steel Corp., 
Cleveland. 


Nicholas Peay, manager, Temple 
Seats—Div. of Southern Pine Lum- 
ber Co., Pineland, Tex. 


D. J. Quinn, vice president-sales, 
American-Standard Corp., Plumb- 
ing & Heating Div., New York City. 


E. H. Reaser, advertising manager, 
The F. E. Myers & Bro. Co., Ash- 
land, O. 


Dr. C. J. Rodman, chairman and 
director, AllianceWare, Inc., Alli- 
ance, O. 

M. Moon Siegel, president, M. Sie- 
gel Co., Chicago. 


William Smith, Summit Valve & 
Fitting Co., Summit, N.J. 


Robert Weaver, Grant Wilson, Inc., 
Chicago. 

C. F. Witschonke, advertising man- 
ager, Furnas Electric Co., Batavia, 
Ill. END 


but advanced centrifugal design makes 
them fast priming and they won't air 
bind. Burks HV-Pumps handle 
well they even prime shallow well suc- 
tion lines. In HV-Centrifugal 
Burks dealers sell the better 
the competitive 


air 80 


Pumps, 
value of 
bracket. 
mechanical seal requires no 

Motors 
built-in overload protection 


pump price 
I heir new 
adjustment, give long service 
have and 


automatic reset 


Versatile And Easy To Install 
Burks HV-Pumps are 
tally or 
over the 


installed horizon 
. either directly 
well « ffset 
them for 
mversion is 


vertically 
without me 
hallow 
easy if 
these 
idapt 


chanical change. | 
or deep wells and « 
needed. Small 
pumps fit into ck 


cat 


and compact 
juarters and 
to almost any | 
Help Promote Your Good Reputation 
Every part that pumps is made of 
nze Vital pump- 
ing parts do not collect mineral deposits 
which clog and ut down « ipacity That's 
why Burks HV-Pumps give long service, 
maintain their good capacity 
customers satisfied ! 


corrosion-resistant 


ind keep 


This Exclusive Feature 
Helps You Sell 
Straight channels in the HV- 
Pump impeller throw water 
in greater \ and force 
to the uter rim 
There, “Kam-Action” cont: the 
bulence and directs the water flow 


cam-like 
tur- 
This 
improved centrifugal action gives 

good capacity at higher 


pressures id eliminates 
multiple 


impellers on ¢ 


any need tor 
rdinary 


2 water systems 


BURKS STAY 


See your 


wholesole distributor @ 


or write for further information. © 


R PUMP COMPANY - 


DECATUR, ILLINOIS 


@ 33D ELK STREET 
SSCSSSSSSSSESESSESEESESEEE 





BURBANK TEST PILOT says: 


“Experimenting is my business, but when | shop | don’t take risks... 


I'm always satisfied most with 
a BRAND that’s made a NAME for itself!” 


MANUFACTURER 


**| MADEIT... and I know it combines top 
quality materials and superior workmanship 
at a fair price. That's the only way I can be 
sure my product will satisfy people and make 
a good name for itself.” 


DEALER 


**} SOLD IT... recommended it because 
it's made a name for itself. Trusted brands 
give folks the widest choice and newest im- 
provements. There’s no confusion, no risks, 
and no lost customers!” 


CUSTOMER 


Y 


**| BOUGHT IT... and I'm satisfied it’s 
the best for my money. I know what I’m 
getting with well-known brands. They take 
the risk out of buying.. 


.even when you 
have to order by phone.” 


THE BRANDS YOU SEE ADVERTISED IN THIS MAGAZINE ARE NAMES YOU CAN TRUST! 


They stand firmly behind every product and claim they make. 


BRAND NAMES FOUNDATION, INC 


+ 437 FIFTH AVENUE, NEW YORK 16, N. Y. 
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Chicago Puts ‘Teeth’ in Ethics Code 


(Continued from bottom of page 91) 
plumbing contractors to adhere strictly to pre- 
vailing public health and safety ordinances and 
to support measures intended to improve public 
health and safety. 

Upon its formal adoption the code of ethics was 
incorporated into the bylaws of the Chicago as- 
sociation. A procedure for enforcement of the 
code and a schedule of fines for violations, rang- 
ing from $100 to $5,000, also was adopted by the 
board of directors of the association. 

The expanded public relations and industry 
service program envisaged by the Chicago plumb- 
ing group is the result of a survey of members’ 
needs by an employee relations firm. That survey 
was followed by a study conducted by Russell G. 
Creviston, who, until his retirement last summer, 
was a public relations man for 30 years and has 
a close personal knowledge of the plumbing field. 
Creviston was director of public relations for 
Crane Co. 

Among the special activities under consider- 
ation as part of the association’s expanded serv- 
ices are (1) training of supervisory personnel, 
(2) job-study service, (3) study of technical prob- 
lems such as sanitary codes, standardization of 
fixtures, use of new materials and specifications 
and methods development, and (4) promoting the 
use by schools of visual education media on sub- 
jects pertinent to the industry. 

The expansion of the Chicago plumbing group’s 
activities will be gradual. It calls for the addition 
of two full-time program directors—a public rela- 
tions manager and a manager of trade and in- 
dustry relations. The former position has been 
filled by Patrick Cleary. William M. Readey is 
executive secretary. 


Rules of Ethics of the Plumbing 
Contractors Assn. of Chicago (verbatim) 


(1) All members of the association shall sup- 
port those programs of the association, duly 
adopted in accordance with the constitution and 
bylaws of the association, designed to further im- 
proved safety and health measures in the plumb- 
ing contracting industry. (Violation: 
fine, $250; maximum, $350.) 

(2) Members of the association shall at all times 
adhere to ethical pricing policies. This includes 
the obligation to: . (a) price materials, labor and 
services on the basis of actual costs, including 
such items as organization dues, fees, welfare fund 
contributions, pension fund contributions, appren- 
ticeship program contributions, insurance, taxes, 
etc., as direct costs, rather than overhead, plus 
regular overhead and a reasonable profit, in mak- 
ing price estimates; 
and not engage in bid shopping. (Violation: mini- 

(Please turn to top of page 226) 


minimum 


(b) adhere to quoted prices 


func ZONE-A-( ROL 


makes ZONE CONTROL 


-. @easy.....inexpensive.. 


Provides Automatic Multiple 


ZONE CONTROL 
with only one Circulate 


OPERATES ON LOW VOLTAGE WIRE 
ELIMINATES THE NEED FOR 


OMFOR 
CONTROL 


sv A 


— 


N 
fe] 
3 
i) 


w& 





EXTRA CIRCULATORS 
FLOW CONTROL VALVES 
EXPENSIVE WIRING JOBS 


Compare CONTROL ty ZONE-A- (XO, 


The installation of a ZONE-A-TROL system of Comfort Control provides each room or 
zone with its own thermostatically controlled heating system providing independent 


control of temperature in every zone at any time 


By controlling the flow of water from a 
single circulator, ZONE-A-TROL valves make 
it possible to install zone controlled gomfort 
on any hot water heating system with only 
one circulator and one relay. By eliminot 
ing the extra cost of separate circulators 
ZONE-A-TROL 


makes zone-controlled heating installations 


relays, and flow valves, 
easy and inexpensive to install 


WITH ZONE-A-TROL EVEN THE 


ZONE-A-TROL valves may be installed in 
any position or angle on the supply piping 
for each zone and are then wired to a 
controlling thermostat located in the cor- 
responding zone. Using low voltage wiring 
no BX cable is required and wiring time is 
cut to a minimum. ZONE-A-TROL valves ore 
available in 74°’, 1] ond 1'« 
copper tubing or! steel pipe 


sizes for 


MOST COMPETITIVE HOT WATER 


HEATING SYSTEMS CAN NOW BE EQUIPPED FOR ZONE CONTROL 


SEND TODAY FOR FURTHER INFORMATION ON 


SELLING COMFORT CONTROL BY ZONE-A-TROL 


= COMFORT 
SCONTROL 


Econ’ 





YOU’VE HEARD ABOUT IT 


NOW- 


a 


Here’s your opportunity 
to look inside the 


AERMOTOR 


Submersible 


... performance-tested in 
thousands of installations 


Geir mee Arma eae 


Notice the crisp, efficient stage de- 
sign. Individual bowl assemblies 
are threaded together to increase 
efficiency—eliminate interstage 
leakage. Notice, too, the Submer- 
sible’s motor. Windings are her- 
metically sealed in an all-welded 
stainless steel case — permanently 
protected from water damage. 


But the Submersible's features 
The 
rich stainless steel and machined 
tells 


don’t end inside the pump 
brass’ exterior customers 
you're installing a quality product 

. one they can depend on for 
superior performance. Makes your 
selling job easier too! 


Now—you've seen for yourself just 
why ae Aatmater Tihesnentale is 
best for your deep well installations. 
For more information the 


, contact 
Aermotor Factory Branch nearest you 
or write direct. 


Witnnw 
\owaree weeret rou warn itr / 


Branches AMARILLO ©¢ CORDELE, GA. « DALLAS + DES MOINES 
HARRISBURG + KANSAS CITY * MINNEAPOLIS * OAKLAND *« OMAHA 


| 
} 


AERMOTOR COMPANY | 


2500 W. Roosevelt Road Chicago 8, Illinois 


226 


Dept. DE-4 


(Continued from bottom of page 225) 
mum fine, $750; maximum, $1,000.) 


(3) Members of the association shall at all times 
make accurate and true representations in adver- 
tising merchandise and services to customers and 
potential customers. (Violation: minimum fine, 
$100; maximum, $150.) 


(4) Members of the association shall pay, with 
promptness, all permit fees, inspection fees, bills 
and other financial obligations incurred in the 
course of business. (Violation: 
$100; maximum, $150.) 


minimum fine, 


(5) In the performance of work, members of 
the association shall adhere strictly to plans and 
specifications, unless deviations or substitutes are 
approved in writing in advance by the customer. 
(Violation: minimum fine, $100; maximum, $150.) 


(6) Members of the association shall guarantee 
the quality and serviceability of their work for 
one year after completion. (Violation: minimum 
fine, $100; maximum, $150.) 


(7) No member of the association shall at any 
time make derogatory or disparaging statements 
concerning any other member of the association, 
especially to architects, contractors or actual or 
potential customers. (Violation: 
$240; maximum, $350.) 


minimum fine, 


(8) Members of the association shall advise the 
executive secretary of the association of all poor 
credit risks encountered in the course of their 
business, for the purpose of protecting other mem- 
bers of the association against losses. (Violation: 
minimum fine, $100; maximum, $150.) 


(9) All members of the association shall be re- 
quired to adhere strictly to the obligations im- 
posed upon them by Article XI, Section 3, of the 
constitution and bylaws of the asseciation. (Viola- 
tion: minimum fine, $3,000; maximum, $5,000.) 


(Article XI, Section 3, provides that “No mem- 
ber of this association, nor any group of members 
of this association acting in concert, shall at any 
time enter into any agreement or understanding, 
oral or written, with any labor association or as- 
sociations or trade union or unions which in any 
way contravenes, conflicts with, amends or devi- 
ates from any agreement or agreements entered 
into by or on behalf of this association as a whole 
with any labor association or associations or labor 
union or unions, or which in any way disadvan- 
tageously affects the position taken by the asso- 
ciation in any negotiations or dealings with a labor 
association or associations or labor union or un- 
ions.” 


(10) All members of the association shall adhere 
strictly to all prevailing codes and ordinances in 
(Please turn to top of page 229) 
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STEP UP YOUR SALES 
gutomaticary: 











PEDAL 
VALVES 
and Service Fittings 


8-520 . 
GOOSENECK NOZZLE : 
with dummy base Your customers are looking for newer | ,g, .ZIVES you a e ey ures 


and better ways of improving home and 


commercial building conveniences. You . 4 > 
can be sure of satisfying everyone. . . essentia if a p astic 
with the newest, up-to-the-minute line of | 

T & S water service specialties. It’s easy | > ] 

to step up profits with self-selling, auto- pipe C amp > 

matic Foot Pedal ‘‘Stream-Mates’’...the | 

versatiJe Faucet Specialties . . . and the 

famous ‘‘Lifetime’’ Shampoo Sprays. 

Watch business stream your way. 


See our “Foot Pedal and Fittings” Catalog 
in Domestic Engineering Catalog Directory. 








B-260 Single Sink Faucet (left) with Double Joint aes Nozzle 
B-205 Single Pantry Faucet (center) with Swinging Nozzle 
B-300 Double Pantry Faucet (right) with Gooseneck Spout 


. is 100% corrosion- 
With the accent on fully equipped 


bathroom vanities, new or remodeled, | proof...the only clamp that matches the qualities 
feature the “Lifetime” as a most 


wanted item in every household. of plastic pipe itself for long-term underground 
Beautifully designed permanent fix- 


ture (B-1000, illustrated), or faucet installations. That's why, today, HY-GEAR is the 
snap-on type (B-1005). Big extra 


profit builders! most widely used clamp in the plastic pipe field. 


See your local dealer, or write direct =<) _/—~ Send for your sample! 
for specific bulletins or complete ] Va WRITE DEPT. K 


“PLUMBING SPECIALTIES” catalog 


T&S BRASS AND BRONZE WORKS, INC. ’ designed specifically for plastic pipe 


32 Urban Avenue, Westbury, L. I., New York + EDgewood 4-5104 


Most “Flexible” Line of Water Feed Equipment! Pre-Rinse ote Fars 
= ° nogliiane ayia -beega totes me Prosi vane accessories, _ 





é 
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--omachine-cast soil pipe and fittings 


® Somerville soil pipe has long been 
recognized for top quality. Now, 
pneumatic machine-cast process 
gives unsurpassed uniformity. Select 
from a complete line of soil pipe, 


fittings and specialties. 


G 


Member Cast Iron Poon Pipe Institute 


DYNAMOLD' 


*Trade-Mark 


SOMERVILLE IRON WORKS, INC. 


tA © SPECIALTIES 
PLANT AND : ATTANOOGA, TENNESSEE 


to Sell the house... J ce: ESTABLISHED 
. IN 1923 


* “Tell the woman. RENOWNED 


: about VANCeat ; ++, FOR ITS FINE . 


ma Stainless Steel Sinks” 








STONITE DELUXE 


LAUNDRY TRAY STAND 


“Scratch Resistant? “Easy to clean? Available to fit any style or size of 
Yes Ma’am, satin finish.” Oval shape saves time.” laundry tray. Made from heavy 

“Sanitary? “Silent? formed steel. Graceful in design. Beautifully and sensibly 
Used in modern dairy Soundproofed | finished in lustrous aluminum. Supplied with leveler bolts 
equipment.” underneath.” | for easy installation. Neatly packaged in individual cartons 

"Strong? “Guaranteed? for easy handling. Clearly marked with size and style. 
20 gauge all over—even Unconditionally!” WRITE FOR FULL INFORMATION TODAY! 


at stress points.” Write for new catalog—Dept. ~" ——!e 7 T Fe | bee ? T e 
7 | nite |} PRODUCTS COMPANY 
Vance Industries. fnc. A) 141 E. HUNTING PARK AVE. 


2108 JACKSON AVENUE - EVANSTON, ILL. PHILADELPHIA, PA., U.S.A. 


228 DoMEsTIc ENGINEERING, APRIL 1957 





(Continued from bottom of page 226) 
the interest of public health and safety. (Viola- 
tion: minimum fine, $500; maximum, $750.) 


Procedure for Enforcement of the Rules of Ethics 
of the Plumbing Contractors Assn. of Chicago 


(1) Any active resident member of the associa- 
tion in good standing, alleging a violation of the 
code of ethics, shall file charges in writing with 
the executive secretary, who shall promptly serve 
copies upon the members of the ethics committee 
and upon the member charged; provided, further, 
that where the charge alleges a violation of Rule 9 
of the code of ethics, copies of the charge shall be 
served upon all members of the labor relations 
committee. 

(2) The ethics committee shall summon the 
charging party and the party charged to appear 
before it, by notice in writing given at least five 
(5) days prior to the date on which such parties 
are summoned to appear, and shall afford such 
parties.a full, fair and impartial hearing. Where 
a vielation of Rule 9 of the code of ethics is al- 
leged, the chairman of the labor relations commit- 
tee, or any person designated by him, shall be 
entitled to intervene in the proceedings and pre- 
sent any evidence relevant to the charge under 
consideration. 

(3) Within ten (10) days after the close of the 
hearing, the ethics committee shall issue to the 
board of. directors of the association a written 
report, embodying the findings and recommenda- 
tions of at least a majority of the members of the 
ethics committee. Any member of the ethics com- 
mittee who does not agree with such report may 
file a separate report with the board of directors 
within the same 10-day period. 

(4) Upon receipt of the report of the ethics 
committee, the board of directors of the associa- 
tion shall proceed forthwith in accordance with 
the provisions of Article [IX of the constitution 
and bylaws of the association END 
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“| don’t think you'll have any more trouble 
with those leaky faucets!” 
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DONT KILE< 


lugging aroun 


your whole sho !\ 


Jobe the sy 


fey 


lightweight 
convenient size 
cadmium-plated 
handy compartment 
SEE YOUR JOBBER OR WRITE TO... 


<< BUNNY PRODUCTS 


= 235 N. FAIR OAKS - PASADENA, CALIF. 








e IN ESTIMATING 
e IN BUYING 
e IN SELLING 
e IN BILLING 


e IN CHECKING 
INVOICES 


In making a practice of referring to the BRADFORD PRICE BOOK, 
you'll find quick, easy answers to your pricing problems. Be it a 
question either in plumbing, heating or sheet metal work, you'll find 
price data showing prevailing material costs . . . list, net and sug- 
gested selling prices. Contents: 450 pages divided into 24 sections, 
You'll find the BRADFORD PRICE BOOK a most valuable item 
of equipment in maintaining a successful and profitable business. 


Subscribers use this valuable book to 
make sure that they are being allowed 
the latest market discounts and prices. 


Ihe WRITE FOR COMPLETE INFORMATION TODAY 


BRADFORD PRICE BOOK 


QUINCY 69, MASSACHUSETTS 








\ 








eos wer s the proven 


Traffic let 


nee” € 


CATALOG | ; 


84 "| 


- plus helpful “FIX-IT" HINTS thet build 7 


customer goodwill, add to its retentive value 
and increase sales! 


» ALL NEW DIGEST SIZE . featuring everything from 
@ the smallest repair part to modern bathrooms, kitchens and 
complete heating systems. ALL NEW .. with full- color front 


and back covers. ALL NEW... YES! Bit, still the same 


time-tested store traffic and profit builder other dealers have 
used for over 25 years. IT’S READY NOW .. . for you to 
mail to your customers . . . and for less than the cost of an 
average letter! 


EySTONE \omndgtnttedatsieed 


MMR adagme Prices. ond @ FREE CATALOG. Ask obout on 


exclusive catalog franchise in your area. 


809 FEDERAL i 
PITTSBURGH 12, PA. 











clese coupled washdown combination 


Finest pure white vit- 
reous china fer life-long 
beauty and cleanliness. 


Oversize trapway. 


Peerless 4-bolt tank con- 
nection — simplest, 
strongest, most durable. 


Easy to install, nothing 
to get lost or misplaced. 


Quick, positive align- 
ment. 


Resilient gasket and 
washers for leakproof 
cushion fit. 


Ne. 5162—for 10” roughing in 
Ne. 5172—for 12” roughing in 
Ne. 5182—for 14” roughing in 


SEND FOR THE PEERLESS CATALOG 


Peerless Pottery, Tuc. 


Quality Vitreous China Since 1902 Evansville 12, Ind 





The Better Bathroom Boom 


(Continued from center of page 93) modernization 
market is getting another big boost from changes 
in the new home market. Persons seeking premi- 


- um prices for their used homes must keep abreast 


of the style. They'll have to offer the best in 
convenience—more bathrooms as a start. If they 
don’t, their homes soon may be outmoded, ready 
for discard or bringing a low resale value on the 
competitive market. 

Plumbing contractors in many cities are pre- 
paring for this additional business by making 
bathroom modernization easy for homeowners. 
They’re offering one-stop “plumbing packages” so 
homeowners no longer must contact numerous 
tradesmen about bathroom remodeling. Instead, 
property owners can obtain one complete bid from 
a contractor who does all the work. 

Used-home sales are 35 percent ahead of last 
year, partly because this modernization has added 
eye-appeal and buy-appeal. 

But the potential market is almost untapped. 
People are just now becoming aware that fresh 
paint, a new room or a repaired porch aren't 
enough. The heart of a home—its bathroom— 
must be remodeled to give a new lease on life. 

There are 48 million homes in the country. 
Seven of every 10 must have plumbing facilities 
completely overhauled to bring a reasonable re- 
sale value. More than 8 million homes are di- 
lapidated and lack either a water closet or hot 
running water. Nearly 20 million have no central 
heating, and 8 million are without a private bath. 


» These homes must get in step with the multi- 
bathroom trend or suffer the consequences that 
inconvenience and unattractiveness can bring. 

Of course, people won’t be able to buy better 
homes without money. They'll need higher take- 
home pay checks. Here, too, the better bathroom 
boom gets a green light. 

The present picture is one of a nation rich 
beyond dreams of the past. Millions of persons 
enjoy incomes far above what they expected only 
a few years ago. 

Today, for example, 23 million families earn 
$5,000 or more a year. Fifteen years ago only 2.1 
million families could boast of this. During the 
same span of years, the number of families earn- 
ing less than $5,000 a year has dropped from 39.3 
million to 29.2 million. 

An even sharper contrast can be see in the 
$7,500 a year and up bracket. Back in 1941, fewer 
than 1 million families were in this group. Now 
9.6 million families—nearly 10 times as many— 
count incomes above this figure. 

The average family’s earnings have jumped 
from $2,210 in 1941 to $4,421 in 1955. Taxes have 

(Please turn to top of page 233) 
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Read Your TETER TOPICS for 57 


kK. Ge 


Watch for more Combined Kitchen- 

Utility Room Plans worked into house 

building specifications for ’57. 

This means: More and more TETER | 

Table-Top Type Water Heaters sold 
Genuine Dow... as to meet the growing trend. 


es maximum pro 

Watch for “deep down, hidden qual- 
ity” demands for water heater re- 
quirements—such as the TETER 
solid quality, dependable, sturdy built 
construction. 


RED BANK TANK 
yper t t 


There'll be more consumer product 
investigation in ’57. 
IMOULATION: Full 3° So, look to the TETER cross-section , 
chick Maske of oom for technical facts. For when you tt 
= stock up on TETER Water Heaters  rom'is 
sini iiniaiaiatte s you can gell for keeps and make ™ 
+2 friends as well. Buy TETER! 





UU 
' 


| 


temp 
conveniently located 


Right: TETER Bantam 
Water Heaters. Ideal 


for amall homes, cot 
tages, etc Ranges 


from 3 to 20 gal. cap, 


13839 
SOUTH 

INDIANA 

AVENUE 


HTT 
CHICAGO 27 


ILLINOIS . —— 





‘ 





LAUNDRY 

TRAY PUMPS 
AND 

S UM P 

PUMPS 


Stock Up On 


GENUINE BARNES 
Cutter Wheels! 


(3 to a Cutter Tool) 


ABSOLUTELY 
GUARANTEED 


DROP FORGED 
& EXPERTLY TEMPERED 


NEPTUNE LAUNDRY TRAY PUMPS 


are engineered to meet the long-sought 
pumping requirements of thousands of 
homes where no sewage is available or 
where both laundry trays and washing ma 
chines are below sewer level 


Will cut all wrought steel and 
cast iron pipe with speed and 





THE REAL 
STAND-BY 
FOR OVER 
75 YEARS 











precision. Buy them through 
your wholesaler as you have your 
GENUINE BARNES PIPE 
CUTTERS 








THE BARNES TOOL CO., Inc. 
NEW HAVEN 6, CONN. 
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NEPTURE SUMP PUMPS are renowned 


for their long-lasting, dependable efficiency 
Engineered and manufactured with great 
precision, the NEPTUNE line of Sump 
Pumps is rugged, rustproof and automati 
Capacities to 3600 gal. per hr 

SEND FOR DESCRIPTIVE FOLDER TODAY! 


NEPTUNE 
PUMP MFG. CO. 


4912 North 6th Street 
PHILADELPHIA 20, PA. 
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choice of 7 low cost automatics 
in the 
DIAMOND Jr. line 


The most efficient, the moat econemieal 


of the “eutemetio’” evrrently available 
The mere twist of @ dial ewiteh sete the 
entire regeneration proces in motion 
brine ejection, rinsing, beckwashing 
and return to soft water serviee, IT'S 


COMPLETELY AUTOMATIC . BUT 
ONLY AS NEEDED! 


List Price $245.00 F.0.8. Poctory 








THE DIAMOND JAS-25 . 
WITH ELECTRIC TIME CLOCK CONTROL 


“Automatic” Regeneration in its 
simplest and most economical form 
The Electric Time Clock controls 
regeneration at specific TIME 
INTERVALS .. 


or monthly, dependent upon 


. daily, weekly, 


soff water requirements. 
They're efficient . . . they’re low-cost, 
and... they move fast. For 
complete details, write 
List Price $275.00 
FOB Factory 


OSHKOSH FILTER and SOFTENER. CO. 


OSHKOSH, WISCONSIN 





This 
Season 
With 


\ LIGHEST 
MOST POWERFUL 


SEWER MACHINE 
on the Market 





Lowest 
Upkeep 


Write For 
FREE 

*“On-the-job” 

Demonstration 


—_ 
~ tap 


@ Safe One-Man Operation @ Reverses Right or Lefi © Instant 
Automatic Chuck and Clutch @ 3 Speeds---125, 250 and 
500 RPM @ Cables 4 Times Stronger Than Any Other 


FLEXIBLE PLUMBERTOOLS, INC. 


3782 DURANGO AVENUE, LOS ANGELES 34, CALIFORNIA 
FRANK DONOVAN COMPANY, 9 S. CLINTON ST., CHICAGO 6, ILLINOIS 





For LIFETIME Customer Satisfaction 
~ +» Specify and install 


MID-STATES 


SOLID HARD RUBBER SEATS 


Mode! 901 f 


¥ Model 915 ¢ 
900 SERIES (companion to EVERNU) 


r Regular Bow! 
r Elongated Bow! 


Product of more than 25 years experience in the 
manufacture of hard rubber seats 


Lustrous ebony finish. 


Nothing to crack 
split, stain or wear out 


peel 


Flat bottom, perfectly fitting seat, solid hard 
rubber throughout. All-over high gloss finish 


Satin-smooth contours and edges simplify clean- 
ing, assure sanitation. 


Rubber covered no-check hinges have solid brass 
posts—finish matches seat. 


SEND FOR DESCRIPTIVE LITERATURE 


Mad: States Rubber Products, Inc. 


1230 RACE STREET PRINCETON, INDIANA 


be 
ii eee: : RG TARE " —— 
=Use Telsco Compression Fittings 


;when you install appliances! 


TELSCO FITTINGS DIVISION 


5420 REDFIELD STREET 


DALLAS 35, TEXAS 


BD at your favorite jobber 
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(Continued Jrom beattom of page 200) 
multiplied five times in that period, and living 
costa have increased S88 percent, Nevertheless 
the living standard, on the average, haa risen 25 
peroent 

Note that this ia the average, Some groups 
show more marked improvement, The average 
factory worker today, for example, earns $8l a 
week, In 1041 his weekly pay was only $20.58 
Incomes of $10,000 a year are found among many 
skilled workers 

And economists believe living standards should 
double again by 1985. The average family’s in 
come should jump from $4,421 in 1955 to more 
than $8,500 by 1985 (in stationary dollars), With 
in a generation, the way of life will be upgraded 
as much as during the period from Plymouth Rock 
to World War II. Other riches extend well be- 
yond the dollar measure. 

Taxes have planed down incomes of the 
wealthy. At the same time, widening employ- 
ment and higher wages have sharply increased 
living standards of most American families. This, 
of course, has been reflected in the demand for 
better dwellings. A far greater number of home 
buyers want and can afford houses with added 
convenience and comfort. 

High taxes and full employment also have 
helped eliminate the servant class in America. 
Homeowners now work around the yard and in 
the house, getting a better picture of things they 
never noticed before. Poor-functioning, inade- 
quate facilities that cause irritation are more 
likely to be modernized. 


» Changes in home financing have further ac- 
cented the trend toward better facilities. With 
higher mortgages, people are buying bigger homes 
with better facilities. Mortgage debts have 
climbed from $55.6 billion at the end of 1941 to 
$199.5 billion in mid-1956. 

Mortgage agencies, within the limits of a chang- 
ing credit situation, have been eager to finance 
home buying. These lenders include big national 
organizations such as savings and loan associa- 
tions, life-insurance companies, commercial and 
mutual savings banks and the Federal National 
Mortgage Assn. Of course, the federal govern- 
ment has emerged as a primary credit power. 
Loans guaranteed by the Housing and Home Fi- 
nance Agency and Veterans’ Administration now 
account for much of the market. 

With so many groups offering financial help, 
people are less reluctant to go into debt for the 
houses they want. They’re now willing to com- 
mit themselves through low down payments and 
easy credit terms. 

The same holds true of the modernization mar- 
ket. It‘s easy to get loans for improvements that 

(Please turn to top of page 234) 
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82 DIFFERENT 
BASMOR 


Water Heaters 


SEVEN SERIES, A MODEL FOR 
EVERY DEMAND 


GAS AND ELECTRIC, 20 TO 100 
GALLONS 


FAMOUS "8-E" GLASS-LINED OR 
GALVANIZED TANKS 


HIGHEST QUALITY CONSTRUC. 
TION FOR TOP PERFORMANCE 


@ MODERN BEAUTY FOR EYE AP.- 

PEAL AND BUY APPEAL bs wT 
Modest home to large estate e shop to 
apartment house there's a Basmor "Al itomati 
Water Heater just right for every water heating job 

. to meet every budget. Be Basmor Headquarte: 
in your community. Sell America’s most complete 
line of water heaters, gas-fired residential and con 


mercial boilers, and gas incinerators! Send for the 
Basmor Sales Plan today! 





YOU'LL DO BETTER WITH BASMOR! 


BASTIAN-MORLEY (CO., INC. 


LA PORTE, INDIANA . BRANCH PLANT: PITTSBURG, TEXAS 


PLUMBERS! 


SWEAT DIRECT 


LAVATORY TANK 











raion | AVATORY TANK 
Flexible SUPPLIES to Floor 


Arbest flexible supplies designed to siip over and sweat directly 
on to % or ‘2 copper tube rough at floor level. Eliminates need 
for adapter fittings. These supplies are plated with lustrous pol 
ished chrome on nickel base, guaranteed not to crack or peel at 
point of bend. Riser tubes on both types ‘2 0.D. flexible chrome 
copper tubing 
Cat. #4138 Lavatory Supplies 36° overall! 
+ me #41568 Tank Supplies 2!” overall 

aged complete with deep flanges to cover over sweat-on joint 





WRITE FOR FREE CATALOG SHOWING 
] ALL SIZES AND TYPES 
MANUFACTURING COMPANY 


< \/ 3047-49 AMBER STREET . PHILADELPHIA 34, PA. 
FORMERLY THE G&H MANUFACTURING COMPANY 





(Continued from bottom of page 233) 

tend to restore the value and comfort of homes. 

Here, too, the government is helping. With the 

backing of the Federal Housing Administration, a 

homeowner can borrow up to $3,500 in low-in- 

\a" terest, long-term loans for home modernization. 

with MAYCO dielectric The VA also insures loans, helping veterans to 
. ° improve their houses. 

couplings and unions! In other words, the government is taking an 

active interest in raising living standards through 
home modernization. 

While incomes are skyrocketing and the home’s 
getting its due attention, America’s population is 
growing fast. Forty years ago there were 100 
million persons; there were 141 million in 1946; 





there are more than 170 million now, and many 
STRAIGHT & REDUCING COUPLINGS SOLDER & FLARE COPPER UNIONS predictions for 1975 point to as many as 221 mil- 
lion people. And people seek homes, set new pat- 
Joining dissimilar metals? Install MAYCO terns, demand many changes and have more 
Nylon Insulated Dielectric Fittings. They children. 

give positive protection, inexpensive enough But their total number won’t cause the only 
for every job. Proven by the millions—able 
to withstand 230° F. and pressures up to 
1000 Ibs. Order from your jobber now! 











increase in home building and the better bath- 
room boom. Distribution, age levels and leisure- 
hour habits will give added impetus. 

The vigor of baby births has surprised all ex- 


May C rey VV hd | perts. In 1945 there were 2.7 million births re- 
| corded. The current 4 million mark will give 
GALESBURG, ILLINOIS 


way to birth rates as high as 6 million by the early 
Makers of famous MAYCO Nylon Oiekectric Bushings | 1970's. 


Young couples are married far sooner in life 





and have larger families than they did 20 or 
AUTOMATIC | 30 years ago. Between 1940 and today, the me- 
TUBE BLOWER dian age of women at first marriage fell from 
21.5 to 20.2. Last year, mothers from 15 to 44 
years old had an average of 1.6 children—an in- 
crease of .4 since 1940. Causing this flood of ba- 
bies are two decades of full employment and the 








reduction of economic insecurity. 


MANUFACTURERS OF ’ 
s At the other extreme we find that oldsters are 


BOILER TUBE multiplying twice as fast as youngsters. In 1955 


there were 14 million persons over 65, a 25 per- 


§ C RA PER S cent gain over 1950. (Youngsters made a 12 per- 


cent gain in the same period.) 
2 BRU SHES All of this—earlier marrying, longer living, big- 
ger families—puts added stress and strain on the 
Le LAIN INGALLS bathroom. Because children and older people are 
— TUBE BLOWERS home most of the day, obsolete, single bathroom 
al PACKING TOOLS homes are not able to carry the extra traffic. Ad- 
P_FINE WIRE BRUSH ditional bathroom facilities are becoming musts. 


A tremendous increase in the number of work- 
Send for catalog ing wives also crowds bathrooms, pointing up the 


If _. 
MULL 
and discount sheet need for more facilities during morning rush 


hours. Today there are 12 million working wives 
—an increase of 7 million since 1940. More and 

more women, attracted by the extra income they 

LAITY A,W.CHESTERTON CO. : : 


can carry home, will join the working force. 


f= EPG iil ew EVERETT 49, MASS. But the population explosion, spiraling nation- 


al income, credit financing, government aids and 


OMB 
~ ee Cen | (Please turn to top of page 237) 
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RELIEF VALVES 


PERFECTION 
Floor and Ceiling Plates 


THE BEATON & CADWELL MFG. CO. 


NEW BRITAIN, CONN. 


BOSTON DRAFT STABILIZER 


WORLD'S MOST ACCURATE DRAFT CONTROL 


GUARANTEES 
CONSTANT 
DRAFT 


and protects your heater 
against draft variables 
that destroy efficiency! 
NOW AVAILABLE 
at.7,, 7 we 
LARGER SIZES up to 24”, 
All available with or 
without TEE section. 
TOPS in ability to hold 
draft yet the EASIEST 
to install. 

NO WEIGHTS TO AD- 
JUST. Can be properly 
set, even without instru- 


mw OPERATE YOUR HEATER AT PEAK 
EFFICIENCY WITH ACCURATE DRAFT CONTROL 


BOSTON DRAFT STABILIZER 


. Slows down travel of gases thru the heater to a desired 
CONSTANT speed so heater can absorb the heat before 
it reaches the stack 

. Holds a constant draft because variations in draft-pull 
result in changes of air delivery from the burner fan, 
causing changes in smoke content and CO, of your com- 
bustion. 


WRITE FOR COMPLETE INFORMATION 


BOSTON MACHINE WoORKS COMPANY 


Oil Heating Supplies Division, 7-17 Willow St., Lynn, Mass 
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TSs" 


Designed for baseboard radiation 
and finned tube installations 


==. 


ease of installation; eliminate vibration 
compensate for expansion and contraction; 
reduce noise 

correct misalignment; insure against broken 
pipe lines 

for complete information write for Bulletin 
HPA-2 


JOHNSON METAL HOSE, Inc. 


12 SPERRY STREET 
WATERBURY, CONN. 


ewer rrere 
rrr re. 
eS 
ees 

















LOWEST-PRICED QUALITY BASEBOARD 
PER SQUARE FOOT OF RADIATION! 


PANEL LINE 


HANDSOMELY STYLED . QUALITY ENGINEERED 


COPPER BASEBOARD RADIATION 


FREE STANDING OR RECESSED 


SINGLE TIER | OR DOUBLE TIER 
See ratings below) wes Ratings below X 1.40 


Copper Tube Alummum f 


APPROVED |-B-R HOT WATE 


Av. Water Temp 160 170 180 l : sals. per 
BTU/Hr/Lin. Ft 480 530 590 640 7 is l 
BTU/Hr/Lin. Ft 510 560 630 690 75 60 5 


Hot f ‘Hy Date FIN TUBE 


NEW MONEY-SAVING 680 BTU/HR/LIN 3 
DEVELOPMENT at 180 WATER TEMP. 


MAKERS OF SQUARE-LINE 
RADIATION & CONVECTORS 


THE 
Hoff MANUFACTURING CO. 
BETHANY, CONN MEMBER |-B-R 


WRITE FOR LITERATURE AND INSTALLATION DATA 








GUARANTEED PROTECTION 


Protect bathtubs and other enamelled or 
porcelain surfaces during construction 
and repairs the practical way, with REDI- 
RELEASE 
that outsells all other tub protections in 


performance 


PROTECT BATHTUBS 


e MARRING 
¢ SCRATCHING 
e CONSTRUCTION 
DAMAGE 


NO 


ace 


REDI-RELEASE 
PROTECTION PAPER 





® Economical 
* Easily applied 


The NEW protection paper 
and application 


ACE PAPER CO.,INC., 


426 W. Broadway, New York 12, 


® Fits any size, style or type tub 
* Easily removed—with water 
* Supplied in rolls for easy handling 


WaAlker 5-7400 


Le 


Please send me FREE price and profit information 


about ACE REDI-RELEASE Protection Paper. 


*We are jobbers *We are plumbers 
NAME 
ADDRESS 


ZONE STATE 








BUILT-IN SKIMMER 
ELIMINATES 
GUTTER 
DRAINS IN 


SWIMMING 
POOLS 











With new swimming pool items like this, Modern 
makes profits for contractors! Skims away floating 
leaves, bugs and debris automatically and con- 
tinuously! Installs fast because it's a complete unit 
with heavy cast iron body that goes right into the 
pool wall. 


Manufactured and guaranteed by Modern—the 
oldest, largest exclusive manufacturer of pool 
equipment and supplies. Famous since 1935 for 
complete line of filters, pool equipment and chem- 
icals—over 100 items! Send for the biggest, most 
complete Catalog & Data Book in the industry— 
Cataloa No. 23D 


DISTRIBUTORS, DEALERS, CONTRACTORS... 
head for distributorship details. 


Write on letter- 








(MOderL SWIMMING POOL CO., INC. 


Manufacturers 
of Swimming 


Pool Supplies 


1 Holland Avenue * White Plains, New York 


Since 1935 











duratub 


FAMOUS 9TD 


ae 


APPLIANCE-STYLED LAUNDRY TRAY 


HANDIFLO 


Nationally Advertised 


E. L. MUSTEE AND SONS, IN 


DOUBLE DRAIN 


New beautiful pastel colors: 
pink, white... 
laundry equipment! 

duratub’s exclusive Handiflo double drain 


Ral 


green, yellow, 
perfect match for other modern 


makes 2-hose automatic washers com- 
pletely automatic. Carries suds in and 
out of washer for re-use, handles waste 
water drainage. Hose connections per- 
manent, out of sight. Ideal with single- 
hose washers, too. 


duratub is easily installed, a high profit item 


it pays you to carry! 


Standard model 9TC duratub in white only... 
has all fine features of the deluxe 9TD except 
Handiflo double drain. 


duratub scene" 


write for complete details 
C. 6911 Lorain Avenve * Cleveland, Ohio 


duratub, a registered trade mark; 
Handiflo*, a trade mark of E. L. Mustee and Sons, Inc. 





7 


@FOR the larger jobs 
where fast recovery plus 
storage are _ required. 
Handles a battery of 
showers with a_ single 
heater near the point of 
use. Save hundreds of 
dollars in tanks, pipe, 
and fittings. 


® USED in schools, dormi- 
tories, apartments, mo- 
tels, camps, etc. Supplies 
medium or high temper- 
ature water. Available 
with standard or A.S. 
M.E. tank. Oil or gas 
fired. 


BOCK 


CORP. 


10 S$. DICKINSON ST. 
MADISON 4, WIS. 
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(Continued from bottom of page 234) 
controls and changes in the building market 
aren’t enough by themselves. It takes a unifying 
force. to stir up the ingredients behind the better 
bathroom boom. And that.force is publicity. 

During the last few years, industry-wide pub- 
lic relations programs have resulted in an un- 
paralleled amount of publicity in the nation’s 
newspapers and magazines. Radio and television 
broadcasts have endorsed “glamorous, new bath- 
room facilities.” 

Again and again, from all sides, the public has 
heard about new colored fixtures, changes in bath- 
room style and the multi-bathroom trend. The 
public has heard and is becoming interested. 

But here’s the job the plumbing industry faces 
during the next 10 years. . 

Construction—residential and nonresidential in- 
cluded—averages about 10 percent of all the 
goods and services in the country—The gross na- 
tional product. 

Last year the gross national product was about 
$400 billion. If, by 1967, living standards are half 
again as high, the GNP must increase $200 bil- 
lion to $600 billion. That means construction must 
increase $20 billion. Economists say there’s little 
doubt this goal can be met. But, they warn, there 
must be a corresponding demand for all these 
added goods and services. People must want bet- 
ter and more bathroom facilities. 

Consumer habits, motives—and methods of 
purchasing—must change. This won’t happen au- 
tomatically. Selling efforts at every level, includ- 
ing advertising, publicity and sales promotion, 
must keep up with production, whetting the ap- 
petite of Americans for more comfort and con- 
venience, for more glamorous bathrooms. Whole- 
salers, manufacturers and contractors must pitch 
in and create new demands for bathrooms. 

It’s as simple as this. The bathroom facilities 
can be manufactured. People have the need. 
They can be encouraged to want them. 

The better bathroom boom should be here to 


stay. END 





“| think we've already located the 
cause of your trouble, M’am!” 
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IN CANADA: 
EMCO LIMITED 
16 Branches across Canada 


“DELTA... 
AN APPOINTMENT 
OF QUALITY.” 


Aint OF BRIT UND o> 


“a 


Guaranteed by @ 
Good Housekeeping 
\tor 


J 
45 aoveansto WS 


AY 
& 
> 





YOUR BEST MOVE... 


IS WITH 





onty ONE movinc Part 


DELTA FAUCET 


DIVISION OF MASCO SCREW PRODUCTS CO. 
12825 FORD RD. DEARBORN, MICH. 




















te] Gt icmete), bs fe) 8 
yp Extends Engine Life 
yp’ Reduces Fuel Consumption 
> jf Lowers Maintenance Cost 







WINCO MODEL 105CION2D— 
1500 watts, direct drive, 115 or 
230 volts, 60 cycles A. C. Carry- 
ing cradle optional. 


A flick of the lever reduces engine 
to idling speed, easily, quickly and 
positively when power is not 
needed. Conserves fuel, extends engine life, cuts gervice and operating 


costs. Get all the facts on this Winco money-saving feature. 
WRITE TODAY—DEPT. DE47 
WINCHARGER CORPORATION 


sioux cCiTY IOWA 
Subsidiary of Zenith Radio Corperetion 








TESTING DEVICES 


6 to 10 
Stories High 
- and 
Stories High Municipal 
Applications 


— For Buildings 


0 

PEPPERMINT 4 to G 
TEST MACHINE 
Available in 3 Sizes 


MUTUAL MANUFACTURING CO., 45-16 162nd Street, Flushing 58, N. ¥. 








KEK-CLEANED BOILERS 
LAST LONGER 
GIVE EVEN HEAT 

WITH LESS FUEL 


STEAM AvoID 
FASTER => AIR LOCK 











LABORATORY 
MADISON NEW JERSEY 


SPRING JOINT RULE 
The Plumber's Best Friend! 


6 ft. White Folding Ruler. Sensational coil 
spring joints. Guaranteed against failure. 
Strike plates prevent wear on markings. 
Brass plated metal parts along with double 
edged graduations. Top quality. Hard wood. 








OTHER GEORGE F. LADD SPECIALTIES 


Hack Saws, Basin Wrenches, Swedging Tools, Me- 
phisto Pliers, Drop Lights, Compass Handles and 
Blades, Ratcheting Chain Wrenches, Etc. WRITE FOR 
FULL LIST OF PLUMBER’S ACCESSORIES TODAY! 


GEO. F. LADD, Inc. 
ME FRANKLIN SQUARE L.I.,N.Y. 
ATRIA INAS REE 

WHOLESALERS = 


“s 


o™ cleaning up... SS 
<2 with the Right 
BRUSHES and SCRAPERS 
Stock Up Now! 


WORCESTER BRUSH AND 
SCRAPER CO. 


Divis 











VSRL 


“A 
“2 


tA 


Pi 


MASON-WORCESTER 
BRUSH CO. 
38 AUSTIN ST. WORCESTER 1, MASS. 


OL 


CAL 


¢ 





The Case of the Humming Baseboard 


(Continued from bottom of page 96) of the control 
valves and in the convection currents across the 
elements that are under the baseboard. 

We can eliminate the possibility of the air cur- 
rents fluttering a loose edge of the copper lining 
in the baseboard because the humming stops when 
the pump stops, although the element will remain 
hot for some time. 

Water movement stops also, so the valves in the 
system and the pump are the next logical checking 
point. The first step in this part of the investiga- 
tion is to listen carefully to the passage of water 
through the valves. A number of electronic or 
phone-type leak detectors are currently being 
manufactured and can be used for this purpose 
Occasionally, the seat in a valve may chatter or 
spin around, in either case setting up a rhythmic 
“song” that is projected to various parts of the 
system. 

If the valves are silent, try the same listening 
method on the pump. Some sound is always made 
by the pump; it might or might not have the same 
frequency as the humming baseboard. 

If, however, pump vibration is suspected as the 
cause, a solution would be to install a flexible 
vibration absorber on the suction side of the 
pump, if the pump is on the return, and on the 
discharge side if the pump directly serves the 
supply circuit. 

One other factor requires attention and that is 
the possibility of pump vibrations being trans- 
mitted through the building to the baseboards by 
way of the baseboard support. To check this, try 
immobilizing the baseboard itself by putting pres- 
sure on the longest unsupported span. If the 
sound stops, the problem is solved and you have a 
choice of two cures: to isolate the pump vibrations 
as already suggested, or to stiffen the baseboard 
and isolate the metal-to-metal connections to the 
supports. 

If the sound still persists despite these sug- 
gested remedies, you might look for a slightly 
malfunctioning air valve, or for a particle of for- 
eign matter stuck somewhere in the piping under 
the baseboard. The latter is more likely to occur 
if there is high velocity circulation. END 
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—— CONSOLES 


Sincerity is built in each LEE product! Whether CAST 
Brass Fittings, CAST Drainage Fittings, CAST Soldered 
Fittings, Brass Screwed Fittings, Gas Stops, Stop and 
Wastes or Valves— each meets the high standards of 
LEE quality. 
And each is “twice-tested’’—once on the production lise, and once 
specially tested UNDER WATER with 100 pounds of air pressure! 
Yes, you can rest assured with a LEE —they’re LEEk- 
proof and guaranteed to last! No wonder, that in lead- 
ing building projects all over the country, you'll find 
LEE CAST Brass, Bronze or Copper Fittings. Look for ‘ . 
the name stamped on each — the identity LEE is proud ne- today s big news for 
to claim! | the alert, profitminded dealer 
fo getter cot copovetetets eodasaee || and distributor 


Philadelphia, and Anniston. Write for large, Here's the newest line expressly designed to provide 
illustrated catalog No. A-1-A-9. more comfort. The easiest of all to clean nside 





why: wide service door, entire lower back area fully oper 


- 
at ere’s 
out. Exclusive directional louvers direct the heat at an angle « 
room and away from the walls affording better circulatior 
LEE BROTHERS | ah RF 
a 


There's greater economy . . . greater heaving efficiency it 


"et ey 
i | it’s built by gas heating specialists with over 70 years of ke 
| 
n C | These are only a few of the countless features chat make Pe 
. 7 * in today’s market thus, the means 


greatest heating value 








customers means more net profi to you 


P. O. BOX 231 e¢ ANNISTON, ALABAMA Weise for linerscuse 
PEERLESS MANUFACTURING CORP. LOUISVILLE 10, KY. | 


























MAID-O’-MIST’S quick hook-up 
SADDLE VALVE No. 8 


Fits 42” or 34” iron, brass or copper water pipe. Drill V4 
hole in pipe, clamp on valve. Outlet for 44" O.D. copper 
tubing 


Stops Leaks - Starts Profits en tin 
— 





humidifiers and water valves. Brass; 
yy” IP. male end; 4%” O.D. copper 
i tube size outlet 


WRITE FOR CATALOG 





For over 40 years ‘“‘X’’ Boiler Liquid has pro- 
duced profits and satisfied customers for plumbers | 
who swear by this sure, fast, safe and permanent 
cure. With an “X”’ Liquid treatment your cus- “ = 
tomers will never worry about leaks from Boilers, MAI D-O -Mi ST " = 
Radiant Panels, Baseboard, Convector or conven- g tne. | 
tional Hot Water or Steam installations. : 

ae 3217 NORTH PULASKI ROAD 

Your wholesaler recommends the full “X’’ line 
including: —"X”’ Liquid, “X” Flush, “X’’ Rustoff, | CHICAGO 41, ILLINOIS 
“X’’ Pipecut oil, “*X’’ Pipejoin. 


“"X" Laboratories, Inc., 25 West 45th St., New York 36 














CONTROL 
BASEBOARD 
EXPANSION 


SEE YOUR WHOLESALER OR WRITE FOR DETAILS 
C. R. BERNSTROM, INC. 


“5 
183 HARTFORD AVE., PROVIDENCE 9, R. |. 
SEE PAGES 155 & 156, 198 &199 | 
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FLOATS 


oo ee 
BUSINESS 


x 5” 


NO-SOL* 
TOILET FLOAT 


Riveted Spud Attachment . Gasket Securely 
Seamed Between Halves Assures Dependable Service 


yling & Reichert Co. has been 

manufacturing top quality toilet 

floats exclusively for over 49 
years. The special spud attachment 
provides against turning and leaking 
and at the same time reinforces the 
surrounding float area. Every float 
is tested and inspected before ship- 
ment. 


QUALITY WITH ECONOMY 


1’ 
TYPE “A” 
Toilet Float 


SPECIAL FLOATS 
We also manufacture brass and 
copper floats for various open 
tank applications: carbureter, 
humidifier, sump pump, and 


"® Sendo mask soghstered 
THE AYLING & REICHERT CO. 
Kier v4 NORTH 34] eee O) 8 [elem imme). ite) 


How to Dissolve Scale 


WITH CONCENTRATED 


CALCI-SOLVE 


CALCI-SOLVE dissolves 
heavy deposits of lime, 
calcium, urinary salts and 
concrete, yet is harmless 
to pipes and drains and 
equipment. Ideal for 
cleaning water lines, 
boilers, coils, unit heat- 
ers, steam equipment, 
pumps and urinals. 





BEFORE 


WRITE FOR COMPLETE INFORMATION 


NYCO PRODUCTS CO. 


__ 1801 s. JEFFERSON ST., CHICAGO, ILL. 




















Packaged 
J PIPE NIPPLES 7 


| SEAMLESS STEEL === 
=== WIPES i: 

















= Avoid errors. Nipples ore = 
marked “SMLS" with Grede, 
Weight and A.S.T.M. Spec _; 








Usburgh NIPPLE WORKS, Inc. 


1455 SPRING GARDEN AVE., PITTSBURGH 12, PA. 


| down, close-coupled unit. Engineered 


| 5223 Ww. 





“GUARANTEED-QUALITY 


{SENTRY Vitreous CHINA 


\_ COMBINATIONS AND LAVATORIES 


COMPETITIVELY PRICED 
FOR YOUR Profitable 
Replacement JOBS! 


The BELMONT Closet Combina 
tion, shown here, is a fitting, high 
quality example of all SENTRY 
SANITARY Vitreous China Prod- 
ucts, specifically endorsed for all 
bathroom remodeling and mod- 
ernization jobs. Make a point of 
writing for information concern- 
ing all SENTRY streamline mod- 
ern Closet and Lavatory Fixtures, 
beautifully designed for sales 
appeal. 


Now Available 
in Gleaming WHITE 
and choice of 
DECORATOR COLORS! 


Manufacturers of Fine Vitreous China 
for Over Fifty Years 


, J SARL SM ARIIAL OMA aU AELLAY 
ng Mannington, W. Virginia 


Streamlined, ri 
sparkling, white 

vitreous china 

closet combination of life- tent, qua! 
ity and beauty. Syphon action, wash- 
for dependable service. Agent In- 
quiries invited, 





Reversible Ratchet 
STOCKS and 
Adjustable DIES 


EBzceptionally convenient where space 

is limited, this stock simplifies pipe 
threading close to walls, in corners and wher- 
ever operating room is restricted. With adjust- 
able dies (cut exact, 
threads) it is an ideal tool where valves and 
fittings are being installed or maintained 


ARMSTRONG BROS. 
ARMSTRONG AVENUE * 


Write for Catalog 
showing complete line 
of the “Better Pipe 
Tools.” 


TOOL CO. 


CHICAGO 30, ILLINOIS 


over or under size 


SEE PAGES 155 &156, 198 &199 
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Plumbing Brass Institute 
Pushes Industry Standards 


(See photo on page 114) 

MEMBERS OF THE PLUMBING BRASS _ Institute’s 
executive committee gathered in New York City 
recently to discuss plans for a commercial stand- 
ards program. At the meeting, A. S. Best, of the 
U. S. Department of Commerce, outlined the 
complete procedure for the establishment of 
commercial standards by a trade association. 

Best devoted the major part of his talk to clari- 
fying the relationship between industry and 
government on the matter of commercial stand- 
ards. He said that when the Commerce Depart- 
ment publishes an accepted commercial standard 
it is recorded as a voluntary standard of the trade 
and not as a government standard. “Therefore,” 
he emphasized, “the primary interest of the 
government is to make the standard available 
to the trade.” 

In a question and answer period following his 
address, Best also discussed the relation of com- 
mercial standards to federal specifications, legal 
aspects of commercial standards and how com- 
mercial standards are enforced. 

In addition to establishing a commercial 
standards program, the Plumbing Brass Institute 
has set forth two other major goals for 1957: 
improving the brass market and increasing the 
association’s membership. 

These aims originally were announced at the 
PBI’s first annual meeting (held late last year) 
by Arthur H. Goepel, assistant general manager 
of the Scovill Mfg. Co. of Waterville, Conn., and 
immediate past president of the Institute. 

At that meeting, Goepel pointed out that one 
of the Institute’s chief accomplishments in 1956 
was the establishment of uniform methods of 
reporting industry statistics. The public relations 
program launched by the Institute is considered 
another major achievement, he said 


“It's Mrs. Johnson. She keeps mumbling some- 
thing about her husband trying to 
fix the oil burner.” 
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DOMESTIC, INDUSTRIAL AND COMMERCIAL 


are 


4763 N. 32nd St. MILWAUKEE 9. WIS. 





ALL WELDED STAINLESS STEEL 


—Scullery Sinks 


FROM 1 TO 5 COMPARTMENTS 
Eastern affords you every scullery 
sink requirement from one com 
plete line. Now available in a 
wide range of models. Special 
types and sizes can be supplied 
to your customer's specifications 
Sturdy and wonderfully built for 
rigorous service 


( "g Write for Eastern Catalog Now 
\ = astern WORLD'S LARGEST MANUFAC- 
lle TURERS OF STAINLESS STEEL 

SCULLERY SINKS 
EASTERN STAINLESS PRODUCTS COMPANY 


1736 E, LOMBARD STREET BALTIMORE 31. MARYLAND 


Worehouse: Miami, Florida 


TITEWALL 


BATH TUB HANGERS 
Keeps Tub Snug to Wall 


@ Easily installed by any building 
tradesman before walls are 
plastered. 


@ Saves time in installation. 
@ Saves unsightly patching 


F.H.A. ACCEPTED @ Can be used on studding, furring 
; strip on flat walls. 
NEW LOW PRICE @ Packed 4 in a box with wood 
Prevents unsightly cracks between screws. 
tub rim and woll. @ Adds nothing to cost of building. 
SOLD THROUGH ALL PLUMBING WHOLESALERS 


TITEWALL HANGER CO. 222.5. "s"wcs: 
SHERWOOD “exis 


NATIONALLY RENOWNED for 
Their Top Quality Efficiency! 


© Exceptionally quiet © Prevents hazards of back 
yphonage ¢ Smooth, trouble-free action ¢ Work 
on any city water pressure ¢ Long-lasting and 
dependable © Business getting prestige builder 


ORDER FROM YOUR WHOLESALER 
TODAY! 


Manufoctured Only by 
SHERWOOD BRASS WORKS e 6331 E. Jefferson, Detroit 


ESTABLISHED 1903 
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SITUATIONS OPEN 





EXPERIENCED MANUFACTURERS 

representative with long standing 
and top lines is looking for an asso- 
ciate to represent them in the states of 
Alabama, Mississippi and Louisiana. 
Must have plumbing experience. Will 
be calling on strictly wholesale plumb 
ing and hardware jobbers. All replies 
kept strictly confidential. Address Key 
208-D, “DOMESTIC ENGINEERING,” 
1801 Pratrie Ave., Chicago 16, Illinois 


SOUTHERN CALIFORNIA 


plumbing wholesalers seek experienced 
outstanding salesmen, estimators and 
other key personnel. Address resumes 
to W. R. Moreland, WHOLESALE 
PLUMBING INSTITUTE OF 
SOUTHERN CALIFORNIA, 3535 
North Knoll Drive, Hollywood 28, 


California. 


PLUMBING PARTNER WANTED 
Write occupant, 607 Wise Street, 
High Point, North Carolina. 


ILLINOIS 
Wanted: Man to travel southern Illi- 
nois for manufacturers’ representative 
with volume line. Address Key 202-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





SITUATIONS WANTED 





ATTENTION MANUFACTURERS 


catering to 


PLUMBING WHOLESALERS 
SALES MANAGER 


of nationally 


ESTABLISHED MANUFACTURER 
WITH AGENTS 
throughout the U.S. 


DESIRES 


SALES EXECUTIVE PLACE 
WITH RELIABLE CONCERN 
on a national 
or regional basis. 


Full information and references cheer- 
fully submitted. Address Key 203-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
CAN YOU USE IN YOUR FIRM AN 
aggressive young man with 13 years’ 
plumbing experience at wholesale lev- 
ei? All phases purchasing, selling, man- 
agement. Presently managing whole- 
sale plumbing supply firm. Desire to 
relocate on West Coast. Address Key 
191-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 
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Advertising Department, 


ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 


1801 











REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 





PROMOTION-MINDED 
MANUFACTURER'S 
REPRESENTATIVES 

WANTED BY 
LEADING MANUFACTURER 
NOW EXPANDING INTO 
STAINLESS STEEL SINK FIELD 


Territories still open in: 


Chicago 


Denver 
Milwaukee Philadelphia 
Alabama Arkansas 
Georgia Louisiana 


South Carolina 
Oklahoma 


Virginia 


North Carolina 
New York State 


Tennessee 


In replying, describe territory you 
cover and companies 
Address Key 207-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


you represent. 


WANTED: 


Manufacturers’ representative for man- 
ufacturer of plumbers’ brass goods for 
metropolitan New York area. Competi- 
tive line of built-in showers, traps, etc. 
Only those with non-conflicting lines 
will be considered. Address Key 206-D, 
“DOMESTIC ENGINEERING,” 180i 
Prairie Ave., Chicago 16, Illinois. 


MANUFACTURER OF FAST VENTING 


Steam radiator air valves desires 
representatives All territories open 
Exclusive rights. Address Key 205-D, 


DOMESTIC ENGINEERING,” 
Prairie Ave., Chicago 16, Illinois 


1801 








MANUFACTURERS' 
REPRESENTATIVES WANTED 


Kitchen cabinet manufacturer wants 
men calling on distributors, dealers, 
lumber yards, home improvement deal- 
ers, etc., in Arkansas, Illinois, Indiana, 
lowa, Kansas, Kentucky, Michigan, 
Minnesota, Missouri, Nebraska, Ten- 
nessee and Wisconsin. Address Key 
189-D, ‘‘DOMFSTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


REPRESENTATIVES 

Chicago, St Louis, New England 
states and metropolitan New York. 
Markets for a full line of shower cabi- 
nets, shower bases, shower doors, etc 
Well advertised high quality line. Has 
ready acceptance. Write in confidence. 
Address Key 145-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chica- 
go 16, Illinois 


MANUFACTURERS’ 
REPRESENTATIVES WANTED 


Steel-enameled plumbing fixture manu- 
facturer wants men calling on distrib- 
utors, dealers, lumber yards, home im- 
provement dealers, etc, in Arkansas, 
Illinois, Indiana, lowa, Kansas, Ken- 
tucky, Michigan, Minnesota, Missouri, 
Nebraska, Tennessee and Wisconsin. 
Address Key 190-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


WANTED IN 


EXCLUSIVE PROTECTED TERRITO- 


ries open for nationally distributed 
unique washer replacement plumbing 
specialty item packaged for sale to 


plumbing supply houses, hardware dis- 
tributors and retailers. Unique demon- 
stration sells 8 out of 10 on first call 


Address Key 168-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chica- 
go 16, Illinois 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 244 AND 246 
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modernization market... 















Sterling 

helps you 
get your share 
of this 














$18,000,000,000 is a FANTASTIC 
figure! Yet that is what America | 
will spend for modernization! \ ————— 
Plumbing Contractors should ir ww 
not let this market slide by un- 
noticed. 
PLUMBING, HEATING, COOL- 
ING MONTH is the month to do 
something constructive about it! 
Capitalize on all the publicity 
and, in addition, be sure to 
RECOMMEND STERLING FAU- Plumbing 
CET’S FINE FIXTURES — they Heating 
sell themselves! Por -y-Jitiy:| 
Month 











NS A, ee 














GOLDEN JUBILEE 


4 
Sterling Faucet Co. 
CS \AZ years OF PROGRESS 


Morgantown, West Virginia 
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REPRESENTATIVES WANTED 


REPRESENTATIVES WANTED 


. REPRESENTATIVES WANTED 





WANTED— 
MANUFACTURERS 
REPRESENTATIVES 


Exclusive territories for well estab- 
lished boiler manufacturer. Built on the 
job steel All parts 
through any door. Erected by factory 


organizations 


boilers. carried 


trained crews. Men or 
calling on contractors and engineers. 
Territories open in the following states: 
Illinois, Indiana, lowa, Wisconsin, Ohio, 
Michigan, Kentucky, Minnesota, Mis- 
souri, Oklahoma, Nebraska, North Da- 
kota, South Dakota, West 


Tennessee, Louisiana. 10% commission. 
CENTRAL STATES BOILER COM- 


PANY, 4649 W. Harrison St., Chicago 
44, Illinois. R. M. Sokoloff, Sales Mer. 


Virginia, 


MANUFACTURERS’ REPRESENTA- 

tives known to the best trade desired 
for quality plumbing and mill supply 
and industrial specialties now being 
sold to quality trade. Repeat items, 
excellent commissions, exclusive terri- 
tories open. Write full details in confi 
dence. Box DE 1299, 125 West 4lst 
Street, New York City 


REPRESENTATIVES WANTED 


Aggressive man or organization who 
calls on plumbing and heating supply 
jobbers and has following with 
architects, engineers and heating con- 
tractors, to represent a reliable manu- 
facturer of well known cast iron gas 
boilers in a full range of sizes for both 
water and steam. Attractive commission 
arrangement. Submit resume stating 
experience, lines carried and territory 
covered. Address Key 196-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


WANTED—CAPABLE MANUFACTUR- 

ers’ representatives to sell line of 
flexible brass gas connectors, flexible 
washing machine connectors and alu- 
minum gas connectors. All territories 
open except: Metropolitan New York, 
metropolitan Chicago, and state of New 
Jersey. Reply in detail. Address Key 
209-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Lllinois 


MANUFACTURER'S 
REPRESENTATIVES 


Nationally distributed AAA-1 manufac- 
turer of water heaters needs representa- 
tion in many areas. Expanding opera- 
tion. Men now contacting wholesalers 
and plumbers. Competitive and com- 
plete line. Top commission. Write at 
ence. Send resume first letter. Address 
Key 193-D, ‘‘DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chica- 
go 16, Illinois. 
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SALESMAN PLUMBING SPECIALTIES 
To sell for established national dis- 
tributors, exclusive territory, 10% com- 


mission. Write full details with refer- 
ence Replies confidential AKRON 
SUPPLY CO., Inc., 216-218 Grand Street, 
Brooklyn 11, New York 


REPRESENTATIVES WANTED 
The PREMIER HALL Manufacturing 


Co. in Chicago is accepting applications 
from manufacturers representatives 
who call regularly on any two or three 


of the following classes of trade: 


Plumbing wholesaler 

Electrical wholesaler 

Hardware wholesaler 

Building material and Specialty 
jobber 


Contract hardware jobber 


The following territories only are open: 


Texas 

Oklahoma 

Arkansas 

Kansas 

Missouri 

Louisiana 

Mississippi 

Intermountain area out of 
Denver. 


PREMIER HALL produces America’s 
“CADILLAC” quality line of bathroom 
cabinets. Accepted applicants will be in- 
terviewed in Chicago at company ex- 
pense. 


PREMIER HALL MFG. CO. 
3951 W. Fullerton Ave. 
Chicago 47, Illinois. 


PLUMBING FIXTURE 


Representative wanted by full line man- 
ufacturer. State lines now handled and 
territory covered. Address Key 200-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


REPRESENTATIVES WANTED IN 
exclusive territories to represent 
manufacturer of school room unit ven- 
tilators, fin tube radiation and base- 
board. A terrific opportunity for ag 
gressive sales engineers. Only hard 
workers need apply Address Key 167 
D, “DOMESTIC ENGINEERING,” 18061 
Prairie Ave., Chicago 16, Illinois 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 242 AND 246 

















SALESMAN 


Man calling on plumber 
in Western y 


Pennsylvania, Ohio, Vir 





ginia, West Virginia or North Carolina 
Car or car expensée plus commission 
ind bonus For presenting our lir t 
the plumbing trade, reply with fu 
tails to DUFF COMPANY, 105 W. Berl 
St., Philadelphia 22, Pennsylvania 





LINES WANTED 





ST. LOUIS, KANSAS CITY AND Al 

jacent area Very well established 
with wholesale trade one more good 
line desired. Box 129, Clayton Station 


St. Louis, Missouri 


ILLINOIS WAREHOUSE 


Manufacturer, put your catalog in our 
portfolio. We handle reputable lines 
that are well accepted with plumbing 
supply wholesalers. Can give you ware- 
house space if needed. Increase your 
volume. See us in April at The C.S.A. - 
Address Key 201-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 


WELL ESTABLISHED THREE MAN 
organization covering metropolitan 


New York territory. Interested in one 
good quality line of plumbing or heat 
ing items Address Key 204-D, “DO 
MESTIC ENGINEERING,” 1801 Prairt« 
Ave., Chicago 16, Illinois 


CONCENTRATE FOR 
BEST RESULTS 


Prefer to give undivided attention to 
one substantial line in metropolitan 
New York territory. Can provide office, 
showroom and warehouse facilities. Ad- 
dress Key 198-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


ADDITIONAL LINES WANTED FOR 
Ohio, Michigan and Indiana Experi 
enced sales representative can give you 
aggressive action selling t ] 
ers Address Key 197-D 
ENGINEERING,” 1801 


Chicago 16, Illinois 


 eDOMESTIC 

Prairie Ave 
CODY COMPANY 

2411 WHITE SETTLEMENT ROAD 


FORT WORTH, TEXAS 


Oklahoma and Texas territory 


Warehousing and shipping facilities 
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“A MOST HApPy FELLA” 


is the man who has a 


LANCASTER 
Submersible PUMP 


The Distributor’s Happy .. . and why shouldn’t he 
be? He’s handling Lancaster Submersible Pumps, the 
pump that’s captured the lead and increasing his sales 
everyday ...and in popular sizes from 4% HP to 360 HP. 





The Dealer's Happy . . . because he knows that 
after a Lancaster Submersible pump is installed his 
job is finished. No costly service calls and replace- 
ment parts to rob him of his profits. It requires no 
oil—no grease. Has no seals! 


and 


aR 
AN"? 
A\ 





HAPPY 
DEALER 


Mail the coupon for 
complete details on how 
you can get, ABSO- 
LUTELY FREE, Nation- 
ally Advertised Electric 
Appliances when you 
sell Lancaster Under- 
water Pumps. 


The Owner's Happy ... because he knows he 
can depend on his Lancaster Submersible pump 
to supply all the water he needs day after day 
after day, without troublesome breakdowns .. . 
and it’s completely noiseless. 






and remember LANCASTER PUMPS ARE 
PRICED TO SELL AND STILL MAKE A PROF- 
IT FOR YOU. 


LANCASTER PUMP AND MANUFACTURING COMPANY, INC. 


BOX J-778 LANCASTER, PA. 
Please rush me the “FREE GIFT” Plan and details for selling Lancaster Under 
water Pumps. 


Name 
Company . 
Address 





Deis be wtbine melas State 





Name of favorite Distributor is 
See the Broadway Hit “The Most Happy Fella” 
A Frank Loesser Musical 
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LINES WANTED 


LINES WANTED 


MISCELLANEOUS 





FRANK MORRIS & CO. 
424 S. Cheyenne St. 
Tulsa, Oklahoma 


Kansas, Oklahoma, western Missouri 
and Arkansas 


L. C. FOOTE 


221 Hurlburt Rd., 
Syracuse 3, N. Y. 


Wholesale Trade Only 
New York State 


NEW ENGLAND 


Established manufacturers’ agents (3) 
selling to 200 plumbing and heating sup- 
ply wholesaler accounts require one 
additional line. Address Key 999-E, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
MANUFACTURERS REPRESENTA 
tive Rated Dun-Bradstreet Lone 
experienced selling jobbers New York 
New Jersey Have warehouse facili 
ties. Interested in one additional line 
Address Key 195-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., 
xo 16, Illinois 


MECHANICAL ENGINEER 


Aggressive sales representative. Experi- 
enced engineering representative met- 
ropolitan New York, well acquainted 
with consulting engineers, heating con- 
tractors and supply houses. Address 
Key 192-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 
Illinois. 


Chica 


BOSTON 


manufacturers’ representative with 
long successful experience selling to 
New England plumbing and heating 
supply jobbers, can give personal ag- 
gressive representation to additional 
quality line. Address Key 159-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 
3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 





NORTHERN OHIO 
WESTERN PENNSYLVANIA 
Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Res- 
ume, references, etc. available. Ad- 
dress Key 139-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 

16, Illinois. 
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THE SCHUTZE SALES CO. 
1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Mid-Northwestern Jobbers 


Important 





FOR SALE 





FOR SALE 
NEW VALVE CLOSEOUT 


300 6” iron body screwed gate valves 
500# ferro-steel 28.00 @ 


300 4” lubricated plug valves screwed 


500# semi-steel 10.00 @ 
200 1” brass globe valves 
300# screwed 4.50 


200 115” brass globe valves 
300# screwed 7.85 


FEDERAL PIPE & SUPPLY CO. 
6464 E. McNichols, Detroit 12, Mich. 
Forest 6-3000 


FOR SALE 
Plumbing, heating & appliance business 
established 1911. In Florida’s fastest 
growing section. Gross can be tripled. 
Reasonably priced. Owner wishes to 
retire. Address Key 199-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


FOR SALE 
Western blower volume air heater size 
22—3000 CFM at 15 SP, 581 RPM, 
heating coil 12.18. Never used. De- 
livered anywhere west of Mississippi 
River. Priced at one-half original cost. 
Address Key 147-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 


cago 16, Illinois. 





MISCELLANEOUS 





FREE 
CATALOG 


of the most efficient 
sewer and drain cleaning 
equipment 
A Model to handle ANY sewer 
cleaning job. 
ELECTRIC SEWER CLEANING CO. 
Boston 34, Mass. 


STEEL PIPE 
All All 


Sizes Specs 


Mechanical and Pressure Tubing 
CARBON—CARBON MOLY 
CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
ODD SIZES & SPECS 


MIDCONTINENT TUBE SERVICE, 
INC. 


2308 Oakton St., Evanston, IIl. 
DAvis 8-4030—Teletype Evanston, II. 
2276 


DOUBLE YOUR INCOME FROM YOUR 

newspaper advertising by using our 
low-cost cartoons on Plumbing, Heat- 
ing & Air Conditioning. For FREE 
proofs write to LILLY CARTOON 


SERVICE, Box 167, Long Beach, Calif 


ATTENTION MANUFACTURERS 


Here is an opportunity to get the jump 
on poor credit risks through confiden- 
tial credit interchange reports at a 
nominal fee of $40.00 per year. For 
additional information write to CONTI- 
NENTAL CREDIT RESEARCH, 
P. O. Box 154, Winnetka, Illinois. 


“LABOR AND MATERIAL.” ESTI- 

mates for plumbing and heating. 
Adaptable for making estimates for 
any type of residence or multiple-story 
building Stop losing jobs and money 
because of bids that are either too high 
or too low. This book gives you all the 
facts you need to make the right bid 
Helps you avoid the pitfalls of hidden 
labor and material costs that frequent- 
ly mean the difference between profit 
and loss. Diagrammatic drawings clari- 


fy the installations discussed Charts 
show labor, time and materials re- 
quired Use it to determine overall 


costs and to verify detailed estimates 
125 pages, size 54%” x 84%”. Price post- 
paid $2.50. Book Department, DOMES 
TIC ENGINEERING, 1801 Prairie Ave- 
nue, Chicago 16, Illinois 


‘PRACTICAL PLUMBING” GIVES YOU 

the short cuts to all of your plumbing 
installations Makes your job easier 
Helps you do a better job in less time 
Many drawings, illustrations, charts, 
graphs simplify the use of this book 
66 tables have pipe sizes and weights, 
All material pre- 
sented in an easy-to-understand man- 
ner. 6 big sections and 27 chapters 
cover every phase of plumbing, includ- 
ing the drainage system, hot and cold 
water supply, miscellaneous services, 
special installations, electricity in 
plumbing work, and plumbing fixtures 
and materials. 409 pages, size 54” x 
8%”. Beautifully bound. Prfce postpaid 
$3.50 jo0ok Department, DOMESTIC 
ENGINEERING, 1801 Prairie Avenue, 
Chicago 16, Illinois. 


tank capacities, ete 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 242 AND 244 
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brua nt is going “all out” in ’57 


to boost BRYANT DEALERS’ business! 















Bryanr’s out to tell the world about its 50 years 
of leadership in residential heating, air condition- 
ing and water heating! 

Prestige-winning national advertising in full 
color spearheads the campaign, with merchandis- 
ing aids galore. A hard-selling campaign at the 


local level follows. Get on the band-wagon! 


L ) FOR '57 
{ eer Homes & ) 4,200,000 circulation!....... 20,000,000 readership! 


a and Gardens FOR '57 


Full color pages in American Weekly, This Week, 
Parade, and Local Supplements 


4-color 2-page spread in Better Homes and Gardens 


29,719,687 circulation!...... 140,000,000 readership! 


FOR '57 


4-color pages in New Homes Guide, 
Home Modernizing, House Beautiful's Building 
Manual, House & Garden's Book of Building 


13,000,000 circulation!...... 30,000,000 readership! 









HOUSE BEAUTIFURS 
June 1-30, details top secret until later! 


Wane’ Vi al 

Building With 4 aa ff ! TERRIFIC SURPRISE 
| ny 10 CAMPAIGN 
— ihe ! 





i BUILDING At the LOCAL LEVEL—wait and see! 
Readership in the billions! 


| 
| 
| 
| 
| 
| 
meee etme! oy) 


af ANNIVERSARY) 
1907 - 1957 





~ 
si] 
@ 
' | 
<= ’ © 1957, Bryant Manufacturing Company, indianapolis, indiane 
4 k - Bryant Manufacturing, Ltd., Toronto, Canade 


aa hot % PLAN 
Fes ‘ BRYANT ... America’s Foremost Specialists in 


Residential Heating, Cooling and Water Heating 
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It’s CAS T IR ON throughout— 


at the Rancho Cabrillo Subdivision 
San Diego, California 
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Tri-W Builders, developers of the beautifully designed RANCHO 
CABRILLO subdivision in San Diego, California, has featured 
quality construction in all of the 675 modest priced but charming 
“Great America Homes” in this 215-acre residential area. 


Throughout this large development the complete plumbing sys- 
tem — street to roof — is CAST IRON SOIL PIPE. This includes 
Cast Iron house sewers, main vents, branch vents, and drains — 
insuring home buyers permanent freedom from plumbing drainage 
trouble and expense. 


Attractive homes at Rancho Cabrillo have met a wonderful recep- 
tion. More than 100 were sold recently before models could be com- 
pleted and opened for inspection. They feature three and four bed- 
rooms, with 1, 11% and 2 baths, built on lots varying in size from 
60x 100 feet to half an acre, with the finest of materials used through- 
out. All homes are fully landscaped with trees, shrubs and plants. 


With 32 years’ broad building-experience, Tri-W Builders has a 
fine reputation for quality workmanship in all subdivision products 
—a policy that has never failed to pay in a big way. 





Only the finest of materials was used in these homes, 
including beautifully appointed kitchens and cast iron 
soil pipe from street to roof. 





Our Company does not manufacture Cast Iron Pipe, 
but supplies many of the nation's leading foundries 
with quality pig iron from which pipe is made. 
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i Tecmariat 

Hart Sheet Metal 
95th and Schlagle 
Lenexa, Kansas 


Nick Hart gives you more reasons why... 


“You can stake your reputation on 
a Milcor installation!” 


“It’s a real pleasure to open a carton of 
Milcor Furnace Pipe and Fittings because 
they always look so clean and new — and 
we know that they will fit together perfectly. 
When you’re through with a job, the cus- 
tomer has something that will stand up for 
a good long time. 


“We know that Milcor products have 
helped us make lots of friends in Lenexa 


for more than eight years. And by using 
standardized fittings on our heating jobs, 
we’ve made longer profits!” 

With contractor after contractor, it’s the 
same story — it pays to use Milcor prod- 
ucts. Make Milcor standard in your shop. 

Contact your jobber, or our nearest 
branch for prices. (See list below. ) 


MIULCOR standardizea Fittings 


INLAND STEEL PRODUCTS COMPANY, 


ATLANTA @® BALT 8 a . A 7 


LOS ANG ES @ M WAUK @ MINNEA * NEW 
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. A . © KANSAS 


Ke 


SramOgedi sel 
7 


oT 


NEW! 
Offset End Boot No. 738 


hetter f 





PLUMBING, HEATING CONTRACTORS! 
Getting new construction business takes 
plenty of smart digging. And Dodge Reports 
tell you where to dig. In short... 


We can help you “dig up” business! 


Put down the pick—and pick up your pen if you want to know about 
new construction jobs coming up in your area . . . and how to get invited to 
bid on just the kind of work you want. Read, fill out and mail this coupon today! 


TO: DODGE REPORTS, 119 WEST 40th STREET, DEPT. 82, NEW YORK 18, N. Y. 


Yes! I'd like to pin-point my prospects by knowing in advance who’s going to build, 
what, when, where. 


I want to know whom to contact and when to submit bids. 


I'd like to see some Dodge Reports, and I'd like a copy of your booklet that tells 
how to use this accurate, daily, up-to-the-minute construction news service to get 
profitable business. 


I understand that I can pick just the area and type of construction activity that 
interests me. Also, that I won’t have to wade through mounds of data to find the 
information I need. 


I'm interested in General Building [_] House Construction {~ Engineering (Heavy Construction) [| 
in the Following Area: 


AAUP, 
w\ ly, 


Z 
ADDRESS. 


Dodge Reports 


—STATE_ For Timed Selling to the Construction Industry 
“14 \ 
‘ty | | \ \\\ 
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IN PRICE * PROFIT AND VERSATILITY 








that means repeat jobber business 


Adjusto builds volume. Install it in one place and when other 
homeowners see it, they want it too. They can’t be switch-sold 
from Adjusto because there is nothing else like it. Adjusto builds 
profits. There’s a better margin in each unit and, since it does 
the work of two regular fixtures, it cuts installation time and 
lowers inventory costs. 


that swings the plumbing 
contract your way 


When competition is sharp for project bids, Adjusto can often 
put the contract in your hands. Adjusto costs you no more yet 
it gives you a bigger margin to work with. It gives you a better 
profit per unit because it installs faster — prevents pilferage 


Builders are pre-sold on Adjusto from national advertising in 
building magazines. They know that Adjusto helps sell their 
homes faster. Next time, ask your jobber about Adjusto — the 
prestige product that will build future business for you. 


MILWAUKEE -, 
y gueté, C 


301 E. RESERVOIR ° MILWAUKEE 2, WISCONSIN 





There is also a wonderful world 


An automobile ad entreats its readers to “Step into a 
wonderful world of auto-dynamics!” Their world is all 
they say it is: wonderful . . . and nothing in it is more 
“dynamic” than the words they use to describe it. De- 
signs are “glamorous”, “glittering”, ‘flight-styled”’, ‘‘ex- 
citing.” Controls are ‘“feather-touch” or lighter! Engines 
are ‘Furies’, “Stratostreaks”, “Rockets” that release 
their “hurricanes of power”! 

Yes, the great strides of the automotive industry prob- 
ably justify any extravagance of description. But 
please . . . what about the equally great strides of the 
industry you are dedicated to—the heating industry? 
There is also a wonderful world of thermo-dynamics!* 

You well know the recent miracles performed in that 
world. You know that boiler heat, distributed by radiant 
panels, baseboard units, convectors and modern radiators 
is the smoothest, most adaptable, most controllable, 
most economical form of space heating ever known 
to man. 

By introducing heat in its best form—largely radiant 
form—boiler heat achieves the basic prerequisite of 


—_— 
© 
. 
—— 


of thermo-dynamics | 


comfort: gentle warming of walls, floors, ceilings. It 
meets the cold where the cold comes in, as no other 
system can. 

Modulated by modern controls, boiler heat gives an 
all-encompassing, all-pervading comfort that no other 
system can rival. Quiet as a moonbeam, it never blasts 
or calls attention to itself, yet it is always right there with 
you. Never “all off” or “all on’, it. provides its even, 
hold-over flow of cradling warmth that gives the smooth 
ride even in the bumpiest winter weather . . . does it with 
the absolute minimum of fuel. It is heat to warm a man’s 
body, heart and soul! 

With sturdy, life-time units, boiler heat is the life-time 
investment. In all deference to the fish-tailed beauties in 
the garage, heating is still the biggest thing in the home 
owner's life—day and night for about 200 days of the year. 

Let’s take our cue from other great industries and quit 
being so doggone modest in presenting the story of 
boiler heat. It zs big. Let’s think it big .. . talk it big... 
make it big! 


*Thermo-dynamics is a big subject in every engineering handbook, but we 
can't find “auto-dynamics”’ in any of them! 


McDonnell & Miller, Inc., 3500 N. Spaulding Ave., Chicago 18, Ill. 





M<DONNELL Boiler Water Level Controls and Safety Deviees 
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